
Prewitt, Camden County square off again
By Nancy Zoellner-Hogland

Developer Gary D. Prewitt is 
crying foul over the actions of 
the Camden County Commis-
sion.

According to Prewitt, not only 
did commissioners go against 
the nearly unanimous decision 
of the Planning Commission, 
which he says is almost unheard 
of, the county also didn’t follow 
its own code. 

The actions arose when 
Prewitt applied for zoning on 
a 28.65-acre parcel along Bit-
tersweet Road on Horseshoe 
Bend that had accidentally 
been skipped over during the 
original zoning process. The 
plans, which were created with 
the assistance of former Cam-
den County Planning Adminis-
trator Don Hathaway, include 
44 high-end, log-type cabins, 
a small office building that will 
include concessions and associ-
ated parking both for the lodg-
ing establishment and off-site 
shuttle parking for Shady and 
Lazy Gators.

In April, the Planning Com-
mission voted 8 to 1 to recom-
mend approval of:

∙B-1 Zoning and a Condition-
al Use Permit for a 2-acre parcel 
to be used as a parking lot

∙B-1 Zoning and a Condition-
al Use Permit for a 4-plus-acre 
parcel to house a security office 
and other amenities

∙Underlying R-1 Zoning for 
the balance of the property – 
approximately 22 acres - and

∙Planned Unit Development 
Zoning, which would allow 
nightly rentals of resort-type 

individual cabins – with special 
conditions

At their June 19 meeting, 

Camden County Commission-
ers voted to approve the B-1 
zoning for the 2-acre parking lot 
and R-1 zoning for the 22 acres, 
but they voted 2-to-1, with 
Commissioner Cliff Luber cast-
ing the dissenting vote, to kick 
the B-1 zoning for the 4-acre 
parcel and the PUD request 
plan back to P&Z. 

Presiding Commission Kris 
Franken said they made that de-
cision after receiving 241 letters 
and emails asking them to vote 
against Prewitt’s request and 

just 37 in support of the project.
According to Commissioner 

Bev Thomas, who kept track of 

the correspondence, 226 urging 
a “no” vote were from people re-
siding on Horseshoe Bend. 

Franken said he wasn’t sure 
that P&Z would have given the 
same support for the project if 
they had seen those letters.

However, Prewitt said be-
cause the P&Z public hearing in 
March, where a large crowd at-
tended to show support for the 
project, and the regular meeting 
in April were properly adver-
tised, and because notification 
of property owners was handled 

correctly, as was confirmed by 
Camden County’s new Plan-
ning Administrator Kim Willey, 

the letters received after the fact 
shouldn’t be allowed for consid-
eration.

Prewitt said that allowing let-
ters that were submitted in June 
to affect a decision made in 
April made absolutely no sense.

He also objected to Camden 
County’s decision to expand 
the notification of property 
owners beyond the 1,000 feet 
required by the Unified Land-
Use Code. According to that 
code: Public notice shall be 

continued on page 12
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By Nancy Zoellner-Hogland
In late July, Transportation 

Security Administration (TSA) 
fees doubled, bringing the cost 
to $5.60 per flight. Any connec-
tion over four hours counts as a 
separate flight. The move was 
approved by Congress in De-
cember as a means to cut the 
deficit. The TSA estimated the 
fees could bring in an addition-
al $16.9 billion. Although the 
fees went into effect on July 21, 
travelers can send their com-
ments to the TSA until August 
19. 

As fees increase, so does 
overseas security. In July, the 
Department of Homeland Se-
curity put into place additional 
security measures at over-
seas airports in Europe, Africa 
and the Middle East that offer 
nonstop flights to the U.S. The 
move was made in response 
to concerns that al Qaeda op-
eratives in Syria and Yemen 
had newly developed bombs 
that could avoid detection un-
der current airport screening 
systems. Information was not 
released about the specific air-
ports that would be included 
in the enhanced security mea-
sures, which include addition-
al inspections of passengers’ 
shoes and property, nor what 
spurred the action. 

In early July, St. Louis based 
Southwest Airlines made its 
first international flight, de-
parting from Baltimore/Wash-
ington International (BWI) and 
landing in Aruba. It was one of 
seven nonstop routes to three 
international destinations add-
ed to the airline’s schedule last 
month. To celebrate, Southwest 
placed complimentary snorkels 
on every seat and offered a free 
cocktail to those on the Aruba-
bound flight. Welcoming cer-
emonies at Aruba and Jamaica 
included water-cannon salutes. 
The new schedule includes reg-

ularly scheduled flights from 
BWI to Aruba, Montego Bay, 
Jamaica and Nassau, Bahamas; 
Atlanta to Aruba and Montego 
Bay; and Orlando to Montego 
Bay and Aruba.

Valet parking service will be 
offered at Kansas City Interna-
tional Airport’s Terminal B. Ac-
cording to a release from the 
airport, parking issues caused 
by an increased number of 
business travelers spurred the 
change. The proposed pricing 
for the service is $22 per day.

Los Angeles International 
Airport’s Tom Bradley termi-
nal is offering a new perk to 
travelers. The airport recently 
opened a “new and improved” 
11,000-square-foot business 
and first class lounge complete 
with showers, a bar serving 
specialty coffees and cocktails; 
a taco stand as well as an as-
sortment of seating areas ca-
tering to those who need quiet 
for business and ambience for 
those who prefer social time. 
The lounge even features a 
communal fireplace with com-
fortable seating. When the ex-
pansion is complete, it will be 
40,000 square feet and have 
seating for 600.

According to data collected 
by GuestLogix, an onboard 
technology company, flyers 
spent more money on alcohol 
than any other in-flight pur-
chase between November 2013 
and March 2014. In fact, the 
sale of liquor, beer and wine 
accounted for 57 percent – or 
some $43 million - of all sales 
during the period. Travelers 
heading to Las Vegas spent the 
highest amount on alcohol. The 
next most popular purchase on 
all flights was fresh food prod-
ucts. Snacks accounted for just 
3 percent of sales and non-
alcoholic beverages accounted 
for just one percent of all sales. 

A recent survey showed that 

while more global travelers are 
using mobile devices to check 
in on flights, the numbers aren’t 
what the industry expected. Ac-
cording to the Airline IT Trends 
Survey conducted in early 2014, 
200 airlines responsible for car-
rying half of the world’s trav-
elers forecasted in 2010 that 
more than 9 percent of their 
passengers would be using 
mobile check-in. However, the 
numbers actually show that, 
even with the advent of apps, 
an average of just 4.6 percent 
is taking advantage of the tech-
nology. However, the survey 
also pointed out that some air-
lines, especially low-cost carri-
ers, have not just met, but ex-
ceeded, their projections with 
15 percent usage.

According to the U.S. De-
partment of Transportation’s 
Bureau of Transportation Sta-
tistics (BTS), U.S. scheduled 
passenger airlines employed 
385,619 workers in May 2014, 
which is 1.1 percent – or 4,247 
more - than in May 2013. May 
was the sixth consecutive 
month that full-time equiva-
lent employment for U.S. 
scheduled passenger airlines 
was higher than the same 
month of the previous year. 
In addition, the May employ-
ment numbers are the highest 
monthly total since September 
2012. The five network airlines 
that collectively employ two-
thirds of the scheduled pas-
senger airline FTEs reported 
0.5 percent more FTEs in May 
2014 than in May 2013. Alaska 
Airlines, US Airways, Delta Air 
Lines and American Airlines 
increased FTEs from May 2013 
while United Airlines reduced 
FTEs. Of the six low-cost car-
riers, four - Allegiant Airlines, 
Spirit Airlines, JetBlue Airways 
and Virgin America - reported 
an increase in FTEs from May 
2013 while two - Frontier Air-
lines and Southwest Airlines - 
reported a decline.
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Armchair Pilot

Get a bite to eat or a 
cocktail, and decompress.  
Meet some new people or 
catch up with old friends. 
Maybe even stick around for  
dinner! Good friends, great 
food! This month’s  event is 
Thursday August 14th from 
4-7 at Pappo’s Pizza with 
Sponsor First State Bank 
Mortgage.

Business Journal Socials
Thursday
NightSocial

August 14

Look for us on
Facebook
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Ameren survey underway
By Nancy Zoellner-Hogland

If you look out your window 
and see someone walking along 
the shoreline with a tape mea-
sure, don’t be alarmed.

It’s probably just Bryan 
Vance, field coordinator of 
Ameren Missouri’s Shoreline 
Management Inspection Pro-
gram, or others from his office. 
The crews, armed with lap-
tops outfitted with GPS, will be 
spending the next few months 
visually inspecting all 1,150 
miles of Lake of the Ozarks 
shoreline and collecting data 
on all existing structures within 
the project boundary.

“We’re checking those struc-
tures that were permitted in the 
previous year – docks, seawalls, 
riprap –  to make sure they’re 
compliant and we’re also look-
ing at any sidewalks, patios, 
gazebos, etc. along the shore-
line to determine if they need a 
permit,” Vance said, explaining 
that every structure located in-
side the 662 project boundary 
needs to be permitted. While 
landscaping, vegetation and 
planters are exempt, walkways 
made from pavers or flagstone 

are not.
The good news is that any 

structure built inside the proj-
ect boundary prior to 2007 can 
stay – as long as it has a valid 
permit. And it didn’t have to 
be permitted when it was built. 
Applications can also be sub-
mitted now and approved.

Those built after 2007 and re-
ported with the FERC approved 
encroachment report also can 
stay – for now – but cannot be 
rebuilt when they fall down or 
break apart. Vance said that 
was the ruling handed down by 
the Federal Energy Regulatory 
Commission (FERC) as part of 
Ameren’s relicensing process.

“There are a lot of permis-
sible existing decks that canti-
lever out over the Lake or are 
located on project lands. New 
policies associated with our 
FERC approved license desig-
nate these structures as “non-
conforming,” so it is very im-
portant not to build any new 
structures,” he said.

Recent lake wide inspections 
have revealed nearly 4,000 
structures inside the project 
boundary and many still need 

to be registered or permitted. 
Vance added that most people 
have been more than happy to 
get their structures permitted 
when they are notified.

He also said that the con-
struction dates of these struc-
tures are documented in shore-
line aerial photos dating back 
to 1999. 

“All we have to do is go back 
and review those photos and 
we can pretty well pinpoint the 
year they were built,” Vance 
said, adding that property own-
ers who need permits will be 
notified by mail. 

According to Ameren’s per-
mit guidelines, once submitted, 
the permit application will be 
reviewed to ensure it contains 
all the necessary information 
and will be evaluated based on 
the location and elevation of 
the project. For boat docks, the 
location of the proposed dock 
and property boundaries in 
relation to existing docks and 
impact on navigation will be 
considered.

The review of the permit ap-
plication may require approval 
or comments from federal, 

state, or local agencies. Appli-
cants must comply with the 
requirements of all other appli-
cable regulations, restrictions, 
covenants and ordinances.

Since every possible situ-
ation cannot be anticipated, 
Ameren Missouri reserves the 
absolute right and discretion 
to make appropriate excep-
tions or modifications to Ame-
ren Missouri’s requirements, to 
make special rulings, and im-
pose additional requirements, 
including the requirement that 
the applicant provide a sur-
vey to verify the facility was 
installed in conformance with 
the permitted location.

Once the review process is 
complete, the permit applica-
tion will be approved, approved 
with conditions, or denied. If 
the application is denied and 
resubmitted at a later date, a 
new processing fee is required.

Failure to provide any of the 
required information may re-
sult in denial of the application 
or delay the processing of the 
application. 

Construction may not pro-
ceed until a permit has been 
issued. Ameren Missouri has 
the right to direct the removal 
of docks or other structures 

and evoke enforcement fees if 
construction begins without a 
permit. 

Permits will not be issued 
for houses or other habitable 
structures; dumping leaves, or 
disposing of other debris into 
the Lake.  

Transfer of Ownership
If the ownership of the prop-

erty, dock or other permitted 
facilities changes, Ameren Mis-
souri must be notified. If the 
property is transferred to a new 
owner, the existing permits also 
can be transferred to the new 
owner. Fees to transfer permits 
are shown on the fee list. A per-
mit can be transferred by com-
pleting the permit transfer ap-
plication. If a dock is sold and 
moved to a different property, a 
new permit is required for the 
new location, unless the new 
location already has a dock per-
mit. The existing permit num-
ber stays with the property. It 
does not move with the dock.

Expiration
Construction of docks and 

breakwaters or approved modi-
fications to docks or break-
waters under ten slips must 
be completed within one year 
from the date the permit or

continued on page 6
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Mary Albers - 2005 Bagnell Dam
Association Realtor of the Year

573-216-2139
mary@albersandalbers.com

Jim Albers
Selling Lake Ozark Real Estate Since 1973

573-216-5144
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The #1 Team in 2012 at the #1
Independently Owned Real Estate

Organization at the Lake of the Ozarks

Coffman Bend - Climax Springs

Set Amid the Rolling Hills of Lake of the Ozarks 

3600’ of Lakefront - 85 Acres - 51 Mile Marker 

Subdivide Property – Perfect for Corporate Retreat 

Motivated Seller!

$500,000

Linn Creek Rd & Damsel - Lake Ozark

Drop Dead Gorgeous Waterfront Parcel

Horseshoe Bend location – Not Four Seasons 

5 Lots – 5 Mile Marker – 736’ Lakefront – 2.7 Acres 

Paved Roads – Developer’s Dream!

$999,900

93 Riddle – Kaiser

Most Beautiful Historical Farm  – 157 Acres 

Mile of River Frontage - Rich River Bottom

 Pastures - Ponds – Creeks – Hills - Island 

Endless Possibilities – Breathtaking!

$2,200,000

163 Hwy 54 - Lake of the Ozarks

Income Producing Property - 2/sided Porlier Billboard

 Great location between Lake & Eldon - Great HWY 54 Visibility

260’ HWY Frontage - 4000 SF Insulated Building w/Heat & Lights

Room to Build Home/Storage/Etc - 7 Miles from Bagnell Dam!

$199,999

W-3 - Versailles

Wooded Acreage – Cove Location

Main Channel VIEW – 1500’ Waterfront

Golden Beach Subdivision – 95 Acres

Great Investment or Estate Property!

$995,000

Bus. Hwy 54 & Hwy 242 - Lake Ozark 

Location - Location – Unlimited Potential! 

Most Desirable Commercial Parcel at the Lake 

3.5 Acres - High Traffi c Area - Excellent Visibility 

Across from Paul’s Market & next to JJ Twiggs

$985,000

91 Grand Point Blvd - Porto Cima

Commercial Building – Tons of Potential

Reception Area – Large Storage Room

Conference Room – Kitchen – 6 Offi ces

2.5 Baths – Superb Place for Any Business!

$349,900

82 Port Bagnell - Lake Ozark

Attention Developers - 6 Waterfront LOTS – 598’of Shoreline!

2250 SF – 4BR/2 BA Home – 2 Kitchens – Wall of Windows

Located at the 3 Mile Marker – INCREDIBLE Lake VIEWS!

Lakeside Martini Deck - Countless Capabilities!

$449,900

2121 Bagnell Dam Blvd - Lake Ozark

 14 Private Offi ces – 4900 SF Main Level

Large Reception Area – Full Kitchen

8200 SF Total – Plenty of Parking

Excellent Location for Professional Building!

$774,000

Baseball games result in win-win situation for Osage Beach
By Nancy Zoellner-Hogland

Brian Willey, parks and rec-
reation director for the city of 
Osage Beach, may have the 
solution to the West End woes 
– and his idea may just be what 
Osage Beach Citizen Advisory 
Committee ordered.

He is proposing that the city 
build another park on the west 
end of town that includes ball 
fields and a playground. 

“But I want to make it clear 
– this is just an idea and this is 
just me speaking – not the city. 
But we need it! Our summer 
sports program has grown tre-
mendously over the past year 
and has the potential of ex-
ploding – but for it to do that, 
we need more ball fields. If the 
city could just come up with a 
12-acre parcel on the west end 
of town, I could make it work,” 
Willey said.

He said that in 2013, a total 
of 42 teams played baseball or 
softball in the city’s parks. This 
year that number jumped to 81 
teams with 80 percent of those 
coming from out of town dur-
ing tournaments. He said that 
number equates to 900 families 
consisting of 3,500 people.

He said the massive increase 
was due to a new partnership 
formed between the city and 
B.C. Baseball, which organizes 
and promotes tournaments 
all over Missouri and Illinois. 
Wiley said he’s also currently 
in talks with another company 
that wants to bring even more 
tournaments to the city.

“The promoter told me that 
Lake of the Ozarks has really 
taken off with more tourna-
ments than any other area in 
the state. And I believe it. When 
I looked out at the parking area 
during our last big tournament, 
I saw license plates from Illi-
nois, Kansas, Oklahoma – even 
Texas,” he said.

Willey said because the 
teams are coming from out 
of town, they need one or two 
nights’ lodging and they’re 
spending a lot of money in lo-
cal restaurants. 

“The economic benefit was 
clear on the Saturday morning 
of our last tournament when 
kids in little league uniforms 
and their families swamped 
the restaurants. If we could 
get ball fields on the west end 
of the city, they’d be filling up 

those restaurants too,” Willey 
said, adding that because so 
many families visited the Osage 
Beach Premium Outlets mall 
during the tournament, he is 
looking at the possibility of of-
fering a shuttle bus during next 
year’s larger events. “A lot of 
people didn’t want to lose their 
parking spots so our sidewalk 
got a workout that weekend!”

 Willey said he’d also like to 
see a park in that area to serve 
west-end families.

“When you put pen to paper, 
the city isn’t actually making 
money on the sports program. 
However, by giving people a 
reason to come to the Lake, we 
are making money in the long 
run. 

Just as important, with all 
the condominiums, our parks 
are the only backyards many 
of our city’s kids have. We have 
Peanick Park on Highway 42 
for residents on the east end of 
town, we have the city park off 
Hatchery Road for our central 
residents and it would be nice 
to have another park to serve 
those who live on the west end 
of the city,” he said.

In the meantime, Willey is 

in the process of organizing an 
all-night co-ed softball tourna-
ment that would be held from 8 
p.m. on Saturday to 5 or 6 a.m. 
Sunday in September.

“We have great fields with 
great lighting. Add the cooler 
temperatures to that and you’ve 
got a sure hit,” he quipped.

For more information on the 
overnight tournament, call Wil-
ley at 573-302-2000, extension 
294.

Group explores options 
designed to draw visitors

A video promoting Osage 
Beach and airing on cable 
channels; a You Tube video 
contest showing visitors and 
residents having fun in the city; 
and the formation of a mer-
chants association that would 
be active in organizing activi-
ties that promote the city were 
all ideas that the Osage Beach 
Citizen Advisory Committee 
voted to share with the board of 
aldermen.

That group had been asked 
to make recommendations for 
projects that could be consid-
ered during the 2015 budgeting 
process.

At the meeting held July 22, 
members discussed those pro-
posals as well as the value and 
viability of some of the ideas 
presented at a public forum 
held earlier in the month. 

Short-term ideas also in-
cluded festivities that would 
tie in with the Shootout; poker 
runs, scavenger hunts or Geo-
caching events; organized runs; 
boat and/or car shows; holiday 
decorating contests for busi-
nesses; parades or other family 
events. 

Long-term ideas including 
hiring an economic or com-
munity developer; streamlin-
ing the event permit process; 
increasing involvement in or-
ganizations like chambers of 
commerce and the Lake of the 
Ozarks Convention and Visitor 
Bureau; working with the city 
and state to develop an enter-
prise zone; employing better 
– and brighter – signage; es-
tablishing color-coded routes 
to better direct traffic to spe-
cific locations; and supporting 
moves to widen Nichols Road 
and extend Osage Beach Park-
way to Linn Creek.

continued on page 25
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Our work and reputation continues 
to grow with the expansion of our 
design-build portfolio.  

One reason for this success is our 
goal to build a remarkable feature 
into each project. One that is striking 
and worthy of attention as an 
intregal part of the project. 

 

An architectural-led design-build 
firm understands the projects intent 
best and carries through the details 
of the feature. 

As always, we continue to place a 
strong emphasis on details,  client 
services, respect for the project 
requirements, economic discipline, 
and most important, maintenance of 
the highest ethical standards.

101 Crossings West Drive - Suite 200 - Lake Ozark, MO - 573-552-8145
917 Southwest 33rd street - Lee’s Summit, MO - toll free at 888-318-1346

+ creative design  +  quality construction  +  competitive pricing  +  professional turn-key execution 

We would be honored to create a remarkable feature for your place of business.

•re  mark  a  ble |riˈmärkəbəl|
adjective - worthy of  attention; striking.

••

Before

The former
Ozark Opry 
now being 
remodeled.

Baseball games result in win-win situation for Osage Beach
At the meeting held July 22, 

members discussed those pro-
posals as well as the value and 
viability of some of the ideas 
presented at a public forum 
held earlier in the month. 

Short-term ideas also in-
cluded festivities that would 
tie in with the Shootout; poker 
runs, scavenger hunts or Geo-
caching events; organized runs; 
boat and/or car shows; holiday 
decorating contests for busi-
nesses; parades or other family 
events. 

Long-term ideas including 
hiring an economic or com-
munity developer; streamlin-
ing the event permit process; 
increasing involvement in or-
ganizations like chambers of 
commerce and the Lake of the 
Ozarks Convention and Visitor 
Bureau; working with the city 
and state to develop an enter-
prise zone; employing better 
– and brighter – signage; es-
tablishing color-coded routes 
to better direct traffic to spe-
cific locations; and supporting 
moves to widen Nichols Road 
and extend Osage Beach Park-
way to Linn Creek.

continued on page 25
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Benne Media would like 
to use this opportunity 
to thank everyone for 
this year’s success at 
Aquapalooza 2014.

Our sponsors, support 
staff including fire and 
rescue, production 
company, fellow media, 
the community at large, 
bands and all of those 
who attended to help 
make Aquapalooza 2014 
the biggest one day Lake event ever!  We couldn't have done it without you and we hope that 
you are as proud as we are to be a part of this historic event.   
From the entire Benne Media Team…   Thank you! 

Photo courtesy 
Lake Shots

contined from page 3
modification approval is issued. 
If the work is not complete with-
in one year, the applicant may 
apply for one, six-month exten-
sion to complete the work. The 
extension will be granted pro-
vided there have not been any 
changes in the information that 
was submitted with the original 
application, and the dock com-
plies with current guidelines for 
issuing permits.

All other activities (bank sta-
bilization construction, piers, 
excavation, etc.) must be com-
pleted within two years from 
the date the permit is issued.  
Docks and breakwater propos-
als exceeding ten slips must be 
completed within four years 
from the date the permit is is-
sued. Annual fees must be paid 
for an unconstructed dock dur-
ing the permit term. If the per-
mit expires, the permit is null 

and void. Prior to any construc-
tion, a new application must be 
submitted and a new permit is-
sued. 

Posting Requirements
Within 60 days after a dock 

is completed or moved to a 
permitted location, the owner, 
occupant or person in charge 
of the dock shall affix the cor-
rect Ameren Missouri permit 
number and 911 street address 
to the structure. The permit 
number should be affixed on 
the Lake side of the dock in a 
location most visible from the 
channel or cove and be posted 
in a manner so it is legible and 
distinguishable with numerals 
painted or applied of a contrast-
ing color to the background, of 
not less than 3 inches in height. 

Script lettering or similar un-
conventional type styles are not 
recommended.

Ameren survey underway

Members of Ameren Missouri’s Shoreline Management Inspection 
Program will be out all summer and into the fall collecting data on all 
existing structures within the project boundary to determine if they 
need to be permitted. 

This screenshot of a laptop used by an Ameren inspector shows how 
they know which properties to stop at and inspect. (below)
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You must present this coupon at time of purchase.
Offer expires 8/31/2014. Not valid with any other offers, 

previous contracts or the $5000 project minimum.
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• Fishing Strategies from Lake Area Experts
• Lake of the Ozarks Fishing Maps
• Bait of the Month: How to Rig and Use
• Best Locations
• Bass, Crappie, Catfish, Seasonal Species

Have the Lake of the Ozarks 
Fishing News delivered to your 

front door!
1-Year (12 issues) $20

Bassing Bob LLC
c/o Sharon L Schloss CPA
7777 Bonhomme Ave. STE 2001
Saint Louis, MO 63105-1946

Name____________________________
Address___________________________
City______________________________
State_____________Zip_____________
Email____________________________
Phone____________________________

For advertising opportunities email info@bassingbob.com or call 314-719-7932

Horseshoe Bend Special Road District 
looks for ways to prepare for future
By Nancy Zoellner-Hogland

When the Horseshoe Bend 
Special Road District (HBSRD) 
was formed in the late 1950s, 

there was very little develop-
ment on Horseshoe Bend and 
all the roads were gravel. Then 
in 1962, voters approved a spe-
cial real estate property tax levy 
of one third of one percent of 
the assessed valuation of prop-

erty. That tax has not increased 
since it was enacted.

Once the tax money started 
rolling in, the HBSRD started 

improving and paving the ex-
isting roads and also bringing 
new roads into system. 

The single biggest acquisi-
tion took place in 1999 when 
the HBSRD took over Route HH 
from the state. In 2001/2002, 

the old two-lane road was rede-
signed and widened to include 
three lanes with curbs and 
guttering and it was renamed 
Horseshoe Bend Parkway.

In 2008 the district entered 
into agreement with the Four 
Seasons Property Owners As-
sociation (POA) to transfer 22 
miles of POA roads to the HB-
SRD. The POA agreed to pay a 
total of $3.2 million - $439,000 
per year – through 2015. About 
15 miles have been brought up 
to Camden County standards. 
The other 7 are gravel or grass 
and won’t be improved until 
homes are built.

According to Jerry Jackson, 
HBSRD commissioner and 
president of the Board of Direc-
tors, today the district main-
tains about 236 roads with 170 
lane miles and operates with 13 
employees that provide general 
maintenance, road overlays, 
mowing, weed control, signage, 
snow removal and “everything 
in between” on an operating 
budget of approximately $2 
million per year.

“The district is proud of the 
accomplishments of the past 
52 years and is committed to 
maintaining the high standards 
the residents have come to ex-
pect. The future does, however, 
hold some challenges. Current 
five-year projections indicate 
a shortfall of around $600,000 
by the year 2017. This is due 
in part to the necessary repav-
ing of the Parkway in 2017; the 
loss of POA funds after 2015; 
and general uncertainty about 
property tax and CART funds,” 
he explained. “At the same 
time, government regulations 
relating to things like safety and 
signage requirements, the huge 
price jump for asphalt and dra-
matic increases in health insur-
ance costs for our employees 
have greatly increased the cost 
of operations.”

He said the shortfall forced 
commissioners, who are elect-
ed and serve without compen-
sation, to slash $600,000 from 
the budget over the next four 
years.

“The decision was difficult 
to make - but it was necessary. 
The cuts should not negatively 
affect the maintenance of dis-
trict roads but any further cuts 
in revenues – property tax, 
CART funds, etc. – would have 

a major effect on the district. 
However, we’re going to work 
diligently to see that doesn’t 
happen,” Jackson promised.

He said approximately 60 
percent of the district’s funding 
comes from the tax levy, which 
must be re-authorized by voters 
in the district every four years, 
and Road and Bridge funds re-
ceived from Camden County. 
POA payments and CART funds 
make up the other 40 percent.

CART Funds consists of the 
17-cent gas tax, Motor Vehicle 
Sales Tax, and Motor Vehicle 
Fee Increase that are paid to the 
state.  The state then disburses 
a percentage of the funds based 
on road mileage and property 
tax to each county on a month-
ly basis.  

A disbursement worksheet 
provided by the Camden Coun-
ty Commission showed that in 
2012, 940.7 miles of roadway 
ran through Camden County. 
Of those, 93.38 miles, or slightly 
less than 10 percent, were lo-
cated in the HBSRD. The to-
tal rural land valuation of the 
county was $870,519,360. Ap-
proximately 14 percent - or 
$123,922,150 - was based on 
property located inside the HB-
SRD boundaries. 

continued on page 24

A new enclosed salt/sand storage facility will allow the district to pur-
chase salt in the summer when the demand – and the cost – is low. 
Photo provided.
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pmplakeozarks.com  •  info@pmplakeozarks.com
1222 Lands’ End Parkway  •  Osage Beach, MO

573-302-1300 Scott FrisellaBonnie BurtonKevin Brown

We Put The Professional In 
Property Management

As the Developer and General Contractor 
of several Condominium Communities at the Lake, 

we understand the inner workings of your property like no other 
company can. You can trust Property Management Professionals, LLC 

for expertise in all areas of Property Management from infrastructure and 
building maintenance, to personal service and interaction 

with Homeowners. With 14 years of “Hands On – On Site” with Homeowners. With 14 years of “Hands On – On Site” 
experience we deliver with Professionalism. 

573-302-1300  •  1222 Lands’ End Parkway, Osage Beach  MO  65065  •  ProBuildLLC.com

ProBuild sets the standard for Excellence in Condominium, Multi-Family and Commercial 
construction at Lake of the Ozarks. Over the last 14 years, ProBuild has developed and built several of the 
Lake’s highest quality projects. We offer Clients a unique combination of Construction and Development expertise.

BRIDGE VIEW TRINITY POINTE LANDS’ END SUNSET PALMS

• Professional Design & Construction

• From Conception to Completion

• Superior Oversight & Management

• Result Driven for Success
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Lake Ozark will spend money to save money – and lives
By Nancy Zoellner-Hogland

Lake Ozark Public Works em-
ployees will no longer be forced 
to work in unsafe – and uncom-
fortable - conditions. 

In July, the Board of Alder-
men voted to replace the roof 
and gutters on the street depart-
ment building on Old School 
Road, upgrade the electrical sys-
tem, install a new heating sys-
tem, and insulate the building. 

Work is currently underway. 
Trees behind the building also 
have been removed to allow ac-
cess so the exterior drainage is-
sue can be addressed. 

The city also determined that 
the former police department 
building should not be used at 
all, due to its condition. 

All the items that had been 
stored in that facility have been 
relocated to several storage 
units on Valley Road and the 
street department building.

In addition, the city is look-
ing into the costs of replacing 
windows and better insulating 
the Utility Department office on 
Mockingbird Road.

“We had to do something - it 
was actually way past the time 

to do something,” said Public 
Works Director Matt Michalik. 
“Because of the money we’re 
spending to repair rather than 
replace, I would have selected 
another route but I’m glad that 
something is getting done.”

Employees faced the dan-
ger of electrocution when they 
stepped into standing water 
inside one of the existing facili-
ties – a real possibility, accord-
ing to the findings of a recent 
feasibility study. Pictures taken 
during that study showed that 
roof leaks allowed rain to run 
down the interior wall and into 
the electrical panel of one of the 
city’s public works facilities and 
that every heavy storm resulted 
in standing water in two of the 
three facilities. 

Michalik’s concern about the 
amount of money being spent 
on a dilapidated building was 
shared at the meeting by Alder-
woman Judy Neels, who said 
she had visited the facility to 
check on its condition.

“It’s rotted. It’s not in very 
good shape. My point is, these 
three things alone are like 
$80,000. I’m not saying to get a 

building, but you could prob-
ably get a building for that. My 
concern is that we’re spending 
a lot of money on an old build-
ing,” she said.

In a later interview, Michalik 
said he could actually purchase 
a similar-sized commercial 
building for between $40,000 
and $50,000. However, that 
amount did not include con-
struction costs.

 City Administrator Dave Van 
Dee said while repairs were a 
short term solution, he felt it was 
important to invest the money 
in order to keep the building 
from further deteriorating. 

Michalik said because the 
buildings being used by the de-
partment were not only unsafe, 
they also were unable to serve 
his department’s needs, he re-
quested the feasibility study last 
year to come up with solutions 
to increase department effi-
ciency, provide easier street ac-
cess, and increase storage capa-
bilities in order to meet current 
and future growth needs. The 
board of aldermen approved his 
request and the results of that 
study, which also evaluated ex-
isting facilities, were presented 
in May. However, no discussion 
took place and no action was 

taken.
In July, the “Lake of the 

Ozarks Business Journal” ran 
a story about the conditions 
of the buildings being used by 
Public Works Department and 
the costs of putting off the re-
pairs.

According to the Missouri 
Department of Insurance and 
the Missouri Department of 
Labor, if employees had been 
electrocuted, each employee’s 
surviving spouse would have 
a claim against the city under 
Worker’s Compensation. In ad-
dition, the city, as a subdivision 
of the state, has waived sover-
eign immunity so a tort claim 
could be made. The statutory 
cap on the maximum amount 
of damages any one claimant 
can be awarded is $403,129 per 
person and $2.687 million per 
occurrence. 

However, Section 287.120.4 
states that where an injury is 
caused by the failure of the 
employer to comply with any 
statute, the compensation and 
death benefit provided shall be 
increased by 15 percent.Every heavy storm also results in standing water in two of the 

three facilities. Photo contributed.
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Bank Hours:
Lobby Hours Monday thru Friday 8:30am to 4pm

Drive Thru Hours:  M - F 8am to 5pm
Saturday for Lobby/Drive Thru 8am to Noon

www.FirstBankLake.com • (573) 348-2265
Located at the entrance of the Osage Village Outlet Mall

4558 Osage Beach Pkwy, Suite 100, Osage Beach, MO 65065

Not everyone’s banking needs 
are exactly the same.
At First Bank of the Lake, we want to know your name, 
understand your needs. We’re your locally owned, 
hometown bank, and we have a more traditional way of 
doing business. At First Bank of the Lake it’s not all about 
numbers, it’s about relationships.

12 and 24 Month Certifi cate of Deposit Rates
12 Months 0.75 (0.75 APY)*
24 Months 1.05 (1.05 APY)*
Member FDIC, Deposits Insured up to $250,000.00

Earn some of the Best Rates 
in the Lake Area on your CDs 

Call us or drop by for more information on terms and rates. 
* Annual Percentage Yield assumes quarterly compounding
* Substantial penalty for early withdrawal
* $2,000.00 minimum opening balance
* Rates subject to change at any time

Lake Ozark will spend money to save money – and lives
taken.

In July, the “Lake of the 
Ozarks Business Journal” ran 
a story about the conditions 
of the buildings being used by 
Public Works Department and 
the costs of putting off the re-
pairs.

According to the Missouri 
Department of Insurance and 
the Missouri Department of 
Labor, if employees had been 
electrocuted, each employee’s 
surviving spouse would have 
a claim against the city under 
Worker’s Compensation. In ad-
dition, the city, as a subdivision 
of the state, has waived sover-
eign immunity so a tort claim 
could be made. The statutory 
cap on the maximum amount 
of damages any one claimant 
can be awarded is $403,129 per 
person and $2.687 million per 
occurrence. 

However, Section 287.120.4 
states that where an injury is 
caused by the failure of the 
employer to comply with any 
statute, the compensation and 
death benefit provided shall be 
increased by 15 percent.
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continued from page 1
provided for whenever a deci-
sion by the Planning Commis-
sion requires a public hearing. 
Public notice shall consist of the 
following:

a. Publication of a public no-
tice describing the request in a 
newspaper of general County 
circulation a minimum of 15-
days prior to the scheduled 
hearing date.

b. Mailing of a public hearing 
notice to all owners of real prop-
erty within 1000 feet of the prop-
erty to be affected by the request 
a minimum of 15-days prior to 
the scheduled hearing date.

However, Willey said the 
county decided to send notifica-
tions to property owners within 
1,300 feet of the tract under re-
view, “in this one instance be-
cause of the backlash of people. 
Normally we just notify those 
within 1,000 feet.”

She also said her office was 
requested by P&Z to sort all let-
ters, breaking out those from 
people living inside the 1,300-
foot notification area.

However, Section 1406 of the 
Unified Land-Use Code, ad-
dressing Protests to Zoning Dis-
trict Changes, states: In case of 
written protest against any pro-
posed change or amendment, 
signed and acknowledged by 
owners of thirty percent (30%) 
of the frontage within one thou-
sand (1,000) feet to the right or 
left of the frontage proposed to 
be changed, or by the owners of 
thirty percent (30%) of the front-
age directly opposite, or directly 
in the rear of the frontage pro-
posed to be altered, or in cases 
where the land affected lies 
within one and one-half (1 ½) 
miles of the corporate limits of 

a municipality having in effect 
Codes zoning property within 
the corporate limits of such mu-
nicipality, made by resolution 
of the City council or board of 
trustees thereof, and filled with 
the county clerk, such amend-
ment may not be passed except 
by the favorable vote of two-
thirds (2/3rds) of all the mem-
bers of the County Commission.

As a result, the commission-
ers’ action could result in more 
legal fees for Camden County. 

Prewitt’s attorney Lewis 
Bridges, of Curran, Bridges & 
Bridges, sent a letter to the com-
mission notifying them that 
Prewitt is prepared to sue. The 
letter dated July 2, 2014 states: 
“My client has informed me that 
if the Camden County Commis-
sion attempts to again exceed its 
authority, or if the Planning and 
Zoning Commission attempts 
to reconsider these two matters, 
we have been authorized to file 
suit in the Circuit Court of Cam-
den County, Missouri to prevent 
such reconsideration.”

Prewitt’s attorneys said they 
will attend the Planning Com-
mission meeting scheduled for 
August 20 and will make a deci-
sion on their next step, based on 
the commission’s decision.

Eugene Enowski of Enowski 
Farms, who is the current owner 
of the larger, 22-acre property, 
said he also plans to file a law-
suit if the needed approval isn’t 
given.

“Off-water properties zoned 
R-1 are a dime a dozen. They’ve 
basically stripped the land of 
any value. As I said before, if 
this ends up improperly zoned, 
I’ll sue the county for taking the 
value of my property,” he said.

Members of the Four Seasons 

Property Owners Association 
(POA) attended two meetings 
of the Village of Four Seasons, 
asking for support in fighting 
Prewitt’s plan. Nancy Cason, 
chairman of the POA Board of 
Directors, said they had started 
a letter writing campaign ask-
ing homeowners to write letters 
to commissioners or attend the 
hearing.

After receiving copies of many 
of the letters sent to the Camden 
County Commission, the Village 
Board of Trustees voted unani-
mously to ask their attorney to 
write a letter to the commission, 
also asking for a “no” vote on 
Prewitt’s zoning requests.

Prewitt said he doesn’t un-
derstand all the opposition, es-
pecially considering the other 
commercial properties that are 
in the immediate area. 

He said, when completed, the 
project will include 44 high-end, 
low-footprint cabins similar to 
Big Cedar Lodge on Table Rock 
Lake that will rent for $300 to 
$400 per night. No roads will be 
built on the property. Instead, 
paved cart paths will be con-
structed in order to remove as 
few trees as possible. Concierg-
es will be on hand to transport 
guests and their luggage from 
the parking lot to their cabins. 
A wide berm will separate the 
cabins from surrounding streets 
and homes so neither will be vis-
ible from either direction. 

Prewitt agreed to directional 
lighting in the parking lot and 
a provision that prevents him 
from outdoor music.

He also said although some 
reports have said the property 
will include a convenience store, 
that’s not correct. Instead, the 
building will house an office 
where cabin guests will check 
in, an office for security person-
nel and a small concession area 
featuring items like ice cream, 
candy and soda.

Prewitt, Camden County 
square off again

“Insurance Talk”
with Nick Brenizer of 
Golden Rule Insurance

“Liquor Liability & 
Who Needs It?”

Specializing in business insurance; 
I run across a lot of misconceptions 
about business insurance.  One of 
which is Liquor Liability Coverage, 
liquor liability is a type of insur-
ance which covers businesses in the 
event that claims related to liquor 
are made against the business. Most 
classically, such claims involve dam-
ages as a result of the actions of an 
intoxicated person, such as a lawsuit 
filed by someone involved in a crash 
caused by someone who was drunk. 
Although damages in such suits can 
be substantial, businesses often lack 
adequate liquor liability coverage and 
this can expose them to very large li-
ability suits. 

Businesses, which manufacture, 
sell, or serve alcohol, can be held lia-
ble for the actions of drunken patrons. 
For example, if someone gets drunk at 
a bar and is involved in a car wreck, 
the bar can be liable for the drunk’s 
activity, and the bar could potentially 
be forced to pay a very high liability 
claims. Businesses are liable for in-
juries their intoxicated patrons do to 
themselves, as when someone who 
is intoxicated falls down a flight of 
stairs, and for accidents which are de-
termined to be the fault of someone 
who was drunk.  If business do not 
take action to protect patrons from 
being intoxicated.

  We work with a lot of the bars 
and restaurants here at the lake and 
one of the things we hear all the time 
is “we don’t need liquor liability cov-
erage because Missouri is not a dram 
shop state.”  The only truth to that 
statement is Missouri does not have a 
dram shop act or law.  As we all know, 
any law or act is judged on a case by 
case basis and it is up to the judge 
and jury to decide whether you were 
liability for someone leaving your es-
tablishment intoxicated and killing 
someone with their vehicle. 

According to www.law.com “stat-
ute (Dram Shop Act) or case law in 
38 states which makes a business 
which sells alcoholic drinks or a host 
who serves liquor to a drinker who 
is obviously intoxicated or close to it, 
strictly liable to anyone injured by the 

drunken patron or guest”. 
If you have any exposure of sell-

ing of liquor at your business you 
should talk to your agent about get-
ting a quote for liquor liability.   There 
are many companies available to get 
liquor liability from and there are two 
different ways to get it.  The first way 
is to put an endorsement into your 
general liability policy making you 
share your liability limits for both gen-
eral liability and liquor liability.  That, 
of course, is the cheapest premium 
but you are sharing you limits so if 
you had a claim you would not have 
much left over for any other liability 
claims on the year.  The second way 
to cover it is how we normally cover it 
for our restaurants, bars, marinas, and 
any other package liquor stores. That 
is to have a separate policy for liquor 
liability it usually doesn’t amount to 
a big price difference but you would 
not share you limits for two different 
exposures. 

As you can tell this exposure is not 
strictly kept to only bars/restaurants, 
it also includes c-stores, groceries 
stores, marinas, gas stations, and the 
big one people forget is special events 
such as weddings and other social 
events where you either sell liquor or 
provide the liquor for free.  Either way, 
you become liability for those patrons 
consuming alcohol.  Check with your 
agent today about purchasing liquor 
liability coverage for you business or 
event.  If not, you could lose every-
thing you have worked hard to build 
all for a drink…

Nick Brenizer, has a AIP designa-
tion and works for Golden Rule Insur-
ance Agency in Osage Beach.  He can 
be reached at 573-348-1731 or at 
Nick@goldenruleinsurance.com

Belinda Brenizer, CIC
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“Tax Time”
with Bobby Medlin CPA

Good News 
for Nonprofi t 
Organizations

On July 1, the Internal Revenue 
Service released the long-awaited 
Form 1023-EZ, is a streamlined appli-
cation organizations can use to apply 
for tax code Section 501(c)(3) status.

There are multiple reasons why 
this is good news.  First, due to vari-
ous reasons, the turnaround time for 
Form 1023 applications has increased 
to well over a year in most cases.  That 
length of time puts stress on new or-
ganizations that are awaiting the IRS 
determination so that they will know 
how to properly conduct business.

Second, the full Form 1023 appli-
cation is very complex, requiring a lot 
of expertise to properly complete.  Ba-
sically, this change in the application 
process cuts paperwork for nonprofi ts 
and speeds up the process so that the 
charitable group can focus on the 
work of their organization.

Along with this new form, IRS has 
issued three pieces of guidance, Rev-
enue Procedure 2014-40, Proposed 
Regulations (REG-10948-14, and 
Temporary and Final Rules T.D. 9674.  
By using this guidance, most small 
organizations qualify to use Form 
1023-EZ.

Nonprofi t organizations with an-
nual gross receipts projected to be 
less than $50,000 and with assets of 
less than $250,000 are eligible to ap-
ply for exemption with the simplifi ed 
application.

Of course, nonprofi t organizations 
must receive a determination from 
IRS that they are indeed an organiza-
tion exempt from income taxes.  Form 
1023, and now Form 1023-EZ is the 
process by which this determination 
is requested.  

Organizations that do not comply 
with certain tax rules and procedures 
risk losing their exempt status under 
the Internal Revenue Code.  Applying 
for and receiving the determination 
of tax exempt status, in most cases, 
allows taxpayers to deduct contribu-
tions to the tax-exempt organization.  
That makes it vitally important to 

the nonprofi t organizations fi nancial 
health to receive exempt status and 
to stay in compliance to retain tax-
exempt status.

Annual fi ling requirements for tax-
exempt nonprofi t exits in a myriad of 
areas including income tax, payroll 
tax, information reporting forms, and 
disclosure of certain activities.  Failure 
to fi le required forms and documents 
subject the nonprofi t organization to 
hefty penalties.  Nonprofi t organiza-
tions should designate an individual 
or committee to work with a knowl-
edgeable tax and accounting fi rm in 
order to stay on top of fi ling require-
ments. 

Also there are specifi c substan-
tiation requirements with respect 
to donors of the organization.   Tax-
exempt organizations must provide 
donors with timely receipts with very 
specifi c language included in order to 
not run afoul of IRS regulations.  It is 
challenging to know what is required.  
That is where the knowledgeable tax 
professional proves invaluable.

Additionally, just because a non-
profi t organization is tax-exempt, 
that does not mean it will never pay 
income tax.  Certain types of income 
and activities of an organization are 
subject to income tax and must be 
properly reported on Form 990-T an-
nually.  Again, failure to properly fi le 
this form subjects the organization to 
penalties and to loss of tax-exempt 
status, which means the organization 
would be required to fi le corporate 
income tax returns and pay taxes just 
like a for profi t business.

Bobby Medlin CPA has offi ces in 
Tipton, California and Lake Ozark. 
Bobby can be reached by phone at 
573-365-9400 or online at www.
bobbymedlincpa.com

Bobby Medlin, CPA
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A Matter of Trust
with Trenny Garrett, Central 
Trust & Investment Company

The Working 
“Retirement”

The majority of workers (56%) 
plan to work past age 65, including 
43% who plan to work past age 70 
or do not plan to retire at all, ac-
cording to a survey by the Transam-
erica Center for Retirement Studies. 
More than half (54%) plan to con-
tinue working after they retire. An 
AARP survey showed that 80% of 
baby-boomers plan to take on a job 
after retiring.

According to the 2013 Retire-
ment Confidence Survey conducted 
by the Employee Benefit Research 
Institute (EBRI), 43% of workers 
plan to continue working after age 
65, more than double the low 18% 
back in 1998. Also: The number of 
workers planning to retire before 
age 65 has dropped from 49% in 
1998 to 23% in 2013.

Many people simply haven’t 
been able to accumulate enough 
capital to become financially inde-
pendent, which is what retirement 
means. Another part is that some 
highly skilled employees are able 
to become consultants to their prior 
employers, either working part-time 
or as self-employed free-lancers. 
A third group aims to break into a 
second career, pursuing a vocation 
or avocation that had to be put off 
during the working years.

If you will have earned income in 
retirement, you probably will want 
to delay receiving your Social Se-
curity benefits. Everyone is eligible 
to begin reduced early-retirement 
benefits at age 62, with the amount 
of reduction a function of your full 
retirement age (from 66 to 67, de-
pending upon the year of birth). 
Benefits are further reduced for 
those with earned income (invest-
ment income does not count). This 
is called the “earnings test.”  The 
earnings limit in 2013 is $15,120. 
For every $2 earned above the limit, 
benefits are reduced by $1. A differ-
ent rule applies in the year that one 
reaches full retirement age. In that 
year, the earnings limit is $40,080, 
and the reduction is $1 for every $3 
over the limit until the month that 
the full retirement age is reached. 

For every year of delay after reach-
ing normal retirement age, ben-
efits will be boosted by 8%. If the 
retirement job will provide enough 
money to cover living expenses, de-
laying benefits can be a good way 
to boost the cash flow in one’s 70s 
and beyond.

Medicare coverage begins at age 
65, independent of one’s decision 
on Social Security benefits. Those 
who retire earlier than that age 
need to take a hard look at their 
health and dental insurance cover-
age. If you are shifting to part-time 
work or a consultancy for a former 
employer, participation in the com-
pany’s health insurance plan could 
be a point of negotiation for com-
pensation. When you’ve separated 
from service, up to 18 months of 
COBRA coverage may be available 
through your former employer. This 
is just one of the many topics a rep-
utable trust company can help their 
clients with!

Are you facing what could be a 
complicated financial issue? We’re 
here to help! Trenny Garrett is Se-
nior Vice President at Central Trust 
& Investment Company, Lake Ozark. 
You can contact her at 573-302-
2474 or visit www.centrustco.com. 
Central Trust & Investment Com-
pany is affiliated with Central Bank 
of Lake of the Ozarks. 

Products and services offered by 
Central Trust & Investment Compa-
ny are not insured by the FDIC, are 
not deposits of or guaranteed by 
any depository institution or affili-
ate bank and are subject to invest-
ment risks, including possible loss of 
the principal amount invested.

Trenny Garrett, J.D., CTFA

olden Rule Insurance Agency

 

4065 Osage Beach Parkway Osage Beach, MO 
573-348-1731  www.goldenruleinsurance.com

Services Provided Include:
Boat Dealers     Boat Repair     Marinas       Boats     PWC     Docks    

Providing a full-time staff located here at The Lake to 
serve all your personal and commercial needs.

Lake Shore Tram
20th Anniversary Taming Terrains 1994-2014!

Warranty:
20-Year Structural 
5-Year Electrical / Mechanical

LakeShoreTram.com
(800) 730-3665
(515) 570-3972
info@lakeshoretram.com

“We just wanted to tell you how 
much we like our lift and realize 
it was the best thing we invested 
in last year.”

 ~ John & Judith Dent, MO



Lake of the Ozarks Business JournalAugust, 2014Page 16

Building an effective 
web presence
with Sandy Waggett of MSW 
Interactive Designs
Does your Facebook 
page look a little dif-
ferent lately?

Just when you probably got used to 
the way your business Facebook page 
looked, the king of the social media 
world decided to change things.  The 
roll out of the new look started earlier 
this year, but most business pages saw 
the new design appear in June.  Here 
are some of the changes that Facebook 
made according to www.socialmedi-
aexaminer.com: 
1) Bigger photos

• One of the biggest changes is a 
wider, single-column view for posts.  
Photos are now wider with a new 
504 pixel width.  The column feed is 
¼ larger than previous photos.  Photos 
can now be 504 pixels by 504 pixels, so 
take advantage of this feature!
2) Tab App locations

• Your � rst desired app only shows 
up at the main tab bar

• Your other apps will show in the 
“More” dropdown option

•  You can still see all of your apps 
lower in the left column
3) Activity Tab has a lot of info

• This is a one stop place to go to 
see all of your noti� cations.  You can 
view, respond to and manage messag-
es to your Page…we love this feature!
4) Reviews are easier to � nd

• If your local business page allows 
reviews, the review area of the page is 
now much more prominent.  It’s at the 
top left of the page right under your 
pro� le image.

• If a page visitor hovers over the 
review stars, they can see a breakdown 
of all of your ratings.  If they click on the 
stars, they can read all of your reviews

• Reviews can be a POWERFUL 
tool for your business.  Be proactive 
in responding to reviews to show that 
you’re engaged, active and caring!
5) Posts to your page are more 
visible

• Posts to your page are also on 
the left side and are much easier to see 

than in the old layout.
6) Key settings are bundled

• Your page settings are now much 
easier to manage under your “Set-
tings” tab.  Take a look at some new 
options under each area.  You can add 
a lot of information about your busi-
ness, manage your audience, and more.  
Make sure your business page has ev-
erything about your business included
7) Snapshot of Page Action 

• Another nice feature is available 
by hovering over the stats area at 
the top right of your page.  You have 
a great deal of info available to show 
you how far your posts are reaching, 
what posts are working well, and no-
ti� cations and messages on your posts.

Business Facebook is a powerful 
tool for your business and these chang-
es should help you manage your page 
better.  If you have any questions about 
the new Facebook look, please give us 
a call!  We can help with your Face-
book and other social media efforts.

Follow MSW Interactive Designs 
Web: www.MSWInteractiveDe-

signs.com
Twitter:  @PutTheWebToWork
Facebook:  http://Facebook.com/

putthewebtowork
Blog:   http://put-the-web-to-work.

blogspot.com
Sandy Waggett
 MSW Interactive Designs LLC ~ We 

put the web to work for you!
573-552-8403

Sandy Waggett

Take 
Advantage

of our 3 Year 
Tax Review

 Today!

Bobby Medlin, CPA Adam Wolfe, CPA

Amy Messerli

Haley Homan, CPA Brett Rugen, CPA

Debbie Stahl

Jordan Fischer, CPA

Christine Dean, CB Patricia Higgins  Tammy Hoellering

“Connect with the Best!”“Connect with the Best!”

Income Tax Planning & Preparation
Financial Accounting & Reporting
Payroll Services
We listen to your needs

Real Estate Transaction: We can explain and handle
real estate transactions taxation

Estate Planning 
Business Set Up Including Entity Choice

A Division of First State Bank of St. Charles
NMLS # 41668

Visit us at our NEW OFFICEin the John Elliott Interiors Building across from J.B. Hook’s

...But the same award-winning service!
Your  Trusted Lake Lender  has a NEW LOCATION...

Michael Lasson
(573) 302-0909

NMLS # 493712

2265 Bagnell Dam Blvd.
Lake Ozark, MO 65049

573-365-LOAN | www.fsb�nancial.com

Mike Ogle
(573) 302-0080

NMLS # 231620

Bob O’Steen
(573) 746-7214

NMLS # 332983

We’re proud to introduce our newest lender-
Bob O’Steen! 

SEND YOUR ANNOUNCEMENTS
And business/community-related news and photos to:

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files 

for publication consideration!
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Dock Inspection 
Requirements

About half of all sales at the lake 
are lakefront or lake access homes.  
Many of these sales include a pri-
vate boat dock. When purchasing 
or selling a home, you need to be 
aware of the requirements by both 
Ameren Missouri and the appropri-
ate fi re protection district in order 
to transfer the dock permit to the 
buyer.

When a property located in the 
Osage Beach or Lake Ozark Fire 
Protection District or Village of Four 
Seasons transfers ownership, an in-
spection of the electrical system on 
the dock must be made by the Fire 
District or the Village before trans-
ferring the dock permit to the new 
owners. A copy of this inspection ap-
proval must be submitted with the 
permit transfer application to Ame-
ren Missouri.

All Lake Area Fire Districts and 
the Village of Four Seasons require a 
permit and inspection when install-
ing or modifying a dock as well as 
any time work is being performed 
on the electrical system of a dock.  
In order to complete the initial or 
modifi cation dock permitting pro-
cess, Ameren Missouri requires a 
copy of the Inspection Approval.

If you are selling your property 
with a dock, I recommend that you 
complete the electrical inspection 
approval as soon as possible. Due to 
an onslaught of inspection requests, 
some of the districts have up to a 
6 week backlog. This could possible 
cause a delay in the closing of your 
home if you wait until you have a 
contract in place to start the inspec-
tion process. Also, if there are any 
items that need attention, you will 
be able to address these and present 
this information to potential buyers.  
The added benefi t to you is knowing 
that your dock is safe while you and 
your family continue to use it.

When you are purchasing a 
property with a dock you should 
make sure that the dock is prop-

erly permitted with Ameren Missouri 
and that there have not been any 
changes since the permit was is-
sued. If required, you will also need 
to request an electrical inspection 
from the proper entity in order to 
have the dock permit transferred 
into your name. This will allow you 
to discover any potential issues prior 
to closing in the event that there are 
compliance problems that need to 
be addressed.

If your property is not for sale 
or is not located in an area that 
requires an electrical inspection for 
the transfer of the permit, I highly 
recommend that you still contact the 
appropriate agency for an inspec-
tion. Most of the districts charge 
a $50 fee for the inspection. In my 
opinion this is a bargain, especially 
if you consider the potential cost 
of having an electrical issue on or 
around your dock.

AmerenMissouri.com/Lake has 
a wealth of information on their 
website about permit requirements 
including contact information for 
fi re districts and other inspection 
agencies.

Michael has been selling real es-
tate at the Lake of the Ozarks since 
1981.  He is one of the most respect-
ed brokers in the area.  If you would 
like to work with Michael in the sale 
or purchase of property, contact him 
at 573.365.SOLD or cme@yourlake.
com  View thousands of lake area 
listings at www.YourLake.com.  You 
can also view each months’ article, 
ask questions and offer your opinion 
on Michael’s real estate blog, www.
AsTheLakeChurns.com

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

Reinhold Electric, Inc. proudly serves the St. Louis Metro, 
St. Charles, Wentzville, Illinois and Lake of the Ozarks areas.

We offer 24 Hour Emergency Service

Residential-Commercial-Industrial
 

Please contact us at: 573-873-5543
Email: Greg@reinholdelectric.com  

or Email: Katie@reinholdelectric.com
 Please visit our website at: REINHOLDELECTRIC.COM

SUBSCRIPTIONS
Are available from our business office! Receive the paper each 

month via mail and never miss an issue! 573-348-1958
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PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

WWW.PRECISIONAUTOANDTIRE.COM
348-2233348-2233

OSAGE BEACH MO
1024 INDUSTRIAL DR.

For The Community 
Foundation of the Lake

6th ANNUAL

Champagne 
Campaign
September 30, 2014 

5:00 - 8:00 pm
Tan-Tar-A’s  

Windgate Plaza

Champagne Toast  
and hors d’oeuvres Provided

Donations to assist the 
foundation’s work  

graciously accepted

COMMUNITY
FOUNDATION

of the LAKE

a New Way of Giving

Entertainment By

108 High St. • Jefferson City Tues. - Fri. 9-5:30
Sat. 10-4:30 www.divinitygiftshop.com

Divinity Religious Gift Shop

573-636-5470

Your Source for...
 Religious Cards
 Fontinini
 Books  Palms

 Communion Cups
 Wafers
 Candles

Taking the Lake to new heights
By Darrel Willman

Like so many other Lake 
area businessmen, Jerry Bice 
works while the sun shines.

This morning, two of his 
three helicopters are fueled 
and ready on the helipads at 
the corner of Business Hwy. 

54 and HH. Pilots and other 
staff are standing by for the 
day’s customers to begin ar-
riving. But it all depends on the 
weather. Clouds can spell loss 
quickly in a tourist-dependent 
business like this.

“One rainy Saturday can 

take the profit out of a full week. 
It’s something you have to put 
into the back of your mind, and 
know those days are coming.” 
Bice says.

But the weather today is 
beautiful, with sunshine and 
a sprinkling of clouds. They 

won’t slow the flow of passen-
gers into the building in the 
Paul’s Supermarket shopping 
center. “It is a challenge,” Jerry 
adds, “every day is different, 
and you never know what that 
day is going to be like.”

Bice and family opened Lake 
Ozark Helicopters in 2008, and 
quickly confirmed what they 
had modeled their business 
plan on. He says, “We have 
a very short market as far as 
flights go. We have about five 
months to make our year’s 
income. We like to say ‘we 
work eight to eight, 120 days 
straight’.”

He added, “We knew what 
to expect coming in and set up 
the business model that way. 
The one caveat to that is, you 
never know how many people 
are going to be here. So you 
can advertise, you can do ev-
erything right, and it then de-
pends on the weather.”

Jerry calculates probably 95-
97% of his business is tourism-
related. The remainder is doing 
work with the community and 
media like the Business Jour-
nal. 

He explains, “We do a lot of 
work for public services. The 
fire departments will call and 
ask us to check where smoke 

is, we took the Police up when 
there was an attempted holdup, 
we do a lot community-wise. 
We tell the hospital they can 
use our helipad if needed. We 
do as much with the commu-
nity as we can. It’s a short sea-
son. We make lots of friends-- 
and try not to fly over the same 
houses every flight.”

Don Cavanas, from Knox-
ville, IA said “It was a very en-
joyable flight-- the pilot was 
very knowledgeable about the 
area. Very amazing. You can’t 
imagine it until you get up 
there. The flight was so smooth. 
We were going a hundred miles 
an hour, and it felt like we were 
hardly moving at all.” 

continues on page 24

Owner Jerry Bice

Lake Ozark Helicopters provided the aerial platform for the photographs of this 
year’s Aquapalooza for several media outlets covering the event.  Photos by the 
author.
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Managing Rental Property
with Russell Burdette of 
Your Lake Vacation 

Do You Need a 
Property Manager?

Why should I pay someone to man-
age my vacation rental property (or any 
other property for that matter)?  This is 
something that you should seriously con-
sider before purchasing a rental prop-
erty.  Most companies charge anywhere 
from 30% to 50% to manage a vaca-
tion rental property depending on the 
location and length of the rental season.  
Typically the longer the rental season the 
lower the percentage and the shorter the 
season the higher the percentage.

Here are some of the things you 
should consider when looking to hire a 
rental manager.  How much experience 
do they have in managing a property 
similar to yours and in your specifi c lo-
cation?  What types of services do they 
offer for their percentage?  How much 
is their percentage?  Are there any hid-
den costs, i.e. charging extra for handling 
maintenance issues, lawn care, cleaning, 
etc.  You should know what the costs for 
those services are prior to signing a con-
tract for management.

Marketing is going to play a huge 
factor in how well your property rents 
and ultimately how successful you are.  
And it isn’t always how much is spent.  
A rental company could spend a hun-
dred thousand dollars advertising in 
Australia for the Lake of the Ozarks and 
I doubt that they would see a very good 
return on their investment.  Likewise 
they could spend $150.00 on a vacation 
rental website that would give them a 
few thousand dollars or more in rentals. 
So the right question to ask is, “what 
types and where”, they are advertising.  
If they say print advertising within a 50 
mile radius I would recommend looking 
somewhere else.

Damages, cancellations and how 
they handle repairs are a few things that 
you should research before choosing a 
company.  Who pays for damages?  Do 

they require a deposit? What happens 
when a guest cancels their reservation? 
If a repair is needed are you notifi ed over 
a certain amount? Who pays for the 
housekeeping? What happens if the AC 
goes out during a guest rental? Does the 
management company offer preventive 
services, spring cleaning services, etc.

Ultimately if you are going to hire a 
manager you want to fi nd one that you 
are comfortable with, that offers the 
level of services that you desire and that 
has a successful track record.  You may 
want to speak with other owners on that 
company’s program, get professional 
references and see if that company has 
a good or bad reputation in the com-
munity.

Too often home and condo owners 
don’t do much research when choosing 
a property manager and they can end up 
with a bad experience.  Asking the right 
questions and interviewing three or four 
managers before choosing one will make 
your vacation rental ownership more 
successful in the long run.

Russell Bsurdette is the owner of 
Your Lake Vacation, a professional vaca-
tion rental management company at the 
Lake of the Ozarks since 1986.  If you 
would like more info on renting your 
home or condo as a vacation rental, 
please call 573-365-3367 or e-mail rus-
sell@yourlakevacation.com. 

Russell Burdette

Located ¼ mile west 
of the Grand Glaize Bridge 
on Osage Beach Parkway
Open Seven Days a Week

365 Days a Year
Reservations Recommended

573.348.2966 | www.jbruners.com

Masters
i n  the  Art  of  the

STEAK
f o r  o v e r  3 0  y e a r s

US-54 EXPY

Osage Beach Pkwy

W
inn Rd

Je�ries Rd

Grand 
Glaize 
Bridge

Painting, Sealing & Staining Inside & Out
Carpet Cleaning - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
Leaf Removal - Powerwashing Decks & Docks

is, we took the Police up when 
there was an attempted holdup, 
we do a lot community-wise. 
We tell the hospital they can 
use our helipad if needed. We 
do as much with the commu-
nity as we can. It’s a short sea-
son. We make lots of friends-- 
and try not to fly over the same 
houses every flight.”

Don Cavanas, from Knox-
ville, IA said “It was a very en-
joyable flight-- the pilot was 
very knowledgeable about the 
area. Very amazing. You can’t 
imagine it until you get up 
there. The flight was so smooth. 
We were going a hundred miles 
an hour, and it felt like we were 
hardly moving at all.” 

continues on page 24
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STARK CAVERNS 
(FANTASY WORLD CAVERNS)

On May 11, 1950, Stark Cav-
erns just south of Eldon off 
Highway 54 was opened to the 
public for guided tours by Jim 
Banner and R. L. Wilkerson. 
Others associated with the de-
velopment included F. L. Ham-
mitt and Kenneth B. Sweet. 
The photo that accompanies 
this article (photographer  un-
known) shows the fi rst tour 

that visited the cave. No one 
in the photograph is identifi ed 
but the lady seated may have 
been an owner’s wife.

The cave has a long his-
tory dating to 1836 when the 
property is believed to have 
been homesteaded by Wil-
liam Bunker. Elisha V. Stark for 
whom the cave was originally 
named, did not become an 
owner of the property until the 
late 1800s.

The cave’s late 19th and 
early 20th century history is 
closely associated with the 
history of Aurora Springs, a 
small health spa community 
that fl ourished along the south 
edge of Eldon at the begin-
ning of the 20th century.  The 
people of Aurora Springs had 
many uses for the cave.

There are no caves in the 
Lake of the Ozarks region that 
have had as many names as 

this attraction. Stark Caverns 
has been known as Aurora 
Cave, Aurora Springs Cave, 
Miller County Cave, the Mam-
moth Cave of Miller County, 
Enchanted Caverns, and in the 
mid-1970s was renamed Fan-
tasy World Caverns.  During 
new development at that time 
some of the sediments in the 
entry chambers were removed 
to create an underground 
lake. Today’s visitors cross 
the lake on an elevated board 
walk. Further into the cave are 
winding passages, various for-
mations and an overlook into 
a large canyon. Indian Burials 
and artifacts discovered in the 
cave in 1967 before the under-
ground lake was created are 
on display. For more informa-
tion see History & Geography 
of Lake of the Ozarks, Vol. 1 by 
H. Dwight Weaver �

This historical sketch is from 
the collection of H. Dwight 
Weaver. He is the author of six 
books on the history of Lake of 
the Ozarks.

The author’s latest book on 
Lake history – Images of Ameri-
ca, Osage Beach – is now locally 

available and is a pictorial his-
tory of Osage Beach from 1880 
to 1980. 

Weaver’s book “A Pictorial 
Guide to Ha Ha Tonka State 
Park” contains more than 300 
photos of the park, which in-
clude all of the park’s signifi -
cant natural and man-made 
features along its trails and 
boardwalks.

Contact him at: dwight-
weaver@charter.net or call 
573-365-1171. Visit www.
lakeoftheozarksbooks.com to 
obtain more 
information 
or to pur-
chase one of 
his books on 
line.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

System Mechanic 14  Go-to Utility for PC Users
System Mechanic 14 - $40.  
http://iolo.com
By Darrel Willman

When looking at PC soft-
ware, the programs that offer 
added functionality tend to 
bubble up to the top of my list. 
It’s nice when a title fills more 
than one need. One of these 
“Swiss-Army Knife” titles is io-
lo’s outstanding utility System 
Mechanic (SM).

As the name would imply, 
SM repairs problems on your 
PC.  iolo takes it a step further 
here, pro-actively monitoring 
and optimizing your computer 
as you work or play. 

The Active Care portion of 
the software suite (a bundle of 
related programs grouped to-
gether with a single interface) 
waits for periods of inactivity 
while your PC is running, then 
takes that moment to find and 
repair common problems.  It 
monitors CPU speed, memo-
ry usage and CPU utilization 
through the Powersense win-
dow. Helper apps Opticore, 
Accelewrite, Ramjet and Idle-
Down run underneath this, 
each handling a critical area. 

The Active Care portion 

handles startup configuration, 
system hard drive optimization 
and repair, memory recovery, 
registry defragmenting and re-
pair, along with scanning for 
security issues, system clutter 
and updates to the application.

LiveBoost allows you to cus-
tomize the level of optimiza-
tion geared for various tasks 
like gaming, graphic design, 
video editing, general usage, or 
even maximum battery life.

Of course all of these are 
handled by small applications 
running simultaneously—with 
some opening at startup. This 
can put some drain on resourc-
es and slow startup, but the ef-
fects were negligible, even on a 
laptop.

All of the features mentioned 
are also available individually 
under the Toolbox portion of 
the interface (and many oth-
ers). You can run one indepen-
dently and choose which areas 
of your PC to examine, or let the 
application run automatically, 
repairing problems in the back-
ground.

New in SM 14 are System 
Shield 5, which adds more ag-
gressive intelligent monitoring, 

with expanded threat defini-
tions that can detect danger-
ous attacks. Also new is the 
multi-platform secure backup 
feature, which brings online se-
cure backup and recovery with 
syncing to cloud-based storage 
through iolo. 

The new PowerSense feature 
monitors activity in real-time 
and adjust the computer’s set-
tings to deliver maximum re-
sources and processor power 
when you need it—including 
the new Ultra-Performance 
mode giving you options for 
optimization based on your 
current task. The reverse, En-
durance Mode configures your 
PC to deliver maximum battery 
life for portable PCs.

While the list of new addi-
tions to SM is not overly exten-
sive, they are important ones—
underneath these there are a 
myriad of small improvements 
and optimizations to a soft-
ware suite well worth the ask-
ing price of $40 for a one-year 
license.

Forget manually cleaning 
out the trash and caches, strug-
gling with slow startups-- this 
one can fix it all.
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Mortgage $ense
with Michael Lasson of First 
State Bank Mortgage 

VA Home Loan 
Options and Eligi-
bility

Veterans Affairs helps Service-
members, Veterans and eligible sur-
viving spouses become homeowners. 
As part of their mission, they provide 
a home loan guaranty benefi t and 
other housing-related programs to 
help you buy, build, repair, retain 
or adapt a home for your own per-
sonal occupancy. VA Home Loans 
are provided by private lenders, such 
asLakelender Michael Lasson.  VA 
guarantees a portion of the loan, en-
abling the lender to provide you with 
more favorable terms.

The length of your service or ser-
vice commitment and/or duty status 
may determine your eligibility for 
certain home loan benefi ts. Check 
out the different benefi ts below to 
see which you can qualify for:
Purchase Loans and 
Cash-Out Refi nance

VA guaranteed loans are avail-
able to Servicemembers and Vet-
erans, spouses and other eligible 
benefi ciaries for homes for their own 
personal occupancy.  To be eligible, 
you must have a good credit score, 
suffi cient income, a valid Certifi cate 
of Eligibility (COE) and meet certain 
service requirements.

VA Home Loans can be used for 
any of the following purposes:

Buy a home, a condominium unit 
in a VA-approved project
Build a home
Simultaneously purchase and im-
prove a home
Improve a home by installing 
energy-related features or making 
energy effi cient improvements
Buy a manufactured home and/
or lot.
For more information on this type 

of loan, please visit:http://benefi ts.
va.gov/homeloans/purchasecashout.
asp
Interest Rate Reduction 
Refi nance Loan (IRRRL)

The IRRRL is a loan that can only 

be applied to refi nance an existing 
VA loan.  By obtaining a lower in-
terest rate, your monthly mortgage 
payment at the Lake of the Ozarks 
should decrease. It can only be done 
if you have already used your eligi-
bility for a VA loan on the property 
you intend to refi nance.  Additional 
eligibility requirements include:

A Certifi cate of Eligibility (COE) is 
not required. If you have your Cer-
tifi cate of Eligibility, take it to the 
lender to show the prior use of your 
entitlement.

No loan other than the exist-
ing VA loan may be paid from the 
proceeds of an IRRRL. If you have a 
second mortgage, the holder must 
agree to subordinate that lien so 
that your new VA loan will be a fi rst 
mortgage.

You may have used your entitle-
ment by obtaining a VA loan when 
you bought your house, or by substi-
tuting your eligibility for that of the 
seller, if you assumed the loan.

The occupancy requirement for 
an IRRRL is different from other VA 
loans. For an IRRRL you need only 
certify that you previously occupied 
the home.

For more information on this type 
of loan, please visit: http://benefi ts.
va.gov/homeloans/irrrl.asp

573-746-7211 – Offi ce
573-216-7258 – Cell
866-397-0138 – fax
www.yourlakeloan.com
mlasson@fsbfi nancial.com

277 LOWER BUSINESS PARK ROAD • LINN CREEK, MO 65052
(573) 525-0490 • CULLIGANPRO.COM

PEACE OF MIND
BY CULLIGAN® LAKE OF THE OZARKS

FOR ONLY $9.95*

you can have Peace of Mind 
that your water is being taken care 
of by the experts. Enjoy high-quality 
Culligan water without any of the 
hassles!

Never buy a water softener again.
Now that’s peace of mind!
CALL OR STOP BY OUR

NEW SHOWROOM!

*$9.95 for the first 3 months, then standard rates apply. Installation may be extra. Cannot be combined with other offers from your participating Culligan dealer. Limited time offer.

Now is the time to stop hard water 
in it’s tracks. Soft water provides:
Smooth skin • Soft hair • Sparkling, clean dishes.
Saves money by using less energy, cleaning products, 
laundry soaps and personal hygiene products. 

Equipment Installation • Salt Delivery
Scheduled Service

SEND YOUR ANNOUNCEMENTS
And business/community-related news and photos to:

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files 

for publication consideration!
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International 
Award Winning 

                          
                              Magazine 

Gold Award of Excellence 
Overall Consumer Magazine 

Visit �e All-New www.LOPROFILE.com

International Academy of the Visual Arts 
Communicator Award. 

Kitchen & Bath

Osage Beach
924 Hwy 42
(573) 348-4464
dkbshowroom.com

Turn your

Reality
Vision

into

Partnering with our customers to create their perfect room and select the right products. 
Kitchen & Bath Products, Cabinetry, Countertops & Appliances 

Developer breathing new 
life into Lake Ozark icon
By Nancy Zoellner-Hogland

In 1946, when Joseph and 
Jewell Campbell constructed 
Campbell’s Lake House Res-
taurant, it quickly became a 
popular spot for both locals 
and tourists coming to vacation 
at beautiful Lake of the Ozarks. 

It was so popular, in fact that 
in 1953 the family decided to 
expand and include a motor 
court complete with swimming 
pool overlooking the valley be-
hind the building. The family 
owned and operated the busi-
ness some 40 years before retir-
ing and selling.

In the 1990s, under new own-
ership, it was renamed the Con-
tinental Café and Motel. Ac-
cording to an employee of the 
city of Lake Ozark, it soon fell 
into a state of disrepair and be-
gan operating as a “flophouse,” 
offering cheap rooms and few if 
any services to its guests. Police 
were regularly called to the site 
to handle drunks and break up 
fights. 

The hotel was shut down in 
the late 1990s but a restaurant/
bar continued to operate until 
it too closed its doors. Eventu-
ally, the city condemned the 
dilapidated building. Since that 
time, it has sat vacant – until 
this summer when Courtney 
Franzeskos, wife of Lake Ozark 
Mayor Johnnie Franzeskos, 
challenged property owner 
Steve Beck to “fix it up.”

He took that challenge and 
for the past several weeks has 
been busy gutting the interior 
and replacing the roof and is 
set to get busy restoring the ex-
terior.

“Structurally, it’s extremely 
sound. With its big steel sup-

ports, it’s an early design of a 
clear span building,” Beck said 
adding that it’s also much larger 
than it seems.

The restaurant side of the 
building is about 3,000 square 
feet. Overall, there’s a total of 
approximately 20,000 feet with 
about 10,000 square feet below 
ground.

He said all of the electrical, 
mechanical and plumbing sys-
tems will have to be replaced 
but he’s waiting to find a tenant 
- or tenants – before beginning 
any more work.

“The building is set up for 
the potential use of office space 
on the upper level, retail below 
it and a restaurant in the space 
that formerly housed Camp-
bell’s Lake House Restaurant. 
However, that’s all open for in-
terpretation and the building 
is actually suitable for multiple 
uses, especially since it sits on 
some 15 acres of ground with 
additional development po-
tential and has a phenomenal 
view,” he said, adding that an-
other parking area sits behind 
the building. 

Beck said he, along with 
other investors, originally pur-
chased this and several other 
pieces of property several years 
ago with plans to develop. 

“Then the economy col-
lapsed and we changed direc-
tion. It’s a great property with 
a lot of potential. By cleaning 
it up, I’m hoping others will see 
that potential as well,” he said.

Beck said that anyone want-
ing more information on the 
building should contact Dave 
Morris with Colliers Interna-
tional at dave.morris@colliers.
com.

Wall Coverings By DesignWall Coverings By DesignWall Coverings By Design

Repainting • lnterior/Exterior
Wallpaper Installation

Wallpaper Removal
Light Texturing

Insured • Experienced •Free Estimates
All Work Guaranteed
Michael W. Cooley

573-378-7335 Versailles, MO
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$29From

per personFly! 

573-302-00226
different 

tours

Ride
in a helicopter!

Located in the Paul’s Supermarket 
Shopping Center 
Business 54 & HH 
Lake Ozark

Whether you just want to say you’ve ridden in 
a helicopter, take a romantic fl ight, or get an 
aerial view of the historic Ha Ha Tonka Castle, 
we’ve got a tour to suit you!

Customized, sunset and commercial fl ights 
also available.  Call 573-302-0022 for more 
information.

Call
573-302-0022Fly! 
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adding that it’s also much larger 
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building is about 3,000 square 
feet. Overall, there’s a total of 
approximately 20,000 feet with 
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ground.

He said all of the electrical, 
mechanical and plumbing sys-
tems will have to be replaced 
but he’s waiting to find a tenant 
- or tenants – before beginning 
any more work.

“The building is set up for 
the potential use of office space 
on the upper level, retail below 
it and a restaurant in the space 
that formerly housed Camp-
bell’s Lake House Restaurant. 
However, that’s all open for in-
terpretation and the building 
is actually suitable for multiple 
uses, especially since it sits on 
some 15 acres of ground with 
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tential and has a phenomenal 
view,” he said, adding that an-
other parking area sits behind 
the building. 

Beck said he, along with 
other investors, originally pur-
chased this and several other 
pieces of property several years 
ago with plans to develop. 

“Then the economy col-
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OPEN DAILY 10 AM - 7 PM 
THROUGH AUGUST

NEW

IN THE
MORNING

THE LISTEN LIVE 
WEEKDAYS 

6AM-10AM ON
MIX927.COM

PRIZES, 
GIVEAWAYS

NEWS, TRIVIA
AND MORE!
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TANTANTAN---TARTARTAR---A RESORTA RESORTA RESORT   

Lifetime Memories are Made Here 

For More Information 
(573) 348-8522  

WWW.TAN-TAR-A.COM 

494 Tan Tar A Drive    Osage Beach, MO 

FREE SLEEVE OF  
SRIXON GOLF BALLS  

 
WITH EACH PAID 18 HOLES OF GOLF 

AT THE OAKS GOLF CLUB 
 
 
 

Present coupon upon arrival.  Valid for up to 4 players.   
Offer expires December 30, 2014. 

LAKEWOOD RESORT 
CELEBRATING 30 YEARS OF CREATING VACATION MEMORIES
Situated in a private cove.  Fully furnished 2 bed, 2 bath units overlooking the lake.

AMENITIES TO ENHANCE YOUR VACATION EXPERIENCE
Outdoor heated pool Indoor hot tub
Shuffle Board Fitness/Game room
Laundry Facility Wifi/Cable tv
Fish & Swim Docks Tennis Court

Centrally located 150 miles from St. Louis & Kansas City
FOR MORE INFORMATION CONTACT

Rick Gettler, Sales & Guest Services
573-348-5506 ext 819

sales@lakewoodresort.com, wwwlakewoodresort.com

RECEIVE A ONE TIME  RENTAL DISCOUNT When you tell us you saw this add in the BUISNESS JOURNAL.
15% Discount given from Memorial Day through Labor Day.

30% Discount given through the remainder of the year.

continued from page 8
Until recently the road dis-

trict and Camden County op-
erated under a contract nego-
tiated in 1992 where Camden 
County turned over like per-
centages of CART funds to the 
HBSRD. In 2013, the county 
and the road district reached a 
new agreement reducing CART 
funds by 15 percent.

Jackson said extending the 
life of the district’s purchases 
is one of the methods they will 
employ to offset the loss. 

“For instance, our average 
age of equipment is 5 ½ years. 
We’re increasing that up to 
about 7 ½ years. We’re also in-
vestigating a plan to lease all 
our equipment instead of buy. 
We don’t know yet if the sav-
ings are there, but if they are, 
that’s the way we’re going to go. 
We’ll also be holding the line 
on health insurance costs from 
our side, which will be another 
big savings. We hate to do this, 
but employees will have to pay 
more because we can’t operate 
in the red,” he said.

In another attempt to save 
money on a long-range basis, 
this year the district also added 
a 5,200-square-foot salt and 
sand storage building that is 
completely enclosed.

“This is beneficial because 
it allows us to make bulk pur-
chases of salt and sand in the 
summer months when demand 
is low. We expect to save ap-

proximately $20 per ton in salt 
by ordering it in the off season.  
Since we purchase roughly be-
tween 400 to 500 tons of salt 
each season, the building will 
pay for itself in roughly eight to 
nine years,” Jackson said, add-
ing that the district’s accom-
plishments aren’t limited to the 
roadways.

Starting in 2002, a total of 
13 miles of hiking and biking 
trails were added to the Park-
way and other major roads in 
the district. The trails inside the 
limits of the Village of Four Sea-
sons were built by the road dis-
trict but funded by the Village. 
The trails built by the district 
outside the Village limits were 
funded through the Horse-
shoe Bend Pedestrian Corridor 
Transportation Development 
District (TDD), established in 
June 2008 by the Lodge of Four 
Seasons. The trail system was 
featured as one of the Ozark’s 
most unique trails in the state 
on www.stlbiking.com, a source 
for cycling information for St. 
Louis and the Midwest.

The road district also over-
sees an Adopt-a-Road program 
where some 16 miles of road-
way have been adopted by 14 
different organizations and in-
dividuals who regularly pick up 
trash. The district also recently 
implemented a website that 
allows residents and contrac-
tors to access permit forms and 
check on the paving schedule.

Horseshoe Bend Special 
Road District looks for 
ways to prepare for future

Lake to New Heights
continued from page 18

The couple paid $29 each for 
their flight, and that’s a bar-
gain considering the costs in 
operating a helicopter. But like 
the Dollar Menu at the drive 

through, Jerry knows not ev-
eryone is satisfied with a short 
flight. After all, it’s “The Lake 
like you’ve never seen it be-
fore.”
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Sales (New and Used) - Service - Parts - Accessories - Rental

“Let us Custom-Build Your Personal Lake Vehicle!”
www.caddyshackgolfcars.com  • 1527 S. Bus. Rte. 5
Monday-Friday: 8am - 5pm • Saturday: 8am - 2pm

573-346-6318 • Camdenton

YAMAHA GOLF CARS
by Caddy Shack

June 14–September 15, 2014

 * Manufacturer’s mail-in rebate offer valid for qualifying purchases of Hunter Douglas window fashions with the PowerRise® or PowerGlide® motorized system made 
6/14/14 – 9/15/14 from participating dealers in the U.S. only. Rebate will be issued in the form of a prepaid reward card and mailed within 6 weeks of rebate claim receipt. 
Funds do not expire. Subject to applicable law, a $2.00 monthly fee will be assessed against card balance 7 months after card issuance and each month thereafter. Additional 
limitations apply. Ask participating dealer for details and rebate form. **Additional equipment is required for app operation; ask for details. ©2014 Hunter Douglas. All rights 
reserved. All trademarks used herein are the property of their respective owners.  

Pirouette® Window Shadings

Swipe, tap, enjoy. 
You just brightened your outlook.
Hunter Douglas motorized window fashions can be operated 
by our remote control, wireless wall switch or Platinum™ App 
on your Apple® mobile device.** Ask for details.

Blinds And More

M-F: 10:00-5:00 
Sat. 9:00-12:00 

Sun. By Appointment

5509 Osage Beach Pkwy 
Osage Beach MO
573-348-4708

www.blindsnmoreatthelake.com

$ $100
REBATE PER UNIT *

ON SELECT HUNTER DOUGLAS 
MOTORIZED WINDOW FASHIONS

continued from page 2
Johan Svanstrom, president 

of  Hotels.com, is proposing 
a plan that could make those 
numbers grow even higher. 
In an editorial written for the 
Huffington Post, Svanstrom is 
calling for guaranteed paid va-
cation time for all workers. In 
his article, he states the United 
States is the only advanced 
economy that does not guaran-
tee paid vacation time to work-

ers, which means one in four 
working Americans, or 28 mil-
lion people, are “without a sin-
gle paid vacation day to spend 
with their families or loved 
ones, not one day at the beach, 
not one day to visit a national 
park or historic site, not even a 
day to volunteer in their com-
munities.” Svanstrom is call-
ing for policy changes that will 
bring about paid vacation time 
in the 21st Century workplace.

Armchair Pilot

Baseball Games
continued from page 4

Other suggestions provided 
at the public forum included 
approaching the state about 
allowing camping at the state 
park; establishing bicycle paths 
on the Parkway that also would 
run through the state park; 
partnering with the YMCA to 
build another city park; and 
working with developer to at-

tract big box stores.
At the July 22 meeting, com-

mittee members also discussed 
the possibility of asking Gov. Jay 
Nixon to designate a section of 
land on the west end of the city 
as part of the Trail of Tears and 
then working with the Osage 
Indian tribe to bring a casino to 
that area.
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Study on consequences of a prison record on 
employment yields surprising results
By Nancy Zoellner-Hogland

Race is more important than 
a criminal background when 
obtaining a job, women are in-
terviewed differently than men 
and sexual harassment still oc-
curs in the workplace. 

Those were the findings of a 
three-year study conducted by 
Professor Scott Decker, the di-
rector of the University School 
of Criminology and Justice at 
Arizona State University. He 
presented the results at a re-
cent National Institute of Jus-
tice’s (NIJ) seminar. Although 
the object of the study was to 
determine the impact of race, 
gender and prison records on 
finding employment, the re-
sults of the study are applicable 
to everyone in the job market.

“There are lots of barriers 
to employment, some of them 
realistic, some of them based 
in fact. Many employers are 
hesitant to hire people with a 
criminal record; that’s pretty 
well established. They’re con-
cerned about violence in the 
workplace. They’re concerned 

about bonding them. They’re 
concerned about the lack of 
soft skills. So our employment 
audit project had a number of 
goals,” he said, adding being 
able to find and keep a job were 
the best deterrents to returning 
to prison.

In order to examine black, 
white, and Hispanic experienc-
es in the job market at the same 
time, Decker’s research team 
hired 12 people – six men and 
six women – that were closely 
matched in appearance in ev-
ery category. He said that was 
necessary in order to rule out 
every form of bias on an em-
ployer’s part.

“I couldn’t have a 6-foot-4 
guy and a 5-foot-4 guy go in and 
apply for the same landscaping 
job. There may be a bias that 
says ‘I want a bigger, stronger 
guy’,” Decker explained, add-
ing that he was uncomfort-
able taking skin tone, weight 
and height into consideration 
while making hiring decisions. 
“It runs against everything that 
we’re taught in any form of em-

ployment. But I could, if there 
is bias against darker-skinned 
Hispanics than light-skinned 
Hispanics – if there is bias in 
favor of tall versus short, so we 
needed them to be matched on 
as many physical characteris-
tics as possible.”

Next, they created 12 ficti-
tious applicants. In each gender 
and each race they established 
a prison/no-prison condition; 
they came up with names that 
were not racially or ethnically 
linked; and for those assigned a 
prison record, they established 
a criminal record that included 
the job they held in prison. Ev-
eryone had a similar set of job 
skills and qualifications; they 
served similar length of time 
periods in prison; and even at-
tended similar high schools. 
Associates degrees were ran-
domly assigned. 

The team also created email 
addresses for all 12 individuals 
using the most popular email 
carriers (Gmail, MSN or Yahoo) 
and then randomly assigned 
the carriers. They also pur-

chased two pairs of khaki pants 
and two polo shirts in neutral 
colors for each applicant and 
rented and assigned 12 cell 
phones for the three-year pe-
riod of the study.

Then the applicants got 
busy, applying for jobs over a 
16-week period in the summer 
of 2011.

“We repeated it during the 
exact same period in the sum-
mer of 2012. We applied for 
entry-level jobs in the three 
sectors that the Department 
of Corrections told us were the 
most likely to be applied for by 
parolees — generalized labor, 
customer service, and food 
service — and jobs that only 
required no more than a high 
school degree. It wouldn’t be a 
fair test to send somebody with 
a high school degree to apply 
for a job that required college 
or beyond,” Decker said. 

More than 6,100 job appli-
cations were made to more 
than 500 different employers, 
the majority of whom had ad-
vertised the job openings on 

Craigslist. Overall, the team 
didn’t have great success, get-
ting call-backs, interviews or 
jobs less than 8 percent of the 
time. However, the study did 
provide a lot of insight on the 
hiring process:

∙The hiring rate for African 
American men, both for those 
who have not been to prison 
and those who have, was con-
siderably lower than any other 
group. In fact, the study found 
that white men who had been 
to prison are more likely to have 
a successful outcome than Afri-
can American men who hadn’t. 
White women who’d been to 
prison also were more likely to 
get a positive response to their 
job application than African-
American men who hadn’t. The 
difference wasn’t as marked 
when comparing the outcomes 
of the female and Hispanic ap-
plicants.

∙ Several cases of overt sexual 
harassment were found. One 
of the female applicants was 
taken to the back room by the 

continues on page 33
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Horseshoe Bend Parkway  |  Lake Ozark, MO  |  4SeasonsResort.com

Reserve your tee times directly online at
www.4seasonsresort.com/golf_teetime.php

or call 
573-365-8532

18 Holes of Golf
at The Cove or The Ridge Golf Courses

*59 rate is per player weekday. Advance reservation required. Cannot be used in combination with any other golf specials or discount promotion.

Limited number of 
weekday packages available.

$59* with lunch

GOLF RESORT, MARINA & SPA SHIKI

THE LODGE
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Study on consequences of a prison record on 
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Craigslist. Overall, the team 
didn’t have great success, get-
ting call-backs, interviews or 
jobs less than 8 percent of the 
time. However, the study did 
provide a lot of insight on the 
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American men, both for those 
who have not been to prison 
and those who have, was con-
siderably lower than any other 
group. In fact, the study found 
that white men who had been 
to prison are more likely to have 
a successful outcome than Afri-
can American men who hadn’t. 
White women who’d been to 
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get a positive response to their 
job application than African-
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Your business plan could bring you 
money – in more ways than one
By Nancy Zoellner-Hogland

This in the last month that 
the Lake of the Ozarks SCORE 
Chapter will be accepting ap-
plications for the Ralph Stone-
braker Business Plan Award. 

This award was created to 
recognize outstanding busi-
ness plans for start-up or newly 
formed businesses in our area. 
The purpose of this award is to 
raise awareness of the impor-
tance of a detailed business 
plan to the future success of a 
new business.

“We want businesses to suc-
ceed – stick around for the long 
haul – but that’s very difficult to 
do without careful planning,” 
said Bruce Mitchell, chair-
man of the Lake of the Ozarks 
SCORE. “Entrepreneurs who 
are borrowing money to start 
their business have to develop 
a business plan as part of the 
loan process, but sometimes 
with smaller businesses, peo-
ple don’t have to get a bank 
involved. Or they use their sav-
ings so they just kind of ‘wing 

it.’ Unfortunately, without a 
plan in place, the savings can 
quickly get sucked dry and all 
people have left is a bunch of 
unpleasant memories.”

According Mitchell, the real 
value of creating a business 
plan is not in having the fin-
ished product in hand; rather, 
the value lies in the process of 
researching and thinking about 
the business in a systematic 
way. 

“The act of planning helps 
you to think things through 
thoroughly, study and research 
if you are not sure of the facts, 
and look at your ideas critically. 
It takes time now, but avoids 
costly, perhaps disastrous, mis-
takes later,” he said.

This competition is open to 
businesses located in Camden, 
Dallas, Hickory, Laclede, Miller, 
Morgan or Pulaski counties, 
and that have been in existence 
for two years or less, or for busi-
nesses that are just in the start-
up phase.

Those who need help devel-

oping and writing a business 
plan can visit the Chapter Web 
site at www.LakeOfTheOzarks.
SCORE.org and click on the 
“Templates & Tools” link.

Business plans must be re-
ceived no later than August 30, 
2014, to be considered for this 
year’s award. 

Submitted plans will be eval-
uated independently by a panel 
of five judges who will select 
the top plans, and then meet 
with those applicants for face-
to-face interviews. 

The person submitting the 
best business plan will receive a 
$1,500 award; second place will 
receive a $500 award.  Awards 
will be presented at a recogni-
tion luncheon on October 17, 
2014.  All plans will be kept in 
strict confidence.

This year, for the first time, 
SCORE will also be awarding a 
prize for how well the business 
plan was implemented.

“Developing a business plan 
that makes it possible to run 
a business successful is really 

what it’s all about so we decid-
ed we wanted to also recognize 
that,” Mitchell said.

Chris and Carrie Case, own-
ers of Horseshoe Bend Brewing 
Co. won first place last year and 
used the $1,000 to purchase a 
pizza oven.

To receive an application 

form and a copy of the judges’ 
scoring criteria, please send an 
e-mail to StonebrakerBusiness-
Plan@yahoo.com.  Business 
plans can be submitted elec-
tronically, which is preferred, 
to StonebrakerBusinessPlan@
yahoo.com; mailed to SCORE 
at PO Box 1375, Camdenton, 
MO 65020; or delivered to the 
SCORE office at the Camden-
ton Area Chamber of Com-
merce, 739 West US Hwy 54 in 
Camdenton. 
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Solution page 31
ACROSS
1. State in northeastern India
6. *Hanson’s “MMM___,” 
nominated for two Grammy Awards
9. The Atkins ____
13. Nigerian money
14. Lawyers’ league
15. *_____ Martinez, winner of 
three Cy Young Awards
16. “Encore!”
17. A cause of inflation
18. Like a dunk but softer
19. *Four time Pulitzer Prize winner
21. *_______ Cup
23. Sigma Alpha Epsilon
24. Reduced Instruction Set 
Computer
25. Choose
28. *He won Oscar for “Leaving Las 
Vegas”
30. Gastric enzyme
35. Garden starter
37. Left or right
39. Like 1950s style, today
40. Algonquian language
41. Walk heavily
43. Riyadh native
44. Next step for juvenile
46. Russia’s legislative body
47. Mandolin’s cousin
48. Indonesian currency
50. Eight bits
52. ___ Aviv
53. Catcher’s catcher
55. Labor group
57. *Masters’ awards
61. *The Man ______ Prize
64. Modern day letter
65. Hole punching tool
67. Pertaining to a pope
69. Sufficiently
70. Fish eggs
71. Long stories
72. *This Coward is an Academy 
Award and Tony winner
73. Boar’s mate
74. Cubed

DOWN
1. Nurses’ organization
2. Palm starch
3. a.k.a. Xi’an, ancient capital of 
China
4. Ovine sign of the zodiac
5. Mad person
6. Worshipped by ancient Semitic 
peoples
7. ___-Wan of “Star Wars”
8. Zoroaster follower
9. Campus head
10. Descriptive of pastoral life
11. North of Cleveland
12. *Broadway recognition
15. Alluvial deposit
20. Minimum
22. Recipe amount
24. Entrenched stronghold
25. *Gold knight
26. Lost in Provence
27. Get ready to drive
29. Encircle
31. Church sound
32. Walk like a peacock
33. About to explode
34. *Swedish benefactor
36. Sub station
38. *Winged woman holding an 
atom
42. BBQ spot
45. In a tame manner
49. Opposite of “miss”
51. Ran off to Vegas?
54. Peter and Paul
56. Rain forest ruminant
57. *Billie ____ King, 1972’s Sports 
Illustrated Sportsman of the Year
58. Held by a clip
59. Super garb?
60. *Pulitzer Prize winner, “To ____ 
a Mockingbird”
61. What the Big Bad Wolf did
62. Larger-than-life
63. Dash
66. To court
68. Acid

Crossword 
Puzzle THEME: AWARDS AND 

TROPHIES

WWW.USA-MORTGAGELOTO.COM
2820 Bagnell Dam Blvd. #6B Lake Ozark

Eric
Sandholm
573-873-4039

2193-MLO - NMLS: 322274

Aleighsha 
Ferry 

573-552-8744

• Condo specialists 
for primary or 2nd 

homes

• Conventional, 
USDA, VA, FHA

• 2nd home condos 
- 10% down - 

no PMI options

Company NMLS 227262, Missouri Residential 
Mortgage Licensee
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Organizers Benne Media and 
Barrett Restaurants are hailing 
the 2014 Aquapalooza outdoor 
concert event a huge success.

While this is the ninth year 
for the gathering at the Lake of 
the Ozarks, this is fourth year 
that local backers have funded 
it with the help of sponsoring 
businesses.

These events are held na-
tionwide outside the Lake area, 
by Sea Ray Boats. 

Hundreds of watercraft of all 
types, from 70-foot yachts to 
jetskis tied together in lines un-
der a partly-cloudy sky to hear 
the four live bands play-- which 
was simulcast live over Cool 
102.7FM KQUL for those with 
radios.

The parking lots at Dog Days, 
and impromptu nearby park-
ing areas were filled to capacity 
with attendees coming by land 
as well. A shuttle service ran 
throughout the day, transfer-
ing people from parking to the 
restaurant.

Local radio station person-
alities Mike Clayton and Stacy 
Johnson were live on stage 
throughout the event, intro-

ducing the bands and handing 
out promotional materials to 
the crowd.

Mike said “It was an honor 
to be a part of this record-
breaking event. It’s great to see 
so many of our listeners and 
friends come out and join us.

I think we all agreed that this 
year’s musical lineup was the 
best ever, and we can’t wait to 
begin planning for next year.

I think everybody had a 
great, safe day fun in the sun.”

Musical talent included 
Members Only, Hells Bells, 
America’s #1 Tribute To AC/DC, 
Women Of Rock, A Tribute and 
Revelation: A Tribute To Jour-
ney, providing six hours of live 
entertainment.

Greg Sullens, sales manager 
at Benne Media said, “Benne 
Media’s production, “Aqua-
palooza 2014” this past July 
19th at Dog Days saw record 
crowds for the event. 

An estimated 12,000 to 
15,000 people attended the free 
concert this year.  With per-
fect weather, a great line up of 
bands and the help of so many 
others it was a success.

Some of the aerial photos 
illustrate nearly 1,000 boats 
and personal watercraft.   The 
parking lots were filled at Dog 
Days and the developer at The 
Hamptons cleared the hill side 
to allow hundreds of cars to 
park.

“Thank you to our sponsors; 
Lake of the Ozarks Marine Deal-
ers, Osage Beach Hy-Vee, Mis-
souri Eagle and Bud Light, Dog 
Days Bar and Grill, Tri-County 
Lodging, The Convention and 
Visitors Bureau, Elite Roofing 
and Siding, Golden Rule Insur-
ance, The Chevy Dealers of the 
Ozarks, Midwestern Construc-
tion Company, Marsh Paint-
ing, AB Pest Control and Plaster 
Master along with our lodg-
ing partners, Tan-Tar A resort, 
Quality Inn and Leisure Hotel.”

Denny Benne, owner of Ben-
ne Media had this to say: “We’re 
very excited about how the 
weekend turned out. We have a 
great working relationship with 
the Barrett Brother’s, owners of 
the host site, Dog Days. 

“But we’ve heard from so 
many of our clients and friends 
that their businesses were busy 

that day as well.   Grocery stores, 
to gas docks, to boat rentals and 
many of the other lake area wa-
ter front bars --not to mention 
motel and condo rentals all had 
a great weekend.”

According to the Missouri 
Department of Tourism, visi-
tors to the Lake of the Ozarks 
spend $60 to $80 per per-
son, per day. That would cre-

ate an estimate of more than 
$1,000,000 in sales revenue to 
the community due to Aqua-
palooza.    

“It’s gratifying to see the im-
pact the event has had on the 
community that benefits so 
many,” Benne added.

Plans already are already un-
derway for July 18th. 2015.

WWW.USA-MORTGAGELOTO.COM
2820 Bagnell Dam Blvd. #6B Lake Ozark

Eric
Sandholm
573-873-4039

2193-MLO - NMLS: 322274

Aleighsha 
Ferry 

573-552-8744

• Condo specialists 
for primary or 2nd 

homes

• Conventional, 
USDA, VA, FHA

• 2nd home condos 
- 10% down - 

no PMI options

Company NMLS 227262, Missouri Residential 
Mortgage Licensee

ANNUAL TOTES FOR TA-TAS EVENT  
BENEFITTING THE LAKE REGIONAL CANCER CENTER

TUESDAY, OCTOBER 7TH FROM 5PM-8PM

THE RESORT @ PORT ARROWHEAD IS GOING PINK...

$20 ADMISSION INCLUDES A DRINK TICKET,  
SOUP, SALAD & POTATO BAR, DESSERT,  

DOOR PRIZE ENTRY
SILENT/LIVE AUCTION OF TOTES,  

PURSES AND WALLETS, 50/50 RAFFLE

BETWEEN NOW AND SEPTEMBER 22ND, DROP OFF NEW  
OR GENTLY USED PURSES/TOTES/WALLETS AT  

LAKE SALON & SPA IN LAURIE, BELLA DONNA SALON, 
A PASSION FOR FASHION, SPA SHIKI, MOTHER’S SHRINE,  
LAKE SUN CAMDENTON OFFICE, LARRY’S ON THE LAKE, 

BRYANT’S OSAGE OUTDOOR, SERENITY MEDICAL SPA, AND 
LAKE REGIONAL CANCER CENTER.

WWW.FACEBOOK.COM/TOTESFORTATAS 
573-280-9792

ENTERTAINMENT  BY

5th

Magazine

www.lakenewsonline.com

ABOVE&BEYOND
R O O F I N G

SERVING LAKE OF THE OZARKS
AND SURROUNDING AREAS

Photo courtesy 
Lake Shots

Aquapalooza 2014 deemed a huge success for all
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27th Annual Reel Help for Kids Charity Buddy Bass 
Tournament coming to Lake of the Ozarks

The International Union of 
Operating Engineers (IUOE) 
Local 148 is pleased to an-
nounce that they are bringing 
their 27th Annual Reel Help for 
Kids Charity Buddy Bass Tour-
nament to Lake of the Ozarks.

Scheduled for September 20, 
2014, this tournament could 
bring an estimated 200 boats 
to the lake, all here to help raise 
money for the Cardinal Glen-
non Children’s Hospital in St. 
Louis.

“The whole objective of 
these tournaments is to raise 
money for organizations that 
battle childhood diseases,” 
says Brian Favier, one of the 
tournament’s organizers.

“Since the start of our event, 
we have raised over $1.7 mil-
lion for Cystic Fibrosis, Cardi-
nal Glennon and the Leukemia 
& Lymphoma Society.”

Favier says they are excited 
about their change of venue. 
For the past 26 years, the tour-
nament has been at Truman 
Lake. With all the lodging, res-
taurants and other amenities 
Lake of the Ozarks has to offer, 
Favier thinks having the tour-
nament here will make orga-
nizing the event easier. He also 
hopes it will make registering 
for the event more attractive to 
a larger number of anglers.

The entry fee is $150 per 
boat. Pre-tournament check-
in is Friday September 19 at 
Public Beach # 2. That evening 
anglers registered for the tour-

nament can partake of a brat-
wurst dinner complete with 
chips, soda and beer. Take-off 
is Saturday morning around 
6:30 a.m., with coffee and do-
nuts available at the launch 
site. That evening after an-
glers return from their day of 
fishing, they are served a BBQ 
pork steak feast and have the 
opportunity to participate in a 
silent & live auction open to ev-
eryone. Numerous attendance 
prizes are given away. The last 
order of business is announc-
ing the winners and giving 
away the grand prize.

The top winner takes home 
$1000. “We keep the winnings 
on the lower end because we 
want as much of the proceeds 
as possible to benefit the char-
ity,” says Favier. “But the grand 
prize can be anywhere be-
tween $2500-$5000 in cash 
and prizes, and you don’t even 
need to catch a fish to win! Ev-
eryone who registers is eligible 
to win the grand prize, but this 
year you do need to be present 
to win.”

One year Favier says a new-
lywed couple that broke down 
on their way to the tourna-
ment actually won the grand 
prize, and they never even got 
out on the water. Another year, 
Cobra donated a brand new, 
fully-rigged boat that was won 
by a gentleman celebrating his 
birthday that day.

“About 75% of anglers reg-
istered for the tournament 

are repeats,” says Favier. “The 
tournament becomes like a 
family reunion. It’s lots of fun, 
and we’re looking forward to 
having it here at Lake of the 
Ozarks this year.”

To participate, anglers can’t 
earn more than $5000/year in 
tournament earnings. The or-
ganizers like to make the tour-
nament welcoming to fisher-
men who might be intimidated 

by competing with profession-
al anglers.

For more information about 
the tournament, visit www.
oe148.org or call Sarah at 314-
865-1300, ext. 120.

Lake Front 1 Acre Lot Ready to be Developed.  Seller is Clearing 
and Will Owner Finance.  Ready for Commerical or Residential 
Development.  Conveniently Located Near the Historic Bagnell 
Dam, and All Your Shopping and Dining Needs. Don’t Let � is 
Opportunity Pass By. O� ered at $26,500

Attention Entrepreneurs: Commercial Property with Four Rental 
Income Potentials. Property Includes 2800 Sq. Ft. Bldg and 4500 

Sq. Ft. Warehouse on 1 Acre for $265,000.  Along with 3.8 Acres of 
Additional Land for $235,000 An Inexpensive, 

High Income Return Property on Highway 
Exposure in Lake Ozark. 

573-302-2313
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Last month’s Business Social 
was Thursday July 12th at City 
Grill. The sponsor was Mills and 
Sons Insurance.

#1 L-R: Fran Campbell Johnson 
& Dick Johnson

#2 L-R: Deb Myers, Angie Pe-
trizze, Randy Thompson, Margie 
Stafford

#3 L-R: Don Campbell, Bob 
Bueltmann

#4 L-R:  Mitch Mills, Tami 
Brown Mills, Deb Myers, Adam 
Mills

Would your company like to 
book a BJ social? Contact Linda 
for Details at 573-216-5277 or 
Linda@Mix927.com.

Get a bite to eat or a cocktail, 
and decompress.  Meet some 
new people or catch up with 
old friends. Maybe even stick 
around for  dinner! Good 
friends, great food! This 
month’s  event is Thursday 
August 14th from 4-7 at Pappo’s 
Pizza with Sponsor First State 
Bank Mortgage.

1

3

2

4

Business Journal Social Event Photos

continued from page 26
male manager of the restaurant 
and was told she was very attrac-
tive and she was asked if she had 
a boyfriend or children, if she liked 
to drink and if she’d be willing to 
stay after work and “party.” Anoth-
er male employer held his hands 
out to a female applicant and said 
“You see how big my hands are? Do 
you know what that means?” And 
another employer said, “See how 
big my feet are? You know what 
that means don’t you?” Decker said 
they were all shocked by the em-
ployers’ behaviors, “especially in 
this day and age.”

∙In more than 80 percent of the 
interviews, women were asked if 
they had children and if so, if they 
had child care. None of the men 
were asked that question.

∙Women were also asked if they 
had good transportation at a dis-
proportionately higher rate than 
men.

∙The study also found that com-
puter and word processing skills 
are paramount. Detailed resumes 
that had been proofread garnered 
a much higher response.

∙Resumes that highlighted rel-
evant job skills and experience 
are more likely to get a successful 
response. Decker advised every job 

seeker tailor his or her resume to 
the specific position they are seek-
ing rather than including generic 
work history. 

∙Being able to use the internet 
and having the ability to regularly 
check email is also important in 
today’s job market. The majority 
of employers used email to con-
tact applicants and if the applicant 
did not respond immediately, they 
were removed from the list of po-
tential hires.

∙For those who have been in 
prison, it’s important to practice 
for interviews. Decker said appli-
cants should be willing to share 
information about why they went 
to prison, what they did while 
there and what they’re doing now 
that they’re out of prison. “We be-
lieve in redemption in this country, 
and we believe in people getting 
second and sometimes third and 
fourth chances. Offenders need 
to develop a re-entry script that 
acknowledges their past, acknowl-
edges their present, and plans to go 
on and stay out of trouble,” he said.

∙Finally, applicants need to 
learn how to handle rejection. 
Decker said even white women 
with no prison record had success-
ful outcomes in only 7.3 percent of 
the time. 

Study on consequences

Your Lake Vacation
4571 Osage Beach Parkway, Suite A • Osage Beach, MO 65065
573-365-3367 • 877-284-0267 • www.yourlakevacation.com
www.knollsresort.com • www.lazydaysrentals.com

Vacation Rental Management
Serving the Lake since 1986

Over 100 vacation homes and condos 
located in Osage Beach, Lake Ozark, 
Horseshoe Bend, Laurie and on the 

North Shore.

Now in our new location at 4571 Osage 
Beach Parkway, Suite A next to Vista 
Grande across from the outlet mall.

Give us a 

call and we will 

be glad to tell you 

how you can put 

your property to 

work for you!
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(573)346-7161•(800)524-7161
EconoLiftwillgoanywhereintheentireLakeareatoserveyou.EconoLiftBoatHoistwithitspolyethylene

tankandgalvanizedmetalpartsmakesforthemostdurableanddependableliftavailabletoday!

THEOBVIOUS CHOICE!

Polyethylenebushingsforquieter
operation&extendedwear!

OnTheLakeFor
Over30Years!

SALES
SERVICE 

INSTALLATION

econolift7@gmail.com   www.econolift.com

BOAT HOISTS
FIVE-YEAR WARRANTY ON ALL

GALVANIZED PARTS!
LIFETIME WARRANTY POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 20,000

PERSONAL WATERCRAFT LIFTS

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY 5, TURN RIGHT ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD

Are you tired?
Tired of your internet not working when you do?

Tired of getting put on hold for tech support?

Tired of slow internet connections?

Tired of High Prices for internet service?

Business relies on internet service.
We’re all here to make money.
� e time you spend without internet 
service is time you can’t spend working.
Whether the connection is down, or 
you’re waiting for tech support on hold, 
it costs money.
We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.

Whether it’s hosting your domain and 
online store, or giving your employees 
the high-speed reliable no-hassle internet 
they need to do their jobs, no problem.
We can help you too, with less down 
time, better tech support and great rates.
Give us a call today and � nd out just how 
easy getting the internet you deserve is.

1-866-670-YHTI

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

backbone! Lightning-fast response for your customers!

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

BUSINESS 
HOSTING

$3995

$2895

Support for ecommerce, ftp 
support, storage 25MB and up! 

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Your
Hometown

Internet

GET THE INTERNET YOU DESERVE!
YHTI IS YOUR HOMETOWN INTERNET
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(573)346-7161•(800)524-7161
EconoLiftwillgoanywhereintheentireLakeareatoserveyou.EconoLiftBoatHoistwithitspolyethylene

tankandgalvanizedmetalpartsmakesforthemostdurableanddependableliftavailabletoday!

THEOBVIOUS CHOICE!

Polyethylenebushingsforquieter
operation&extendedwear!

OnTheLakeFor
Over30Years!

SALES
SERVICE 

INSTALLATION

econolift7@gmail.com   www.econolift.com

BOAT HOISTS
FIVE-YEAR WARRANTY ON ALL

GALVANIZED PARTS!
LIFETIME WARRANTY POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 20,000

PERSONAL WATERCRAFT LIFTS

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY 5, TURN RIGHT ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD

High Pressure Sandblasting 
safely removes rust and  
restores your valuables

SignDecor 573-392-7020

Pickup & Delivery 
Available

Wrought Iron Railing
Lawn Furniture - Trailers
Auto Parts - Frames
Antiques - More 

Carved Garden Stones & Pet Memorials 
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Formula Boats of Missouri
4815 Windjammer Drive
Osage Beach, MO 65065
Bus: (573) 302-8000
Bus Fax: (573) 302-7301
info@formulaboatsmo.com
www.formulaboatsmo.com

Freedom Boat Club
873 Crow Lane, Ste B5
Osage Beach, MO 65065
573.302.0392
573.234.4307
geryb@freedomboatclub.com
www.freedomboatclub.com

Glencove Marina
PO Box 759
Lake Ozark, MO 65065
Bus: (573) 964-3404
Bus Fax: (573) 964-3604
sherry@glencovemarina.com
www.glencovemarina.com

Hydrohoist of the Ozarks
4065 E US Hwy 54, Suite A 
Linn Creek, MO 65052
Bus: (573) 346-7505
Bus Fax: (573) 346-4504
jclark@boatlift.com
www.boatlift.com

Iguana Boat Sales
1360 Bagnell Dam Blvd
Lake Ozark, MO 65049
573.365.2399
573.365.7128
steve@iguanaboatsales.com
www.iquanaboatsales.com

Kelly’s Port
5250 Dude Ranch Rd
Osage Beach, MO 65065
Bus: (573) 348-4700
Bus Fax: (573) 348-4456
rwk@kellysport.com
www.kellysport.com

Krantz Docks
PO Box 196
Climax Springs, MO 65324
573.347.2952
573.347.4018
Dock4u@att.net
www.krantzdocks.com

Lake Media
918 North Bus. Route 5 
Camdenton, MO 65020
Bus: (573) 317-8124
Bus Fax: (573) 348-0556
mcarroll@lakemediaonline.com 
www.lakenewsonline.com

Lake Ozark Marine
5408 Bell Flower Court
Columbia, MO 65203
Bus: (573) 693-9290
Bus Fax: (573) 693-9290
ed@midwestboatparty.com
www.midwestboatparty.com

Lake Tow/Tow Boat US
PO Box 1402
Lake Ozark, MO 65049
573.216.4701
Cap10dave@charter.net
www.laketow2.com

Laurie Tent & Event Rental
14120 North State Hwy 5
Sunrise Beach, MO 65079
573.216.2650
laurietentrental@gmail.com
www.laurierental.com

Marine Concepts
501Hwy 42
Osage Beach, MO 65065
Bus (913) 908-7223
Bus Fax: (573) 693-9203
marineconcepts@ymail.com
www.worldsbestboatcover.com

Marine Max
3070 Bagnell Dam Blvd. 
Lake Ozark, MO 65049
Bus: (573) 365-5382
Bus Fax: (573) 365-6487
mark.higdon@marinemax.com
www.marinemax.com

Mid Missouri Yachts
3855 Osage Beach Pkwy. 
Osage Beach, MO 65065
Bus: (573) 302-0500
Bus Fax: (573) 302-1226
barret@midmoyacht.com
www.midmoyacht.com

Ozark Barge & Dock Service
PO Box 140
Gravois Mills, MO 65037
Bus: (573) 372-5501
Bus Fax: (573) 372-3672
ninag@socket.net
www.ozarkbarge.com
Ozark Yacht Club
1800 Bagnell Dam Blvd. 
Lake Ozark, MO 65049
Bus: (573) 552-8401
Bus Fax: (573) 693-9102
tim.shields@ozarkyachtclub.com
www.ozarkyachtclub.com

Paradise Upholstery
PO Box 786
Linn Creek, MO 65052
573.216.7214
Iaff198@hotmail.com
www.paradiseupholstery.com

PDQ Marine Service
PO Box 2487
Lake Ozark, MO 65049
Bus: (573) 365-5900
Bus Fax: (573) 365-5901
www.pdqmarine.com
pdqmarineservice@hotmail.com

Performance Boat Center
111 Thunderboat Row
Camdenton, MO 65020
Bus: (573) 873-2300
Bus Fax: (573) 874-2302
www.performanceboatcenter.com
brett@performanceboatbrokerage.
com

Poly Lift Boat Lifts
PO Box 135
Sunrise Beach, MO 65079
Bus: (573) 374-6545
Bus Fax: (573) 374-8081
mark@polylift.com
www.polylift.com

Premier 54 Motor Sports, LLC 
4370 Osage Beach Parkway
Osage Beach, MO 65065
Bus: (573) 552-8550
Bus Fax: (573) 552-8557
rich@premier54.com
www.premier54.com

Rogers Manufacturing, Inc. 
19882 West 156 St
Olathe, KS 66062
Bus: (913) 829-1211
Bus Fax: (913) 829-1609
mrogers@rmigolfcarts.com
www.rmigolfcarts.com 

Rough Water Docks/Crabco LLC 
PO Box 1225
Sunrise Beach, MO 65079
Bus: (573) 374-0470
Bus Fax: (573) 374-8025
crabcollc@yahoo.com
www.roughwaterdock.net

RMI Golf Carts
19882 West 156th Street
Olathe, KS 66062
913.829.1211
913.829.1609
mrogers@rmigolfcarts.com
www.rmigolfcarts.com

LO Pro� le Magazine
PO Box 1457
Lake Ozark, MO 65049
Bus: (573) 365-2288
Bus Fax: (573) 365-2288
studiompublishing@gmail.com 

Summerset Boat Lifts
1165 Jeffries Rd
Osage Beach, MO 65065
Bus: (573) 348-5073
Bus Fax: (573) 348-4676
info@summersetboatlifts.com
www.summersetboatlifts.com

Surdyke Yamaha & Marina
5863 Osage Beach Pkwy
Osage Beach, MO 65065
Bus: (573) 348-6575
Bus Fax: (573) 348-6252
greg@surdykeyamaha.com
www.surdykeyamaha.com

TriToon Town
1062 Susan Road
Lake Ozark, MO 65049
Bus: (573) 365-2805
Bus Fax: (573) 964-6171
tritoontown@yahoo.com
www.tritoontown.com

Ugly Johns Custom Boats
PO Box 759
Lake Ozark, MO 65049
573.964.3107
Jason.taylor@uglyjohns.com
www.uglyjohns.com
Village Marina Yacht Club
107 Village Marine Road
Eldon, MO 65026
Bus: (573) 365-1800
Bus Fax: (573) 365-0777
mbrick@villagemarina.com 
www.villagemarina.com

Wake Effects
4773 Osage Beach Parkway
Osage Beach, MO 65065
573.348.2100
573.348.2142
ryan@wakeeffects.com
www.wakeeffects.com

Wet Steps
17245 North State Hwy 5
Sunrise Beach, MO 65079
Bus: (573) 374-9731
info@wetsteps.com
www.wetsteps.com

Yacht Club Powersports
3864 Osage Beach Parkway
PO Box 248
Osage Beach, MO 65065
Bus: (573) 693.9250
Bus Fax: (573) 693-9257 
carey@ycpowersports.com

SERVING THE LAKE OF THE OZARKS AREASERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association
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Advantage Marine 
48 Beachwood Drive
Sunrise Beach, MO 65079
Bus: (573) 374-7095
Bus Fax: (573) 374-2232
Connie@advantagemarineloto.com
www.advantagemarineloto.com

All About Boats 
3597 Osage Beach Parkway
Osage Beach, MO 65065
Bus: (573) 302-4100
Bus Fax: (573) 302-4102
mtylersanders@yahoo.com
www.boatozarks.com 

Anchor Marine Sales
256 Outer Drive
Lake Ozark, MO 65049
573.365.2251
573.365.2259
josephcardella@sbcglobal.net
www.anchormarine.org

B & M Manufacturing
1150 Old South 5 
Camdenton, MO 65020
Bus: (573) 346-7246
Bus Fax: (573) 346-5470
mb@haulritetrailers.net
www.haulritetrailers.net 

Benne Media
160 Highway 42
Kaiser, MO 65047
Bus: (573) 348-1958
Bus Fax: (573) 348-1923
gsullens@mix927.com
www.mix927.com 
www.lakebusjournal.com

Bennett Electric
PO Box 1679 Laurie, MO 65038
573.374.5792
Fax: 573.374.4635
rita@bennettelectric.com
www.bennettelectric.com

Berger’s Marina
PO Box 517
Lake Ozark, MO 65049
Bus: (573) 365-2337
Bus Fax: (573) 365-6979
carolynsberger@yahoo.com

Boat Floater Industries
PO Box 17
Kimberling City, MO 65686
Bus: (417) 739-2430
Bus Fax: (417) 739-2431
marcia@boat� oater.com
www.boat� oater.com

Boat Lift Marine Center
PO Box 586
Osage Beach, MO 65065
Bus: (573) 348-4999
Bus Fax: (573) 348-4496
www.boatliftmarine.com
david@boatliftmarine.com
jim@boatliftmarine.com

Bridgeport Jet Ski
PO Box 186
Osage Beach, MO  65065 
Bus: (573) 348-1020
Bus Fax: (573) 348-3S88
bridgeportjetski@yahoo.com
bridgeportjetski.com

Captain Ron’s Bar & Grill
PO Box 568
Sunrise Beach, MO 65079
Bus: (573) 374-5852
Bus Fax: (573) 374-8834
duggan@usmo.com
www.captainronsatthelake.com

Captain’s Choice
PO Box 321
Osage Beach, MO 65065
573.216.0630
boatliftremotes@gmail.com
http://boatliftremotecontrol.com

D & B Dock, Inc. 
166 Sparrow Drive
Climax Springs, MO 6S5324
Bus: (573) 347-2327
Bus Fax: (573) 347-2349
dbdock@att.net
www.dbdocks.com

Dock Realty
2820 Bagnell Dam Blvd, Unit 5A 
Lake Ozark, MO 65049
Bus: (573) 374-8849
Bus Fax: (573) 374-9285
dave@dockrealty.com 
www.dockrealty.com 

Dock Works
PO Box 1180
Lake Ozark, MO 65049
Bus: (573) 964-1919
Bus Fax: (573) 964-0410
dockworks@dockworks.net
www.dockworks.net

Doctors Lawn & Landscaping
606 State Road TT
Sunrise Beach, MO 65079
573.374.1312
(913) 681-6645
bruce@doctorslawn.com
www.doctorslawn.com
Dog Days Bar & Grill
1232 Jeffries Road 
Osage Beach, MO  65065 
Bus: (573) 348-9797
Bus Fax: (573) 348-4244
barrettrestuarants@gmail.com
www.dogdays.ws

Drew Boat Lifts, Inc. 
8161 North State Hwy 5
Camdenton, MO  65020
Bus: (573) 873-0400
Bus Fax: (573) 873-0401
brandi@drewlift.com
www.drewlift.com

Econo Lift
Bill Robinson/Steve Robinson
3847 Old Hwy 5-PO Box 377
Camdenton, MO 65020
573.346.7161
573.346.7589
Econolift7@gmail.com
www.econolift.com

Fibersteel Boat Lifts
3910 North Hwy 5 
Camdenton, MO 65020
Bus: (573) 346-9688
Bus Fax: (573) 346-3088
� bersteel@socket.net
www.lakeboatlifts.com 

Firstmate Inc
130 Century Commerce Loop
Labadie, MO 63055
866.570.9707
636.239.9708
julief@aqualogicmarine.com
www.� rstmateinc.net

G &G Marina
1528 Maritime
Roach, MO 65787
Bus: (573) 346-2433
Bus Fax: (573) 346-5505
larry@ggmarina.com
www.ggmarina.com

Formula Boats of Missouri
4815 Windjammer Drive
Osage Beach, MO 65065
Bus: (573) 302-8000
Bus Fax: (573) 302-7301
info@formulaboatsmo.com
www.formulaboatsmo.com

Freedom Boat Club
873 Crow Lane, Ste B5
Osage Beach, MO 65065
573.302.0392
573.234.4307
geryb@freedomboatclub.com
www.freedomboatclub.com

Glencove Marina
PO Box 759
Lake Ozark, MO 65065
Bus: (573) 964-3404
Bus Fax: (573) 964-3604
sherry@glencovemarina.com
www.glencovemarina.com

Hydrohoist of the Ozarks
4065 E US Hwy 54, Suite A 
Linn Creek, MO 65052
Bus: (573) 346-7505
Bus Fax: (573) 346-4504
jclark@boatlift.com
www.boatlift.com

Iguana Boat Sales
1360 Bagnell Dam Blvd
Lake Ozark, MO 65049
573.365.2399
573.365.7128
steve@iguanaboatsales.com
www.iquanaboatsales.com

Kelly’s Port
5250 Dude Ranch Rd
Osage Beach, MO 65065
Bus: (573) 348-4700
Bus Fax: (573) 348-4456
rwk@kellysport.com
www.kellysport.com

SERVING THE LAKE OF THE OZARKS AREASERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association
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of the ozarks

UltraLift 2™
 SeriesHydroPort 2XL

™
 Series

Bow Guide

Corner Bumper

hhloz@boatlift.com   4065 E. US Hwy 54, linn crEEk, miSSoUri 65052

800.259.7532 or 573.346.7505 | boatlift.com

Industry
Market

Innovator.
Originator.

YourNEWboat is only as good as
the dealer that BACKS IT UP
The days of a tech running down to your boat with a crescent wrench 

and a straight-edge screwdriver and � xing your boat are over. . . 

In today’s environment, it takes education and equipment. 
If  your boat has a re-occurring  problem or is ready for Annual Maintenance, 

     please give us a call.
KELLY’S PORT . . . . . . . . . . . . . . . . . . . . . . . . . . . . THOSE OTHER GUYS
Years in Business . . . . . . . . . . . . . . . . . . .Since 1977 . . . . . . . . . . . . . . . . .??????
Certifi ed Techs . . . . . . . . . . . . . . . . . . . . .9 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Master Techs . . . . . . . . . . . . . . . . . . . . . .3 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Boats . . . . . . . . . . . . . . . . . . . . . .6 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Vehicles . . . . . . . . . . . . . . . . . . . .5 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Fully Insured . . . . . . . . . . . . . . . . . . . . . . .Yes . . . . . . . . . . . . . . . . . . . . . . .??????
Schools attended this year by techs . . .22 . . . . . . . . . . . . . . . . . . . . . . . .??????

573 348-4700

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

2545 HWY 54 • Osage Beach, MO

573 348-3888
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2545 HWY 54 • Osage Beach, MO

573 348-3888
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OSAGE BEACH • 573-348-5073 • CAMDENTON • 573-873-5073
www.summersetboatlifts.com

Lifting your dreams...  from canoes to cruisers!

Exclusive Galva-Hoist Dealer 
Sales & Service

New and Used Boat and PWC Lifts
®

D ROAD • OSAGE BEACH
BEHIND HY-VEE

EXCLUSIVE EAGLE
FLOATS DISTRIBUTOR

WWW.CWDSUPPLY.COM 
YOUR LOCAL SOURCE FOR QUALITY DOCK SUPPLIES

• Dock Flotation • Buoys
• Dock Ladders • Dock Vinyl 
• Galvanized Dock Cables • PWC Lifts
• Cable Floats • Dock Winches 
• Concrete Decking • Much Much More!

Present this 
coupon and take 

an additional
Expires 09/01/2014

$50 OFF
Any Wet Step 

Product
BNJ042014

Serving the Lake Area for 
Over a Decade!

OPEN MONDAY - FRIDAY 8AM - 4:30 PM • 573-348-0434
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Marina:   500 Yacht Club Landing Dr. 
Lake Ozark, MO 65049 
(At the 1-Mile Marker) 

Power 
40’ 2006  SeaRay Sundancer …….........$259,000 
38’  2007 Fountain Express……............$239,900 
36’  1975 Uniflite……………………...…….….$22,000 
35’  2002 Silverton Motor Yacht……....$123,900 
34’  1999 SeaRay Sundancer………..…..…$63,000 
31’  1990 SeaRay Sundancer…………..... $ 28,995 
31’  1996 Tiara 31 Open………….……..... $ 59,000 
28’  2005 Chapparral 280SSi……………...$ 39,900 
28’  2005 Sea Ray 260 DA………….………..$62,900 
26’  1995 Bayliner Rendezvous……….....$12,950 
22’  1992 Navigator Deck Boat.…........... $6,800 
21’  2006 Stratos Fish N’Ski ……………....$24,995 

Brokerage  
Power & Sail  
(573) 552-8401   
www.OzarkYachtClub.com 

Sail 
38’ 2007 C&C115 …………...…………...… .$149,000 
36’ 1987 Catalina 36…………...…………..... $49,500 
35’ 2011 Catalina 355…………………….….$149,000 
34’ 1991 Catalina 34…………………….…..   $48,900 
26’  2007 MacGregor…..………………....… $21,500 
25’  2004 Catalina 250, Trlr……………......$27,900 
25’  1987 S2 8.0 ……………………………….... $ 5,200 
24’  1975 C&C……………..…………….……...  $ 6,995 
22’ 1985 Catalina  Pop-Top………………..... $6,195 
22’  1981 Catalina, Trailer ………….…….....$4,000  
19’  2013 VXOne (New), Trlr……………....$32,500 
16’  2002 Melges MC Scow…..…………......$6,450 
13’  1985 Laser …..………………………….……$ 1,750 
13’  1990 Sunfish ………..……………….……….. $ 875 
12’  1990 Butterfly ……..…………….…..……$ 1,750 
   9’ 2008 Catalina Sabot…………..………...  $2,800 
   8’ 2011  Open Bic  …………………..………..$1,750 

The Premier Marina For Power & Sail 

SOLD 

REDUCED 

30 Years Experience!
Marine Fiberglass

Repair at the
Lake of the Ozarks!

bigboysfi berglassrepair.com

Boat Updates • Personal Watercraft •RVs & 5th Wheels • Metal Flake Specialists 
• Gel Coating • Bass Boats • Complete Refi nishing Using PPG Paint Systems

4008 Old Route Hwy.5 North Camdenton
Call for FREE Estimates 573-346-1175

SCHEDULE YOUR WINTER 
WORK NOW!

RESERVATIONS FILL UP FAST

FREE Pick up & Delivery!

Schedule work by 
Oct. 1 Get FREE Pick 
Up, WINTERIZATION 

and Delivery!
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Buy The Best 
and Only
Cry Once!

573 348-4700
KellysPort.com

Since 1977 • 36 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 HWY 54 • Osage Beach, MO

573 348-3888

 2008 MANITOU 26 LEGACY – SUZUKI 250 OUT-
BOARD 4 STROKE – 100 HRS. TAN $39,900
Very clean triton with SHP performance 

package!

$28,900$39,900  $249,900
$62,900

 2009 REGAL 4060 YACHT – VOLVO 
PENTA T8.1 GI IPS 500 – WHT – 124 HRS                                                    

$249,900  Beautiful one-owner boat with joystick 
docking and many other options!! 

 2012 BENNINGTON 2575 RCW – F300XCA  
OUTBOARD 4 STROKE- 46 HRS. – BLK/TN                                 
$62,900 Clean tritoon with big power!

 2003 CORRECT CRAFT 210 SUPER 
AIR NAUTIQUE – PCM 5.7 330 – RED/WT – 575 
HRS Great Wake board and Surfi ng boat and 

loaded with option!!  $28,900

Our Pre-Owned Inventory

See the boats online at:

OUR TRADE INS
2003 CORRECTCRAFT 210 SUPER AIR NAUTIQUE-5.7 – RED/TRL ................$28,900
2007 RINKER 223BR – 5.0 MPI B3 – BLUE – TRL .........................................$23,900
1998 CHAPARRAL 2330 SPORT – 7.4 BR3 – WT/GRN – 250 HRS .................$16,900
1996 FOUR WINNS 24 HORIZON 5.8V – N/TEAL ............................................$15,900
1994 WEBBCRAFT 240 BR SPORT – 7.4 – WT/BLUE .....................................$15,900
2006 SEA RAY 240 SUN DECK – 350 MAG – BLUE – 450 HRS......................$28,900
2012 CREST 25 CLASSIC – 175 – 100 HOURS..............................................$39,900
2006 BENNINGTON 2575 RSS – 225 OPTIMAX – W/BLUE ............................$32,900
2012 BENNINGTON 25 RCW – 250 VERADO – BLUE .....................................$59,900
2008 MANITOU 26 LEGACY – 250 SUSUKI ....................................................$38,900
2002 PREMIER 27 GRAND MAJESTIC -115 MERC  2 STROKE/TRL ...............$15,500
1998 BAHA MACH I 290 – WT/TEAL/TRL – 550 HRS .....................................$21,900
1990 WEBBCRAFT 30 CONCORDE T7.4 – WT/GRY – 500 HRS ......................$15,900
2006 REGAL 3360 – T5.7 – TT/TAN – 190 HRS ..........................................$104,900
2011 REGAL 38 EXP – T8.1 – BLK/RD – 159 HRS .......................................$239,900  

PONTOON BOATS
2012 BENNINGTON 2575 QCW – 250 – CHAMPAGNE – 101 HRS .................$64,900
2012 CREST 25 CLASSIC – 175 SUZUKI – 100 HRS ......................................$39,900
2012 BENNINGTON 2575 QCW – 250 VERADO PRO – CHAM- 101 HRS ........$61,900
2012 BENNINGTON 2575 RCW – F300XCA – 46 HRS. – SMOKEY GRANITE ..$62,900
2008 MANITOW 26 LEGACY – 250 SUSUKI - .................................................$38,900
2002 PREMIER 27 GRAND MAJESTICE – 115 MERC 2 STROKE – TRL ..........$15,500

DECK BOATS
2006 SEA RAY 240  SUN DECK – 350 MAG – BLUE – 450 HRS.....................$28,900
2001 BAYLINER 2659 – 5.7 – 250 HRS  - WHT .............................................$17,900
CRUISERS
1999 REGAL 2660 – T4.3L – 360 HRS – WT/TN ...........................................$33,900
1995 RINKER 300 FIESTA – T5.7- .................................................................$19,900
1998 CHRIS-CRAFT 320 EXP.-T5.7 DUP PROP – 775 HRS – WT/GRN ...........$64,900
1992 SEA RAY 330 DA – T7.4 .......................................................................$32,900 
2005 REGAL 3660 – T5.7 – BLK/RD - ...........................................................$89,900
2006 REGAL 3360 – T/5.7 – TT/TAN – 190 HRS ...........................................$99,900
1994 SEA RAY 380 SS – T/502 – WT/DK GRY ...............................................$48,600
2005 SILVERTON 39 MY – T8.1 – WT/BLK – 175 HRS .................................$174,900
1996 REGAL 402 – T7.4 – 800 HRS - WHT ...................................................$64,500
2009 REGAL 4060 COMMODORE – T8.1 – T/TAN .......................................$249,900
2001 REGAL 4160 – T502 – WHT/TAN – 450 HRS ......................................$119,900
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! .......................$240,000
2007 REGAL 4460 – T/8.1 – NTT/BLK – 110 HRS. ......................................$259,000
2013 REGAL 52 SPORT COUPE – T600 IPS – NTT/BLUE ...................SOLD  $809,000
CUDDY
1994 CROWNLINE 266 LSR – 7.4 – WT/GRN – 260 HRS ..............................$14,900
2002 FORMULA 330 SS – T6.2 – 350 HRS ...................................................$59,900
2004 REGAL 3350 – T5.7 – TAN ...................................................................$74,900
2005 REGAL 3350 – T5.7 – TT/BLK – 250 HRS ............................................$94,900
2005 REGAL 3350 – T5.7 GXI – GEN/AIR – N/RD – 700 HRS ........................$84,900
2007 REGAL 3350 – T5.7 GXI – WHT – 150 HRS ........................................$119,500
2008 REGAL 3350 – T5.7 GXI DP – 150 HR. – T/BLK w/YELLOW ................$139,900

PERFORMANCE
1990 WEBBCRAFT 30 CONCORDE – T7.4 – WT/GRY – 500 HRS ...................$15,900
1997 CHAMPION CHASE 90 – 7.4 – WHT/TEAL- 725 HRS ............................$25,900                  
2002 WELLCRAFT 33 AVS – 496 – 450 HRS – N/RD/BLK .............................$54,900
1998 FORMULA 353 FASTECH – T500 – TRL – 450 HRS ..............................$69,900
PWC
2007 YAMAHA FX1100AFS – GRAY -  25 HOURS .............................................$7,900
BOWRIDERS
2003 CORRECTCRAFT 210 SUPER AIR NAUTIQUE – 5.7 TRL – 556 HRS .......$28,900
2007 RINKER 223 BR – 5.0 MPI BRAVO 3 – BLUE – TRL ...............................$23,900
1998 CHAPARRAL 2330 SPORT – 7.4 – 250 HRS .........................................$16,900
1994 WEBBCRAFT 240 BR SPORT – 7.4 – WT/BLUE .....................................$15,900
1999 FOUR WINNS 240 HORIZON – 5.7 – WHT/TRL – 230 HRS ....................$22,500        
2008 REGAL 2700 – 5.7 – NTT/BLK – 96 HRS ..............................................$56,900
2010 REGAL 2700 – 5.7 GXI – N/GLACIER - ..................................................$65,900
1994 REGAL 8.3SE – 7.4 – WT/RD – 530 HRS ..............................................$18,900
1995 REGAL 8.3SE – 7.4 DP – 575 HRS .......................................................$15,900
2001 CROWNLINE 288 – 7.4 – WT/TN – 460 HRS ........................................$29,900                                                                        
1998 BAHA MACH I 290 – WT/TEAL/TRL – 550 HRS .....................................$21,900
2004 ENVISION 29 COMBO – 496M – WHT – 200 HRS .................................$42,900
2002 REGAL 2900 LSR – 5.7 GXI DP – 630 HRS ...........................................$33,900
2006 CROWNLINE 320 LS-350 MAG MPI – 180 HR – N/BLK ........................$69,900 
2003 ENVISION 3600 LEGACY – T6.2 – 326 HRS ..........................................$74,900 

Lake’s
Best
Gas

Prices!
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Featuring:
• MudPie
• Lolita
• Periwinkle by Barlow
• ReSails

Formerly, OYC Ship Shop, the new 
Nautical Shoppe will o� er a larger 
selection of nautical home furnishings, 
gifts, lake and coastal accents, including:

• Wall Décor
   Globes &
   Instruments
• Decorative Accessories
• Nautical Jewelry
•  Apparel, Model Ships–

Economy to Museum 
Quality

(573) 552-8401 • 300 Yacht Club Landing Dr., Lake Ozark, MO 65049

New Name! New Location!

www.NauticalShoppe.com Check out our New Location!

We’re STILL the Gift 
Headquarters for 

Boating Enthusiasts

New
Location
Opening 

June
2014!

573-348-4999
 info@boatliftmarine.com

A Lift for Every 
Boat and PWC!

www.boatliftmarine.com

Boat Lifts
A Heavy Duty Lift
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

The ULTIMATE
Custom-Built Dock

CALL SUPER DAVE or ERIC!
or visit us online at

www.DockWorks.net

RIP RAP & BARGE SERVICE

gorockworks.com  573-280-7654 • 573-964-0016

•  Wave Absorption
•  Ground Reinforcement
•  Beauti�cation
•  Shoreline Protection
•  Bank Stabilization Permits

After

Before
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Performance Boats
2007 Sunsation 28 Combo, 496 HO, 425 HP ...................................$64,900
Cuddys/Cruisers
1989 SeaRay 26CC, 454 CID, 300 HP ...................................................$10,900
1995 Mariah 225CC, 454 CID, 300 HP ........................................SOLD $10,900
2000 SeaRay 240 DA, 5.7 EFI, 260 HP ........................................SOLD $22,900 
1989 Sea Ray 26CC 454 CID, 330 HP ..............................................$12,900
2001 Formula 260BR 7.4L, 310 HP .......................................SOLD $32,900
2000 Formula 280SS, 7.4L, 310 HP, White ...........................SOLD $39,900
2003 Chaparral 280BR, Twin 5.0L, 220 HP ............................SOLD $42,900
2010 Monterey 28SC 8.1L HO, 420 HP ............................................$94,900
2008 Cruisers 300 CXI, Twin 5.0L GXI, 270 HP .............................$104,900
2008 Cobalt 303CC, Twin 5.7L GXI, 640 HP ........................SOLD $119,900
1992 Sea Ray 32 Weekender, T5.7V, 260 HP, White .............SOLD $19,900 
2005 Formula 34 PC, Twin 496 CID HO, 425 HP .................SOLD $139,900 
2005 Rinker 342, T/350, 300 HP ....................................................$129,900
2008 Regal 3760, T/8.1L Volvo, 375 HP ........................................$169,900
Runabouts
2007 Polarcraft 2096X 90 Yamaha  ......................................................$17,900 
1987 Champion 18, 175 HP ...............................................................$3,900
1999 Nitro 185FS, 115 Merc., 115 HP .............................................$10,900

Runabouts
2011 Nitro Z6, 115 Merc., 115 HP ...................................................$14,900
1998 Four Winns 19 BR, 4.3L, 190 HP ..............................................$7,900
1993 Celebrity 22 BR, 350 Merc., 300 HP .........................................$8,900
2005 Prince 22 FS, 225 Ver. 225 HP ................................................$21,900
2007 Yamaha 230, T/160, 160 HP ...................................................$29,900
1997 Cobalt 232 BR, 7.4L, 300 HP ..................................................$24,900
2004 Regal, 24 BR, 350 Merc., 300 HP ...........................................$26,900
1998 Cobalt 252 BR, 7.4L, 310 HP ..................................................$24,900
1999 Sea Ray 280BR, T-5.7L, T-260 HP, white ...............................$37,900
2010 Cobalt 296BR, 8.1L HO, 420 HP ..................................................$99.900
2003 Sea Ray 290 BR, T/5.7L, 260 HP ............................................$54,900
2000 Mariah 302 BR, 7.4L, 310 HP .................................................$31,900 
Pontoons/Deck Boats
1999 Crownline 238D, 5.7L 250 HP .......................................SOLD $19,900
2014 Caravelle 24, 150FS, 150 HP ...................................................$44,900 
2007 Sea Ray 240SD, 350 Merc., 300 HP .......................................$44,900
2007 Sea Ray 240SD 5.0L, 260 HP .......................................SOLD $42,900
2007 Four Winns 244 Fun 350 Mag, 300 HP .........................SOLD $37,900 
2000 Sundancer 26TT, M200 200 HP ....................................SOLD $15,900

GREAT RATES - IN HOUSE FINANCING & INSURANCE AVAILABLE!

ALL NEW 2014 307 SSX

SMOKIN’ HOT AUGUST DEALS!

www.premier54.com
(573) 552-8550 • On Osage Beach Parkway between Walmart and Outlet Mall

PROUD TO BE THE LAKE OF THE OZARKS

DEALER
Chaparral Boats - Leading the Industry for 

50 Years In Consistency, Stability and Value!
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