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Lodging tax increase could bring big benefit
By Nancy Zoellner-Hogland

Several studies conducted 
over the past few years show 
that an eight-field tournament 
soccer complex at Lake of the 
Ozark would have a $75 million 
impact in spending in the com-
munity, creating 900 to 1,000 
new jobs with that spending 
annually.

Some of that economic 
impact would be produced 
through the 50,000 to 120,000 
room nights that would be 
booked annually during the 
spring and fall shoulder sea-
sons – from the beginning of 
March until the middle of June 
and then again from mid-Au-
gust through November. 

The Lake of the Ozarks 
Convention and Visitor Bu-
reau (CVB) and the Lake of the 
Ozarks Tri-County Lodging 
Association (TCLA) are pro-
posing an increase in the lo-
cal county lodging tax from 3 
percent to 6 percent in Camden 
and Morgan counties and from 
5 percent to 6 percent in Miller 
County to help fund construc-
tion of the facility, estimated 
to cost $20 million to $30 mil-
lion. According to the organi-
zations, other funding sources 
for the proposed project could 
include local businesses and 
governmental entities. Bonds 
would have to be issued for a 
term of approximately 20 to 23 
years for the development of 
the soccer complex.

“So think about that. We’d 
invest $20 million to $30 mil-
lion to build a facility which 
would bring $75 million in eco-

nomic spending to our com-
munity each year,” said Tim 
Jacobsen, executive director of 
the CVB. “That’s huge, espe-
cially for those small business-
es who are hurting and strug-
gling to make it from season to 
season. We’re trying to bring 
overall massive spending into 
the area long term because if 
we don’t, those little businesses 
are going to go away. We’ll end 
up a retirement community 
with boats if we don’t do some-
thing to bring people back to 
the Lake. The great thing about 
this soccer park is that it brings 
families back, it brings them 
in the shoulder seasons, it’s 
paid for by the visitor and it’s 
trackable. Soccer has contin-
ued to grow over the years and 
its popularity is expanding but 
the real ‘hot bed’ of soccer is in 
the Midwest, especially in St. 
Louis and Kansas City. Because 
of that, several years ago we 
started looking into the feasi-
bility of bringing a tournament 
soccer facility here.” 

Last year, several organi-
zations and local businesses 
funded a feasibility study with 
XO Strategic out of Kansas City, 
Missouri. After it was complet-
ed, public hearings were held 
to answer questions from in-
terested parties regarding the 
results. 

Part of the study included a 
cost/benefit Pro Forma analy-
sis that showed the number 
of potential room nights that 
would be generated as a result 
of the proposed complex. 

“It’s important to note that 

if the voters approve the TCLA 
lodging tax increase and the 
tournament complex is built, 
the additional room nights that 
are generated in the spring and 
fall will produce additional 
lodging tax revenues for the Tri-
County Lodging Association to 
be utilized for the promotion 
and advertising of the Lake of 
the Ozarks,” the CVB and TCLA 
explained in a letter sent to all 
TCLA accommodation facil-
ity owners. “These funds are 
in addition to the funds cur-
rently collected. The soccer 
tournaments included in this 
proposal mandate a minimum 
two-night stay-and-play policy, 
which means all tournament 
overnight arrangements will 
only be made with TCLA ac-
commodation facilities who 
are current in their collection 
and remittance of the county 
lodging tax.”  

Jacobsen said a Request for 
Proposal (RFP) was published 
in newspapers, shared with 
several organizations and sent 
to 26 different property owners 
in early March to determine the 
best possible site from the mul-
tiple potential sites identified 
in the study. In the meantime, 
an advisory board consisting of 
three representatives from the 
local business community and 
the presidents of TCLA and the 
CVB was established to review 
each of the submitted sites 
from the issued RFP. 

“Some are quarries, some 
are in the woods without any 
amenities and some are along 
a road and have amenities. We 

also contacted developers who 
have expressed an interest in 
projects like this in the past. 
We don’t know who is going 
to respond to this because it 
just went out in the beginning 
of March but we’ve also heard 
from developers who don’t 
have land but who have a his-
tory with recreational facilities 
and who could partner with 
someone who has land. This is 
going to be a very competitive 
process so they’re not going to 
show all their cards at the be-
ginning,” he said. “XO Strategic 
was contracted to go through 
this process of fielding the 
RFPs and talking with these in-
dividuals, fine tuning and even 
negotiating with them to come 
up with the very best package 
that can be put together.”

The most viable option 
would be for someone who 
owns more property than 
what’s needed for the soccer 
complex to donate a piece of 
the property for the project and 
then make his or her money by 
developing the land around it, 
Jacobsen said, adding that in a 
best-case scenario, a developer 
would partner with a munici-
pality or county, using tax dol-
lars to build the facility, then he 
or she would turn it over to that 
entity when it’s completed.

The next step would be to 
hire a professional tournament 
operator, he said.

“This is not something that 
a parks manager could run. 
You have to have a tournament 
operator that actually books 

continues on page 25
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MISSOURI IS NOW offering 
REAL ID-compliant state driver 
licenses. A Missouri driver li-
cense, that it REAL ID compli-
ant, will have a star on it in the 
upper right hand corner. Effec-
tive Oct. 1, 2020, residents of ev-
ery U.S. state and territory will 
be required to present a REAL 
ID-compliant driver license or 
ID card, or another form of ID 
accepted by the Transporta-
tion Security Administration, 
to board federally regulated 
domestic flights. Individuals 
will also be required to pres-
ent a REAL ID-compliant driver 
license or ID card, or another 
form of acceptable ID, to access 
federal facilities, including mil-
itary bases and federal court-
houses, and to enter nuclear 
power plants.

TIJUANA, MEXICO, which 
saw 138 murders per 100,000 
people, was recently ranked 
the most dangerous city in the 
world, according to a report by 
the Citizens’ Council for Public 
Security and Criminal Justice. 
Four other Mexican cities, in-
cluding Acapulco, were includ-
ed in a list of the most danger-
ous in the world. At one time, 
Acapulco and Tijuana were the 
most popular tourist spots in 
Mexico. The U.S. Embassy just 
warned against traveling to the 
areas because of several dan-
gers including unregulated al-
cohol, sexual assaults, medical 
emergencies and a high crime 
rate. Those who do visit should 
stay close to friends and protect 
personal possessions.

HARTSFIELD-JACKSON Atlan-
ta International Airport once 
again hosted more passen-
gers than any other, making it 
the world’s busiest airport for 
the 21st year in a row. Accord-
ing to a report by the Airports 
Council International, Beijing 
ranked No. 2 and Dubai was 
No. 3 – also no change from the 
previous year. Atlanta’s pas-
senger count was 107.4 million.

TWO JETBLUE pilots are be-
ing sued by three female JetBlue 
employees who claim the men 
drugged, then raped two of the 
women. The incident allegedly 
took place last May in Puerto 
Rico. A story in the New York 
Post states the court papers in-
dicate the women encountered 
the pilots on a beach in San 

Juan and had beers together af-
ter discovering they all worked 
for JetBlue. The women said 
the beer was laced with a drug, 
causing the rest of the night to 
become a blur. They stated they 
reported the rape to the air-
line but JetBlue took no action 
against either of the men. The 
women are individually seeking 
more than $75,000 in damages.

VOYEURISM has gotten so 
bad in South Korea that sweeps 
of restrooms to look for hidden 
cameras are being performed 
daily in the capital city of Seoul. 
In a separate incident, authori-
ties recently announced that 
more than 1,600 hotel guests 
may have fallen victim to four 
men who placed hidden cam-
eras in rooms, then recorded or 
used live feeds to air the footage 
on a members-only voyeuristic 
website. The men were charged 
after allegedly concealing mini 
cameras in televisions, wall 
sockets and bathroom haird-
ryer holders in more than 30 
hotel rooms in 10 different cit-
ies in South Korea. The website 
airing the videos had nearly 
100 paid subscribers. Accord-
ing to the BBC, more than 500 
suspects were arrested and 
charged with crimes related to 
hidden cameras in 2017.

UNITED AIRLINES, which em-
ploys more female pilots than 
any other airline on the planet, 
recently sponsored a “Her Art 
Here” contest for female artists. 
Two winners will get to paint 
their designs on Boeing 757s in 
either New York or California. 
Ideas had to be submitted by 
March 24; three finalists are to 
be chosen by April 9. The public 
will then be able to cast votes 
for their favorite between April 
10 and 19 on the contest web-
site. One winner will be chosen 
for the New York design and one 
will be chosen for the California 
design. Winners will then work 
with artist Shantell Martin to 
create finalized designs that 
will be launched next fall.

AMERICAN AIRLINES passen-
gers can now earn and redeem 
AAdvantage miles on China 
Southern airlines. However, 
none of the China Southern 
tickets will earn Elite Qualify-
ing Dollars (EQDs) in the pro-
gram, unless you book a code-
share flight with an AA ticket 
number. AAdvantage members 
can also redeem AA miles on 
China Southern flights but they 
don’t come cheap. A one-way 
SAAver seat in economy class 
will cost 37,500 miles and a 
business-class seat will go for 

70,000 miles. Flight redemp-
tions can only be booked by 
calling American Airlines. On-
line redemptions are not yet 
available. 

American Airlines also re-
cently partnered with British 
Airways to fund a major facelift 
and expansion at John F. Ken-
nedy International Airport’s 
Terminal 8. According to a re-
lease by American, the project 
will be funded entirely by the 
two airlines. The $344-mil-
lion project will add more than 
70,000 square feet to the termi-
nal, which will feature expand-
ed passenger areas with new 
gates and retail outlets. The 
project is expected to be com-
pleted by 2022.

NEARLY 100 MILLION Ameri-
cans plan to take a vacation 
this year. That’s according to a 
travel survey recently conduct-
ed by AAA and shared on MSN’s 
Travel Pulse. The study also 
showed that more southerners 
(62 percent) would be traveling 
compared to travelers in the 
Northeast (35 percent). And a 
higher percentage (68 percent) 
planned to travel during the 
summer rather than the spring 
(45 percent). AAA said gas pric-
es are averaging 25 cents per 
gallon less than this time last 
year and summer gas prices are 
expected to drop even further. 
AAA recommends researching 
and planning well in advance 
in order to avoid missing out 
on popular activities. For help 
planning the trip, the AAA rec-
ommends using the U.S. Travel 
Association’s Vacation Planning 
Tool, available online at www.
ustravel.org/. The planner lets 
you coordinate calendars and 
use a custom link to get fam-
ily and friends involved in the 
planning. In addition, once 
days have been determined, the 
planner allows user to export 
their plans to Outlook, Gmail or 
other electronic calendars.

TOURISM IS BIG BUSINESS for 
America. U.S. Travel’s answer 
sheet showed direct spending 
on leisure travel by domestic 
and international travelers 
totaled $716.7 billion in 2017, 
the most recent report num-
bers available. Nearly 3 out of 
4 domestic trips taken are for 
leisure purposes (74%). U.S. 
residents logged 1.8 billion per-
son-trips for leisure purposes 
in 2017. Top leisure travel activ-
ities for U.S. domestic travelers 
were (1) visiting relatives; (2) 
shopping; (3) visiting friends; 
(4) fine dining; and (5) rural 
sightseeing. 
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Making the Lake of the Ozarks safer
By Nancy Zoellner-Hogland

On July 2, 2010, 13-year-
old Alex Otte was sitting on 
a personal watercraft near 
her family’s dock on Lake 
Herrington in Danville, Ken-
tucky when a bass boat go-
ing nearly 70 mph headed 
straight for her.

She did exactly what 
she had been taught in the 
boater safety course she 
had taken – she didn’t move 
– thinking the boat would 
go around her. However, it 
didn’t because the driver 
and passenger were too in-
toxicated to even notice her. 
Instead, the boat slammed 
into her, throwing her off 
the PWC. Then the boat’s 
propeller came down on top 
of her, nearly slicing off her 
foot. She sustained a severe 
traumatic brain injury, her 
jaw, neck, collarbone and 
legs were broken and her liv-
er was lacerated. 

That night, her foot was 
removed during emergency 
surgery. The following day, 
the rest of her ankle up to 

her mid-calf had to be am-
putated. The rest of the week 
was spent in a coma. Several 
other surgeries followed.

According to a story in the 
Kentucky Kernel, a Universi-
ty of Kentucky student news-
paper, Alex was not expected 
to survive. However, her dad, 
Joe Otte, refused to accept 
that report. And so did Alex. 
Today, the young woman, 
named the Mothers Against 
Drunk Driving National 
Activist of the Year in 2015, 
travels across the country 
to spread her message about 
the dangers of boating while 
intoxicated. 

On Saturday, May 11, 
she’ll be sharing her story 
at the Water Safety Semi-
nar, sponsored by the Lake 
of the Ozarks Water Safety 
Council. The event is set for 
8 a.m. to noon in the Lake-

side Room at Camden on the 
Lake and will also include 
other speakers. 

The Missouri State Wa-
ter Patrol and United States 
Coast Guard will discuss 
how the agencies are work-
ing together to improve 
safety on Lake of the Ozarks. 
A representative from Lake 
Regional Health Systems 
will talk about what to do if 
an accident occurs on the 
water. And Darin Keim will 
share how a lifejacket could 
have saved his friend’s life. 

A continental breakfast 
will be offered at 8 a.m.; the 
program will begin at 8:30. 
Although there is no fee to 
attend, advance registration 
is required. Register at www.
la kereg iona l .com/water-
safety/.  

Flyers to promote the 
event have been created. 
To get one emailed to you 
to post in your business or 
share on social media, email 
Rebecca@funlake.com.

Alex Otte (left) after waking up 
from a coma at University of Ken-
tucky Children’s Hospital. Photo, 
provided by Laura Otte, was tak-
en from the Kentucky Kernel.
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Planning for the worst, expecting the best
By Nancy Zoellner-Hogland

If Truman Dam was 
breached, because the dam 
typically holds back three times 
the amount of water that’s 
in Lake of the Ozarks, every-
thing but the highest ground 
between Truman and Bagnell 
dams could be flooded.

However, the chances of that 
happening are miniscule, ac-
cording to Ron Gentry, the head 
of the Camden County Emer-
gency Management Agency. 
Gentry and Ann Mott, assistant 
director of the CCEMA, recent-
ly attended a presentation held 
by the U.S. Army Corps of Engi-
neers to explain a downgrading 
of Truman Dam’s classification. 

At the March 15 meeting, Jim 
Sandberg, operations project 
manager for Truman Reser-
voir, said the recent Dam Safety 
Action Classification (DSAC) 
placed Truman at a level 2. A 
DSAC 2 classification specifi-
cally states:

Dam could fail during nor-
mal operations;

Likelihood of failure dur-
ing an incident or event is too 
high; or potential consequenc-
es are high. Additional studies 

are required.
In a later interview, Mott said 

Truman Dam received the 2 
rating because “potential con-
sequences are high in the event 
of a breach. Approximately 
90,000 people live between Tru-
man Dam and Illinois, which 
is how far the flooding would 
stretch. And with properties 
valued at some $11 billion in 
the area that could be affected, 
the potential for loss of life and 
property downstream greater 
than that of other dams. It’s just 
the way they changed the scale 
and the fact that they’re now 
taking into consideration the 
population downstream and 
the distance of the impact.”

Gentry expounded.
“Truman Dam is not expe-

riencing structural problems. 
The only reason they received 
that rating is because of the 
effect an extreme rain event 
that overtops the dam would 
have. But that would have to be 
a rain of Biblical proportions 
– and then some – because at 
the fullest point it’s ever been, 
there was still another 12 feet to 
go before that would happen – 
and 12 feet of water is a massive 

amount of water,” he stressed, 
adding that the best way to be 
prepared for the worst-case 
scenario is to sign up for the 
county’s text message system. 

It’s free and easy to sign up. 
Just text your zip code to 888777 
from a cell phone or sign up at 
http://emacamdenmo.org. The 
zip code must be from the Lake 
of the Ozarks region to be in-
cluded in the alert. In the event 
of a flood, users would get texts 
advising them of the situation. 
Users will also receive severe 

weather warnings or tornado 
warnings – not watches - when 
they are issued for the counties 
registered. Gentry said emer-
gency broadcasts would also be 

carried by radio and television 
stations.  

Gentry said although an 
overtopping of Truman Dam is 
nearly impossible, the day after 
the public town hall meeting, 
emergency managers and re-
sponders from several differ-
ent agencies, including the Red 
Cross, took part in an exercise 
to prepare for such an event, 
and the plan that had been de-
veloped worked “quite well. The 
scenario started with a leak de-
veloping in the earthen part of 
the dam. It washed out more 
and more of the dam until it 
eventually blew.”

He said during the exercise 
they were told that, although 
actual flood arrival times would 
depend on specific flooding 
and failure conditions, if there 
was a complete failure, it could 
take as few as seven hours for 
the water to reach Bagnell Dam, 
“but that’s to travel the entire 
length of Lake of the Ozarks 
so if you lived at the 30-mile-
mark, the water would be there 
a lot sooner. And it would bring 
a whole lot of stuff with it – 
boat docks, debris, even some 
houses because the level of the 
Lake would come up so fast, 
many structures would sim-
ply be swept away. Many of the 
highways would be underwater 
and Horseshoe Bend would be 
cut off. That debris could take 
out the bridges and would end 
up lodged up against Bagnell 
Dam, which would create even 
more problems. Even with the 
gates open all the way, the wa-
ter would overtop Bagnell Dam, 
causing massive flooding below 

the dam.” 
Part of the focus of the ex-

ercise was to make sure all the 
agencies could work together 
and get emergency messages 

out to the public downstream. 
Gentry and Mott agreed, it all 
went like clockwork. 

“But I want to stress again 
that the likelihood of that hap-
pening is extremely slim. It 
would be nearly impossible to 
get that much rain and Tru-
man Dam is monitored and 
manned 24 -7. Truman and 
Bagnell dams work together so 
if Truman was filling up, they 
would start releasing water and 
Bagnell would start releasing 
water to be able to handle the 
inflow. Truman has protected 
Lake of the Ozarks more than 
once by holding back signifi-
cant amounts of water,” he 
said, adding that Truman has 
gone as high as 18 feet above its 
normal pool of 706 feet to pro-
tect Lake of the Ozarks. “And 
they still had plenty of room for 
more. This was just a ‘plan for 
the worst – expect the best’ sce-
nario. I can’t say enough that 
people do not have any reason 
to be concerned.”

According to information 
provided on its website, Tru-
man Dam and Reservoir, com-
pleted in October 1979, en-
compasses 259 square miles of 
land and water. The project was 
initiated for flood control mea-
sures and is the largest flood 
control lake in the state of Mis-
souri. At normal pool the lake 
covers 56,000 acres, but when 
the pool is at the top of flood 
control, the number of acres 
increases to 200,000, spreading 
into portions of four counties – 
Benton, Henry, Hickory and St. 
Clair.

Courtesy Truman Dam
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Cruise back to the Lake and into summer
By Nancy Zoellner-Hogland

It was a long, cold and snowy 
winter. But warm weather is 
finally rolling in, and with it, 
classic cars!

In fact, nothing shouts 
“Spring!” like the return of the 
Magic Dragon Street Meet Na-
tionals and the kick-off of Hot 
Summer Nights Cruise-Ins on 
Lake Ozark’s historic Bagnell 
Dam Strip. 

The Magic Dragon Street 
Meet Nationals, set for May 3 
thru 5, is Central Missouri’s 
largest car show, welcoming all 
makes, models, and years of rat 
rods, street rods, muscle cars, 
street machines and motor-
cycles. Now in its 31st year, it’s 
also the only show that gives 
away a brand new muscle car. 

The Lake Ozark Daybreak 
Rotary will raffle off a 2019 
Chevrolet Camaro. Tickets 
are just $20 and because the 
Rotary limits ticket sales to 
2,500, chances of winning are 
a lot better than most raffles. 
The car will be given away Sat-
urday evening and you don't 
have to be present to win. How-
ever, you’ll probably want to be 
there to enjoy all the special 

activities to be offered. Tick-
ets are available now at Hy-Vee 
and Kwik Kar, both in Osage 
Beach, and Hulett Automotive 
in Camdenton.

Last year’s show brought 
1,000 entries and close to 
10,000 spectators. By the looks 
of things – and the number of 
entries the Lake Area Chamber 
of Commerce, the sponsor of 
the event, had received by mid-
March, this year’s show will be 
no less popular.

For more information, visit 
http://www.magicdragoncar-
show.com/ or the car show’s 
Facebook page – Magic Dragon 
Street Meet.

Classic vehicle enthusiasts 
have more than one reason 
to visit Lake of the Ozarks be-
cause Hot Summer Nights 
will bring hundreds of classic 
cars, trucks and motorcycles 
to the Bagnell Dam Strip every 
month from May through Sep-
tember.

The Hot Summer Nights 
committee recently an-
nounced the themes for this 
year’s events:

The cruise-ins kick off May 
10 with a “Summer Warm Up.” 

All classic cars, trucks and 
bikes are invited to help get the 
Lake’s summer party started. 

June 14’s “Pony Car Rendez-
vous” will feature Mustangs, 
Camaros, Javelins – compact, 
sporty and stylish cars with a 
performance-oriented image 

that were built with price – and 
pizazz - in mind.

July 12’s Hot Summer Nights 
will celebrate “50 years of Hot 
Wheels and Hot Cars!” Not just 
car owners but Hot Wheels 
collectors are invited to attend 
and show off their stuff! To get 
more information on display-
ing your collection, call event 
organizer Bob Schwartz at 

August 9’s theme is “Since 
69!” Schwartz said they hope 
to attract some of the top mus-
cle cars for the late 60s and 
early 70s – cars like the 1969 
Ford Mustang 428 Cobra Jet, 
the 1970 Chevrolet Chevelle SS, 
and the 1971 Plymouth Hemi 
'Cuda Convertible – which all 
made it to the top of the “Most 
Popular” list.

September 6’s Hot Summer 
Nights will feature a “Salute to 
our Heroes – Military, Police, 
Firefighters and EMTs.” In ad-
dition to the “regulars,” several 
vintage emergency vehicle col-
lector clubs have been invited 
to attend. Local first respond-
ers have also been invited to 
show off the latest makes and 
models used in their lines of 
work.

Although the monthly 
cruise-ins are normally held 
from 6 to 11 p.m. on the second 
Friday of every month, Sep-
tember’s cruise-in will be held 
at the same time but on the first 
Friday of the month to avoid a 
conflict with Bike Week. 

Hot Summer Nights is open 
to everyone and no registra-
tion, fees or admissions are 

required. Just show up and be 
prepared to show off your ride 
to the thousands who appreci-
ate the finer drives in life. Or 
show up and be prepared to 
reminisce, visit with others 
who share your appreciation 
for the “classics,” and enjoy an 
inexpensive evening outdoors. 

Come early to take advan-
tage of the many specials of-
fered by the more than dozen 
restaurants that line the Strip. 
And make sure you bring the 
entire family because the 
event also includes entertain-
ment for the younger crowd. 
Clowns, face painters and an 
assortment of other “charac-
ters” will roam the boulevard 
and kids of all ages are invited 
to get their moves on at Lake 
Ozark Live’s Dance Party while 
dancing the night away to the 
Cha-Cha Slide, the Macare-
na, the Hokey Pokey and the 
Chicken Dance! Oldies music 
will be played over speakers 
lining the Strip so adults can 
even get in a few dance moves 
of their own, if they so choose.

For more information or up-
dates on entertainment to be 
offered each month, be sure to 
visit and “Like” the cruise-in’s 
Facebook at www.facebook.
com/cruisehotsummernights. 
And when you’re at the Lake, 
make sure you check out and 
patronize the great sponsors 
who make this event possible! 

See you this summer! And 
remember - be there or be 
square!

TERRIFIC DEAL!

LOT 13 KIP’S COVE
100’ Cove Protected Lakefront

New Subdivision - Water & Sewer in Place
Great VIEW & Deep Water - Build Your Dream Home!

MLS#3510907   $59,900

“Since 69!” will focus on top muscle cars of the late 60s and early 70s, like this beautiful Camaro.

Courtesy Funlake.com
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U N P A R A L L E L E D  E X P E R I E N C E .   U N P A R A L L E L E D  R E S U L T S .

Long & Robinson, LLC, isn’t 
your typical law firm. You 

won’t find stuffy, pretentious 
attitudes or inflexibility here. 

Instead, you’ll find a team 
of experts with a practical, 

down-to-earth approach and 
a winning track record.

Our clients include 
condominiums, homeowners 

associations, property 
management companies, 
oil and gas contractors, 
commercial contractors, 

subcontractors, construction 
companies, and sureties.

The Lake area is awash with new residential developments, particularly 
condominiums. However, along with this comes a wave of challenges for 

condominium and homeowners associations. All too often, developers of new 
construction projects cut corners to reduce costs and avoid delays. 

Their inadequacies set up associations for financial failure.

We have recovered tens of millions of dollars for 
homeowner associations and their members.

S E L E C T  T H E  F I R M  W I T H  P R O V E N  R E S U L T S .   L E A R N  M O R E  A T
 W W W . L O N G R O B I N S O N . C O M  O R  C A L L  8 1 6 - 5 4 1 - 2 1 0 0  T O  A R R A N G E  A  C O N S U L T A T I O N

T H E  C H O I C E  O F  A  L A W Y E R  I S  A N  I M P O R T A N T  D E C I S I O N  A N D  S H O U L D  N O T  B E  B A S E D  S O L E L Y  U P O N  A D V E R T I S E M E N T S .

1 8 0 0  B A L T I M O R E  A V E N U E ,  S T E .  5 0 0 ,  K A N S A S  C I T Y ,  M O  6 4 1 0 8
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Fire officials hope people learn by others’ mistakes
By Nancy Zoellner-Hogland

During the first week of 
March, a gas grill used on the 
deck of a Compass Point Con-
dominiums unit was blamed 
for a fire that caused extensive 
damage to the building. The fol-
lowing week, the condo’s home 
owners’ association adopted 
a policy banning grills on the 
decks. They since have estab-
lished a common grilling area 
for the complex.

Osage Beach Fire Marshal Ed 
Nicholson said it was a smart 
move and one that he hopes all 
condominium projects Lake-
wide will adopt.

“I looked up some statistics 
published by the National Fire 
Protection Association (NFP) 
and they show that gas grills 
are involved in some 7,900 
home fires a year. Statistics 
also show that one out of every 
five of those fires is caused by 
a grill that has not been main-
tained. The old ‘turn it on and 
let it burn off the accumulation’ 
method of cleaning is definitely 
not wise. You can turn the grill 
on and let it heat up, then turn it 
off and scrape it out and dump 

the grease, but you should never 
burn it off because that’s when 
you get a big fire,” he recom-
mended, adding that in the case 
of the Compass Point fire, either 
the hose going from the tank 
to the grill had deteriorated or 
there was a problem with the 
connection.

Nicholson said, either way, in 
interviews with the couple who 
owned the grill, they reported 
lighting the grill, then getting 
distracted while doing other 
things inside. 

“When they went outside a 
half-hour later, they saw the fire. 
By that time, it was big enough 

that even though they dis-
charged a fire extinguisher on 
it, they couldn’t put the fire out. 
That’s why it’s also important to 
always stay with the grill from 
the time you light it until the 
time you are done cooking. And, 
although it didn’t help in this in-
stance, everyone should always 
keep a fire extinguisher on hand 
when they’re grilling,” he said.

The NFPA suggests checking 
the gas tank hose for leaks at 
the beginning of grill season by 
applying a light soap and water 
solution to the hose. A propane 
leak will release bubbles. If the 
grill has a gas leak, by smell 

or the soapy bubble test, and 
there is no flame, turn off both 
the gas tank and the grill. If the 
leak stops, get the grill serviced 
by a professional before using it 
again. If the leak does not stop, 
call the fire department. If you 
smell gas while cooking, imme-
diately get away from the grill 
and call the fire department. Do 
not move the grill. If the flame 
goes out, turn the grill and gas 
off and wait at least 5 minutes 
before re-lighting it.

Nicholson also recom-
mended that if single-family 
homeowners use grills on their 
decks, those grills should be 
moved as far away as possible 
from any combustible material 
and should not be used in areas 
with an overhead awning or 
deck or under low-hanging tree 
branches. 

An ordinance stating those 
requirements, as well as a re-
quirement to mount a mini-
mum 5-pound extinguisher on 
the deck, is in effect for condo-
minium complexes in the OB-
FPD. However those ordinanc-
es do not cover single-family 
homes.

The blaze at Compass Pointe 
caused extensive damage, to-
tally destroying the deck and 
kitchen. A few other units below 
the one that caught fire received 
smoke and water damage and 
an exterior wall in the building 
was severely damaged by fall-
ing, burning debris.

Nichols said the damage 
could be as much as $500,000, 
adding that normally the in-
surance company of the cou-
ple whose grill caused the fire 
would be responsible for repair-
ing the building and replacing 
all items that were damaged by 
smoke and water. Parties re-
sponsible for the fire could have 
also faced charges in anyone 
had died in the fire. Two of the 
units were occupied at the time 
of the fire – a couple who lived 
across the breezeway and down 
one floor from the unit were 
home as was a person who lived 
on the same side of the building 
on a floor below. However, ev-
eryone escaped without injury.

According to Nicholson, up-
dated building codes have im-
proved safety for condominiums

continued on page 16
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Adults
Kids 12 & Under
FREE Kids 4 & under

ROOM PACKAGES 
ARE AVAILABLE
Call 573-723-3000 
for more info!

APRIL 20-21
10 am to 3 pm

Easter Egg Hunt
One of the Lake’s Largest Hunts!
Bring the Kids for 2 
Days of Fun and Games!

Easter Brunch

Breakfast

Carving Station

Dinner

Easter Egg 
Bounce
Play More Games!

$34.95
per person

$14.95
per person

REGALIA HOTEL & CONFERENCE CENTER
250 Racquet Club Dr.

Lake Ozark, Missouri, 65049
573-723-3000

Omelette & Waffle Station, Scrambled Eggs, Applewood Bacon, 
Sausage Links, Fried Potatoes, Biscuits & Sausage Gravy, Asst. 
Danish & Muffins, Fresh Fruit, More!

Slow-Roasted Prime Rib, Au Jus and Horseradish Sauce, Baked 
Pineapple Glaze Pit Ham, Salad Station with all the toppings!

Chicken with Mushroom Hunter Sauce, Orange Teriyaki Glaze 
Salmon, Fresh French Green Beans and Red Poppers, Mashed 
Potatoes & Brown Gravy, Potato Salad, Pasta Salad, Cole Slaw, 
Deviled Eggs and Assorted Desserts!
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Mortgage $ense
with Michael Lasson of First State 
Bank Mortgage 

5 Things to 
Think About 
When Buying a 
Vacation Home

The days are getting longer, the 
temperatures are going to start 
warming up, and before you know 
it - Summer will be here! As you 
start making preparations for your 
summer vacation at the Lake of the 
Ozarks, have you considered pur-
chasing a vacation home? A study 
was done that showed of all people 
who own two homes in the Midwest, 
40% own a home at the Lake of the 
Ozarks. This wonderful vacation des-
tination of the Midwest is a great 
place to own a second home, and 
NOW is a great time to buy.
Consider Floor Plan & Room 
Sizes

Think about your purpose be-
hind the house. Will you be using it 
as a private getaway for just a few 
people, or are you planning on host-
ing fun elaborate get-togethers with 
many different groups of people? 
Obviously, this plays a role in the size 
of home you get, but it can also im-
pact the layout and room total you 
need to choose. You can also think 
about how your lifestyle will affect 
your room choices. Do you want to 
have a room dedicated to coming in 
from the Lake? Or maybe you need 
a bigger garage to house your ATVs 
or boat. 

While it’s true that you can knock 
out walls, add on rooms, and cus-
tomize spaces, it would be easier if 
you could fi nd what you are looking 
for without having to start construc-
tion immediately after purchase.
Yard Size, Shape, and Fea-
tures

What do you want from your 
yard? This is an aspect of your home 
that you generally can’t change 
quickly or easily, and you can’t 
grow it without buying surrounding 
property. Are you wanting to install 
an in-ground pool in the next few 
years? Do you want to have plenty 
of space for your fur babies to run 
around? Take a look around the yard, 
ask questions about property lines, 
and make sure that there would be 
enough space to do what you’ve 
been dreaming of.
Think About Available Ame-
nities

Many of the Home Associations 
around the Lake of the Ozarks of-
fer amenities that make living in 
that community even better. This can 

include playgrounds, pools, gyms, 
meeting rooms you can use, and 
more. Having these amenities can be 
perfect for a vacation home, so take 
a look at the different items that 
each community offers.
Plan for Your Vacation 
Lifestyle

Finally, think about what you 
want to do, what you want to be 
close to, and how you want to en-
joy your vacation home at the Lake 
of the Ozarks. If you and your family 
live for the Lake life, you will prob-
ably want easy access to the water, 
a dock or boat slip, and a place to 
store your boat over the winter. If 
you focus on relaxed family time 
outdoors, you may want to look for 
a home with a huge deck, plenty of 
yard space for games and activities, 
or even an elaborate outdoor grilling 
station.
Time To Buy

There is still time to get your vaca-
tion home at the Lake of the Ozarks, 
and now is a great time to buy. If 
you are ready to get started, the 
fi rst step is to get your pre-approval 
competed, and that’s where Team 
Lasson comes in. Visit our website to 
get started, or give us a call. We can 
help you mortgage a vacation home 
at the Lake of the Ozarks, and can 
assist you through the entire process. 
Ready to get started? We are!

For Lake area news, resources and 
tips on fi nancial services, please 

LIKE my Facebook Page, Follow 
me on Twitter or Connect on LinkedIn 
Michael Lasson
Senior Loan Offi cer
NMLS #: 493712
4655 B Osage Beach Parkway
Osage Beach, MO 65065
Direct: (573) 746-7211
Cell: (573) 216-7258
e-Fax: (866) 397-0318
Email: mlasson@fsbfi nancial.com
Website: www.YourLakeLoan.com

A Division of First State Bank of 
St. Charles. Equal Housing Lender.
Bagnell Dam Association of REAL-
TORS®, Affi liate of the Year 2011, 
2014, & 2015.

Appliances | Cabinets | Countertops | Kitchen & Bath Faucets & Fixtures 

924 Hwy 42, Osage Beach MO 65065 | 573-348-4464

Need personalized service.  Call now and make an 
appointment with a member of our experienced sta�.

Building or remodeling your home - stop by and see our 
huge selection of products for every style and every budget.

www.dkbshowroom.com
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Fringe Salon and ‘friends in blue’ recognize heroes
By Nancy Zoellner-Hogland

Tiphni Sullivan from Fringe 
Salon and Spa has long been a 
supporter of law enforcement, 
working with officers on proj-
ects and helping with Special 
Olympics. Early last year, Dili-
lexie Morley, the community 
services coordinator for the 
Osage Beach Police Depart-
ment, stopped by to talk to 
her about co-sponsoring some 
sort of community event for 
kids who might need a little 
extra positive attention. Sul-
livan agreed so Morley said 
over the next few weeks, she 
sifted through a variety of ideas 
and finally settled on one that 
would allow several members 
of the police department to 
participate.

The idea – a writing contest 
for kids – had been submitted 
by Officer Kelly Lowe, who had 
recently come to Osage Beach 
from New Mexico.

“At first, because we didn’t 
get approval from all entities 
involved until May, we talked 
about something for Mother’s 
Day – why kids thought their 
mom was the best, or some-
thing like that. But after think-

ing about it, I decided that be-
cause a lot of kids might not 
have a mom, we should expand 
it to allow the kids to write 
about anyone they felt was ‘the 
best.’ Because it was so close to 
the end of the school year and 
because we definitely wanted 
to involve the schools, we de-
cided to hold off until this fall,” 
Morley explained, adding that 
they settled on a contest titled 
“Fringe and Friends in Blue 
4th Grade Writing Contest” 
and opened it up to students in 
both School of the Osage Upper 
Elementary and Camdenton R-
III’s Osage Beach Elementary 
School, which are both in the 
OBPD’s coverage area. 

In December, 132 essays 
were turned in to the police 
department and the judges got 
busy reading. However, they 
soon discovered there was a 
problem. Sullivan had offered 
to donate six prizes - certifi-
cates for a free haircut and 
style or a shampoo and style 
at Fringe Salon & Spa – to be 
given to the students’ “heroes.” 
But judges couldn’t pick just six 
favorites so Sullivan bumped 
it up to 10. In addition, she do-

nated 122 money-off coupons 
so everyone nominated could 
get a prize. 

In February, Morley and 
OBPD officers visited the 

schools to present the awards. 
The heroes had been invited 
to attend but most didn’t know 
why.

“It was wonderful and very 

moving. There were a lot of 
tears and a lot of laughter,” she 
said.

Below, we’re sharing some of 
continued on page 20

Osage Beach Police Officers Stephen Riner and Leon Austin and (far right) Diilexie Morley, the community 
services coordinator for the OBPD, presented award certificates to Hailey Kavanaugh for her mom (not 
pictured) and Carson Srejma for his grandma, Amy Bowen. Both Hailey and Carson are students in Valerie 
Test’s class at School of the Osage Upper Elementary. Photo provided.
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10% discount on all work
Yearly plumbing inspection
Yearly heating inspection
Yearly cooling inspection
Yearly mold inspection

Benefits Include:Become a Member

Today!

Honest Abe’s 
Presidential Partner

Call us at 573-309-9110 to learn 
more about our Presidential Plan 

and schedule service today!

$19.99 per month

Keep your plumbing and HVAC equipment in tip-top shape! 
573-309-9111  •  www.callhonestabes.com

Service Area: Eldon, Camdenton, Lake Ozark, Sunrise Beach, Linn Creek, 
Gravois Mills, Laurie, Versailles & Edwards
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For your many 
sides, there’s
Nationwide®.

Products underwritten by Nationwide Mutual Insurance Company and Affiliated Companies. Home 
Office: Columbus, OH 43215. Subject to underwriting guidelines, review, and approval. Availability 
varies. Nationwide, Nationwide Is On Your Side, and the Nationwide N and Eagle are service marks 
of Nationwide Mutual Insurance Company. ©2017 Nationwide CPO-0836AO (08/16) 6831741

       
Golden Rule Insurance         
573.348.1731        
www.goldenruleinsurance.com   
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Building an effective 
web presence
with Sandy Waggett of MSW 
Interactive Designs

What Client Would 
You Clone? 
Seriously, who is your best client?  You 
know the one.
It’s the client that you bend over back-
ward for ... every single time.
You take their call ... 100% of the time.
If they cause you a minor headache, they 
send you Excedrin.
They value your expertise and trust it.
They are repeat buyers.
They tell their friends.
They are raving fans!
Have a mental picture of your best client?
Awesome!

Clearly, you enjoy working with this 
client and this client is likely a pro� t-
able client for your business. Well, 
we’re going to show you how to use 
this perfect client to start saving money 
on your marketing and close more 
deals with amazing people just like 
this one.

Create an ideal client persona.  
Once you have it, you use it to start 
targeting your marketing and messag-
ing directly to this persona and only 
this persona.
START WITH THE BASICS

Answer some very basic questions 
about this client.  What Gender are 
they?  What generation are they from? 
(GenX, Boomer, Millennial) What’s 
their home life like? Kids? Pets? Ac-
tivities? Level of education? Personality 
characteristics? (driven, giving, funny, 
accountable) Activities for fun? (golf, 
hiking, reading) Other activities? (kids 
soccer games, dance recitals, etc)
NEXT, GO A LITTLE DEEPER

What publications do they read? 
What do they listen to? What do 
they watch? How do they prefer to 
communicate? Social media activity? 
(What channels, what time, how often) 
Income level? What makes them feel 
appreciated?

Expert tip: If you don’t know the 
answers to these, don’t guess. Ask one 
of your ideal clients!

The insights you gain by answering 
these questions can help you uncover 
speci� cally where you need to be vis-
ible and how you can nurture a rela-
tionship.

NEXT, IDENTIFY THEIR PAIN 
POINTS

What problems/challenges do they 
have?  (Think things like ... lack of time, 
seasonal cash � ow, life stresses, etc.) 
Who in� uences them? (Strangers -- 
AKA reviews, friends, family?) How do 
they make decisions? (Quickly? Or are 
they researchers? Do they seek valida-
tion before purchase?) Where do their 
challenges intersect with your exper-
tise? What speci� c problem can you 
help them overcome?

Answering these questions helps 
you determine what kind of content 
you need to create to provide value 
and solve a problem for your customer. 
This is content for your social channels, 
your website, and your email market-
ing that keeps you top of mind.

Most importantly, it helps you po-
sition your products/services in a way 
that addresses their challenges. After 
all, people buy solutions to their prob-
lems - right?

It’s an easy exercise - it just takes 
a little time. 

Need Help With Your Marketing & 
Messaging?

Let’s start a conversation! MSW 
Interactive Designs can help you reach 
your ideal customer in a variety of 
ways. We look forward to helping your 
business grow through online market-
ing.

Sandy Waggett, MSW Interactive Designs 
~We put the web to work for you!
573-552-8403
Sandy@mswinteractivedesigns.com
www.PutTheWebToWork.com

Sandy Waggett

Send Your Public Event Information and 
News Releases to

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detailing 

the photographs and your information in Word (.doc) files
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“Insurance Talk”
Service Line 
Coverage and 
Why You Need It

Odds are you have multiple 
service lines running underneath 
the ground on your property that 
connect your home to the elec-
tric company, local municipality, 
or the cable company.  Service 
lines are defi ned as a series of 
underground pipes or wires that 
connects your home to a public 
utility service provider or to a 
private system; such as Cable 
or Internet Lines, Electric Lines, 
Natural Gas Lines, Propane Lines, 
Water Lines, or Sewer Lines.

Did you know the utility com-
panies put the responsibility of 
those lines on you as the prop-
erty owner? You might be sur-
prised to learn that your typical 
unendorsed homeowners policy 
does not cover these lines.    The 
average repair for these service 
lines is $6,000 but can get much 
higher.

The most common causes of 
physical damage to these lines 
are tree or other plant roots 
growing into the line, freezing or 
frost, rust, deterioration, or pres-
sure system break down.  Many 
companies are now offering an 
endorsement, Service Line Cov-
erage, that you can buy back 
some coverage for the service 
lines.

Service Line Coverage pro-
vides protection to the home-
owner in the event of an unex-

pected loss cause by a failure 
in the service line.  I have seen 
coverage offered from $10,000-
$12,000 with a $500 deduct-
ible for the low cost of $24.00-
$40.00 a year.

Common exclusions to this 
coverage would be relocation 
of the wiring or pipes, the sep-
tic system itself, replacement of 
the water well system (motor or 
pumps), damage to lines that are 
being removed or installed, lines 
that are being repaired, and 
some carriers excluded lines that 
run through a building or a body 
of water.  Reach out to your in-
surance *agent today to fi nd out 
if service line is available to you 
and what it would cover. 

To discuss this and other 
policy endorsements, give Katie 
a call at 573-348-1731, and she 
will be more than happy to sit 
down and discuss it.

Katie Peacock

Crosswords Solution Puzzle on page 26

Treasure Island Benefit May 11
Wonderland Camp and SGC 

food service are holding the 
Treasure Island Casino Benefit 
Saturday May 11 from 3-6pm 
at Jolly Rogers Grub and Grog 
in Rocky Mount, on the 4-1/2 
MM of the Gravois. Just $40 
in advance, or $50 at the door 

gets you a premium appetizer 
buffet, a drink ticket and $100 
in chips.  Winnings go toward 
prizes at the end of the event, 
with all proceeds to benefit 
Wonderland Camp. Youth tick-
ets will also be available for 
$15, although youths cannot 

gamble and receive a non-al-
coholic beverage ticket. Youth 
tickets are not available online.

Since 1968, Wonderland 
Camp has provided a fun, 
educational and safe summer 
camp experience for camp-
ers with disabilities ages 6 and 

up. They rely on donations and 
monies raised from events like 
these.

Games including Blackjack, 
Craps, Roulette and Plinko will 
be featured, and businesses 
wishing to sponsor these tables 
will get signage on the table-- 

and can even send their own 
guest dealer. Table sponsors 
also receive two free event tick-
ets. 

Unlucky pirates can pur-
chase additional chips for a do-
nation. At the end of the event, 
attendees places chips into the 

bucket of prizes they would like 
to win, and winners are drawn 
for each prize.  More informa-
tion can be found at www.trea-
sureislandcasinobenefit.com, 
or by calling 573-392-0700 or 
314-363-6941. 

continued from page 10
built after the new codes were 
adopted. Since the year 2000 
building codes have required 
developers to include sprin-
klers inside units in all new 
condominium developments; 
in 2009 codes required that they 
also be installed on the decks. 
Sprinklers are also required in 
enclosed walkways and in open 
walkways, unless special fire 
retardant materials are used 
on the exterior walls facing 
the exposed walkways and the 
distance to the stairwell is less 
than 200 feet. The 2012 codes 
require stair towers at each end 
of multi-level condominium 
buildings. 

Four children died and sev-

eral other people had to be res-
cued after a fire in August 2015 
destroyed a stairway tower in 
another condominium building 
at Compass Point. The cause of 
that fire was never determined.

According to the Federal 
Emergency Management Agen-
cy’s Topical Fire Report and 
NFPA’s latest “Home Grill Fires” 
report:

·On average, grill fires on 
residential properties result in 
more injuries and slightly high-
er dollar losses when compared 
to all other fires.

·Seventy percent of all U.S. 
households own a grill, smoker 
or BBQ pit

·Sixty four percent of all U.S. 
households own a gas grill, 
which contribute to a higher 
number of fires than other out-
door cooking devices

·Twelve percent of gas grill 
structure fires and 24 percent 
of outside gas grill fires were 
caused by leaks or breaks.

·Grill fires on residential 
properties result in an estimat-
ed average of 10 deaths, 100 in-
juries and $37 million in prop-
erty loss each year.

·Almost half (49 percent) of 
grill fires on residential proper-
ties occur from 5 to 8 p.m.

· More than half (57 percent) 
of grill fires on residential prop-
erties occur in the months of 
May, June, July and August.

·Thirty-two percent of grill 
fires on residential proper-
ties start on patios, terraces, 
screened-in porches, or court-
yards, while an additional 24 
percent start on exterior balco-
nies and unenclosed porches.

Deck Grills
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Prestige

Which should come first – the road or the shuttle?
By Nancy Zoellner-Hogland

Johnnie Franzeskos and 
Gerry Murawski, the two candi-
dates for mayor in Lake Ozark, 
both have transportation goals 
in mind for the city. But those 
goals could ultimately be at 
odds with each other because of 
funding.

Franzezkos, who has served 
as mayor for the past 12 years, 
said he feels emphasis should be 
put on repairing Bagnell Dam 
Boulevard and the other streets 
in the city that are deteriorating.

“Getting our roads repaired 
is my top priority right now – 
and I’ve been told we need to 
do something soon before they 
break down so bad they can’t 
be fixed – but unfortunately, we 
don’t have enough extra money 
sitting around to do the work,” 
he said.

In an earlier interview, Public 
Works Director Matt Michalik 
said the city maintains approxi-
mately 90 miles of roadway with 
a total annual budget of ap-
proximately $630,000. In 2017 
he got bids to resurface Bagnell 
Dam Boulevard. One was for 
$850,000 and the other was $1.3 
million. 

Last fall, Magruder Paving 
LLC, who began resurfacing 
Horseshoe Bend Parkway on 
Horseshoe Bend in March, of-
fered to do the work at a greatly 
reduced price but City Admin-
istrator Dave Van Dee said the 
city couldn’t accept his offer 
because they are required to 
go through a public solicitation 
process. “And because of the 
size of the project, we have to 
have engineered plans. As much 
as I’d like to have them do it at 
the price they were quoting, I 
can’t legally just allow them to 
do that because I’d be in viola-
tion of several state statutes,” he 
explained. 

Van Dee also said the city 
could not use its Utility Capi-
tal Improvement funds or our 
water funds to do the work and 
instead would have to borrow 
money. 

“Because we’re a fourth class 
city, in order to borrow money, 
we are required to have a vote of 
the public to approve our use of 
debt. We also have to have a plan 
in place in regards to how we’re 
going to repay that debt. That’s 
Missouri statute. And that’s why 
we ordered the transportation 

study. We decided if we’re going 
to do this, we needed to look at 
the overall picture and fix what 
needs to be fixed at one time in-
stead of doing this piece-meal,” 
he said.

Aldermen plan to go over the 
results of that study, conducted 
by Cochran Engineering, on 
Wednesday, April 10. The meet-
ing, which is open to the public, 
is tentatively set for 1 p.m. and 
willl be held at City Hall.

Franzoskos said he’d like to 
pay the money back with an in-
crease in our sales tax, “because 
that way, the costs would be 
shared by everyone who drove 
the roads – tourists, second-
home owners and residents – 
and not just our property own-
ers.”

However, Michalik said he 
didn’t know if that would be 
possible because the city may 
have hit the maximum amount 
of sales tax allowed by law. “But 
that’s something we’ll find out 
in the April 10 workshop. I imag-
ine funding will be the hot topic 
of discussion!”

In the meantime, Murawski, 
who has served as Ward 3 alder-
men since 2014, said he also will 

be seeking a sales tax increase 
but his will go to improve a dif-
ferent type of transportation is-
sue. As a private individual and 
not as an elected official in Lake 
Ozark, Murawski is proposing 
the development of a Transpor-
tation Development District 
that will fund a trolley shuttle 
service that will run from Bag-
nell Dam to and including Ea-
gles’ Landing, with side routes 
to Fish Haven Apartments, 
Woods Supermarket Plaza, and 
Lakeside Village, a proposed 
private development at the top 
of Horseshoe Bend Parkway. 
The shuttle will also drive down 
the hill to pick up and drop tour-
ists off at the Lodge at Port Ar-
rowhead.

Murawski is also proposing 
construction of a multi-level 
parking garage through the 
TDD at the lower end of the Strip 
on property currently owned by 
Iguana. He said the property, 
which he described as “literally 
vertical,” would be leased to the 
TDD for a nominal fee.

The project is to be funded by 
an ongoing 1-cent sales tax that 
would be added to all sales made 
within the TDD, including sales 

made at Menard’s, Kohl’s, Mar-
cus Theater and other retailers 
in Eagles’ Landing, according 
to Murawski, who estimated the 
TDD would bring in $1 million 
annually.

He said engineer Rocky Mill-
er would soon begin surveying 
the land along the route to es-
tablish a legal description of the 
area to be included in the TDD, 
adding that he hopes it will be 
completed by the end of July. 
Then a petition would be cir-
culated among registered vot-
ers who live inside the TDD to 
get the required number of sig-
natures to put the issue on the 
April 2020 ballot. 

“Chris Rohrer, who has 
agreed to serve as the attorney 
for the TDD, would finalize the 
paperwork and submit it to the 
Miller County Court for ap-
proval. Assuming it gets voted 
in next April, then we’ll set up 
a five-member commission to 
control the TDD and oversee the 
staff hired to drive the trolleys 
and run the garage. This is not 
being done by the city and I plan 
to move forward with this proj-
ect whether I am elected mayor 
not,” Murawski stressed.
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As the Lake Churns
Lake Market 
Downturn?

With the lake real estate market as 
well as the national market seeing a 
slowdown in the number of homes sold 
and price appreciation slowing; you 
may have concerns about what hap-
pens next. Having lived (with a career 
in real estate) through the real estate 
and overall economy crash starting in 
late 2007; I understand why you might 
be nervous about where the market is 
heading.  

Here are my thoughts as to why to-
day’s market is not getting ready to tank 
and is much different than the housing 
bubble that burst 12 years ago.

Since 2007, short sales and foreclo-
sures accounted for a third of all homes 
purchased. The Mortgage Banker’s As-
sociation reported in late February that 
the percentage of loans in the foreclo-
sure process at the end of 2018 was just 
.95 percent. This is the lowest foreclo-
sure rate since 1996. 

When the bubble burst in 2007, 
home values started to decrease. Over 
a four to six-year time frame, homes lost 
25-30 percent of their value. Although 
homes are not appreciating at the rates 
they were a year ago, they are not de-
preciating. Appreciation is still continu-
ing, just at a slower pace. I expect home 
prices to continue rising in 2019.

The number of homes sold dropped 
dramatically beginning in 2008. Com-
paring 2018 to 2019, we again have 
experienced a drop in lakefront home 
and condominium sales here at the lake. 
This is not due to a lack of interest or 
ability on the part of buyers but rather a 
lack of inventory available to purchase.

Lack of inventory is down to a cou-
ple of things. First, homeowners not 
putting their property on the market. 
Some homeowners are unable to sell 
due to the amount owed on the mort-
gage. Other owners have been unwill-
ing to sell until home values returned to 
at least the amount they originally paid. 
Low inventory itself is another cause; 
owners are holding off putting their 
home on the market until they � nd an-
other home to purchase. Some owners 
are hesitant to move into a larger home 
and mortgage after previously going 
through the market crash.

The second major cause is down 
to lack of new construction. Again, 
this cause has several subsets. I don’t 
have speci� c market numbers available 

to me, but based on my experience of 
the market, there are fewer spec homes 
and new condos being built than I’ve 
seen since the early 1980’s. I am see-
ing an increase in both since mid-2018. 
Builders have also been wary of starting 
a new venture after experiencing the 
2007 downturn where many got caught 
short. The construction industry has a 
major labor shortage across the country. 
Building material prices have escalated 
making it dif� cult to compete with even 
a limited existing home market. 

In response to the last housing bub-
ble, lending requirements became much 
more stringent. While there are still 
many great mortgage programs avail-
able, they are based on much tighter 
guidelines which will help prevent buy-
ers from overextending themselves. This 
shows up in the low foreclosure rate 
mentioned above. The economy and 
job market are also very healthy, unlike 
10 years ago, which increases loan re-
payment rates. Foreclosures really take 
a toll on the overall real estate market 
and that’s not happening or likely to 
happen any time soon.

These are t he main factors I point 
to in saying that today’s slight easing in 
the market is nothing like what we saw 
occurring in 2007. 

Michael Elliott has been selling real 
estate at the Lake of the Ozarks since 
1981.  He is one of the most respected 
brokers in the area.  If you have inter-
est in a career in real estate or would 
like Michael’s assistance in the sale or 
purchase of property, contact him at 
573.365.SOLD or cme@yourlake.com  
View thousands of lake area listings 
at www.YourLake.com $1 million plus 
homes at www.LakeMansions.com   
You can also view each months’ article, 
ask questions and offer your opinion 
on Michael’s real estate blog, www.As-
TheLakeChurns.com

Real Estate and Lake News 
with C. Michael Elliott

Send Your Public Event Information 
and News Releases to

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files

3243 Bagnell Dam Blvd, 
Lake Ozark, MO 65049

573-693-1868

APRIL 16, 2019 • 5-7p.m.
With our Sponsors:

Join us at:
Shawnee Bluff

Winery
Just off highway 54 in 
Eldon. 8 Tolwood Rd, 

Eldon, Missouri, 65026 
573-365-1100

Painting, Sealing & Staining Inside & Out
    Lawn Care - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
 Snow Removal - Powerwashing Decks & Docks
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Self-employment tax 101 for small business owners
Submitted by Bruce Mitchell, 
Lake of the Ozarks SCORE

When you’ve made the 
transition from someone else’s 
employee to being your own 
boss, you gain the autonomy 
to create your own profes-
sional path. You get additional 
responsibilities, as well—in-
cluding paying self-employ-
ment tax. 

Self-employed individuals 
are required to not only di-
rectly submit the income tax 
they owe to the federal, state, 
and local governments, they 
must also remit self-employ-
ment tax to the IRS.

Who Is a “self-employed in-
dividual?”

The IRS defines a self-em-
ployed individual as someone 
who conducts business as a 
sole proprietor, independent 
contractor, member of a part-
nership, or as someone who 
otherwise is in business for 
herself or himself.

What is self-employment 
tax?

According to IRS.gov, “Self-
employment tax is a tax con-
sisting of Social Security and 
Medicare taxes primarily 

for individuals who work for 
themselves. It is similar to the 
Social Security and Medicare 
taxes withheld from the pay of 
most wage earners.”

Employees of a company 
pay half of their Social Se-
curity and Medicare taxes 

(usually withheld from their 
wages) and the employer pays 
the other half. As a self-em-
ployed individual, however, 
a business owner must remit 
the entire amount. Most self-
employed persons, because 
their tax typically isn’t with-

held from paychecks, must es-
timate their self-employment 
and income tax amounts due 
and pay them on a quarterly 
basis.

Similar to the FICA tax that 
wage earners working for em-
ployers pay, the self-employ-

ment tax rate for tax year 2018 
is 15.3 percent on the individ-
ual’s first $128,400 of net in-
come and then 2.9 percent on 
net income beyond that. The 
rate consists of two parts: 12.4 
percent for social security and 
2.9 percent for Medicare.

To pay self-employment 
tax, an individual must have 
a Social Security number or 
an individual taxpayer iden-
tification number. Schedule 
SE (Form 1040) can be used 
to calculate self-employment 
tax. Self-employed individu-
als can deduct the employer-
equivalent portion (half of the 
total self-employment tax) in 
computing their business’s ad-
justed gross income, reducing 
the business income subject to 
income tax.

Tips for staying on track 
with your self-employment tax

Neglecting to pay your taxes 
can result in fines and penal-
ties, so it’s critical to stay cur-
rent. Talk with an accountant 
and/or tax professional for 
assistance in understanding 
your tax obligations. This is 
especially important with the 
new tax laws in effect for 2018.

Here are some additional 
tips for consideration:

●     Talk with an accountant 
and/or tax professional for 
assistance in understanding 
your tax obligations.

Check the IRS Calendar for up-
coming deadlines, and consider 

setting up reminders, so you’re 
notified of approaching tax 
deadlines.
Keep accurate and up-to-date 
accounting records to help you 
more accurately calculate your 
taxes and budget for them.
Visit the IRS.gov website for ad-
ditional information.

And for guidance on all as-
pects of starting and running 
your business, contact SCORE 
to talk with a mentor. A SCORE 
mentor can help you navigate 
the uncharted territory of be-
ing self-employed.

You’ll find a wealth of small 
business-related informa-
tion, resources, and training, 
plus free, confidential coun-
seling from more than 12,000 
business experts. For more 
information about contact-
ing a mentor or volunteering 
contact the SCORE Lake of the 
Ozarks Chapter at www.Lake-
oftheOzarks.SCORE.org, by 
e-mail at admin.0493@scor-
evolunteer.org or call 573-346-
5441.  Serving Mid-Missouri 
with offices in the Lake of the 
Ozarks, Columbia, Jefferson 
City and Lebanon.
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Corporate Employment
Background Screening Service

www.one2verify.com

Background Investigation/Verification Services:
Name Verification  -  Date of Birth Verification  -  SSN Verification  -  Address Verification
Nationwide State Felony and Misdemeanor arrest / conviction Record
Nationwide Federal Felony and Misdemeanor arrest / conviction Record
Financial History - Bankruptcies, Liens, Judgments
Education History (Highest level completed)

WE ONCE HAD A
HOLIDAY INN

The Lake area experienced a 
huge surge of development in 
the early 1960s. When long tim-
ers recall the period, much is 
made of deve lopments such as 
Tan-Tar-A and Lodge of the Four 
Seasons. But little is said about 
the development of Holiday Inn 
where the Inn at Port Arrowhead 

is located today. The accompa-
nying postcard (photo by T. Sid-
ney Harley) shows Holiday Inn at 
the height of its popularity in the 
1970s. 

The owners – Wilson and 
Ziegler—working with architect 
George Berg began work in the 
spring of 1962 and completed 
the development in 85 working 
days. The builder was R. K. & A. 

Jones Construction Company of 
St. Louis.  A sprawling collection 
of buildings soon covered the 12-
acre peninsula. At full comple-
tion the facility included three 
massive buildings with guest 
units, a building housing Cap-
tain’s Cove Restaurant and piano 
bar, a convention auditorium, a 
game room, an indoor pool area, 
two outdoor pools, sauna baths, 

the Hickory House Restaurant 
and piano bar, a building hous-
ing the Thieves Market gift shop, 
a children’s zoo, and an impres-
sive marina that encircled the 
end of the peninsula. As a guest 
you had access to free golf, mov-
ies and dance lessons, and could 
rent cabin cruisers, speed boats, 
and enjoy hiking trails. Children 
were often surprised to fi nd a 
children’s zoo where, under the 
supervision of a handler, they 
could fee baby lambs, baby pigs, 
puppies and other animals.   At 
the indoor-outdoor swimming 
pool there was a glass parti-
tion. The water was heated and 
a swimmer could swim out into 
winter or remain indoors.

 Holiday Inn opened on July 1, 
1963, with a full house of guests 
largely from St. Louis, Kansas 
City and Chicago and had to turn 
down more than 200 reserva-
tions. All good things end sooner 
or later. Holiday Inn lasted about 
one decade into the 21st Cen-
tury. 

This historical sketch is from 
the collection of H. Dwight Weav-
er. He is the author of six books on 
the history of Lake of the Ozarks.

The author’s latest book on 
Lake history – Images of Ameri-
ca, Osage Beach – is now locally 
available and is a pictorial history 
of Osage Beach from 1880 to 1980. 

Contact him at: dwightweav-
er@charter.net or call 573-365-
1171. Visit www.lakeoftheo-
zarksbooks.com to obtain more 
information or to purchase one 
of his books on line.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver
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Managing Rental Property
Boats

The main reason people visit the 
Lake of the Ozarks is, well, the Lake.  
When I was a small boy visiting my 
grandparents who had a home on 
the water, I would fl oat on an inner 
tube about a half mile from the dam 
and wait for the Tom Sawyer and Lar-
ry Don to pass by so that I could ride 
the big waves they created.  Later as 
a teenager my dad and I would go 
fi shing in a small 14 foot Jon boat 
but I never really thought about the 
size of the boat.

While those days are long in my 
past, the Lake is still the main attrac-
tion that draws over four million visi-
tors to our area each year.  We have a 
playground that includes 1,150 miles 
of shoreline (more than the state of 
California), a surface area of 54,000 
acres, is located in four counties and 
has a main channel that stretches 
about 92 miles from Bagnell Dam 
to Truman Dam.  In fact over the last 
few years our Lake has been recog-
nized as one of the best recreational 
lakes in the United States!

Today the boats are a lot bigger 
than my dad’s little Jon boat.  And 
when it comes to vacation rentals, 
since people are coming to enjoy 
the lake, many of them are bringing 
boats and the last time I checked 
they were not getting any smaller.  
At one time a 10 x 20 slip would suf-
fi ce for those bringing their fi shing 
boat or small runabout.  Today you 
almost need a minimum slip size of 
12 x 32 to accommodate the major-
ity of boats that guests are bringing.  

I get a number of condo owners 
that either don’t have a boat slip 
with their condo or they are using it 
for their own boat.  Typically 40% of 
our guests are either brining a boat 

or renting one while they are here 
during the summer.  That means that 
if you don’t have a slip for guests you 
are essentially telling 40% of the va-
cationing public that you don’t want 
them at your condo and they will 
be inclined to look for a condo that 
comes with a boat slip.  

So if you are thinking of purchas-
ing a condo for vacation rentals you 
need to ensure (beyond having a 
good location and a nice unit) that 
you are getting a good sized boat 
slip with your condo.  A 12 x 32 to 
a 12 x 38 will allow you to accom-
modate most boats that guests are 
bringing.  Some guests like to keep 
an eye on their boat, so if you have 
a choice, try to get a slip that is also 
visible from your unit and as close as 
possible.

Russell Burdette is the owner/bro-
ker of Your Lake Vacation, a profes-
sional vacation rental management 
company at the Lake of the Ozarks 
since 1986.  If you would like more 
info on renting your home or condo 
as a vacation rental, please call 573-
365-3367 or e-mail russell@your-
lakevacation.com.

Russell Burdette

continued from page 1
tournaments in order for this 
to work. There are several 
out there and of course, we’d 
recommend that municipali-
ties or counties issue a RFP, 
but we feel the best one by far, 
especially in the Midwest, is 
Heartland Soccer Association. 
They book more soccer tour-
naments than anyone else in 
the world, they get asked to 
run different facilities – and 
they’ve shown an interest in 
managing the program at Lake 
of the Ozarks. Shane Hackett is 
the president of Heartland and 
has been with the association 
for some 30 years. Heartland 
has thousands of connections 
and works with thousands of 
teams. Their tournaments are 
sold out every time they book 
them. So this isn’t one of those 
‘build it and hope they come’ 
deals – this is ‘build it and we’re 
going to know from the begin-
ning exactly the tournaments 
that would come.’”

Jacobsen said Heartland’s 
stay-and-play policy assures 
lodging facilities they will see 
a return on the additional tax 
that would be collected if the 

increase is approved by voters.
“If you want to play in one 

of their tournaments, you have 
to stay in one of the hotels that 
they direct you to. If they try 
to stay somewhere that’s not 
included, they get eliminated 
from that tournament. And 
lodging establishments can 
participate in any way they 
choose. Tournaments are typi-
cally booked 10 to 12 months 
out and they require a two-
night stay – Friday and Satur-
day. The lodging facilities can 
negotiate the rate to whatever 
they want and it’s not a dis-
counted rate. Heartland will 
add on their small fee, which is 
used to promote soccer, but it’s 
in addition to the room rate set 
by the lodging facility,” he ex-
plained. “Because Heartland’s 
system is all electronic, it’s all 
easily trackable so resorts will 
be able to look back and see 
exactly how much business the 
soccer park brought them.”

Because teams sometimes 
have hours – or a day - be-
tween games families will be 
spending time and money at 
entertainment venues, renting 
boats, eating out, shopping – 
or fishing on the docks at the 
resorts where they’re staying. 

Jacobsen said owners of some 
of the smaller resorts think 
the soccer park might not help 
them, “But I think they might 
be the ones that fill up first. If 
you’re coming from the city 
– and that’s obviously where 
most of the teams will be com-
ing from – you want to enjoy 
the ‘Lake life.’ The kids will 
want to go out on a boat – even 
if it’s a paddle boat in the back 
of the cove – and they’ll want 
to fish. Soccer complexes are 
typically not ‘cash cows.’ They 
don’t make a lot of money – if 
any. Instead, the purpose is to 
generate economic spend-
ing for our community. That’s 
why several other communi-
ties in mid-Missouri – includ-
ing Branson – are aggressively 
pursuing a destination soccer 
complex so there is some ur-
gency to this. We don’t want to 
lose out on this opportunity.” 

For more information about 
the proposed soccer complex, 
including the study that was 
conducted, visit www.lakesoc-
cercomplex.com. For more in-
formation on Heartland Soccer 
Association visit https://www.
heartlandsoccer.net/.

Lodging tax
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continued from page 13
the students’ thoughts.

Andy Heikes said he nomi-
nated his grandma Debbie 
Heikes for the heroes award be-
cause she is always there when 
she’s needed, she cooks for the 
family and she fought off breast 
cancer and won. 

Brayson Manning said he 
thinks his dad Jason should 
be honored because he helps 
his son prepare for a basket-
ball and because he’s a winner, 
even if Brayson’s essay didn’t 
win. 

Carson Srejma wrote that 
his grandma Amy Bowen was 
his hero because she is a nurse 
and flies around the world in a 
helicopter to save people – and 
because she’s nice, sweet, buys 
him cool stuff and is “clearly 
good at her job and the best 
there can be.”

Chance Keller Ottens had 

high praise for his mom who 
he said cooks and buys gifts for 
the family, who took good care 
of him when she was a baby and 
continues to take good care of 
her today, and who made the 
ultimate sacrifice of carrying 
both him and her sister in her 
chest for nine months. 

Chris Herring nominated 
his mom’s friend Niky Byler for 
a heroes award because “She is 
nice” and babysits his little sis-
ter without getting paid. Chris’ 
mom had just passed away in 
December.

Elani wrote that her mom 
Tara Keeler is the best because 
she keeps food on the table, 
pays the bills to keep a roof 
over their heads and picks her 
daughter up when she falls, 
making her the good person 
she is today.

Ezekiel Carter said his dad 
Kevin was the best because he 

taught his son how to ride the 
skateboard, he’s preparing him 
for adulthood and he’s strict “to 
keep me and my sister safe.” 

Hailey Kavanaugh said she 
believes her mom is worthy of 
an award because she is a hard 
worker both day and night, 
taking care of seniors – many 
times even changing diapers at 
work – then cooking and clean-
ing for the family at home. “My 
mom is wonderful. To me she is 
perfection. My mom is the best 
in the universe,” she wrote. 

Katelynn Pryor said she 
nominated her mom Shannon 
Pryor for an award, in part, 
because of her cooking. “My 
mom cooks a lot of food! She 
cooks for family dinners and a 
lot of people come. She cooks 
for me when I am sick … She 
cooks for church families when 
they’re going through a hard 
time.” And when she’s not in 
the kitchen, she’s delivering ba-
bies at the hospital or trying to 
keep down the drama between 

Katelynn and her sister. 
Loreley Ambrocio wrote 

that her brother Axel Ambrocio 
should get an award because 
he’s an encourager. He cheers 
people up when they’re sad, 
he’s generous and respectful 
towards everyone and has a 
strong work ethic, making it a 
habit to “Work first, then play.”

Morley said everyone in-
volved was touched by the stu-
dents’ obvious love and appre-
ciation for their nominees. “I 
sincerely believe we need to be 
more involved in our schools 
and because the teachers and 
principals were so supportive, 
we definitely plan to do this 
again.”

Fringe Salon Heroes

Posing for a photo after the awards ceremony at Camdenton R-III’s 
Osage Beach Elementary School were Jason Manning and his son 
Brayson Manning; Andy Heikes and his dad Ryan Heikes, who was fill-
ing in for grandmother Debbie Heikes; Officer Kelly Lowe; Elani Goss; 
Chris Herring; Kevin Carter and his son, Ezekiel Carter; and Loreley 
Ambrocio.

Chance Ottens, also a student at Osage Upper Elementary, was 
presented an award certificate for his mom (not pictured) by OBPD 
Officer Kelly Lowe. 

An award certificate was presented to Katelynn Pryor, a student 
at Osage Upper Elementary, for her mom Shannon Pryor by Osage 
Beach Police Officer Kelly Lowe and Diilexie Morley, the community 
services coordinator for the OBPD.
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A Matter of Trust
Is it Time to 
Review Your 
Benefi ciary 
Designations?

By this point, you are probably 
working with your CPA to fi nalize 
your 2018 taxes.  It’s often the one 
time of the year when you slow 
down long enough to make sure 
your fi nances are in order.  It’s also 
a great time to make sure that those 
you love and care about will be taken 
care of in the future.  So, I ask, when 
is the last time you reviewed your 
benefi ciary designations?

 While a Will or a Trust is important 
to the transfer of your assets, they 
do not necessarily control how all 
of your assets will be distributed to 
your benefi ciaries. You are likely to 
have designated benefi ciaries for 
specifi c assets during your lifetime.  
These assets are sometimes referred 
to as “non-probate” assets because 
upon your death, they pass directly 
to your named benefi ciaries without 
the requirement of going through 
the Probate process.  And just as you 
review your Will or Trust document, 
a review of your benefi ciary choices 
for these non-probate assets is 
extremely important.  Some examples 
of types of non-probate assets are life 
insurance policies, annuities, IRAs, 
and retirement plans.

For purposes of discussion here, 
let’s focus on a non-probate asset 
that is particularly important in 
the estate planning process: your 
retirement plan assets (company 
retirement plans, Keoghs and IRAs). 
Because your retirement plan assets 
are likely to be substantial, you’ll 
want to give special attention to 
integrating them with your overall 
estate planning goals.

 Benefi ciaries and retirement 
plan assets

Your employer or the trustee 
of your retirement plan will have 
asked you to fi ll out a form naming 
a primary benefi ciary and, probably, 
a secondary or contingent benefi ciary 

at the time that your account was 
created. The trustee or custodian of 
your IRA will also have a benefi ciary 
designation form for you to fi ll out. 

If you haven’t revisited the 
benefi ciary designations for your 
company retirement plan or any 
of your IRAs in the past few years, 
you may want to do so—especially 
if you have divorced, remarried 
or had children since you became 
a participant in your company’s 
retirement plan. Perhaps you named 
a charity as your benefi ciary. Is the 
charity still in existence? Is there 
another charity that you may want 
to name as a benefi ciary of your 
retirement plan account?

My point is that life changes. 
Don’t let a lack of proper planning 
result in an undesirable distribution 
of your assets. I encourage you 
to take a moment to review your 
benefi ciary designations or even take 
the opportunity to sit down with our 
wealth management professionals at 
Central Trust Company for a thorough 
review of your planning needs. 
Contact Trenny Garrett today at 
(573) 302-2474 or at trenny.garrett@
centraltrust.net.

The information in this article is 
not presented as personal, fi nancial, 
or legal advice and should not 
be relied upon as a substitute for 
obtaining advice specifi c to your 
situation.

Trenny Garrett, J.D., CTFA
Senior Vice President

Reinhold Electric, Inc. proudly serves the St. Louis Metro, 
St. Charles, Wentzville, Illinois and Lake of the Ozarks areas.

We offer 24 Hour Emergency Service

Residential-Commercial-Industrial
 

Please contact us at: 573-873-5543
Email: Greg@reinholdelectric.com  

or Email: Katie@reinholdelectric.com
 Please visit our website at: REINHOLDELECTRIC.COM

The Lake’s Country Station
KS95 • 95.1fm • 573-378-5669 • www.lakeradio.com

Listen for All Your Favorite Country Music!

Fran Campbell Team
RE/MAX Lake of the Ozarks
3525 Osage Beach Parkway Osage Beach, MO 65065
Of� ce: 573-302-2390 | FranCampbell.com

This is Home! This is where awesomeness happens! Step inside to � nd a HGTV Inspired Kitchen and Open Concept in the Village 
of Four Seasons. Home was built at an angle for the Best View of the Main Channel in a protected cove. This One-of-a-Kind Home 
is a Hot Property! It’s priced to Sell and well below appraised value! Fran Campbell Team $550,000 MLS 3512695

Nestled in an upscale subdivision this lakefront estate sits on 3 acres consisting of 2 lakefront parcels and embracing approxi-
mately 300 feet of shoreline in a fabulous no wake cove. Three car attached garage and the downstairs is a “man cave” all men 
dream of, you must see to believe. If privacy is what you are looking for yet a very convenient location then put this one on your 
list to see. Privacy and parking abounds!! Fran Campbell Team $575,000 MLS 3512782 



CHOOSING THE BEST

ABOUT RE/MAX
LAKE OF THE OZARKS

RE/MAX Lake of the Ozarks 
RE/MAX International was founded in 1973 in Denver, 

Colorado. The local affiliate, RE/MAX Lake of the 

Ozarks, was founded in 1988 and is 100% locally-

owned. RE/MAX Lake of the Ozarks serves the entire 

Lake of the Ozarks area with offices in Osage Beach 

and Camdenton. Awarded #1 RE/MAX Office in the 

WORLD for small market 3 out of the past 4 years.

Experience 
RE/MAX Agents are all full-time professionals who 

average over 15 years in the business.

Productivity 

It’s no accident that RE/MAX Lake of the Ozarks 

Agents sell over twice the properties of the average 

agent. The training and professional designations RE/

MAX provides its agents leads the industry, resulting 

in the Lake of the Ozarks most productive agents.

National Exposure 

The RE/MAX Referral Network gives you and your 

agent access to over 4000 offices worldwide with 

over 100,000 Associates and, through them, instant 

access to buyers throughout the world.

NOBODY AT THE LAKE
CLOSES MORE 

TRANSACTIONS THAN
RE/MAX LAKE OF THE OZARKS

#1 IN CAMDENTON
RE/MAX LAKE OF THE OZARKS - 343

Keller Williams - 145
Coldwell Banker - 135

#1 IN LAKE OZARK/FOUR SEASONS
RE/MAX LAKE OF THE OZARKS - 487

Four Seasons Realty - 146
EXP Realty - 135

#1 IN SUNRISE BEACH
RE/MAX LAKE OF THE OZARKS - 178

Keller Williams - 64
EXP Realty - 52

#1 IN PORTO CIMA/VILLAGES
RE/MAX LAKE OF THE OZARKS - 57

Four Seasons Realty - 24
EXP Realty - 15

#1 IN OSAGE BEACH
RE/MAX LAKE OF THE OZARKS - 368

Keller Williams - 129
EXP Realty - 78

#1 IN LINN CREEK
RE/MAX LAKE OF THE OZARKS - 57

Keller Williams - 36
John Farrell - 15

RE/MAX LAKE OF THE OZARKS...

THE LEADER IN REAL ESTATE

AT THE LAKE FOR OVER 20 YEARS!

• On average our homes sell for 
14% more (based on average of 
top 5 companies)- which means 
more money in your pocket!
• On average our homes sell
3% faster (based on average 
of top 5 companies) - which 
means less carrying costs and 
faster ability to reach your 
Goal!
• On average our homes sell for 
97% of the list price - meaning 
you’re working with expert
negotiators!

573-302-2300
BuyAtLakeOfTheOzarks.com

CAMDENTON LOCATION

OSAGE BEACH LOCATION

Data provided by Bagnell Dam Board and Lake of the Ozarks Board of Realtors MLS for Period 1/1/18 -12/31/18. Neither the Board or its MLS guarantees or is in any
way responsible for its accuracy. Data maintained by the Board or its MLS may not reflect all real estate activity in market. Data pulled on January 16, 2019
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Crossword Puzzle

This offer is subject to availability and is not valid in all areas.

11909 N State Highway 5
Sunrise Beach, MO 65079 • 573-374-9111

Ranger Aluminum & 
Fiberglass Bass Boats

Ranger Pontoons
Landau Pontoon Boats

Evinrude Motors

GARMIN Sales & Installation
 Minn-Kota Trolling Motors

 SALES, SERVICE AND PARTS!
NEW AND USED!

Painting, Sealing & Staining Inside & Out
    Lawn Care - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
 Snow Removal - Powerwashing Decks & Docks

THEME: EUROPE 101
ACROSS
1. Wise man
5. Recipe amt.
8. *Overseas flyer’s fatigue
11. Like traditional storytelling
12. Jasmine or university in Houston
13. In an unfriendly manner
15. Log splitter
16. Dashing style
17. Best of the crop
18. *European Union capital
20. Charged particles
21. *Like Pigalle or De Wallen?
22. Genetic stuff
23. Jewish village
26. Between a walk and a trot
30. Formula One ride
31. Even though
34. Itty-bitty bit
35. Full of pep
37. *Artifact from Ancient Greece, 
e.g.
38. Stir fry
39. Eye part
40. *Eurosceptic’s decision
42. Salon product
43. Ernst to Young
45. Those who chronicle
47. #20 Across, sing.
48. The City of a Thousand Minarets
50. Chip and Joanna Gaines’ 
hometown
52. *High speed carrier
55. Tibetan priests
56. Small cave
57. Seed coat
59. Skirt shape
60. Theories
61. Human parasites
62. *Like many European structures
63. *Black or Ligurian, e.g.
64. Japanese vodka

DOWN
1. Soccer ____
2. Oman man
3. Wild ox of India
4. Treat badly
5. *Like many roofs in old Spain
6. Like reptile’s skin
7. Montblanc and such
8. Right to a property
9. “Sad to say...”
10. Fitness venue
12. Bring to consignment store
13. Cake layer
14. *Part of former Yugoslavia
19. Caterpillar hairs
22. i topper
23. *Bluebill duck in Europe
24. Middle Eastern sesame treat
25. Judge, e.g.
26. Put a hex on
27. *Paris’ Moulin ____
28. Weasel’s aquatic cousin
29. Chinese weight units
32. Dog nemesis
33. Before, archaic
36. *____ City, the smallest country
38. Astrologer’s concern, pl.
40. *London’s Big ___
41. Stupid ones
44. Pirate’s necklace
46. Bottom lines
48. Witch’s spell
49. Something in the air
50. *Cold War divide
51. In the middle of
52. Knight’s breastplate
53. *La Scala sound
54. *American tour guide
55. Pathet ____
58. “Fantasy Island” prop

Solution: Page 16
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PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

348-2233348-2233
WWW.PRECISIONAUTOANDTIRE.COM

1024 INDUSTRIAL DR.
OSAGE BEACH MO

OVERSTOCK TIRE 
SALE ON ALL MAJOR 

BRANDS!
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GOLF Q&A  
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VacationNewsFOOD - ENTERTAINMENT - SHOPPING ... FOR LOCALS, SECOND HOMEOWNERS & VISITORS!

Vol. .66 - No. 6
April 24-May 7, 2015

Celebrating 66 YEARS of service to the Lake of the Ozarks FREE

ALSO INSIDE

CHOCOLATE FOR
CHARITY

LAKE AREA GOLF
TOURNAMENTS

LIVE MUSIC AND
ARTIST Q&A

THE BIGGEST CAR SHOW IN
THE MIDWEST COMES TO
LAKE OZARK, OTHER EVENTS
HELD THIS SUMMER
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THE BIGGEST CAR SHOW IN
THE MIDWEST COMES TO
LAKE OZARK, OTHER EVENTS
HELD THIS SUMMER

CELEBRATING

Celebrating 66 Years!

Celebrating 15 Years!

Quality of Life
at the LAKE!

Michael Lasson
NMLS # 493712

(573) 302-0909
mlasson@fsb�nancial.com

Michelle Lasson
NMLS #934557

(573) 746-7212
malasson@fsb�nancial.com

fsb�nancial.com  |  573.365.LOAN (5626)
4655B Osage Beach Pkwy  |  Osage Beach, MO 65065 

Multi-year recognition as Bagnell Dam Association of 
REALTORS’ A�liate of the YearA Division of First State Bank, NMLS #416668

Your Home Loan...Your Way

The Young Professionals 
at the Lake donated a check 
to Citizens Against Domestic 
Violence from money raised 
during their annual dodgeball 
tournament. Each year, YPL 
donates proceeds from the an-
nual event to a different char-
ity. 

CADV will use the money 
to directly support clients and 
their families as they journey 
out of domestic and sexual vio-
lence situations. 

CADV is a non-profit orga-
nization that provides crisis 
intervention, a 28-bed shelter, 
advocacy and support to vic-
tims of domestic violence and 
sexual assault in the Lake area. 
A 24-hour hotline, safe shelter, 
Sexual Assault Response Team, 
court advocacy, a support 
group, peer support and on-
going advocacy are just some 
of the services provided. For 
more information, go to www.
cadv-voc.org.

The Lake Area Chamber, Camdenton Chamber and Lake West Cham-
ber recently held a joint ribbon cutting for Hemp Hemp Hooray at 3797 
Osage Beach Pkwy in Osage Beach. The ribbon cutting took place on 
March 14th, 2019 at 12:00 pm.  Attendees included Hemp Hemp Hoo-
ray staff members, as well as several Lake Area Chamber staff, board 
members, and volunteers.For more information, visit them on Face-
book or call (573) 355-8138.
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TECHNOLOGY AND LIFESTYLE Cool Gadgets and Gizmos
for the Geek in All of Us

Here’s a do-it-all machine that will automagically stir veggies as they 
cook, chop ingredients for your recipe, knead dough, steam food, 
measure weight, and more. Programmed with 100 recipes and step-
by-step instructions all through -- you guessed it -- an app. It’s like an 
Instant Pot, but pretty. Release date unknown, set to debut well north 
of $1,000. Kitchenaid.com

Cook Processor Connect

Connected to your Google Assistant, this bedside time keeper can do 
lots of things, including telling the time. It wakes you up, gives you 
the current temperature, charges your phone and can even gradually 
brighten up just before going off. Available soon, for $80. Lenovo.com

Lenovo Smart Clock You stumble to the bathroom on a Monday morning for a quick shower 
and shave. Don’t you just hate the feel of that cold razor? Gillette has 
got you. The Gillette Heated Razor is wildly popular because it’s a razor 
that feels like a barbershop shave. In less than one second the device 
heats up to 1220 F. Sold in an Indegogo campaign for $160, Gillette 
has said a commercial version is coming soon. Indegogo.com

Gillette Heated Razor
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The Ultimate
Custom Built Docks!
Commercial and
Residential

SERVICES PROVIDED:
•	 New	Docks
•	 Commercial	Docks
•	 Dock	Repair
•	 Dock	Expansions
•	 Walkways
•	 Custom	Hand	rails
•	 Dock	Permits	and	Fire	 

Inspections
•	 Lightweight	Concrete	

DeckingCALL		ERIC,	GREG	or	JOSH	
Visit	our	website	at	dockworks.net
Ameren	Missouri	Certified

Phone	573.964.1919	•	Fax	573.964.0410	•	3	MM	
Northshore	•	W-20	in	Lake	Ozark

proud sponsor of

573-365-0088
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THE LARGEST BIG BASS
FISHING TOURNAMENTS

IN THE MIDWEST

THE LARGEST BIG BASS
FISHING TOURNAMENTS

IN THE MIDWEST

LAKE OF THE OZARKS
April 27-28               October 5-6

SPRING BIG BASS BASH          APRIL 27-28, 2019

OVER $250,000 TOTAL PAYOUT
BIG BASS OF THE EVENT WINS $100,000 CASH

$105,000 IN BI-HOURLY PAYOUTS          OVER 280 PLACES PAID OUT

FALL BIG BASS BASH          OCTOBER 5-6, 2019

OVER $250,000 TOTAL PAYOUT
BIG BASS OF THE EVENT WINS $100,000 CASH

$105,000 IN BI-HOURLY PAYOUTS          OVER 280 PLACES PAID OUT

EARLY BIRD PRIZES  -  EXACT WEIGHT AWARDS  -  T-SHIRT BONUS....AND MORE AT EACH EVENT

WWW.BIGBASSBASH.COM  |  OFFICE: 314-591-4578  |  EMAIL: INFO@MIDWESTFISHTOURNAMENTS.COM

1st: $100,000      |      2nd: $20,000      |      3rd: $10,000      |      4th: $5,000

1st: $100,000      |      2nd: $20,000      |      3rd: $10,000      |      4th: $5,000
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SERVING THE LAKE OF THE OZARKS AREA SERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

L O Profile  
PO Box 1457 Lake Ozark MO 65049 
(573) 365-2288  
studiompublishing@gmail.com  
www.loprofile.com

Lake Area Chamber  
PO Box 1570 Lake Ozark MO 65049 
(573) 964-1008  
kcloke@lakeareachamber.com  
www.lakeareachamber.com

Lake CVB  
PO Box 1498 Osage Beach MO 65065 
(573) 348-1599  
tim@funlake.com  
www.funlake.com

Lake Media  
918 North Bus. Route 5  
Camdenton MO 65020 (573) 346-2132 
dcuddihy@gatehousemedia.com  
www.lakenewsonline.com

Lake Printing Company  
6815 Hwy 54 Osage Beach MO 65065 
(573) 346-0600  
andrew.fortney@lakeprinting.com  
www.lakeprinting.com

Lake Race Corporation 
2111 Bagnell Dam Blvd 
Lake Ozark MO 65049 (573) 434-0611 
mshepherdtj@yahoo.com 
www.lakerace.com

Lake Spider Netting 
4837 Wilson Drive Osage Beach MO 65065 
(573) 434-0673  
tgregg3434@gmail.com 

Lake Tow, LLC  
PO BOX 1402 Lake Ozark MO 65049 
(573) 216-4701  
cap10dave@charter.net  
www.laketow.blogspot.com

Lake West Chamber  
PO Box 340  Sunrise Beach MO 65079 
(573) 374-5500  
director@lakewestchamber.com  
www.lakewestchamber.com

Lake West Marine, LLC  
350 South Main Laurie MO 65037  
(573) 372-8115  
bob@lakewestmarine.com  
www.lakewestmarine.com

LakeExpo.com  
PO Box 1805 Osage Beach MO 65065 
(573) 207-9004  
brent@lakeexpo.com  
www.lakeexpo.com

Lakefront Living Realty  
669 Imperial Point Drive  
Lake Ozark MO 65049  
(573) 693-1613  
annief@lakefrontliving.com  
www.lakefrontliving.com

Laurie Tent & Event Rental  
14120 North State Hwy 5  
Sunrise Beach MO 65079  
(573) 374-8368  
laurietentrental@gmail.com  
www.laurierental.com

Marine Concepts  
415 Kaiser Industrial Park  
Kaiser MO 65047 (913) 908-7223 
marineconcepts@ymail.com  
www.worldsbestboatcover.com

MarineMax  
3070 Bagnell Dam Blvd  
Lake Ozark MO 65049 (573) 365-5382 
thad.jameson@marinemax.com  
www.marinemax.com

Marty’s Marine  
6755 Highway 54  
Osage Beach MO 65065  
(573) 346-0023  
sales@martysmarine.com  
www.martysmarine.com

Midwest Touchless Boat Covers  
613 SE Brentwood  
Lee’s Summit MO 64063  
(816) 985-6542  
boatcoverguy@outlook.com  
www.midwestboatcovers.com

Nauti Renovations  
22024 Saddlefield Court  
Warrenton MO 63383 (636) 359-5899 
nautirenovations@gmail.com  
www.aquatraction.com

One Source Services, LLC  
305 N Locust Ave, PO Box 487  
Linn Creek MO 65052 (573) 502-9350 
heather@onesourceservices.com  
www.onesourceservices.net

Open Water Docks, LLC  
1170 Susan Road Lake Ozark MO 65049 
(573) 280-8299  
patrick@openwaterdocks.com  
www.openwaterdocks.com

Otto Construction Inc. 
PO Box 1821  
Lake Ozark MO 65049  
(573) 693-3772  
tony@ottoconstruction.biz  
www.ottoconstruction.biz

Paradise Upholstery & Canvas  
PO Box 786 Linn Creek MO 65052  
(573) 216-7214  
iaff198@hotmail.com  
www.paradiseupholstery.com

PDQ Marine Services  
PO Box 2489 Lake Ozark MO 65049 
(573) 365-5900  
pdqmarineservice@hotmail.com  
www.pdqmarine.com

Performance Boat Center  
1650 Yacht Club Drive  
Osage Beach MO 65065  
(573) 873-2300  
brett@performanceboatcenter.com 
www.performanceboatcenter.com

Poly Lift Boat Lifts  
PO Box 135 Sunrise Beach MO 65079 
(573) 374-6545  
mark@polylift.com  
www.polylift.com

Premier 54 Motor Sports, LLC  
4370 Osage Beach Parkway  
Osage Beach MO 65065  
(573) 552-8550  
rich@premier54.com  
www.premier54.com

Raftup, LLC 417 Main Street  
Little Rock AR 72201 (479) 422-0868 
corey@raftup.com  
www.raftup.com

RMI Golf Carts  
19882 West 156 St Olathe KS 66062 
(913) 829-1211  
mrogers@rmigolfcarts.com  
www.rmigolfcarts.com

Showcase Publishing  
2820 Bagnell Dam Blvd., B-1  
Lake Ozark MO 65049  
(573) 365-2323  
spublishingco@msn.com  
www.lakeoftheozarkssecondhome.com

Summerset Boat Lifts, Inc.  
1165 Jeffries Rd Osage Beach MO 65065 
(573) 348-5073  
info@summersetboatlifts.com  
www.summersetboatlifts.com

Surdyke Yamaha & Marina  
5863 Osage Beach Pkwy  
Osage Beach MO 65065  
(573) 348-6575  
greg@surdykeyamaha.com  
www.surdykeyamaha.com

The Real Estate Book  
30 Old Duckhead Road  
Lake Ozark MO 65049 (573) 219-0326 
realestatebook1@aol.com 

Village Marina & Yacht Club  
107 Village Marine Road  
Eldon MO 65026 (573) 365-1800  
ryanbrick@villagemarina.com  
www.villagemarina.com

Voyage Marine & Storage, LLC  
347 Horseshoe Bend Parkway  
Lake Ozark MO 65049 (573) 365-5900 
info@voyagemarineandstorage.com 
www.voyagemarineandstorage.net

Yacht Club Powersports  
4760 Formula Drive  
Osage Beach MO 65065  
(573) 348-6200  
kurt@ycpowersports.com  
www.ycpowersports.com
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SERVING THE LAKE OF THE OZARKS AREA SERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

Advantage Marine LOTO, LLC 
 48 Beachwood Drive  
Sunrise Beach MO 65079 (573) 374-2231  
greg@advantagemarineloto.com 
www.advantagemarineloto.com

All About Boats  
3597 Osage Beach Parkway  
Osage Beach MO 65065  
(573) 302-4100  
sales@boatozarks.com  
www.boatozarks.com

Aqua Pest Solutions, LLC  
18096 Hwy O, Suite A  
Gravois Mills  MO 65037 (800) 718-1869  
aquapestsolutions@gmail.com  
www.aquapestsolutions.com

Aqua Stack Mat  
2785 West 247th Street  
Louisburg KS 66053  
(913) 927-8061  
sales@aquastackmat.com  
www.aquastackmat.com

Atlas Docks, LLC  
248 Keystone Industrial Park Dr  
Camdenton MO 65020  
(573) 346-3625 
jason@atlasdocks.com 
www.atlasdocks.com

B & M Manufacturing  
1150 Old South 5 Camdenton MO 65020 
(573) 346-7246 
mb@haulritetrailers.net  
www.haulritetrailers.net

Benne Media 
160 Highway 42 Kaiser MO 65047 
(573) 348-1958  
gsullens@mix927.com  
www.lakebusjournal.com

Bergers Marina  
PO Box 517 Lake Ozark MO 65049 
(573) 365-2337 
carolyn@bergersmarina.com 
www.bergermarina.net

Big Thunder Marine  
PO BOX 759 Lake Ozark MO 65049 
(573) 365-4001 
sales@bigthundermarine.com  
www.bigthundermarine.com

BoBo Ladders 
1177 North Morley Street 
Moberly MO 65270 (660) 269-6911 
erucinski@orscheln.com  
www.orschelnproducts.com

Bob’s No Wake Zone  
4655 Osage Beach Parkway, St A  
Osage Beach MO 65065 
(660) 492-2720  
nowakebob@gmail.com  
www.bobsnowakezone.com

Bridgeport Jet Ski 
PO Box 186 Osage Beach MO 65065 
(573) 348-1020  
bridgeportjetski@yahoo.com  
www.bridgeportjetski.com

Camdenton Area Chamber  
PO Box 1375 Camdenton MO 65020 
(573) 346-2227  
tcreach@camdentonchamber.com  
www.camdentonchamber.com

Captain Ron’s 
PO Box 568 Sunrise Beach MO 65079 
(573) 374-5852  
duggan@usmo.com  
www.captainronsatthelake.com

Captains Choice  
PO Box 321 Osage Beach MO 65065 
(573) 216-0630  
boatliftremotes@gmail.com  
www.boatliftremotecontrol.com

Crabco/Rough Water Dock  
PO Box 1225 Sunrise Beach MO 65079 
(573) 374-0470  
crabcollc@yahoo.com  
www.roughwaterdock.com

Castaway Customs Midwest  
PO Box 155 Jackson MO 63755  
(573) 579-3486  
ellie@castawaycustoms.com  
www.castawaycustomsmwsc.com

D & B Dock, Inc.  
166 Sparrow Drive  
Climax Springs MO 65324 
(573) 347-2327  
dbdock@att.net  
www.dbdocks.com

Dock Glide  
54 Kays Point Ct  
Four Seasons MO 65049  
(573) 693-0041  
lisa@dockglide.com  
www.dockglide.com

Dock Realty/Dock Lifeguard  
PO Box 8 Lake Ozark MO 65049  
(573) 374-8849  
dave@dockrealty.com  
www.dockrealty.com

DockWorks, LLC  
18 Penrose Drive Eldon MO 65026  
(573) 964-1919  
dockworks@dockworks.net  
www.dockworks.net

Dog Days Bar & Grill  
1232 Jeffries Road  
Osage Beach MO 65065  
(573) 348-9797  
barrettrestaurants@gmail.com  
www.dogdays.ws

Drive in Boatwash LOTO  
4820 Millridge Shawnee KS 66226  
(913) 638-7980  
tony@driveinboatwashusa.com  
www.facebook.com/dibwloto

Econo Lift Boat Hoist Inc.  
PO Box 377 Camdenton MO 65020  
(573) 346-7161  
econolift7@gmail.com  
www.econolift.com

Farmers Insurance-Wagner Agency LLC 
PO Box 724 Lake Ozark MO 65049 
(573) 302-0001 
cwagner1@farmersagent.com 
www.farmersagent.com/cwagner1

Fibersteel Boat Lifts  
PO Box 113 Camdenton MO 65020 
(573) 346-9688  
fibersteel@socket.net  
www.lakeboatlifts.com

First State Bank Mortgage  
4655 B Osage Beach Parkway  
Osage Beach MO 65065  
(573) 746-7211  
mlasson@fsbfinancial.com  
www.yourlakeloan.com

Firstmate, Inc.  
130 Century Commerce Loop  
Labadie MO 63055  
(866) 570-9707  
julief@firstmatecontrols.com  
www.firstmatecontrols.com

Formula Boats of Missouri  
4810 Formula Drive  
Osage Beach MO 65065  
(573) 302-8000  
info@formulaboatsmo.com  
www.formulaboatsmo.com

G & G Marina  
1528 Maritime Lane Roach MO 65787 
(573) 346-2433  
larry@ggmarina.com  
www.ggmarina.com

Golden Rule Insurance Agency  
PO Box 810 Osage Beach MO 65065 
(573) 348-1731  
nick@goldenruleinsurance.com  
www.goldenruleinsurance.com

Iguana Boat Sales  
4363 Osage Beach Parkway  
Osage Beach MO 65065  
(573) 355-5027  
davidp@iguanawatersports.com  
www.iguanaboatsales.com

Iguana Rip Rap & Dock  
1206 Bagnell Dam Blvd  
Lake Ozark MO 65049  
(573) 693-9411  
todd@riprap-gurus.com  
www.riprap-gurus.com

Kelly’s Port  
5250 Dude Ranch Rd Osage Beach MO 65065 
(573) 348-4700  
kyle@kellysport.com  
www.kellysport.com

Kwik Kar  
3730 Osage Beach Parkway  
Osage Beach MO 65065  
(573) 552-8460  
jesse.witt@kwikkarmo.com  
www.kwikkarmo.com
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Lifetime Tank Warranty
5-Yr warranty on our USA Made Galvanized Steel

Safety Valves  •  Ground Fault
Deck-Mounted Boxes

Trusted by Lake of the Ozarks
Boat Owners for more than 30 Years!

We Sell Lifts For Everything From 
PWCs to Cruisers!

Find Us Online!

www.econolift.com  •  573-346-7161

From Highway 5, Take Pier 31 Exit Then Right on Old Route 5

No Reground Plastic, No Pigment or 
Harsh Chemicals that could weaken the 

integrity of the tank!

Boat Lifts for Speedboats, Pontoons, Fishing Boats, Waverunners & more
Boat Lifts to support up to 20,000 lbs

Econo Lift uses only the highest quality 
materials in its boat hoists. We use a totally 

enclosed polyethylene tank for more stability in 
open or high traf� c water situations & durable, 

completely galvanized metal parts!

BOAT LIFT SYSTEMS

We do not contract our service! We have our own 
service team employed by Econo Lift Boat Hoist!

NOW!
 INTRODUCING 

NEW 
SHALLOW 

WATER 
LIFTS!
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Regal 25 RX Surf
TAKE YOUR BOATING TO THE NEXT LEVEL.

Designed to give water sports enthusiasts the ride of a lifetime.

Kelly’s Port is proud to be Regal’s oldest dealer!

KellysPort.com

Showroom
3545 osage Beach PKwy

osage Beach, mo 65065
573-348-3888

Marina
5250 DuDe ranch rD

osage Beach, mo 65065
573-348-4700

Buy the Best, and Only Cry Once.

Whether you cove out or run all out,
we have you covered.

WIA Marine Insurance for all your watercrafts.

Programs Specifically For:
High Performance • Tritoon, Center Console, Cruiser/Yacht, PWC’s

Values up to $3 Million • Agreed Value • Up to $10 Liability on Certain Programs 
Liability for Wakeboarding, Tubing and Skiing

Boat Speeds up to 180MPH!

573.302.0001
WiaMarineInsurance.com

WIA Insurance_.25pgAD.indd   1 3/25/2019   11:52:12 AM

Advertise in the Business Journal!

573-348-1958

It’s a great way to reach the thousands of visitors the Lake area has each year! 
Your advertisement is delivered to hundreds of locations all around and in the 
Lake area! Call today!
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SPIDERS
on your dock?

5STAR LAKE SERVICES 
SSteve’s Pest Control’s 5-Star Lake Services are designed to ensure that you, your family, and your lake property are protected year 
‘round from invading and damaging pests.  Our 5-Star Services are not only designed to protect your property (and dock if 
present) but to also to eliminate and prevent pest infestations before they get started.  Steve’s 5-Star Services will prevent, control, 
and eliminate:  ants, beetles, boxelder bugs, centipedes, clover mites, crickets, mice, millipedes, mosquitoes, pill bugs scorpions, 
spiders, springtails, termites, wasp & bees (within 10’ of the structure), and other “seasonal invaders”.  Steve’s Pest Control will solve 
your pest and spider pyour pest and spider problems… that’s a personal promise from Steve!

For more information or to schedule an appointment call us today at 
573-365-9555 or go on-line to StevesPestControl.com
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AQUA STACK MAT

AquaStackMat.com

AQUA
DRINK

MAT

NEW 2019 INSTANT DRAIN DESIGN

Dog Friendly Fabric

Full Mesh Sides & Bottom

Zipper LockCovered Zippers

573-606-3058
3070 Bagnell Dam Blvd.
Lake Ozark MO 65049
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11909 N State Highway 5 • Sunrise Beach •  573-374-9111
5695 Osage Beach Parkway • Osage Beach • 573-693-1999

www.SportWorldBoatCenter.com

CLEARANCE 
ON ALL 2018 
MODELS IN 

STOCK!
Ranger Reata

Pontoons In Stock!
Ranger Bass

Boats In Stock!

Osage Beach 
Now Open!

573-693-1999

RIPRAP-GURUS.COM // 573-693-9411
LIKE US ON FACEBOOK
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11909 N State Highway 5 • Sunrise Beach •  573-374-9111
5695 Osage Beach Parkway • Osage Beach • 573-693-1999

www.SportWorldBoatCenter.com

Ranger Aluminum & Fiberglass Bass Boats • Ranger Pontoons • Landau Pontoon 
Boats • Evinrude Motors • GARMIN Sales & Installation • Minn-Kota Trolling Motors

 SALES, SERVICE AND PARTS! • NEW AND USED!

CLEARANCE ON ALL 2018 
MODELS IN STOCK!

TRITOONS 

Now 2 Locations
to Choose From

Osage Beach 

573-348-5073 

 

Camdenton 

573-873-5073 

Lifting your dreams…from canoes to cruisers.   

www.SummersetBoatLifts.com 

Exclusive Galva-Hoist Dealer  

New and Used Lifts 
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Featuring

BOATS AND TRITOONS

Come See the New

MAKING DEALS
ON NEW TRITOONS!

2ND LARGEST  
LOWE DEALER  
IN THE U.S.A.!

SERVICE:
AT VOYAGE MARINE - 1MM

LAKE OZARK  •  573-365-5900

SALES:
3007 BAGNELL DAM BLVD.

LAKE OZARK  •  573-365-7620

www.pdqmarine.com
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$50OFF
In-Store Only Purchase of 
Wet Steps Ladder!
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BUY THE BEST AND ONLY CRY ONCE.

Marina
5250 DuDe Ranch RD

Osage Beach, MO

573-348-4700
19 MM Of gRanD glaize

Showroom
3545 Osage Beach Pkwy

Osage Beach, MO
573-348-3888

CHEAPEST 
GAS ON THE 
WATER! 

KellysPort.com

Certified Pre-Owned Inventory

BIGGEST 
SERVICE CENTER 

AT THE
LAKElike us On

$179,900 $119,900 $46,900 $109,900
2017 Regal 3200 - 
$179,900

2015 Sea Ray 300 SLX - 
$119,900

2011 Harris 250 Grand 
Mariner - $46,900

2009 Sea Ray 310 Sun-
dancer - $109,900

BOWRIDERS    
2003 SEA RAY 290 MERCRUISER 350 MAG ..........................................38,900
2011 REGAL 2500 VOLVO PENTA 5.7 GI DP  ..........................................49,900
2014 SEA RAY 270 SLX MERCRUISER 496 B3  .....................................76,900
2005 LARSON 206 BR TRL MERCRUISER 5.0L   ....................................14,900
2009 REGAL 2700 ES VOLVO PENTA 5.7 GXIDP  ....................................50,900
2014 REGAL 3200 VOLVO PENTA V8 300  ...........................................159,000
1998 RINKER 272 MERCRUISER 350 MAG  ...........................................20,900
2000 SEA RAY 280 BOW RIDER MERCRUISER 7.4  ...............................24,900
2017 REGAL 3200 TWIN V8 300 JOYSTICK  ........................................179,900
1994 REGAL 230SE VOLVO PENTA 5.7 GI    ...........................................11,900
    
OTHER    
2014 SEA DOO GTXLTD215   .................................................................10,500
2015 SEADOO GTXS 155   ......................................................................9,900
2015 SEADOO GTXS 155   ......................................................................9,900

PONTOONS    
2016 BENNINGTON 2552 QXCWT I/O VOLVO PENTA V8 380 DP ............89,900
2012 BENNINGTON 2874 QCW MERCURY 250 VERADO  .......................69,900
2014 BENNINGTON 2575 QCW I/O VOLVO PENTA 5.7 GXI  ....................74,900
2008 BENNINGTON 2575 RLI YAMAHA F250TXR  ..................................35,900
2010 BENNINGTON 2575 RLI HONDA 225  ...........................................43,900
2014 BENNINGTON 2575 QCWIO VOLVO PENTA 270 DP  ......................69,900
2012 BENNINGTON 2874 RCW I/O VOLVO PENTA 5.7L   ........................59,900
    
CRUISERS    
2007 REGAL 3760 VOLVO PENTA 8.1 OSI  ...........................................129,900
2008 FOUR WINNS 338 VISTA VOLVO PENTA 5.7 GXIDP  .....................104,900
2004 REGAL 3860 COMMODORE TWIN VOLVO PENTA 8.1 GXI  ...........129,900
2016 REGAL 35 SC VOLVO PENTA 5.7 GI    ..........................................249,000
1977 BERTRAM 31 SPORT FISH 454  ....................................................44,900
2007 REGAL 4460 COMMODORE VOLVO PENTA 8.1 GXI  ....................229,000
2008 REGAL 4460 VOLVO PENTA IPS 500 GAS  ...................................219,900
2003 REGAL 3860 TWIN VOLVO 8.1 ......................................................99,900

OUR TRADE INS    
2015 SEA RAY 300 SLX 8.1 V8 BIG BLOCK BRAVO 3 ...........................119,900
1999 MASTERCRAFT MARISTAR 230 VRS CORVETTE LT1MPI 340 HP ..24,900
1997 CROWNLINE 266 BR MERCRUISER 7.4 MPI B3 ............................17,900
2006 FOUR WINNS 290 HORIZON MERCRUISER 5.0 MPI X 2  ...............42,900
1999 CHAPARRAL SUNESTA 233 MERCRUISER 5.7 B3  ........................12,500
2011 HARRIS 250 GRAND MARINER MERCRUISER 350 MAG B3  .........46,900
2009 PREMIER 250 SUNSATION EVINRUDE 225 ETEC  .........................39,900
1998 MONTEREY 296 CRUISER MERCRUISER 5.7 A1  ..........................26,900
2007 REGAL 2665 TRL MERCRUISER 350 MAG B3  ..............................39,900
2009 SEA RAY 310 SUNDANCER MERCRUISER 350 MAG  ..................109,900
2008 REGAL 3360 VOLVO PENTA 5.7 GIDP  ...........................................84,900

See All the Deals 
Online

at KellysPort.com



The ultimate balance of  
beauty, innovation, and 

versatility.

2019 REGAL LS6

KellysPort.com
Visit our website 

for a full video 
walkthrough!

Best in class cockpit with 
edge to edge seating.

5250 Dude Ranch Rd 
Osage Beach, MO

573-348-4700
Buy the Best and Only Cry Once.

160 N. Hwy 42 - Kaiser MO 65047 |  573-348-1958 Tel.  |  573-348-1923 Fax.
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