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Lake’s public and private sectors 
join to spur economic growth

By Nancy Zoellner-Hogland
Business owners consider 

many factors when they’re de-
ciding whether or not to ex-
pand or when they’re involved 
in site selection for a new busi-
ness. According to the Missouri 
Department of Economic De-
velopment, one of the biggest 
considerations is whether they 
will be able to attract and then 
retain quality, knowledgeable 
workers. 

In recent years, employers in 
the Lake area have complained 
that the lack of affordable hous-
ing for their employees has 
been one of the biggest chal-
lenges faced when attempting 
to staff those businesses. That’s 
why several groups around the 
Lake joined forces and funded a 
study designed to generate resi-
dential developments that the 
average family can afford. 

That study, commissioned 
by the Lake of the Ozarks Re-
gional Economic Development 
Council (LOREDC) is being con-
ducted by RDG Planning and 
Design of Omaha. It was funded 
by a $10,000 contribution from 
LOREDC and $30,000 in dona-
tions from a variety of housing-
related businesses and organi-
zations as well as municipalities 
around the region.

Roger Corbin, city planner 
for Sunrise Beach and a mem-
ber of the LOREDC Housing 
Study Steering Committee, is 
heading up that effort.

“We have new stores that 

have moved in that need em-
ployees – especially with sum-
mer coming – but is there a 
place for those employees to 
live? If Lake Regional, which 
employees a lot of technicians, 
wanted to expand, they’d ask, ‘Is 
housing available for the addi-
tional people we’d need?’ Right 
now, we believe the answer to 
those questions would be ‘No,’ 
but if we can get this study done 
– and we do it right – I think it 
will encourage building and 
we’ll see an immediate impact 
on the local economy,” Corbin 
said.

He said a perfect example 
is in his hometown of Sunrise 
Beach, where a huge tract of 
land – more than 60 acres – that 
already has gas, water and sew-
er run to it, sits vacant. 

“Right off Highway 5, it would 
be a perfect spot for moder-
ate-income housing. Not only 
would that put a lot of people 
in the construction trade back 
to work, we’d have more homes 
available. We believe a lot of 
people are commuting long dis-
tances - from areas as far away 
as Jefferson City and Lebanon 
- because they can’t find hous-
ing here that they can afford. We 
need to change that,” he said. 

Corbin said the first step 
in the study, expected to run 
through August 2016, will be 
to gather information. As part 
of that effort, on March 8, con-
sultants with RDG will meet 
throughout the day with nu-

merous Lake-area stakeholders.
At the first session, scheduled 

for 9 a.m., they’ll talk with build-
ers, developers and real estate 
people. At 10:30, they will meet 
with employers from Camden, 
Miller and Morgan counties that 
employ more than 50 people to 
find out how many of their em-
ployees are commuting from 
long distances. At 1 p.m., local 
public officials will be coming 
in; at 2:30, members from the 
financial industry will be in to 
talk about housing needs. In the 
days following, consultants also 
plan to travel around the Lake 
area, talking with those who 
were unable to attend the meet-
ing in order to involve as many 
stakeholders as possible in this 
process.

The group also posted a sur-
vey online to gather feedback 
from the public – everyone 
from “seasoned real estate pro-
fessionals” to residents whose 
only background in real estate is 
finding a home in which to live. 

The housing study survey 
can be found by visiting http://
www.loredc.com/index.asp. 
Although all responses will 
remain confidential, instruc-
tions inform participants that 
they should feel free to skip any 
questions they don’t feel com-
fortable answering.

“People that take the survey 
will be asked, for instance, if 
they believe people have had 
a hard time finding affordable 
housing and what type of hous-

ing they feel would be most 
beneficial to their area. In April, 
the housing steering commit-
tee will meet to review the find-
ings. Then they’ll continue to go 
deeper to develop summaries. 
Once the study is completed, 
LOREDEC plans to disseminate 
it to those who have funded it 
– especially those in the lend-
ing business,” Corbin said. “The 
Dodd-Frank Act that was passed 
has made it much harder to get 
financing for housing. But if the 
people that provide the loans 
realize there’s a market, it might 
change things.”

The Dodd–Frank Wall Street 
Reform and Consumer Protec-
tion Act was passed into law in 
response to the financial crisis 
and recession of 2008. Proposed 
by President Obama in 2009 
and signed into law in 2010, the 
bill was designed to stop banks 
from making loans to what 
could be considered “risky buy-
ers” who might not be able to 
pay them back, in an attempt to 
reduce foreclosures. The act also 
restricted lenders from charging 
more than a three-percent fee 
for all loan origination costs, 
which hampered their ability to 
cost-effectively offer mortgages 
on mid-priced homes. As a re-
sult, many lenders were unable 
to meet the needs of the work-
ing-class market.

“There are so many factors 
knitted together that attract new 
businesses to the area. However, 
we think that if we can get an-
swers to the housing portion 
of the equation, economic de-
velopment will follow,” Corbin 
said.
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Armchair 
Pilot
By Nancy Zoellner-Hogland

AIRLINE TRAVELERS NOW 
have more entertainment choic-
es. In February, Global Eagle 
Entertainment launched an 
app that allows those travelers 
to download content onto mo-
bile devices – smartphones and 
tablets – ahead of flights. Then 
those TV shows, movies, maga-
zines and the like can be enjoyed 
in the air without burdening in-
flight Wi-Fi networks. The free 
app, Airtime Content-to-Go, is 
integrated with the partnering 
airlines’ reservation systems. Af-
ter booking a flight, travelers re-
ceive an email telling them how 
to download the app, currently 
available only on the iTunes App 
Store, and choose from some 
10,000 offerings. Once the pro-
grams are downloaded, and be-
fore departure, the content goes 
live on the devices. Downloads 
are erased from travelers’ de-
vices after they reach the arrival 
gate of their final destinations, 
however, some material will stay 
on travelers’ devices for up to 
two hours after arrival.

INSTEAD OF WATCHING MOV-
IES or reading magazines, pas-
sengers traveling thru several 
major airports in the U.S. will 
be able to use their wait time to 
learn how to save a life. This year, 
the American Heart Association 
and the Anthem Foundation will 
be installing CPR training kiosks 
at the Chicago O’Hare Interna-
tional, Indianapolis Interna-
tional, Las Vegas’ McCarran In-
ternational, Hartsfield-Jackson 
Atlanta International and Balti-
more-Washington International 
Thurgood Marshall airports. The 
kiosks, which teach hands-only 
lifesaving techniques, feature 
touch screens with a how-to vid-
eo. With the help of a specialized 
rubber practice mannequin, us-
ers can then practice the tech-
nique while getting feedback on 
the depth and rate of their com-
pressions and hand placement. 
And it’s all done of the beat of the 
Bee Gees’ “Stayin’ Alive,” disco 
song featured in the 1977 film, 
“Saturday Night Fever.” Accord-
ing to a release by the AHA, each 
year more than 359,000 cardiac 
arrests occur outside hospitals 
with more than 20 percent oc-
curring in public places, includ-
ing airports.

A NEW SUPER-SIZED STYLE 
of seat might be the answer 
to accommodating heavier 

airline passengers who need 
more width – or even families 
that want to sit together. Air-
bus recently filed a patent for 
a bench-style seat design that 
allows more flexible use of the 
seating space. The re-configu-
rable passenger bench seat, as 
it is currently designed, does not 
recline, however, which some 
in the airline industry said will 
keep it from ever getting off the 
ground. 

THOSE TRAVELING through 
Nashville last month may have 
gotten more than just a view of 
the beautiful scenery. A naked 
man was seen was seen stroll-
ing thru the airport terminal and 
standing in line at an American 
Airlines counter. The man, who 
previously has pulled similar 
stunts, allegedly parked in a 
nearby airport parking garage, 
undressed and then walked into 
the airport at around 5:30 p.m. 
Soon after, he was arrested and 
led off in nothing more than 
handcuffs by police.

DUBAI INTL. AIRPORT, the 
busiest airport in the Middle 
East, recently opened a new 
concourse that will boost the air-
port’s capacity by 15 million. The 
addition came with the arrival of 
a new British Airways flight from 
London. Officials said the con-
course, linked to the airport’s 
existing Terminal 1 by an airport 
train, is expected to be used by 
more than 70 international air-
lines flying in and out of Dubai. 
Currently, some 6,500 flights 
come into the airport daily. In 
addition to the standard air-
port offerings – cafes and coffee 
shops - Dubai International also 
offers travelers a children’s play 
area; swim pool, fully equipped 
gym, jacuzzi, sauna and show-
er facilities; Zen garden; and 
Snoozecubes, comfortable beds 
which can be rented by the hour 
for a quick nap.

BRAND-LOYAL TRAVELERS 
wanting to travel internationally 
a little closer to home might be 
pleased to hear that Southwest 
Airlines “in all likelihood” would 
be applying to fly in and out of 
Cuba this year. In February, the 
U.S. and Cuba signed an agree-
ment to resume commercial air 
traffic, which has been halted 
for the past 50-some years. This 
opened the door for airlines 
to bid on routes for as many as 
110 daily flights between the 
two countries. Airlines had until 
March 2 to submit applications. 
Previously, charter flights were 
the only passenger flights into 
the island nation. In the mean-
time, Southwest is also adding 

other flights out of St. Louis In-
ternational Airport. On June 5, 
the airline will begin offering a 
second flight to Oakland, Cali-
fornia – the San Francisco Bay 
area – and is also adding non-
stop service to Cleveland, Ohio 
and Portland, Oregon the same 
day. 

LOYALTY MIGHT NOT LAST 
long now that Southwest has 
initiated a $10 per roundtrip 
hike on fares. Delta, United and 
American quickly matched the 
increase later that day. It’s the 
third fare hike since the begin-
ning of 2016. The others were 
made on January 4 by Delta and 
February 10 by JetBlue. The to-
tal increase amounts to $22 per 
roundtrip. Last year, U.S. carri-
ers initiated two fare hikes. Trav-
el site specialists said, however, 
that the increases could just as 
quickly be decreases if consum-
ers stall on purchasing tickets. 
According to the Consumer 
Price Index, airfares were actu-
ally down 1.7 percent in January, 
compared with the same time 
period in 2015.

DANCING THROUGH the con-
courses might be the norm now 
that the Lambert Art and Culture 
Program at Lambert-St. Louis 
International Airport launched 
its spring music series. Live lo-
cal musicians will be perform-
ing in the concourses from 2 to 
5 p.m., Thursdays and Fridays 
each week through May 20. The 
live bands will vary from solo 
artists, to duos and trios per-
forming a wide range of musical 
genres that include Jazz, Blues, 
RnB, Top 40, Rock, Latin/World, 
Country and Singer/Songwriter.  
The entertainment will regularly 
alternate between Concourses A 
and C in Terminal 1 and Termi-
nal 2.

THOSE WHO MIGHT prefer a 
slow boat over a fast flight should 
check out Carnival Corporation’s 
new virtual cruises. In late Feb-
ruary, the world’s largest cruise 
provider rolled out a three-week 
campaign that, through the use 
headsets, provide a balcony view 
of sunsets, shore excursions, res-
taurants and entertainment on 
three different ships. The con-
tent will be viewable on headsets 
in 133 AT&T and Samsung store 
locations that are providing an 
“in-store experience” and an-
other 1,100 stores thru headsets 
only. A Carnival spokesman said 
the film is designed to immerse 
people who have never been on 
a cruise in the experience while 
also providing a look at three dif-
ferent ships.

CAMDENTON LAKE OZARK REGIONAL 
AIRPORT #20 Airport Dr. Camdenton, 

MO 65020 • 573-348-1088
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Lake leaders use new approach to economic growth
By Nancy Zoellner-Hogland

In February, Luke 
Holtschneider, Rural Develop-
ment manager with Missouri’s 
Department of Economic De-
velopment, shared the new 
outlook on rural economic de-
velopment at a meeting of the 
Lake of the Ozarks Regional 
Economic Development Coun-
cil (LOREDC). He said in the 
past, “being a cheap place to do 
business” was vital, attracting 
companies was the key and a 
high-quality physical environ-
ment was a luxury that stood in 
the way of attracting cost-con-
scious businesses. Regions won 
out because they held a fixed 
competitive advantage in some 
resource or skill and much of 
the economic development was 
government-led.

Today, however, things are 
different. Companies now look 
for places with physical and 
cultural amenities and good 
schools, access to healthcare 
and quality of life because those 
are key in attracting knowl-

edgeable, talented workers that 
are rich in ideas and who have 
the ability to learn and adapt. 
In addition, Holtschneider 
said only “bold partnerships 
among business, government, 
and nonprofit sector can bring 
about change,” adding that LO-
REDC’s regional approach to 
economic development would 
be a key in its success. 

He also said the Lake area, 
with an abundance of natural 
resources and recreational and 
entertainment opportunities, 
already possessed many of the 
components necessary for eco-
nomic development, sharing 
a quote from Rebecca Ryan, 
author of Live First, Work Sec-
ond, stating that “75 percent of 
Millennials surveyed said that 
finding a ‘cool city’ was more 
important to them than finding 
a ‘good job.” 

According to information 
presented at the 2015 Gover-
nor’s Conference on Economic 
Development, businesses and 
consultants also consider high-

way accessibility, real estate 
costs, and available land and 
buildings. 

Those findings came from 
a study conducted in 2015 by 
Area Development magazine, 
covering corporate site selec-
tion and relocation. 

Of those responding to the 
study, 35 percent were with 
manufacturing firms, 13 per-
cent were in the financial ser-
vices/insurance/real estate sec-
tion; and 8 percent were with 
distribution/logistics providers. 
More than 50 percent of the 
Corporate Survey respondents 
said they were responsible for 
their firms’ final location deci-
sion, with another 37 percent 
saying they were involved in 
preliminary recommendations. 
More than 30 percent of the re-
spondents said their firms em-
ploy 100 to 499 people, while 
another 30 percent claimed to 
employ 1,000 or more individu-
als. More than a third of the 
respondents said they plan to 
open facilities, increase hiring, 

and/or increase capital spend-
ing. 

Lake of the Ozarks Council of 
Local Government (LOCLG), in 
cooperation with LOREDC, has 
started compiling data on the 
region’s marketable assets. 

Linda Conner, executive di-
rector of LOCLG, said the data 
will then be shared on a website 
named “Location One.”

“Site selectors use the web-
site when they’re thinking of go-
ing to a specific area. Since last 
August, we’ve compiled a physi-
cal inventory of vacant land or 
land that’s for sale in several 
communities. We’ll be meet-
ing with each of those cities to 
see which sites they would pre-
fer we post on Location One,” 
she said, explaining that some 
of the properties might not be 
able to be served by city water 
and/or sewer or might not be 
developable for some other rea-
son. She also said some of the 
properties are city-owned while 
some are privately owned. How-
ever, none of the properties are 

in unincorporated areas. “If LO-
REDC wants us to expand the 
scope of the study, we of course 
can do that but right now, those 
properties aren’t included.”

LOCLG is also compiling all 
information about those prop-
erties chosen for inclusion on 
the website – the name of the 
owner, the asking price – any-
thing pertinent to the property. 
Currently, eight properties ap-
pear on the site but Conner said 
it’s far from complete.

“The next step is meeting 
with the property owners or 
realtors to see if they want the 
properties included on Loca-
tion One. We’ve gotten the cit-
ies’ approval – now we have to 
get the owners’ approval. I be-
lieve the Lake of the Ozarks is a 
great location but people have 
to know what’s available down 
here.”

LOCLG also just updated the 
demographic snapshot which 
provides numerous facts and 
figures about the Lake of the 
Ozarks.
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Egg-citing events 
for Easter weekend
By Nancy Zoellner-Hogland

Easter may be coming early 
this year but that doesn’t seem 
to have caught anyone “on the 
hop.” Several Easter eggstrava-
ganzas are planned for Easter 
weekend at locations all around 
the Lake.

On Saturday, March 26, the 
city of Osage Beach will be part-
nering with First Family Church 
to hold its Second Annual Osage 
Beach Easter Egg Hunt at the 
city park on Hatchery Road. The 
activities kick (or hop) off at 11 
a.m. with egg hunts in four dif-
ferent age groups – 2 and under, 
3 to 5, 6 to 8 and 9 to 12. A local 
4H Club will be there with small 
animal project displays. Kids 
can get their pictures taken with 
the Easter bunny. There will be 
face painting, bounce houses, 
and a hot dog lunch, all at no 
cost. Additional information will 
be available on the city’s website 
- www.osagebeach.org or call 
573-302-2000.

Another eggciting time can be 
eggspected at Mother Nature's 
Riverfront Retreat Sixth Annual 
Giant Easter Egg Hunt, featur-
ing face painting, free bounce 
houses, petting zoo, games, 
prizes, food and, of course, an 
egg hunt. Gates to the facility, 
located at 878 Gardens Road in 
Macks Creek, open at 1:30 p.m.; 
the hunt begins at 3. The cost is 
$5 per car. For more informa-
tion, visit http://mothernatures-
riverfrontretreat.com/calendar.
html or call 573-363-5408.

For more Easter fun, hop on 
over to the First Assembly of 
God Church, located at 1395 N. 
East View Street in Eldon. Their 
Easter Eggstravaganza will kick 
off at noon and will feature free 
food, inflatables, games, clowns, 
entertainment and egg hunts. 
For more information, call 573-
392-5781.

At 2 p.m. on March 27, Easter 
Sunday, youth from tots to teens 
are invited to visit the Laurie 
Hillbilly Fairgrounds off High-
way 5 for an eggstra-large Easter 
egg hunt. The hunt will be split 
into four age groups – 1 to 3, 4 to 
5, 6 to 8, and 9 to 12 – to search 
for 14,000 eggs hidden through 
the fairgrounds. Every child 
will go home with a prize and 
the Easter Bunny will be sure to 
make an appearance.

To understand the real mean-
ing of Easter, visit Kent Memo-
rial Lutheran Church’s 48th per-
formance of “He is Risen.” This 
annual Easter Pageant, which 
features more than 40 perform-
ers who depict the story of the 
Easter resurrection with music, 
has become a favorite of the 
Lake community. The annual 
Easter egg hunt will follow the 
performance. Kent Memorial is 
located at 184 Sunset Hill Drive, 
off Highway 5, in Sunrise Beach. 
For more information on the 
presentation, which begins at 
8:30 a.m., visit the church web-
site, www.kentmemorial.com, or 
call 573-374-5267.

The timing of Easter
Easter falls on different dates 

annually because the date is 
based on the lunar calendar 
and is tied to the full moon and 
the vernal equinox. Christian 
churches that follow the Grego-
rian calendar celebrate Easter 
on the first Sunday after the Pas-
chal Full Moon on or just after 
the vernal equinox, set by the 
church at March 21. The date 
of the Paschal Full Moon is de-
termined from historical tables, 
and does not directly corre-
spond to lunar events.

According to Wikipedia, in 
1818 the Paschal Full Moon fell 
on Saturday March 21, the equi-
nox. Therefore, the following 
day, March 22, was Easter. It will 
not fall as early again until 2285 
- a span of 467 years. A notably 
early, but not as such, Easter be-
tween 1818 and 2285 was 2008’s 
Easter, which fell on March 23. 
Before then, it last occurred that 
early in 1913, and will occur 
again in 2160, a 95 and 152-year 
gap, respectively.

In 1943 an ecclesiastical full 
moon fell on Saturday March 
20. As this was just before the 
equinox, it was the next full 
moon (the Paschal Full Moon) 
on Sunday, April 18 which deter-
mined the date of Easter - April 
25. It will not fall as late again 
until 2038 - a span of 95 years. 
The second latest date, April 24, 
most recently occurred in 2011. 
This last occurred in 1859 and 
will not happen again until 2095 
- 152 and 84 years, respectively.
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St. Louis / Lake Ozark / Kansas City   
      toll free at  888-318-1346

+ creative design  + quality construction  + competitive pricing  + professional turn-key execution 

TXR IS A

PLATINUM BUILDER

See us on  

and  

101 Crossing West Drive - Suite 200 - Lake Ozark, MO - 573-552-8145

re  mark  a  ble • •   • 
riˈmärkəbəl| adjective - 
worthy of  attention; striking.

Our work and reputation continues to grow with 
the expansion of our custom design-build and 
estate home portfolio.  

One reason for our success is our unique ability 
to design a remarkable home. One that carefully 
reflects our clients goals and personalities.

An Architect led design-build firm (ALDB) best 
understands the projects intent and uses that 
intimate knowledge to faithfully execute the 
design and details.

As always, competitively bidding the 
subcontracted project components, hand-

picking the construction team and managing 
their work in strict accordance with the project 
intent, codes and specifications, coupled 
with open-book project accounting, results 
in a completed project value that is simply 
unattainable by other methods. 

Thomas B. Roof, AIA

We would be honored to create a remarkable home for you.

DESIGN

Build DELIVER

DETAIL
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Lake of the Ozarks is proud to welcome backLake of the Ozarks is proud to welcome back

Main Street
Music Hall
5845 Osage Beach Pkwy 
Osage Beach, MO

Premium Seating: $30 (Adults & Children)
Reserved Seating: $25 Adults • $20 Children

Brought to you by

Log-On or Call Today for Tickets:
FunLake.com | (800) 348-9501

2 NIGHTS ONLY!
Fri March 11th
Sat March 12th
8:00 pm Both Nights 

Tri-County Lodging Association
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Missouri’s complex fence laws to be explained 
Missouri’s first fence law 

was enacted in 1808 while 
Missouri was still within the 
Louisiana Territory. The law 
required landowners to fence 
out the neighbors’ livestock. 
If a landowner constructed a 
“lawful fence,” then he had cer-
tain legal remedies against the 
owner of trespassing livestock.

The law has changed many 
times in the last 208 years, but 
it’s still as complex and just as 
much a source of contention as 
it was when that first fence law 
was originally adopted.

That’s why this month, the 
University of Missouri Exten-
sion will attempt to shed light 
on the law’s complexities by 
holding a special class that will 
be broadcast via Lync. 

Attendees will be able to 

watch the presentation and 
also ask questions of the pre-
senter. This method also allows 
Joe Koenen, agricultural busi-
ness specialist with University 
of Missouri Extension who will 
be presenting the program, to 
talk to people in a wide area 
without traveling to each loca-
tion. 

“Missouri continues to have 
a very complicated fence law, 
in large part due to the fact that 
two separate laws cover the 
state, depending on the county 
that your land is in,” Koenen 
said. “If you own land, you re-
ally need to know the law and 
how it impacts you - whether 
you own livestock or not.” 

He said additional problems 
are caused because both laws 
are subject to interpretation 

and can be a little different, de-
pending on the county. How-
ever, in his meeting, he will 
attempt to help land owners 
better understand their rights 
and responsibilities. A compar-

ison of both laws will be given 
at this program. 

Koenen has been presenting 
programs on the fence law for 
more than 25 years throughout 
the state, including via Adobe 

Connect and ITV.
The meeting will be held 

from 6:30 to 9 p.m. Thursday, 
March 10 at the Camdenton 
Area Chamber of Commerce 
meeting room, located at 739 
US Highway 54 in Camdenton. 
A $10 charge will cover the pro-
gram and materials. Pre-regis-
tration is required as space is 
limited. 

To register for the program, 
contact Cheryl Baremore at 
the Camden County Exten-
sion Office, 573-364-2644, or by 
email at camdenco@missouri.
edu.  For additional informa-
tion, contact Patricia Barrett, 
ag business specialist at bar-
rettpr@missouri.edu.

www.bobbymedlincpa.com

Business Advisors & Consultants

Bobby Medlin, 
CPA

Angela 
Hedgpeth

607 U.S. Highway 50 W  •  PO Box 789 Tipton, MO 65081  |  P (660) 433-2006  •  F (660) 433-2107

101 E. Madison St.  •  PO Box 410 California, MO 65018  |  P (573) 796-8182  •  F (573) 796-4002

754 Bagnell Dam Blvd. Ste A  •  Lake Ozark, MO  65049  |  P (573) 365-9400  •  F (573) 365-9596

Kelly  
McGill

Amanda 
Hunnacutt

Sarah  
Kurtz

Ashley  
Watson

Margaret  
Starke

Dustin  
Jordan

Adam Wolfe, 
CPA

Haley Homan, 
CPA

Christine Dean, 
CB

Patricia 
Higgins

Tammy 
Hoellering

A Fresh Approach from a Tax Strategy Viewpoint
• Income Tax Planning & Preparation
• Financial Accounting & Reporting
•  Real Estate Taxation: 

We can explain and handle real 
estate transactions taxation

• Payroll Services
(Review your account anytime 
with our 24/7 online access.)

• Estate Planning
•  Business Set Up Including  

Entity Choice

Bobby Medlin_Ad-4.indd   1 2/5/16   5:10 PM

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott

New Website
Over the past few months my staff 

and I have been working to design a 
comprehensive website that is simple 
and easy to use.  We are excited to have 
launched to new site in February and 
you can view it at www.YourLake.com .  
There are several key features available 
for your convenience.

You can search our database of 
properties currently on the market 
at Lake of the Ozarks.  View property 
based on your criteria, save your fa-
vorites to your personal folder, receive 
updates when a new listing � tting your 
speci� cations comes on the market or 
has a price reduction and request a 
viewing appointment.

We have included links for a broad 
range of real estate related resources 
such as permitting for docks, build-
ing and other processes.  Information 
on service providers from plumbers to 
handymen and title companies to lend-
ers.  Links to area schools, shopping and 
entertainment.   If you can’t � nd it here, 
let us know, we’ll get the information 
for you and include it in the future.

All previous and current Business 
Journal articles are posted on my blog 
so if you’ve missed a month or want to 
go back and review a prior article, you 
can � nd it there.

You can request information on re-
cent sales to get a better picture of how 
properties similar to yours are selling 
and what your home is worth. 

We have references available for 
your review and you can see what our 
clients have to say about their experi-

ence with us.  We are committed to fast, 
professional and courteous personal 
service to help you understand and feel 
at ease throughout the buying and sell-
ing process.

I hope you will � nd this information 
helpful when you need answers about 
real estate related items at Lake of the 
Ozarks.  Thanks for continuing to read 
my article.  I promise I’ll return from this 
commercial break and provide you with 
the latest sales statistics and real estate 
trends next month.

 Michael has been selling real estate 
at the Lake of the Ozarks since 1981.  
He is one of the most respected brokers 
in the area.  If you would like to work 
with Michael in the sale or purchase of 
property, contact him at 573.365.SOLD 
or cme@yourlake.com  View thousands 
of lake area listings at www.YourLake.
com $1 million plus homes at www.
LakeMansions.com   You can also view 
each months’ article, ask questions and 
offer your opinion on Michael’s real es-
tate blog, www.AsTheLakeChurns.com
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Congratulations Virginia Kirvan and Tammy Rosenthal!
RE/MAX Lake of the Ozarks

“Team Member of the Year” 
Virginia Kirvan — 2nd Place  

Tammy Rosenthal — 3rd Place

Virginia and Tammy are an asset to the  
FRAN CAMPBELL TEAM and to all of  

RE/MAX Lake of the Ozarks!

Virginia

Tammy

Toll Free 1.866.306.FRAN 
573.302.2390  |  573.280.1110 
Osage Beach Parkway, Osage Beach, MO

Lake of the Ozarks
Each office independently owned and operated

FranCampbell.com

Portion of biking trail on track to open this year
By Nancy Zoellner-Hogland

It’s been a long time coming, 
but later this year, Missouri 
Rock Island Trail, Inc. (MoRIT), 
a coalition of communities, 
businesses, organizations, and 
citizens that has been working 
to preserve the Rock Island cor-
ridor as a linear park, will see a 
portion of their dream become 
reality. 

The 47.5-mile segment of 
Rock Island Trail State Park 
from Pleasant Hill to Windsor, 
Missouri is scheduled to open 
in late 2016. Located near the 
Kansas City area and encom-
passing parts of the old Rock 
Island line, the park will allow 
hikers and bicyclists greater 
access from the Kansas City re-
gion to the 240-mile long Katy 
Trail, which runs from Clinton 
to St. Charles County.

About three miles of the 
more than 150-mile Rock Is-
land corridor runs through El-
don. The line also runs through 
Barnett, Versailles, Stover and 
Cole Camp in the lake area. 
In 2014, after more than three 
years of efforts by a citizens’ 
committee to see the corri-

dor through Eldon revitalized, 
owner Ameren Electric an-
nounced it decided to abandon 
the entire cross-state corridor 
and turn it over to the Missouri 
Department of Natural Re-
sources in accordance with the 
federal Rails-to-Trails Act. 

Daphney Partridge, com-
munity resource director for 
AmeriCorps and a leader of 
the movement to see the Eldon 
section of the unused line con-
verted to a recreational facility, 
said it could take three years to 
accomplish that goal. As part of 
the process, Central Missouri 
Railroad contracted with A and 
K to work through the winter 
months, clearing vegetation 
and removing trees from the 
right-of-way in sections of the 
line. Crews also are going into 
those cleared areas and pulling 
rail. That work will stop tem-
porarily on April 1, however, 
because the section is home to 
Indiana Gray and Long-eared 
bats, both of which are on the 
endangered species list, she 
said.

In the meantime, because 
some property owners along 

the route expressed concern 
about access to the trail and 
what they can expect once it 
opens to the public, State Reps. 
Tom Hurst and David Wood 
and Sen. Mike Kehoe hosted 
town hall meetings in three 
Mid-Missouri areas to discuss 
the project. According to a 
news release from Kehoe’s of-
fice, the Rock Island Trail has 
not received any state fund-
ing nor is it dependent on leg-
islation. The meetings, held 
in February, were designed to 
provide citizens with facts.

“I know my frame of refer-
ence is different. I’m looking for 
economic development oppor-
tunities for our small town so I 
see things through that lens,” 
Partridge said. “Although these 
easements have been running 
through peoples’ properties 
since the line was established 
in the early 1900s, I think the 
fact that the land has sat un-
used for more than 30 years is a 
part of the problem. People just 
got used to that.”

She also said the success 
of the Katy Trail, celebrating 
its 25th anniversary in 2016, 

should assure those people 
that development of the trail 
could have a positive impact 
not only on adjacent property 
owners but on their commu-
nities. As the longest devel-
oped rail-trail in the United 
States, the Katy Trail has been 
inducted into the national 
Rails-to-Trails Conservancy’s 
Hall of Fame and has also been 
nominated for various awards 
that recognize its outstanding 
recreational opportunities and 
role in making communities 
quality places in which to live. 

According to a Missouri 
state parks study conducted 
in 2013, the Katy Trail is used 
by about 400,000 people annu-
ally and brings $18.5 million in 
economic impact to the state. 
The total impact included both 
direct and indirect spending, 
which supported 367 jobs with 
a total payroll of $5,128,000. 
The spending came from retail 
trade, restaurants and bars, 
overnight visitor lodging, ve-
hicle expense, wholesale trade, 
sporting goods, gas and oil.

The study also showed:
•34 percent of visitors had in-

come of $100,000 or more and 31 
percent completed a four-year 
degree

•About 33 percent of Katy 
Trail visitors surveyed were local, 
living in a zip code adjoining the 
trail, and about 67 percent were 
nonlocal. 

•About 73 percent were day 
visitors and 27 percent spent the 
night near the Katy Trail. 

•About 93 percent of visitors 
were from Missouri, 6 percent 
from out-of-state. 

•21 percent of visitors were 
first-time visitors.

•Local day visitors (31 per-
cent) spent on average $17.54 per 
party per trip, $11.33 per person 
per trip and $309 in the past year 
on bicycles, bicycle supplies, 
clothing, shoes, and other trail-
related expenses. 

•Nonlocal day visitors (44 per-
cent) spent on average $55.53 
per party per trip 

•Hotel, motel and B&B visitors 
(14 percent) spent on average 
$700 per party per trip 

continues on page 14
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Today’s Solutions for Tomorrow’s Peace of Mind

Open a new business 
or expand your current business 

with an SBA Loan from First Bank of the Lake

Located at the entrance of the Osage Village Outlet Mall
4558 Osage Beach Parkway, Suite 100,

Osage Beach, MO 65065
fi rstbk@fi rstbanklake.com 

www.FirstBankLake.com

573-348-2265
Lobby Hours M-F 8:30am to 4:00pm

Drive Thru Hours:  M - F 8:00am to 5:00pm
Saturday Lobby/Drive Thru Hours:  8:00am to 12:00pm

• Long-Term Financing

• Low Down Payments

• Several Loan types to fi t 
your business needs

Clay Lindhorst
VP & SBA Loan Offi  cer

MONEY MARKET-ACCOUNTS
0-$24,999.99 ................. .10% APY*

$25,000-$49,999.99 ...... .15% APY*

$50,000-$99,999.99 ...... .25% APY*

$100,000 and up ............ .50% APY*
* Annual Percentage Yield
$5,000 minimum to open, Penalty for early withdrawal.
Other Terms and Conditions May Apply. Contact Bank for More Details.

CD SPECIALS
9 Month

1.00% APY*

15 Month
1.25% APY*

Still the
BEST Rates

at the Lake!

First Bank
of the Lake
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Osage Beach poised to see huge economic increase 
By Nancy Zoellner-Hogland

Late last month, Osage Beach 
Mayor Penny Lyons signed a 
Transportation Increment Fi-
nancing (TIF) agreement on a 
project that promises to bring a 
substantial amount of develop-
ment to the city and help make 
Osage Beach the economic de-
velopment hub of the Lake.

The agreement between the 
city and Arrowhead Develop-
ment Group, LLC will allow 
developer Gary Mitchell and 
partners to recover reimburs-
able project costs from one 
completed phase for a later 
phase on a “pay-as-you-go TIF.”

According to Mayor Lyons, 
that means the city will not is-
sue any debt nor will it pay any 
money to the developer until 
and unless the development is 
actually constructed and new 
cash has started flowing in as a 
result of the development. That 
new money will come by way 
of sales taxes or increases in 
the real estate tax. If the proj-
ect isn’t completed and doesn’t 
generate any additional taxes, 
the developer gets nothing, she 
said.

According to the TIF guide-
lines, new money that comes in 
from sales tax or increased real 
estate taxes will be captured by 
the Arrowhead TIF and will go 
into a special allocation fund. 
Half of that captured money 
will flow directly to the taxing 
districts – the school district, 
the fire district, the library dis-
trict, the city, etc. The developer 
can then apply for reimburse-
ment for specific development 
costs out of the other half. 

“For example, if the devel-
oper spent $1 million on a road, 
he can send paperwork proving 
that and then the city would 
pay him up to $1 million for the 
road. However, the developer 
first has to generate that $1 
million,” she explained, add-
ing that according to the plan, 
the developer is scheduled to 
spend about $36 million to 
complete Phase I. Under the 
city’s TIF policy, which holds 
reimbursable costs at 15 per-
cent or less, the developer will 
be able to get back $4.1 million 
plus some interest or 11 percent 
of his cost for Phase I. 

Mayor Lyons said the only 

exception is on the phases that 
include residential develop-
ment that will bring additional 
children into the school sys-
tem. In those areas, 100 percent 
of the tax would be kept, she 
said, “Because it’s not fair to 
bring children into the school 
district and cut their taxes in 
half because they rely on that 
to take care of the kids.”

“So we’ll get new roads, we’ll 
get new utilities and new utility 
customers and we’ll get permit 
fees. Because the city gets re-
imbursed by the developer for 
any legal and administrative 
work that’s required, there are 
no costs to the citizens or the 
city. It’s all positive - there is no 
downside for the city,” she said, 
adding, “What makes it even 
better is that the developer is 
local, one of the partners owns 
a house here and his right-
hand man is from Eldon. Noth-
ing against outside developers, 
but it’s nice to see local people 
investing in the local economy. 
The builder on the Phase I proj-
ect is even going to be a local 
company. This is going to be 
great, especially for the west 

side of Osage Beach. Between 
Mr. Mitchell’s development 
and other improvements the 
city is making, there’s going to 
be about $28 million spent on 
the west side in 2016 and then 
every year for the next 10 years, 
another $30 million will be 
invested from the Arrowhead 
Centre.”

The mayor said they have 
been working on the plan with 
Mitchell and his partners for 
more than a year and negotiat-
ing the contract for more than 
six months. 

“The contract for the TIF, 
which is more than $385 mil-
lion total for the eight projects, 
is more complex than anything 
we’ve ever done before,” she 
said. 

The first reading on all eight 
phases have been approved by 
the Osage Beach Board of Al-
dermen. The second reading 
on Phase I of the development, 
a state-of-the-art skilled nurs-
ing home and assisted living 
facility, was approved in late 
February. The second phase of 
the project, which will include 
more than 100 independent 

living one, two and three-bed-
room condominiums for se-
niors, was not supposed to kick 
off for some time. However, 
Mitchell said they’ve received 
so many inquiries about the 
housing that they’ve decided 
to open a sales office to handle 
the calls.

Phase III, which includes a 
mixed-use development con-
sisting of an upscale restaurant, 
and other entertainment ven-
ues like a driving range, putting 
courses, an arcade and batting 
cages, was on the February 18 
agenda but Mitchell asked that 
it be removed for modification. 
Lyons said she expects to see if 
back on the agenda in the next 
couple months. The other five 
phases, which include retail 
and office space, a gas station 
with convenience store and 
car wash, medical office build-
ings, a pharmacy, bank, three 
fast food restaurants, storage 
buildings, nightly rentals and 
another restaurant with win-
ery, will be built over the next 
several years. Each phase will 
require approval by the board 

continues on page 14

• Grid Tied 
or Off Grid

• Licensed 
and Bonded

• Financing 
Available

573-552-7075
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• Family owned for 23 years
• Licensed in MO, AR, and KS
• Now open in Lake of The Ozarks
• ALTA Best Practices Compliant

WWW.GATOZARKS.COM

REAL ESTATE SERVICES :  CONSTRUCTION DISBURSEMENT  |  TITLE INSURANCE  |  ESCROW CLOSING

TRUST IN US
to make dreams happen one closing at a time

Trust in Us as a home buyer, realtor, or lender looking to choose a title 
company to handle the purchase or sale of your home. We have Escrow Offi cers who 
specialize in Lake Homes on Lake of The Ozarks and Table Rock Lake regions. For more 
information on our locations, to schedule a closing or order title work go to 
www.gatozarks.com. Or stop in one of our Lake Area Offi ces.

14 Branch locations in Missouri and Kansas including the 
Lake of the Ozarks and Table Rock Lake Areas.

Great American Title – Osage Beach
Kim Prinster 573-693-9894
3738 Osage Beach Parkway Ste 102
Osage Beach, MO 65065
kprinster@gatozarks.com

Great American Title – Camdenton
Judy Taylor 573-346-5176
182 Ha Ha Tonka Cut Thru
Camdenton, MO 65020
jtaylor@gatozarks.com
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continued from page 12
of aldermen.

The mayor, who has sat in 
on all negotiations, said Mitch-
ell also plans to soon start-
ing looking at construction of 
some of the roads included in 
the plan.

“Even though Phase I and 
Phase III don’t affect KK, some 
of the future developments will 
and because they’ll have to get 
with MoDOT (Missouri De-

partment of Transportation) 
and conduct a traffic study, 
they want to get started so 
they’ll be ready. He’s going by 
the book,” she said.

According to the develop-
ment plan, upon final comple-
tion of all projects, expected to 
take place over the next 10 to 15 
years as the market demands, 
it is anticipated that the rede-
velopment area will contain 
approximately 761,014 square 

feet of retail and commercial, 
401 senior living units, 222 resi-
dential apartment units and 90 
hotel rooms. It is projected that 
the total annual sales subject 
to local sales tax in the redevel-
opment area will be approxi-
mately $207,075,770 and sales 
in the redevelopment area will 
yield an estimated $6,729,963 
in annual sales tax revenue at 
the current local sales tax rate.

A Matter of Trust
with Trenny Garrett, Central 
Trust & Investment Company

Ask a trust 
offi cer:
I need protection for my 401(k) 
distribution

DEAR TRENNY:  When I retire 
in about a year, I’m expecting 
a six-fi gure distribution from 
my employer’s 401(k) plan.  The 
success of my retirement turns on 
what I do with this money, and I’m 
more than a little unsettled by the 
prospect.  What should I do to keep 
my all my options open?

—LOOKING AHEAD TO 
FINANCIAL INDEPENDENCE

DEAR LOOKING: I have two 
words for you: IRA Rollover.  With 
this arrangement you can continue 
the tax deferral that your 401(k) 
account has enjoyed so far.  Be 
sure that you use a “trustee-to-
trustee” transfer of the funds to 
avoid the 20% tax withholding 
that otherwise would apply to your 
distribution.

Will your distribution include 
shares of stock in your employer?  
If so, you should consider not 
rolling those shares over, but 
accepting them for your taxable 
portfolio.  Income taxes on “net 
unrealized appreciation” in those 
securities may be deferred in this 

manner—your accountant can 
give you more details.

You’ll also need an investment 
plan for your retirement money.  
When you undertake this plan, 
consider your taxable and tax-
deferred funds as part of one 
large portfolio.  The plan that you 
or your investment advisors come 
up with needs to take all of your 
resources into account, as well 
as your retirement income needs.  
You are wise to be looking into 
these questions a year before you 
retire.  Central Trust can help you 
with all of these questions, if you 
wish.  Contact Trenny Garrett at 
573.302.2474 or trenny.garrett@
centraltrust.net.

Trenny Garrett, J.D., CTFA

continued from page 10
 

See for 
yourself, 
ride the 
trail 

Registration for the 16th An-
nual Katy Trail Ride will open 
at 8 a.m. on March 1. A link to 
the online registration will be 
provided on https://mostate-
parks.com/2016KTRide.

The event, scheduled for 
June 20 to 24, allows bicyclists 
to experience Katy Trail State 
Park from St. Charles to Clin-
ton. Those who register for the 
complete 241-mile tour will 
receive breakfast and dinner 

daily; outdoor camping spaces 
each night - Sunday - Frontier 
Park, St. Charles, Monday - 
City Park, Hermann, Tuesday 
- Memorial Park, Jefferson City, 
Wednesday - Kemper Park, 
Boonville and Thursday - Lib-
erty Park, Sedalia, which all 
provide hot showers; gear shut-
tle, a detailed route map, a Katy 
Trail Ride t-shirt and Katy Trail 
Ride water bottle. Hotel shuttle 
service will be available for 
those who choose not to camp. 
A list of participating lodging 
facilities will be provided after 
registration.

Participation is limited to 
350 people so early register is 
recommended. Registrations 
will be accepted until May 1 or 
until the 350 maximum limit is 
reached.

Osage Beach poised Portion of trail on 
track to open
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March to bring ‘Wearin’ of the Green’
By Nancy Zoellner-Hogland

Lake of the Ozarks isn’t 
particularly populated by 
those of Irish descent, but 
you’d never guess that come 
March 12, the official kick-
off of the spring boating and 
tourism season and the day 
the Lake celebrates St. Patty’s 
Day.

The land-based Lake of 
the Ozarks St. Patrick’s Day 
Parade, which has become 
the third largest in the state, 
will begin at 1 p.m. that Sat-
urday on the historic Bagnell 
Dam Strip in Lake Ozark. If 
it’s anything like it’s been in 
the past, thousands – decked 
out head to toe in all shades of 
green – will line the street to 
watch the 100 or so decorated 
floats, cars, motorcycles and 
boats as they make trip down 
to the dam. Candy has been 
plentiful in the past so don’t 
forget to bring a bag to haul 
off the booty. 

Plan to make a day of it. 
Many arrive early and stay 
late, pitching party tents and 
firing up the grill. Several 
business owners will offer 
specials and provide live mu-
sic.

It’s not too late to be a par-
ticipant rather than just a 
spectator.

Individuals, groups and or-
ganizations that would like to 
join in the revelry can down-
load the official entry form, 
available online at www.
lakestpatsparade.com, and 
return it to the Bagnell Dam 
Strip Association no later 
than March 7. The cost is $20 
per civic organization entry 
or $25 for the first business 
entry. Each additional entry 
into either class will be $5. 
First, second and third place 

plaques will be awarded in 
both the business and civic 
organization categories. A 
“Grand Champion” award 
also will be given.

The parade is open to ev-
eryone. However, all entries 
must be decorated in the St. 
Pat’s Day theme in order to 
participate. And while every-
one is encouraged to have 
fun, a representative with the 
Bagnell Dam Strip Associa-
tion (BDSA), which is spon-
soring the event, said abso-
lutely no alcoholic beverages 
are to be distributed from pa-
rade participants to parade 
spectators.

For more information call 
573-280-5477 or email jcar-
roll88.jc@gmail.com.

The BDSA representative 
also said those who won’t 
be able to attend the parade 
should remember that Bag-
nell Dam Boulevard will be 
shut down at 12:45 p.m. and 
won’t re-open until around 3 
p.m. However, drivers will be 
able to exit or enter the Horse-
shoe Bend Parkway by using 
Highway 242; traffic will be 
let through at gaps in the pa-
rade.

Those who prefer to parade 
“Lake-style,” are invited to 
join the 25th Annual St. Pat-
rick’s Water Parade, officially 
dubbed “Floating Oar the 
Rainbow.”

The day-long event begins 
at 8 a.m. with an optional 
breakfast at Captain Ron’s, 
located at the 34.5 mile mark 
by water and Lake Road 5-50 
by land. Boarding, registra-
tion and a blessing of the fleet 
will take place from 9:30 to 10 
a.m. Then the parade begins. 

Those who don’t own a 
boat can ride either on the 

Celebration or Tropic Island 
cruise boats. For ticket in-
formation, call the Lake of 
the Ozarks West Chamber of 
Commerce, which is spon-
soring the event, at 573-374-
5500. The ticket will include 
entry into a drawing for a flat 
screen TV.

Participants are also invit-
ed to ride in their own boat. 
The chamber will be award-
ing another flat screen TV to 
the person with the best dec-
orated boat.

The parade, which con-
tinues until 4 p.m., includes 
stops at lakefront dining es-
tablishments. 

The St. Patrick’s Day party 
continues on land at 4 p.m. 
with the Short Bus Shuffle, 
also sponsored by the Lake 
West Chamber.

Several busses will be run-
ning to seven different lodg-
ing establishments, which 
will be offering discounted 
rates, and 15 restaurants and 
bars, which also will be offer-

ing a variety of special prices 
and/or live music. Wrist-
bands, which will allow riders 
to board between 4 p.m. and 
1:30 a.m. at any of the loca-
tions, are $10 and are now 
available at all participating 
sponsors.

Visit the chamber’s website 
at www.lakewestchamber.
com for a list of participating 
businesses and more infor-
mation.

INDEPENDENT DISTRIBUTOR

Parrent Distributing
Your Local Zija Distributor
573-280-4776 • Parrent@yhti.net
www.Parrent.MyZijaStory.com

Designed to work with your body’s natural abilities, Zija’s Weight Management 
System utilizes the 
amazing health benefi ts 
of Moringa to deliver 
maximum nutrition all day 
and night. Each product 
provides a healthy 
dose of 90+ verifi able, 
cell-ready vitamins, 
minerals, vital proteins, 
antioxidants, omega oils, 
and other benefi ts.

Zija Skin Care. Everyone wants beautiful skin. Find it with GenM, Zija’s complete 
age-defying line of skin 
care products based 
around nature’s “miracle 
tree”, Moringa oleifera. 
Each GenM product 
has been formulated by 
Zija’s team of scientists, 
nutritionists and skin 
care experts to actually 
improve skin from within. 

After discovering nature’s “miracle tree”, we couldn’t help but share it! Zija’s 
formulation team has channeled Moringa’s 
dramatic nutritional properties into delicious 
beverages that are overfl owing with 90+ 
verifi able, cell-ready vitamins, minerals, vital 
proteins, antioxidants, omega oils, and other 
benefi ts. Zija’s Moringa trees are grown on 
proprietary farms in India where they are 
raised without chemicals. We use all of the 
most benefi cial parts of the tree – the leaves, 
the seeds, and the fruit – in our nutritional 
beverages. Drink Life In - your body will 
thank you.

Tues. - Fri. 9-5:30 Sat. 10-4:30 • Closed Sun. & Mon.
108 High St. • Jefferson City

www.divinitygiftshop.com

Divinity Religious Gift Shop

573-636-5470

The Largest Collection of Fontanini 
Figurines in Central Missouri!

Use Our Year-
Round Fontanini 
Registry to Track 

Yours!
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“Insurance Talk”
with Ron Hall of 
Golden Rule Insurance

Long-Term Care 
Insurance 101

These days, people are living 
longer than ever. A 2011 study by 
the Society of Actuaries found that, 
since the 1960’s, life expectancy has 
increased between 1.5 and 2 years 
each decade. 

It’s a good thing that more and 
more of us can expect to live well into 
our golden years. Yet, there’s a fl ip 
side that a lot of us don’t like to talk 
about: How healthy will we be when 
we’re 90?

According to the 2010 U.S. Cen-
sus, 70.5% of Americans are disabled 
by age 80. Although it’s not fun to 
think about, we don’t want to be a 
tremendous burden on our loved 
ones if we wind up needing a nursing 
home or other long-term care. That’s 
what long-term care insurance is for. 
And there are reasons you need to 
know about it well before the wrin-
kles set in.
Reasons to Consider Long-
Term Care Insurance

In addition to sparing your family 
the expense of caring for a long-term 
disability, long-term care insurance 
can keep you from draining your sav-
ings and ending up fully or partially 
on Medicaid. That’s a good thing be-
cause, while there’s no out-of-pocket 
cost for Medicaid, the benefi ts are 
not extensive enough to cover many 
things that would affect your quality 
of life, like a private room at a nursing 
home. Medicaid benefi ts have also 
been cut recently, leading to cutbacks 
at nursing homes and infl uencing 
some providers to stop accepting 
Medicaid entirely.

With long-term care insurance, 
you would have more money to draw 
on, so you could pay for nicer care 
and wouldn’t be limited to providers 
that accept Medicaid.

Long-term care insurance can 
also help protect your assets and your 
family’s inheritance. For example, if, 
heaven forbid, you developed demen-
tia, you’d likely need round-the-clock 
care. The Metropolitan Life Insur-
ance Company found that in 2012, a 
semi-private room in a nursing home 
cost $222 a day, or $81,030 a year. 
A private room cost $248 a day, or 
$90,520 a year. Just a few years of 
that could  quickly deplete a middle-
class couple’s savings, leaving little 
behind for future generations.
How Exactly Does It Work?

Long-term care insurance gener-
ally kicks in if you need help with at 
least two or three activities of daily 

living, like bathing, eating, using the 
toilet, dressing, walking and so on. If 
you’re dealing with a cognitive dis-
ability, your eligibility might be deter-
mined by a mental test score instead.

Once you’re eligible for benefi ts, 
most insurance plans pay a specifi ed 
amount per day to cover the costs of 
dealing with that disability. That could 
mean a nurse helping out in your 
own home, an assisted living facility 
or a full-service nursing home. Some 
policies let you apply the per-day pay-
ment to any kind of care you like. Oth-
ers only permit you to use the money 
for “qualifying expenses”, as defi ned 
by the policy.

Almost all long-term care insur-
ance plans have a waiting period, or 
elimination period, when you must 
pay for your own care. Most plans’ 
waiting periods are 90 to 100 days, 
according to the American Associa-
tion for Long-Term Care.
Do You Need Long-Term Care 
Insurance?

Generally speaking, long-term 
care insurance is most important 
for the middle class. According to 
Consumer Reports, people whose 
net worth is below $200,000 or 
$300,000 (not including a house) 
likely can’t afford the premiums and 
will probably end up relying on family, 
friends or Medicaid in any case. On 
the other end of the spectrum, people 
with a net worth of $2 million or 
more probably don’t need long-term 
care insurance because they can likely 
pay for their own care.

Insurers are choosy too. The older 
you are, the more likely you are to be 
turned down – and the more expen-
sive the policy will be if you are ac-
cepted.

So, generally speaking, long-
term care insurance is probably only 
worthwhile if you’re somewhere in 
the middle.Ron Hall is an agent with 
Golden Rule Insurance Agency in 
Osage Beach. He can be reached at 
573-348-1731 or ron@goldenrulein-
surance.com.

Ron Hall

TURN YOUR

Reality
Vision

INTO

Partnering with our customers 
to create their perfect room and 
select the right products. 

Osage Beach: 924 Hwy 42 (573) 343-4464
Kitchen & Bath Products, Cabinetry, Countertops & Appliancesdkbshowroom.com

LOWA Annual Spring Plant 
Sale Order by March 11

It's that time again!!  Spring 
is upon us and that means 
you have the opportunity to 
pre-order top quality native 
plants at wholesale prices. 
These are beautiful, healthy 
perennial plants that grow 
stronger each year they are in 
your landscape. However, you 
must place your order before 
March 11 to guarantee your 
plants.

The news has been full of 
warnings about loss of criti-
cal habitat for pollinators. 
This is your opportunity to 
not only support the Lake of 
the Ozarks Watershed Alli-
ance (LOWA), which sponsors 
the sale, and LOWA’s efforts 
to keep our waterways clean, 
but to also support our envi-
ronment by establishing pol-
linator plots as well as flyways 
for the Monarch butterfly.

This plant sale is offered 

through the volunteer help of 
the Lake of the Ozarks chap-
ter of the Missouri Master 
Naturalist Program and the 
Lake Area Master Gardeners, 
all helping to keep Lake of 
the Ozarks clean and healthy 
by helping to keep storm wa-
ter runoff out of the water. 
Missouri's native perennial 
wildflowers, grasses, shrubs, 
and trees can all help manage 
storm water runoff, and once 
established, can require little 
maintenance. Native plants 
are an integral aspect of Low 
Impact Landscapes (LILs) and 
can add beauty to a property 
while functioning as storm 
water control and manage-
ment agents. 

The plants available at 
LOWA's spring sale are top 
quality container grown 
plants from Prairie Hill Farm. 
By purchasing these plants, 

you will help LOWA continue 
to grow and educate Lake of 
the Ozarks residents on pres-
ervation and protection of our 
lake, streams and watershed.

Property owners can also 
receive a free consultation 
about things they can do 
themselves to help man-
age storm water runoff on 
their own property through 
LOWA's Trained Volunteer 
Evaluator (TVE) Program. 
Anyone interested in having 
a team of volunteers come for 
a yard visit can call the LOWA 
office at 573-207-4707 for 
more information.

Plants will be available for 
pickup at the Sunrise Beach 
Fire Station on Hwy 5 (Lake 
Rd 5-32) from 3 to 6 p.m. on 
April 5. There will be a small 
selection of plants available at 
this time for purchase as well. 
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pmplakeozarks.com  •  info@pmplakeozarks.com
1222 Lands’ End Parkway  •  Osage Beach, MO

573-302-1300 Scott FrisellaBonnie BurtonKevin Brown

We Put The Professional In 
Property Management

As the Developer and General Contractor 
of several Condominium Communities at the Lake, 

we understand the inner workings of your property like no other 
company can. You can trust Property Management Professionals, LLC 

for expertise in all areas of Property Management from infrastructure and 
building maintenance, to personal service and interaction 

with Homeowners. With 14 years of “Hands On – On Site” with Homeowners. With 14 years of “Hands On – On Site” 
experience we deliver with Professionalism. 

573-302-1300  •  1222 Lands’ End Parkway, Osage Beach  MO  65065  •  ProBuildLLC.com

ProBuild sets the standard for Excellence in Condominium, Multi-Family and Commercial 
construction at Lake of the Ozarks. Over the last 14 years, ProBuild has developed and built several of the 
Lake’s highest quality projects. We offer Clients a unique combination of Construction and Development expertise.

BRIDGE VIEW TRINITY POINTE LANDS’ END SUNSET PALMS

• Professional Design & Construction

• From Conception to Completion

• Superior Oversight & Management

• Result Driven for Success
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 ROADSIDE DINING IN THE 
1950S AND 60S – PART TWO

Last month in this vintage 
roadside dining series we visited 
The Colonial Restaurant, Jo Jo’s 
Restaurant and the Grand Glaize 
Café in Osage Beach. In this seg-
ment we visit three more. 

Sherwood Restaurant was lo-
cated at the west end of the Grand 
Glaize Bridge with fabulous 
views of the Lake. The restaurant 
had open beam ceilings and wag-

on wheel chandeliers and some 
of the bones of the building still 
exist. In 1957 we still had Mis-
souri Pacifi c Bus Service to the 
Lake and Sherwood Restaurant 
was one of the stops.

Chet’s Restaurant: During 
Chet Hymes years at the Lake he 
had a variety of businesses in and 
about the east end of the Grand 
Glaize Bridge, including one on 
the water. The restaurant along 
Highway 54 was one of his later 

operations. They specialized in 
char broiled steaks and country 
style breakfasts. The bones of 
the building still exist next door 
to Wobbly Boots and the build-
ing currently houses Dominico’s 
Restaurant. 

Crestview Manor Restau-
rant, Old Smorgasbord or Village 
Smorgasbord: This eatery was 
reminiscent of today’s Golden 
Coral with its buffet line and 
while there you could easily over-

eat without realizing it. Their 
slogan was “For Hungry People.” 
They catered to banquets, con-
ference and parties and had a 
200 guest seating capacity. There 
were daily specials featuring 
barbecue, Oriental, Italian or 
German dishes as well as Ozark 
channel catfi sh. The menu also 
featured beef, ham and chicken 
every night. Old Smorgasbord 
was open from 11:30 a.m. to 9 
p.m. The building still exists 
along the north side of the Park-
way. It is now occupied by Sur-
dyke Yamaha & Marina.

For more information about 
other vintage businesses from 
the 1930s to the 1980s, see the au-
thor’s book “Images of America: 
Osage Beach.” �

This historical sketch is from 
the collection of H. Dwight Weav-
er. He is the author of six books on 
the history of Lake of the Ozarks.

The author’s latest book on 
Lake history – Images of Ameri-
ca, Osage Beach – is now locally 
available and is a pictorial his-
tory of Osage Beach from 1880 to 
1980. Weaver’s book “A Pictorial 
Guide to Ha Ha Tonka State Park” 
contains more than 300 photos 

of the park, which include all 
of the park’s signifi cant natural 
and man-made features along its 
trails and boardwalks.

Contact him at: dwight-
weaver@charter.net or call 
573-365-1171. Visit www.
lakeoftheozarksbooks.com to 
obtain more information or to 
purchase one of his books on 
line.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

Paving the way to the Shootout 
By Nancy Zoellner-Hogland

Listed by “Powerboat Maga-
zine” as one of several “must-
see” boating events, the Lake 
of the Ozarks Shootout is the 
area’s largest fundraiser and the 
nation’s largest unsanctioned 
boat race. The event, which de-
termines who is “Top Gun” with 
the fastest boat, is responsible 
for bringing tens of thousands 
of visitors to the Lake each year, 
injecting between $4 million 
and $5 million into the local 
economy. It’s also responsible 
for bringing national media at-
tention to the village of Sunrise 
Beach. 

Race director Ron Duggan 
said that’s why he felt he was 
within his rights to ask the board 
of trustees to pave the south 
end of Kula Bay Road, a 900-foot 
stretch of gravel road that con-
nects Highway 5 to the Captain 
Ron’s Bar and Grill property. The 
restaurant, owned by Duggan, 
serves as headquarters for the 
Shootout’s land operations. 

Duggan said that in 2008, 

when he voluntarily annexed 
the Captain Ron’s Bar and Grill 
property into the village, he 
paved the north end of the road. 
He also said that at that time, it 
was his understanding that the 
city would finish the south end 
at some point in the future. 

“It hasn’t been done yet so I 
decided to go to the city and ask 
if they’d do it – not for Captain 
Ron’s but for the Shootout be-
cause that’s our main 
entrance road,” he said, 
adding, “I don’t need it 
for the restaurant. That’s 
not how people get to 
Captain Ron’s. But it is 
the main entrance for 
the Shootout and the 
dust that’s created by all 
the traffic is one reason 
why some won’t partici-
pate.”

Mercury Racing is one of 
those hold-outs.

“They will not bring their 
big rig down there basically be-
cause of the road. And there are 
others. People spend a lot of 

money cleaning these boats and 
they don’t want to have to spend 
more money to clean them all 
over again because they’re cov-
ered with dust from driving to 
the property,” Duggan said. “It 
was the same situation we had 
at the Laurie fairgrounds.”

Coordinators moved the 
Shootout Meet-and-Greet from 
the fairgrounds to the Bagnell 
Dam Strip in Lake Ozark after 

receiving complaints about the 
dusty conditions.

Duggan presented his re-
quest at a February board of 
trustees meeting, which was 
attended by representatives 
from many of the organizations 

benefitted by the race. Several 
people, including Lake West 
Chamber Executive Director 
Paul Hooper, spoke, supporting 
the paving project.

However, trustees said they 
couldn’t afford the $64,000 
needed to do the work. And 
some of the trustees said the 
cost could run even higher in or-
der to widen the path and build 
it to the specifications required 

by village ordinances.
Mayor Curt Mooney 

said the village’s transpor-
tation funds were already 
allocated to the Highway 
5 widening project, but 
said the village might be 
more willing to consider 
the project if they could 
partner with the Shootout 
to get the paving done. 

In a later interview, Duggan 
said he was in the process of 
putting together proposals for 
a three-way funding partner-
ship between Captain Ron’s, the 
Shootout and the village of Sun-
rise Beach. 

“I’ll be making that proposal 
to the board in the next month 
or so,” he said. “Hopefully they’ll 
decide to work with us and we 
can get it done.”

Duggan said in the mean-
time, he also is getting bids on 
paving the parking lot at Cap-
tain Ron’s.

“We think this will make it 
much nicer for everyone that 
comes down there. The Shoot-
out is a big event. It raises a lot 
of money for the not-for-profit 
organizations that volunteer at 
the Shootout and it creates a lot 
of sales tax for the city. In the 
Shootout’s eight-year history at 
Captain Ron’s, we’ve raised just 
under three quarters of a mil-
lion for charity - $175,000 last 
year alone,” he said. “I’m proud 
of what we’ve been able to ac-
complish. The Shootout is a 
first-class event. I want to pro-
vide a first-class experience for 
our participants.”
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Mortgage $ense
with Michael Lasson of First 
State Bank Mortgage 

Getting a Mortgage 
When You’re Self-
Employed
Being your own boss can have its 
advantages, except when it comes 
to purchasing a home. While it’s not 
impossible for the self-employed to 
get a mortgage loan at the Lake of 
the Ozarks, it can be more diffi cult. 
It defi nitely requires advanced plan-
ning. Here are a few tips for the self-
employed, to help you through the 
process:
1. Showing Proof of Income. 
Anyone applying for a mortgage has 
to show proof of income, showing ac-
curate proof of income though, can be 
diffi cult for the self-employed. You also 
want to make sure your income is rela-
tively consistent; while lenders can ig-
nore seasonal spikes, they don’t want 
to see a decrease in income from the 
previous year. This leads into the next 
point about choosing your deductions 
wisely, as these deductions will affect 
your income that is reported.   
2. Don’t Take Too Many Deduc-
tions. 
If you know you’re going to apply for 
a mortgage in the next two years, be 
careful what deductions you take. The 
more deductions you take, the lower 
your income looks on paper. Keep 
in mind that your Lake of the Ozarks 
mortgage lender is going to go by 
what the IRS forms say, not what you 
say you brought home. While taking 
deductions for your business has its 
benefi ts come tax time, it can pose a 
huge disadvantage when it comes to 
getting a home loan.  Random busi-
ness expenses can come back to haunt 
you in the form of a lower taxable in-
come, which results in a harder time 
qualifying for a loan.
3. Maintain a Good Credit 
Score. 
Whether you’re self-employed or not, 
your credit score plays a big role in 
determining your loan approval. You 
don’t want to jump through all the 

hoops of proving your income to fi nd 
out your credit score isn’t going to 
cut it. Make sure to maintain a good 
credit score in the months leading up 
to applying for a mortgage, and even 
after you’ve applied. Be sure to pay 
all your bills on time, use as little debt 
as possible, and don’t open too many 
new credit accounts, especially in the 
6-12 months before you apply for a 
mortgage.
Other tips for anyone looking to ap-
ply for a mortgage will also apply to 
those who are self-employed. While 
you may have to jump through a few 
extra hoops, the process of applying 
for a mortgage is the same as that of 
someone working for someone else. 
If you’re self-employed and looking 
to obtain a home loan at the Lake of 
the Ozarks, give me a call at 573-746-
7211. I will work with you every step 
of the way, providing the fi rst class ser-
vice you deserve!

For Lake area news, resources and 
tips on fi nancial services, please 

LIKE my Facebook Page, Follow me 
on Twitter or Connect on LinkedIn  

Michael Lasson
Sr. Residential Mortgage Lender
NMLS #: 493712
2265 Bagnell Dam Blvd, Suite B
PO Box 1449
Lake Ozark, MO 65049
Direct:  (573) 746-7211
Cell: (573) 216-7258
Fax: 866-397-0138
www.yourlakeloan.com 
Email:  mlasson@fsbfi nancial.com

Two new Westside business 
developments 
By Janet Dabbs

Contractors and do-it-your-
selfers will find it easier to do 
business and save travel time 
and money on the Westside of 
the Lake of the Ozarks with two 
new business developments – 
Sunrise True Value Hardware 
and R.P. Lumber.

Sunrise True Value Hard-
ware, located at 321 State Road 
F in Sunrise Beach, has a new 
owner. Chris Pieschl pur-
chased the store in November 
2015. Since then, the Overland 
Park, Kanas native has been 
busy adding new product lines 
and services, with even more 
planned in the future. In the 
age of retail chains and big box 
stores, Pieschl said his goal is to 
provide quality products, more 
personal service and expert ad-
vice.

“I have always wanted to 
own my own business. I have 
been an avid do-it-yourselfer 
for years spending hundreds 
of hours in hardware stores,” 
Pieschl said, adding that he en-
joys helping people with proj-
ects and looks forward to help-
ing them finding solutions to 
problematic tasks. In addition 
to Pieschl, who has 45 years of 
experience as a contractor, an 
expert staff stands ready to as-
sist customers. 

He said Sunrise True Value 
Hardware will also cater to 
contractors by stocking large 
quantity packs and ordering in 
bulk. Products are purchased 
and brought to Sunrise Beach 

from a diverse group of retail-
ers who operate True Value 
stores and specialty businesses 
in thousands of communities 
across the United States and 
around the globe. 

Pieschl also promised that 
Sunrise True Value Hardware 
would carry a good selection 
of products that will constantly 
evolve, as requested by custom-
ers. One section is dedicated 
solely to paint and paint prod-
ucts. Since True Value makes 
their own paint, they have bet-
ter quality control and they cut 
out the middle man, passing 
down lower prices to custom-
ers. Other products in the store 
include power tools and acces-
sories, plumbing, electrical, 
wood tools, barbeque grills and 
outdoor living furniture. Fu-
ture expansion plans include; a 
greenhouse, a propane refilling 
station and a rental program for 
yard and contractor equipment 
and party supplies.

“If we don’t have it in stock, 
and we order it by 5 p.m. on 
Wednesday, we usually will 
have it in the store by Friday af-
ternoon,” Chris said. A ship-to-
the-store option is also avail-
able where customers order 
online.  

Sunrise True Value Hard-
ware is open from 7 a.m. to 
5 p.m. Monday to Friday and 
8 a.m. to 5 p.m. on Saturday 
and Sunday. “We will extend 
our evening hours if there is a 
need,” Chris added. A grand 
opening with prizes, sales and 

refreshments is planned for Fri-
day, May 6 and Saturday, May 7. 
For information call 573 374-
9154, or visit truevalue.com. 
truevalue.co/sunrisehardware.

R.P. Lumber, a full service 
building materials supplier 
that offers delivery services 
and kitchen and bath design, 
is in the process of building 
an 11,950-square-foot ware-
house in Greenview. The build-
ing, expected to be finished in 
April, will stock large quantities 
of product for industrial and 
commercial businesses. They 
also offer special programs for 
purchasing large volumes of 
specific products on a regular 
or scheduled basis. 

R.P. Lumber moved into the 
former Hermann Lumber loca-
tion in Greenview three years 
ago. R.P. Lumber was founded 
by Robert L. Plummer in Janu-
ary, 1977, in Staunton, IL. Since 
then, they have grown rapidly. 
They now have 55 lumber-
yards and a truss plant, spread 
throughout Illinois and Mis-
souri, to meet their customer’s 
needs.

R.P. Lumber is open 7 a.m. 
to 5 p.m. Monday through Fri-
day and 7 a.m. to 1 p.m. on Sat-
urday. For more information 
call 573 873-9700 or visit www.
rplumber.com for more about 
their products and company. 

R.P. Lumber is currently hir-
ing drivers and inside counter 
sales representatives at their 
Greenview location. 

Chris Pieschl is the new owner of Sunrise True Value Hardware in Sunrise Beach. Janet Dabbs photo.
Listen Live each Weekday Morning 

from 6 am - 10 am!
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Reinhold Electric, Inc. proudly serves the St. Louis Metro, 
St. Charles, Wentzville, Illinois and Lake of the Ozarks areas.

We offer 24 Hour Emergency Service

Residential-Commercial-Industrial
 

Please contact us at: 573-873-5543
Email: Greg@reinholdelectric.com  

or Email: Katie@reinholdelectric.com
 Please visit our website at: REINHOLDELECTRIC.COM

“Tax Time”
with Bobby Medlin CPA

Path Act
On December 18, the president 

signed into law the Protecting Ameri-
cans from Tax Hikes (PATH) Act of 
2015 and the Consolidated Appro-
priations Act of 2016.  The Path Act 
retroactively extends 50 or so tax 
“extenders” that are taxpayer-friend-
ly.  The Consolidated Appropriations 
Act includes a delay of the Affordable 
Care Act’s 40% excise tax on “Cadil-
lac” health plans as well as an exten-
sion of various energy credits.

Congress has, in recent years, only 
made these tax provisions good for 
one or two years at a time.  This go 
around, however, many of the provi-
sions were made permanent.  Here 
is what you need to know to plan 
ahead for 2015 tax fi lings and 2016 
tax planning.

Depreciation deductions gained 
a boost from the new law.  Section 
179 expensing limit of $500,000 has 
been made permanent and is indexed 
for infl ation going forward.  Bonus 
depreciation, where 50% of the cost 
of eligible property can be deducted 
in the year of acquisition, was extend-
ed through 2017.  For 2018, bonus 
depreciation is allowed at 40% of the 
cost, and for 2019 it is 30% of the 
cost.  After 2019, bonus depreciation 
expires.  For those of you purchasing 
cars for business use, the bonus de-
preciation gives you quite a bit larger 
deduction for new vehicles.  Upgrades 
to car fl eets should be planned out 
between now and the end of 2017 to 
gain maximum depreciation deduc-
tions to avoid annual limitations on 
vehicle depreciation.

Those deducting commercial 
buildings and restaurant improve-
ments also benefi t under the new 
law.  The faster 15-year write off for 
certain real property improvements 
in these cases, was made permanent.  
Otherwise, some of these deductions 
would have been taken over a 39-
year period.

Those of you needing to upgrade 
HVAC for business use will receive a 
windfall under the new provisions.  
Certain units used for heating and 
cooling can be fully deducted in the 
year of purchase under Section 179 
beginning in 2016.

Education sectors benefi t as well.  

The American Opportunity Tax Credit 
was extended and made permanent 
along with the $250 above-the-line 
annual deduction for educator ex-
penses.

Thinking of giving to charity to 
get a large tax deduction? You may 
qualify for the qualifi ed conservation 
easement contribution deduction, 
which has now been made perma-
nent. This provision is commonly used 
in strategic planning to save income 
and estate taxes and now can be re-
lied upon as a permanent provision 
without annual uncertainty about 
expiration.

Another, very benefi cial charitable 
contribution provision was made per-
manent.  The up to $100,000 tax-free 
IRA distribution of required minimum 
distributions to a qualifi ed charity 
was extended and made permanent.  
This provision also works well for es-
tate planning savings and income tax 
savings.

Additional provisions that help in-
dividual taxpayers include enhanced 
child tax credit, deduction of sales 
tax, and deduction of mortgage in-
surance premiums which are all avail-
able for use on a permanent basis.

Those of you selling a business 
may want to check out the extended 
Section 1202 which excludes part of 
your gain from selling your corporate 
shares.

 Bobby Medlin, CPA is a founding 
partner of Bobby Medlin CPA Group, 
LLC and has been advising businesses 
in areas of estate planning, succes-
sion planning, and tax strategy for 
over 30 years.

Bobby Medlin CPA has offi ces in 
Tipton, California and Lake Ozark. 
Bobby can be reached by phone at 
573-365-9400 or online at www.
bobbymedlincpa.com

Bobby Medlin, CPA

Golden Rule Insurance 
has gone mobile!

Conveniently 
contact us with 
the touch of
a button or easily 
submit claims or 
policy changes 
whenever works 
best for you.

4065 Osage Beach Parkway, Suite 1 Osage Beach, MO 65065 
573.348.1731 | www.GoldenRuleInsurance.com

SUBSCRIPTIONS
Are available from our business office! Receive the paper each 

month via mail and never miss an issue! 573-348-1958

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files
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Exclusive Broker for: 

Residential           Commercial           Condominiums           Lots and Land 

19MM 
3MM 

35MM 

Tina Stotler 
Broker/Owner 
573.480.7760 

The Knowledge, Experience & Commitment 
For All Your Real Estate Needs 

2086 Horseshoe Bend Pkwy 
Lake Ozark, MO 65049 

573-693-1100 

PropertyShopAtTheLake.com 

Nicole Blake 
Sales 

573.999.5589 

Bruce Phillips 
Sales 

573-434-6285 

Annie Glascock Faulstich 
Broker/Sales 
573.216.4350 

Rhonda Lettow 
Sales 

417.793.0092 

225-245 Ginger Rd                Lake Ozark 
3br / 2 ba     1,419 sq ft 

MLS 3113081                      $395,000 

55 Arrowhead Beach Rd       Lake Ozark 
3 br / 2 ba     1,560 sq ft 

MLS 3112335                       $210,000 

37 Topsail Place         Tan-Tar-A Estates 
3 br / 4 ba     2,100 sq ft 

MLS 3113058                       $192,500 

102 Hackberry Trace                 Montreal 
3 br / 3 ba     1,460 sq ft 

MLS 3111895                       $149,900 

39 Brentwood Dr.             Sunrise Beach 
 3 br / 2 ba     1,600 sq ft 
MLS 3112887                       $129,900 

31-2A Falls Dr                        Lake Ozark 
3 br / 3 ba    Garage & 10’ x 28’ Boat Slip 
MLS 3111522                       $185,000 

106 Falls Point Dr  Unit 3B    Lake Ozark 
3 br / 2 ba       10’ x 28’ Boat & PWC Slip  
MLS 3112400                       $159,000 

107 Lakeview                         Lake Ozark 
3 br / 2 ba   1,392 sq ft   

Contact Tina                        $235,000 

492 Regatta Bay Dr, 3-B    Osage Beach 
3 br / 4 ba     14’ x 36’ Boat Slip 

MLS 3112973                       $439,000 

Lot 47-49 Black Hawk Cir      Lake Ozark 
Blackhawk Estates   80’ Lake Front 

MLS 3112418                          $99,900 

Lot 133A Oak Dr                    Porto Cima 
Grand Point     80’ Lake Front 

MLS 3112414                       $189,900 

Lands End Unit 214            Osage Beach 
3 br / 2 ba     12’ x 36’ Boat Slip 

Contact Tina                        $274,500 

130 Circle Dr, Lake Ozark—3br / 3ba  2,050 sq ft— A Rare Find. Lake Front, Turn-
key  w/ great attributes like this don't come along very often.  

MLS 3111819                                $499,950 

Lands End Pkwy, Unit 647, Osage Beach—3 br / 3 ba, 14’ x 40’ Boat Slip. Must see 
this end unit with spectacular views, and thousands in upgrades.   
MLS 3112577                $324,900 
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Building an effective 
web presence
with Erin Burdette, MSW Inter-
active Designs LLC 
Why You NEED To Be 
On Several Social 
Media Channels

Are you utilizing social media 
to its full marketing potential? It’s 
important that your business is pres-
ent on several different social media 
channels. Why? Each channel has a 
unique set of demographics, offering 
you even more ways to reach your 
customers.

Business Facebook Page 
Facebook is obviously the top so-

cial media platform today. It is the 
second most popular website on 
the entire web, only behind Google.
com. Facebook has more than 1.3 
billion users. With a multitude of age 
ranges, income levels and educa-
tion levels, you can reach just about 
any demographic you’re looking for 
on Facebook. Facebook is great for 
building customer relationships, as 
well as increasing brand awareness 
and brand loyalty. 

Business Twitter Account 
Twitter has around 600 million 

users, most of them ages 18-29.  If 
your goal is to reach a younger de-
mographic, you de� nitely need to 
be on Twitter! Twitter has quickly 
become a place for everyone to eas-
ily speak to the public. Over 80% 
of Twitter users access the social 
network from their mobile devices, 
many of them checking their Twitter 
feeds multiple times a day. 

Business LinkedIn Page 
LinkedIn has over 400 million us-

ers, mainly ages 30-49. The higher 
average income of users and work-
ing mindset of the network make 
it an ideal social network for B2B 
businesses. Think of it as the profes-
sional version of Facebook, the busi-
ness networking luncheon of social 
media. LinkedIn is all about building 
up and keeping business contacts.

Business Google+ Page 
Google+ has been touted by 

many magazines and news blogs 
as a must-have. While Google+ may 
have less active users than other so-
cial media sites, it’s still a platform 
that you want to consider for your 
business. Since it is Google’s own 
social media platform, it is weighed 
heavily in search engine rankings.

Business YouTube Channel 
YouTube has 1 Billion users of 

all ages. It has become the world’s 
#2 search engine! This platform is a 
great way to build brand awareness. 
According to scomScore data, You-
Tube has a huge audience, reaching 
81.2 percent of Internet users in the 
U.S. For businesses, YouTube is an 
opportunity to reach people in the 
moments that matter, when they’re 
looking for answers to their most 
pressing questions or exploring 
their interests and passions through 
video. In these moments, people are 
increasingly turning to mobile for 
answers. 

Business Pinterest Account  
Pinterest has over 7 Million us-

ers, with an af� uent female demo-
graphic. If your business is highly 
visual, such as in the fashion indus-
try, wedding industry, etc., Pinterest 
might just be for you. Pinterest is 
also great for lead generation - 93% 
of Pinterest users made an online 
purchase in the past 6 months.

If you want to reach a fuller 
range of demographics, think be-
yond Facebook.   For help starting a 
robust social media campaign, give 
MSW Interactive Designs a call at 
573-552-8403 today.

Follow MSW Interactive Designs 
Web: www.MSWInteractiveDesigns.com
Twitter:  @PutTheWebToWork
Facebook:  http://Facebook.com/
putthewebtowork
Blog:   http://put-the-web-to-work.
blogspot.com

Erin Burdette, MSW In-
teractive Designs LLC ~ We 
put the web to work for you!
573-552-8403

www.PutTheWebToWork.com

Erin Burdette

A Division of First State Bank
NMLS # 416668

NMLS # 493712

(573) 302-0909
mlasson@fsb�nancial.com

573-365-LOAN | www.fsb�nancial.com
2265 Bagnell Dam Blvd. | Lake Ozark, MO 65049

NMLS # 332983

(573) 746-7214
bosteen@fsb�nancial.com

Bob O’Steen

Michael Lasson

...over 148 years as a community lender 
Your  Trusted Lake Lender  

vacation news
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THE BIGGEST CAR SHOW IN
THE MIDWEST COMES TO
LAKE OZARK, OTHER EVENTS
HELD THIS SUMMER

CELEBRATING

Celebrating 66 Years!

Celebrating 15 Years!

Quality of Life
at the LAKE!
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Are you tired?
Tired of your internet not working when you do?

Tired of getting put on hold for tech support?

Tired of slow internet connections?

Tired of High Prices for internet service?

Business relies on internet service.
We’re all here to make money.
� e time you spend without internet 
service is time you can’t spend working.
Whether the connection is down, or 
you’re waiting for tech support on hold, 
it costs money.
We’ve been providing professional 
internet connectivity for decades.  
It’s our business; it’s all we do.
We’ve helped thousands of companies 
large and small get the service they need 
to conduct business on the internet.

Whether it’s hosting your domain and 
online store, or giving your employees 
the high-speed reliable no-hassle internet 
they need to do their jobs, no problem.
We can help you too, with less down 
time, better tech support and great rates.
Give us a call today and � nd out just how 
easy getting the internet you deserve is.

1-866-670-YHTI

The Internet with no strings 
attached! Get broadband in areas 
where no other service can go! 
Up to 2Mbps download speeds!

WIRELESS
ACCESS

“Always on” high speed internet 
broadband at speeds to 6 Mbps! 
Award-winning tech support!

No extra charge for business accounts!

BUSINESS 
DSL ACCESS

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

backbone! Lightning-fast response for your customers!

Support for ecommerce, ftp 
support, storage 25MB and up! 
Ultra high-speed connection to the 

BUSINESS 
HOSTING

$3995

$2895

Support for ecommerce, ftp 
support, storage 25MB and up! 

$1995

*

*

*

*Prices listed are ‘as low as’, rates vary depending on 
service. Prices listed are per-month, with no charge for DSL 
modem use, $10 monthly for wireless modem use. Never any 
hidden fees, gimmicks or surprise charges.

Your
Hometown

Internet

GET THE INTERNET YOU DESERVE!
YHTI IS YOUR HOMETOWN INTERNET
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FSBOFOR SALE BY OWNER
FOR SALE BY OWNER
FOR SALE BY OWNER

One of A Kind Dock Manufacturing & Service 
Business for Sale Serving the Entire Lake Area:

 
*Well Established and Profi table
*Fabricates and installs own fl oating structures and other marine 

related products year round
*Has equipment, knowledgeable employees and large customer base 

already in place.
*Great business opportunity for individual or family wanting to 

relocate to Lake of the Ozarks.
 
All interested parties will need to demonstrate fi nancial ability.

Contact:  oneofakindbusiness0@gmail.com

Corporate Employment
Background Screening Service

www.one2verify.com

Background Investigation/Verification Services:
Name Verification  -  Date of Birth Verification  -  SSN Verification  -  Address Verification
Nationwide State Felony and Misdemeanor arrest / conviction Record
Nationwide Federal Felony and Misdemeanor arrest / conviction Record
Financial History - Bankruptcies, Liens. Judgments
Education History (Highest level completed)

SUBSCRIPTIONS
Are available from our business office! Receive the paper each 

month via mail and never miss an issue! 573-348-1958

Lakebusjournal@gmail.com
Please remember to include photos if available, captions detail-
ing the photographs and your information in Word (.doc) files
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Listen Live each Weekday Morning 
from 6 am - 10 am!

Your Lake Vacation
4571 Osage Beach Parkway, 
Suite A • Osage Beach, MO 65065
573-365-3367 • 877-284-0267
www.yourlakevacation.com
www.knollsresort.com
www.lazydaysrentals.com

Vacation Rental Management
Serving the Lake since 1986

Over 100 vacation homes and condos 
located in Osage Beach, Lake Ozark, 
Horseshoe Bend, Camdenton and on 

Located next to Vista Grande across 
from the outlet mall. Now 

offering full 

service association 

management.  Call 

for a bid today! 

573-365-3367!

Managing Rental Property
The Early 
Bird Gets The 
Worm

Timing is everything in the vaca-
tion rental business.  One question 
that I am asked quite often is “when 
is the best time to put my property 
on a vacation rental program?”  The 
answer is that there isn’t a bad time, 
but some are defi nitely better than 
others, especially if you are looking 
to purchase and depending on the 
income to defer some of your ex-
penses.

So if I was going to pick, the 
worst possible time, I would have to 
say that it would at the beginning 
of October.  You’ve just missed the 
entire summer and quite possibly 
will not have a rental until May of 
the following year.  That is eight 
months without any income.  If you 
are depending on your property to 
help pay some of your costs it will 
be a long wait.

The best time would probably be 
the middle of December for a home 
and no later than the end of Febru-
ary for a condo.  As families gather 
for the holidays they (at least the 
smart ones) begin planning their 
summer vacations.  Since there are 
fewer homes than condos, and not 
very many large homes, they tend 
to book sooner than the condos and 
smaller properties.  Currently our 
homes (on average) have booked 
30% more nights than our condos 
for the 2016 rental season.  Condos, 
due to supply and demand, tend 
to book closer to the guests arrival 
date.

Last year we had seven new con-
dos join our program.  The four that 
joined prior to January 1st averaged 
56.75 nights per unit.  Compare that 
to two units that joined at the be-
ginning of May and one that joined 
at the beginning of June.  Those 
three units averaged 20.67 nights 
per unit.  The earlier units enjoyed 
174% more rental nights than those 

that joined after May 1st.  
Sometimes you cannot help 

when your property becomes avail-
able for rent.  You may be waiting 
on the closing, you’ve ordered fur-
niture but it hasn’t arrived, you have 
repairs that need to be completed or 
you inherited a property and it just 
took a while to get it ready.  There 
are many factors that come into 
play but as you can see timing can 
make a huge difference in how suc-
cessful you are your fi rst year.  How-
ever after that you will always be 
ahead of the curve.

If you are planning on purchas-
ing a vacation rental property you 
may want to consider looking in the 
fall or winter.  However if the perfect 
property comes along it may be bet-
ter to throw caution to the wind and 
purchase the home or condo before 
someone else does.  

Russell Burdette is the owner/
broker of Your Lake Vacation, a 
professional vacation rental man-
agement company at the Lake of 
the Ozarks since 1986.  Russell has 
served as the vice-chairman of the 
Tri-County Lodging Association and 
is the past president of the Lake of 
the Ozarks Vacation Rental Associa-
tion.  If you would like more info on 
renting your home or condo as a 
vacation rental, please call 573-365-
3367 or e-mail russell@yourlakeva-
cation.com.

Russell Burdette

1157 N Business Route 5 Camdenton
573-346-4515  • www.christyfera.com

Christy Fera 
Agency, LLC 

Celebrating 10 Years 
Serving the Lake Area’s 

Insurance Needs!
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Crossword Puzzle
Solution page 26

ACROSS
1. Peyton Manning signal
6. *Lindsey Vonn’s tool
9. Pressed on the gas
13. Synthetic fabric
14. Manhole cover, e.g.
15. “Peanut Butter ____ Time”
16. Emergency pedal
17. Beehive State native
18. Use blunt end of pencil?
19. *Raunchy Amy
21. Conjoined
23. *Sir ____-a-Lot
24. Distinctive flair
25. Symbol of strength
28. Top of Kilimanjaro, e.g.
30. *Oscar Madison’s employer, “New 
York ____”
35. Major-leaguers
37. Part of McDonald’s logo
39. 2 halves of a diameter
40. “____ what you sow”
41. Scrabble pieces
43. The Destroyer in Hinduism
44. *Ayn Rand novel, “____ Shrugged”
46. “____ of Eden”
47. Rubber bulb on an old bike
48. Card game
50. Osiris’ wife
52. Shining one in “America the 
Beautiful”
53. Attention-getting interjection
55. Fleur-de-____
57. *Playboy octogenarian
60. *Homemaker extraordinaire
64. Like ricin
65. Legal org.
67. *Annie Oakley starred in it
68. *”Independence Day” star
69. High craggy hill
70. Alex Haley’s “saga of an American 
family”
71. *Lassie and Rin Tin Tin
72. Kimono tie
73. Church recesses

DOWN
1. Globes and balls, e.g.
2. Painter ____ Chagall
3. Indian nursemaid
4. Nonsense
5. Low hemoglobin
6. Talk like a drunk
7. American Girl ____ Kittredge
8. Utopian
9. Evening in Italy
10. Surveyor’s map
11. “Do it, or ____!”
12. Food coloring, e.g.
15. *Caitlyn née Bruce
20. An American in Paris, e.g.
22. Morse Code dash
24. “...I heard him ____, ere he drove 
out of sight...”
25. *Media mogul, actress and trend-
setter
26. Mountain ridge
27. Aussie “bear”
29. Famous canal
31. Poison ivy symptom
32. “Bye” to Banderas
33. Book in Paris
34. *Honoree of “Candle in the Wind 
1997”
36. Practice in the ring
38. Deputy Führer Rudolf ____
42. Circus prop
45. Stop the flow
49. Female pronoun
51. *Bogart, star of “The Treasure of 
the ____ Madre”
54. Muse of love poetry
56. One clean one?
57. Main Web page
58. Off-ramp
59. If the shoe does this?
60. Delhi wrap
61. Commotions
62. Network of nerves
63. Coin throw
64. Medicinal amt.
66. *Jamaican Ras Tafari follower

Painting, Sealing & Staining Inside & Out
    Lawn Care - Housekeeping - Light Hauling

Small to Mid-Sized Condo Management
 Snow Removal - Powerwashing Decks & Docks

LLC

Located ¼ mile west 
of the Grand Glaize Bridge 
on Osage Beach Parkway
Open Seven Days a Week

365 Days a Year
Reservations Recommended

573.348.2966 | www.jbruners.com

   THE LAKE’S 
Fine Dining Choice
   S i n c e  1 9 8 0

US-54 EXPY

Osage Beach Pkwy

W
inn Rd

Je�ries Rd

Grand 
Glaize 
Bridge

THEME: POP ICONS
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1100 Bluff Drive • Osage Beach

573-302-0229
 "Quality Repair with

People Who Care"

Pick up L•O PROFILE’S newest  issue statewide 
or visit www.loprofile.com to download!

Your  only
Locally Owned

Lake of the Ozarks 
Magazine. 

Statewide 
Award Winning 

Publication.

PRECISION
AUTO & TIRE SERVICE LLC
Complete Auto Repair & Fleet Management

BEST PRICES ON ALL MAJOR TIRE BRANDS
348-2233348-2233
WWW.PRECISIONAUTOANDTIRE.COM

1024 INDUSTRIAL DR.
OSAGE BEACH MO
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MIKE AND STACY
WEEKDAY MORNINGS

TODAY’S BEST HITS

FOR EVERYONE
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(573) 346-7161 • (800) 524-7161
Econo Lift will go anywhere in the entire Lake area to serve you. Econo Lift Boat Hoist with its polyethylene

tank and galvanized metal parts makes for the most durable and dependable lift available today!

THE OBVIOUSCHOICE !

Polyethylene bushings for quieter
operation & extended wear!

On The Lake For
Over 30 Years!

SALES
SERVICE 

INSTALLATION

econolift7@gmail.com   www.econolift.com

BOAT HOISTS
FIVE-YEAR WARRANTY ON ALL

GALVANIZED PARTS!
LIFETIME WARRANTY POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 20,000

PERSONAL WATERCRAFT LIFTS

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY 5, TURN RIGHT ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD

Featuring:
• MudPie
• Lolita
• Periwinkle by Barlow
• ReSails

Formerly, OYC Ship Shop, the new 
Nautical Shoppe will offer a larger 
selection of nautical home furnishings, 
gifts, lake and coastal accents, including:

• Wall Décor
   Globes &
   Instruments
• Decorative Accessories
• Nautical Jewelry
•  Apparel, Model Ships–

Economy to Museum 
Quality

(573) 552-8401 • 300 Yacht Club Landing Dr., Lake Ozark, MO 65049

New Name! New Location!

www.NauticalShoppe.comCheck out our New Location!

We’re STILL the Gift 
Headquarters for 

Boating Enthusiasts

New
Location

Now
Open!
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SERVING THE LAKE OF THE OZARKS AREA SERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

Lake Tow, LLC
12 Recent Court, Camdenton, MO 
65020 • (573) 216-4701
cap10dave@charter.net
www.laketow.blogspot.com

Lake30
PO Box 174 • Ridgedale MO 65739 
(417) 593-3510 
lake30@lake30.com
www.lake30.com

Lake West Chamber
PO Box 340, 125 Oddo Dr.
Sunrise Beach, MO, 65079
(573) 374-5500
director@lakewestchamber.com
www.lakewestchamber.com

Lake West Marine
350 South Main, Laurie, MO 65037
(573) 372-8115
bob@lakewestmarine.com
www.lakewestmarine.com

Laurie Tent & Event Rental
14120 North State Hwy 5
Sunrise Beach, MO 65079
(573) 216-2650
laurietentrental@gmail.com
www.laurierental.com

LO Pro� le
PO Box 1457, Lake Ozark, MO 65049
(573) 365-2288
studiompublishing@gmail.com
www.lakepro� le.com

Marine Concepts
501 Hwy 42, Osage Beach, MO 65065
(913) 908-7223
marineconcepts@ymail.com
www.worldsbestboatcover.com

Marine Max
3070 Bagnell Dam Blvd
Lake Ozark, MO 65049
(573) 365-5382
dale.law@marinemax.com
www.marinemax.com

Midwest Touchless Boat Covers
613 SE Brentwood, Lee’s Summit
MO 64063
(816) 985-6542
boatcoverguy@outlook.com
www.midwestboatcovers.com

Otto Construction Inc.
PO Box 1821, Lake Ozark, MO 65049
(573) 693-3772
tony@ottoconstruction.biz
www.ottoconstruction.biz

Ozark Barge & Dock Service, Inc.
PO Box 140, Gravois Mills, MO 65037
(573) 372-5501
steve@ozarkbarge.com
www.ozarkbarge.com

Ozark Yacht Club
500 Yacht Club Landing Drive
Lake Ozark, MO 65049
(573) 552-8401
Sara.Clark@OzarkYachtClub.com
www.ozarkyachtclub.com

Paradise Upholstery & Canvas
PO Box 786, Linn Creek, MO 65052
(573) 216-7214
iaff198@hotmail.com
www.paradiseupholstery.com

PDQ Marine Services
197 Hidden Acres Road
Lake Ozark, MO 65049
(573) 365-5900
pdqmarineservice@hotmail.com
www.pdqmarine.com

Performance Boat Center
1650 Yacht Club Drive
Osage Beach
MO 65065
(573) 873-2300
brett@performanceboatcenter.com
www.performanceboatcenter.com

Poly Lift Boat Lifts
17163 North State Hwy 5, Sunrise 
Beach, MO 65079
(573) 374-6545
mark@polylift.com
www.polylift.com

Premier 54 Motor Sports, LLC
4370 Osage Beach Parkway
Osage Beach, MO 65065
(573) 552-8550
rich@premier54.com
www.premier54.com

Rogers Manufacturing, Inc.
19882 West 156 St, Olathe, KS
66062 • (913) 829-1211
mrogers@rmigolfcarts.com
www.rmigolfcarts.com

Showcase Publishing
2140 Bagnell Dam Blvd., Lake Ozark
MO 65049 • (573) 365-2323
spublishingco@msn.com
www.lakeoftheozarkssecondhome.com

Summerset Boat Lifts, Inc.
1165 Jeffries Rd, Osage Beach
MO 65065 • (573) 348-5073
brian@summersetboatlifts.com
www.summersetboatlifts.com

Sunset Palms Development, LLC
1222 Lands End Parkway, Osage 
Beach, MO 65065
(573) 302-1300
edschmidt13@gmail.com
www.sunsetpalmscondominiums.com

Surdyke Yamaha & Marina
5863 Osage Beach Pkwy
Osage Beach, MO 65065
(573) 348-6575
greg@surdykeyamaha.com
www.surdykeyamaha.com

Tritoon Town
5965 Osage Beach Pkwy, Osage 
Beach, MO 65065
(573) 302-7539
tritoontown@yahoo.com
www.tritoontown.com

Village Marina & Yacht Club
107 Village Marine Road, Eldon
MO 65026 • (573) 365-1800
bpecenka@villagemarina.com
www.villagemarina.com

Wake Effects LLC
4773 Osage Beach Parkway, Osage 
Beach • MO 65065
(573) 348-2100
ryan@wakeeffects.com
www,wakeeffects.com

Wet Steps
17245 North State Hwy 5, Sunrise 
Beach, MO 65079
(573) 374-9731
info@wetsteps.com
www.wetsteps.com

Who’s Your Captain, LLC
210 Bluff Blvd, Suite 1-B, Camdenton
MO 65020 • (573) 569-5056
ray@whosyourcaptain.com
www.whosyourcaptain.com

Yacht Club Powersports
3864 Osage Beach Parkway, Osage 
Beach, MO 65065
(573) 348-6200
chad@ycpowersports.com
www.ycpowersports.com



Lake of the Ozarks BoatingMarch, 2016Page 33

SERVING THE LAKE OF THE OZARKS AREA SERVING THE LAKE OF THE OZARKS AREA

The Membership of the Lake of the 
Ozarks Marine Dealers Association

Adair’s Animal Nuisance Trapping
PO Box 2265 Lake Ozark, MO, 65049
(573) 378-8739
trapperadair@gmail.com
www.adairs-animals.com

Advantage Marine LOTO, LLC
48 Beachwood Drive, Sunrise Beach, 
MO 65079 • (573) 374-7095
connie@advantagemarineloto.com
www.advantagemarineloto.com

All About Boats
3597 Osage Beach Parkway, Osage 
Beach, MO 65065 • (573) 302-4100
mtylersanders@yahoo.com
www.boatozarks.com

B & M Manufacturing
1150 Old South 5, Camdenton, MO 
65020 • (573) 346-7246
mb@haulritetrailers.net
www.haulritetrailers.net

Benne Media
160 Highway 42, Kaiser, MO 65047
(573) 348-1958
gsullens@mix927.com
www.lakebusjournal.com

Bennett Electric
PO Box 1679, Laurie, MO 65038
(573) 374-5792
rita@bennettelectric.net

Bergers Marina
PO Box 517, Lake Ozark, MO 65049
(573) 365-2337
carolyn@bergersmarina.com
www.bergersmarina.net

Big Thunder/Tritoon Town
5965 Osage Beach Pkwy 
Osage Beach, MO 65065
(573) 302-7539
tritoontown@yahoo.com
www.tritoontown.com

Bob’s No Wake Zone
4655 Osage Beach Parkway, Ste A
Osage Beach, MO 65065
(573) 348-2772
nowakebob@gmail.com
www.bobsnowakezone.com

Bridgeport Jet Ski Sales and Service
PO Box 186, Osage Beach, MO 65065
(573) 348-1020
bridgeportjetski@yahoo.com
www.bridgeportjetski.com

Camdenton Area Chamber
Highway 54, Camdenton, MO 65020
(573) 346-2227
tcreach@camdentonchamber.com
www.camdentonchamber.com

Camden on the Lake Resort, Spa & 
Yacht Club 
2359 Bittersweet Road, Lake Ozark,
MO 65049 • (573) 365-5620
marty@camdenonthelake.com
www.camdenonthelake.com

Captain Choice
PO Box 321, Osage Beach, MO 65065
(573) 216-0630
boatliftremotes@gmail.com
www.boatliftremotecontrol.com

Captain Ron’s Bar & Grill
PO Box 568, Sunrise Beach, MO 
65079 • (573) 374-5852
duggan@usmo.com
www.captainronsatthelake.com

Crabco/Rough Water Docks
PO Box 1225, Sunrise Beach, MO 
65079 • (573) 374-0470
crabcollc@yahoo.com
www.roughwaterdock.net

D & B Dock, Inc.
166 Sparrow Drive, Climax Springs, 
MO 65324 • (573) 347-2327
dbdock@att.net
www.dbdocks.com

Dock Realty/Dock Lifeguard
2820 Bagnell Dam Blvd, Unit 5A
Lake Ozark, MO 65049
(573) 374-8849
dave@dockrealty.com
www.dockrealty.com

Dock Works
PO Box 1180, Lake Ozark, MO 65049
(573) 964-1919
dockworks@dockworks.net
www.dockworks.net

Dog Days, LLC
1232 Jeffries Road, Osage Beach, MO 
65065 • (573) 348-9797
barrettrestaurants@gmail.com
www.dogdays.ws

Drew Boat Lifts, Inc.
8161 North State Hwy 5, Camdenton
MO 65020 • (573) 873-0400
craig@drewlift.com
www.drewlift.com

Econo Lift Boat Hoist Inc.
3847 Old Hwy 5, Camdenton, MO 
65020 • (573) 346-7161
econolift7@gmail.com
www.econolift.com

Fibersteel Boat Lifts
3910 North State Hwy 5, PO Box 113
Camdenton, MO 65020
(573) 346-9688
� bersteel@socket.net
www.lakeboatlifts.com

Firstmate, Inc.
130 Century Commerce Loop, Laba-
die, MO 63055 • (636) 239-9707
julief@aqualogicmarine.com
www.� rstmateinc.net

Formula Boats of Missouri
4815 Windjammer Drive, Osage 
Beach, MO 65065 • (573) 302-8000
joe.gibbs@formulaboatsmo.com
www.formulaboatsmo.com

Fort Knox Alarm & Security
PO Box 795, Camdenton, MO 65020
(573) 347-3800
alarms_01@yahoo.com
www.ftknoxusa.com

G & G Marina
1528 Maritime Lane, Roach, MO 
65787 • (573) 346-2433
larry@ggmarina.com
www.ggmarina.com

Glencove Marina
PO Box 759, Lake Ozark, MO 65065
(573) 964-3404
sherry@glencovemarina.com
www.glencovemarina.com

High-Tech Services
2840 S Natural Bridge Drive, Spring-
� eld, MO 65809 • (800) 622-4547
gregfears@icloud.com
www.hightechservice.info

HydroHoist of the Ozarks
4065 E US Hwy 54, Linn Creek, MO 
65052 • (573) 346-7505
jclark@boatlift.com
www.boatlift.com

Iguana Boat Sales
1360 Bagnell Dam Blvd., Lake Ozark
MO 65049 • (573) 365-2399
austin@iguanaboatsales.com
www.iguanaboatsales.com

Kelly’s Port
5250 Dude Ranch Rd, Osage Beach, 
MO • (573) 348-4700
kyle@kellysport.com
www.kellysport.com

Krantz Docks
PO Box 196, Climax Springs, MO 
65324 • (573) 347-2952
dock4u@att.net
www.krantzdocks.com

Lake Area Chamber
PO Box 1573, Lake Ozark, MO 65049
(573) 964-1008
Wwhite@lakeareachamber.com
www.lakeareachamber.com

Lake CVB
PO Box 1498, Osage Beach, MO 
65065 • (573) 348-1599
tim@funlake.com
www.funlake.com

Lake Media
918 North Bus. Route 5, Camdenton, 
MO 65020 • (573) 346-2132
mcarroll@lakemediaonline.com
www.lakenewsonline.com

Lake Ozarks Marine
5874 Osage Beach Parkway
Osage Beach, MO 65065
(573) 693-9290
info@lakeozarksmarine.com
www.midwestboatparty.com
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My Clean Boat
Mobile Boat Detailing
Gelcoat Repair & Restoration
Boat Upholstery

Serving Lake Ozark, Osage Beach, Camdenton
And Surrounding Lake Areas Since 2006!

www.mycleanboat.com

573-365-5396

From Nappy :(

Whether in your 
driveway, on the 
dock, or at the 
marina, we’ll 
come to you!

From Sad :(

If your boat has seen 
better days, don’t call 
it quits...  call 

My Clean Boat!

To Glad!

From Oww :(

To Wow!

Call us 
Today!

We Come 
To You!

Member Lake Area Chamber of Commerce

To Happy!
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THE LARGEST
AMATEUR BASS

FISHING
TOURNAMENTS

IN THE MIDWEST

THE LARGEST
AMATEUR BASS

FISHING
TOURNAMENTS

IN THE MIDWEST

LAKE OF THE OZARKS
April 23-24               October 1-2
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The smarTesT combinaTion 
of bow and cabin space…

where dayboaTing 
and overnighTing 
come TogeTher! 

go where you wanT, 
when you wanT in a 
formula cbr…

T h e  S m a r t ,  I n n o v a t i v e  3 3 0  &  3 5 0  C r o s s o v e r  B o w r i d e r s

4815 Windjammer, Osage Beach (PassOver rOad tO Windjammer) 
573.302.8000 • www.formulaboatsmo.com

 BOATS OF MISSOURI
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

The ULTIMATE
Custom-Built Dock

CALL SUPER DAVE, MARK or ERIC!
or visit us online at

www.DockWorks.net

RIP RAP & BARGE SERVICE

gorockworks.com  573-280-7654 • 573-964-0016

•  Wave Absorption
•  Ground Reinforcement
•  Beauti�cation
•  Shoreline Protection
•  Bank Stabilization Permits

After

Before
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Trust our team of Lenders 
to help put your family in 
the boat of their dreams. 

cbolobank.com 573.348.2761  

hhloz@boatlift.com   4065 E. US HW Y 54, LINN CREEK , MISSOURI 65052

573.346.7505 | boatlift.com

UltraLift 2™ Series

Bow Guide

corner bumper

HHLOZ_Ad_9.5x5.65_2016.indd   7 2/12/16   11:53 AM
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30 Years Experience!
Marine Fiberglass

Repair at the
Lake of the Ozarks!

bigboysfi berglassrepair.com

573-346-1175 • Boat Updates • Personal Watercraft •RVs & 5th Wheels • Metal Flake Specialists

4008 Old Rte. Hwy. 5 North - Camdenton • Gel Coating • Bass Boats • Complete Refi nishing Using PPG Paint Systems

Us or Be Ugly
Quality Products

Quality Work
Quality Job

FREE
On-Site

Estimates!
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Go to funlake.com/aquapalooza for more information!

The Lake’s Largest On the Water Family Event!

2016

JULY 16th - DOG DAYS

OSAGE BEACH • 573-348-5073 
CAMDENTON • 573-873-5073

Lifting Your Dreams…
from Canoes to Cruisers!

www.summersetboatlifts.com
Make Sure Your Ready for Fall with a Maintenance check –up from Summerset!

Large or Small, Fast or Slow...
We’ve got the LIFT to keep Your Catamaran,

PWC, Yacht, or Pontoon High and Dry!
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YourNEWboat
is only as good as

the dealer that BACKS IT UP
The days of a tech running down to your boat with a crescent wrench 

and a straight-edge screwdriver and � xing your boat are over. . . 

In today’s environment, it takes education and equipment. 
If  your boat has a re-occurring  problem or is ready for Annual Maintenance, 

     please give us a call.
KELLY’S PORT . . . . . . . . . . . . . . . . . . . . . . . . . . . . THOSE OTHER GUYS
Years in Business . . . . . . . . . . . . . . . . . . .Since 1977 . . . . . . . . . . . . . . . . .??????
Certifi ed Techs . . . . . . . . . . . . . . . . . . . . .9 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Master Techs  . . . . . . . . . . . . . . . . . . . . . .4 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Boats . . . . . . . . . . . . . . . . . . . . . .8 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Service Vehicles . . . . . . . . . . . . . . . . . . . .5 . . . . . . . . . . . . . . . . . . . . . . . . .??????
Fully Insured . . . . . . . . . . . . . . . . . . . . . . .Yes . . . . . . . . . . . . . . . . . . . . . . .??????
Schools attended this year by techs . . .22 . . . . . . . . . . . . . . . . . . . . . . . .??????573 348-4700

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage 
Beach, MO 65065

573 348-3888
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Family Owned & Operated Since 1987 • Down State Road “Y” Past Big Surf

www.YRoadMarine.com • 573-346-3696

Denny J. Berberich
Co-Owner

Dennis Berberich
Owner

Factory Authorized Sales and Service!

Warranty Work • Engine Repair & Replacement 
OutDrive Specialists • Rebuilding • Replacements

CLEAN
CONSIGNMENTS

WANTED!

2012 Yamaha 
AR240 Twin 1812cc engines 

40 hrs $37,000

1999 Playcraft 2600 Powertoon 
Mer 200 EFI 

130 hrs $16,900

2006 Tahoe 215 CC, 
Merc 150, 20 hrs 

$16,900
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Buy The Best 
and Only
Cry Once!

573 348-4700
KellysPort.com

Since 1977 • 39 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

3545 Osage Beach Pkwy., Osage Beach, MO 65065

573 348-3888

2005 REGAL 3350 – VOLVO TW/5.7 – 550 HOURS Very 
clean one-owner boat designed specifi cally for the rough waters 
at the Lake of the Ozarks!!   $74,900

$37,800 $74,900  $114,900 $64,900
2006 SEA RAY 340 SUNDANCER – MERCRUISER 6.2L – 425 
HOURS Great traditional cruiser layout with V-drive that offers 
smooth operation! $114,900

 2012 BENNINGTON 2874 RCW I/O – VOLVO 5.7 GXI DP 
-  320 H.P. – 180 HOURS  Beautiful one-owner boat with low 
hours and powered by Volvo Penta 5.7 GXI Dual Prop! $64,900

2005 BENNINGTON 2550 RL – YAMAHA 225 TXRD –  Clean 
and great running Bennington that comes with a bow gate seat, 
entertainment table/cooler, and a 30 Day Major Mechanical 
Warranty!! $37,800

Our Pre-Owned Inventory - Online! KellysPort.com

See all the boats online at:

Lake’s
Best
Gas

Prices!

OUR TRADE INS
2008 SEA RAY 240 SUNDANCER – 5.0 – 140 HR – WHT ............................... $34,900
2004 FOUR WINNS 240 HORIZO  - 5.7 GXIDP ................................................ $24,900
1993 SEA RAY 250EC – 7.4 – 625 HRS - ...................................................... $10,900
2012 BENTLEY 250 ELITE CRUISE – 200 H.P. – 82 HRS. ............................... $32,900
2008 CREST 250 CARIBBEAN I/O – 350 MAG MPI B3 – 52 HRS ................... $39,900
2005 BENNINGTON 2550 RL – 225 TXRD - ................................................... $37,800
2005BENNINGTON 2575RL – 5.0L – WT/GRN ............................................... $34,900
2005 BENNINGTON 2575 RLI –  200 H.P. – YELLOW ..................................... $37,900
2001 BENNINGTON 25RL – 150 H.P. – WT/GRN ............................................ $26,900
2005 RINKER 262 BR – MERCURY 350 MAG – BLUE .................................... $26,900
1999 CHAPARRAL 2830 BR – VOLVO 5.0 GIDP – WT/GRN - .......................... $28,900
2007 MONTEREY 298 SS – 350 MAG MPI B3 – 170 HRS – RD/WHT ............ $58,900
1990 WEBBCRAFT 30 CONCORDE - T7.4 – WT/GRY – 500 HRS .................... $11,900
2005 CRUISER INC. 340 EXPRESS – T8.1 GI - ............................................... $89,900
2006 SEA RAY 340 SD – 6.2L – 425 HRS ................................................... $114,900
1997  FOUNTAIN 35 LIGHTNING – 500 H.P. – 250 HOURS ............................. $54,900  
2005 FOUNTAIN 35 LIGHTNING- 496 MAG HO – 116 HRS ............................. $74,900                                                                    

DECK BOAT
2000 BAYLINER 2659 RENDEZVOUS 5.0 – 250 HRS. – WHT ......................... $14,900
2001 BAYLINER 2659 RENDEZVOUS – WHT/BLUE - ...................................... $13,500

CUDDY
1993 REGAL 8.3SC – MERCURY 7.4 – TT/GRN ................................................ $9,900
1996 REGAL 8.3SC – 7.4 GLDP ..................................................................... $14,900
2004 REGAL 3350 – T5.7 GXI DP – 400 HRS ................................................ $64,900
2011 REGAL 3350 – T5.7GXI – 300 HRS- WHT ........................................... $129,000
2011 REGAL 3350 – T5.7 GXI DP - .............................................................. $114,900
2005 REGAL 3350 – T5.7 – 550 HRS ............................................................ $74,900

PERFORMANCE
2008 BAJA 30 OL – 496 – 300 HRS – RD/WHT ............................................ $69,900                                                        
1990 WEBBCRAFT 30 CONCORDE – T7.4 – WT/GRY – 500 HRS ................... $11,900
1997 FOUNTAIN 35 LIGHTENING – 500 HP – 250 HRS .................................. $54,900
2005 FOUNTAIN 35 LIGHTNING – 496 MAG HO – 116 HRS ........................... $74,900 

BOWRIDERS
2004 FOUR WINNS 240 HORIZON – 5.7 GXIDP  - .......................................... $24,900
1996 WELLCRAFT 2600 ECLIPSE – 454 VOLVO – 200 HRS – TL/WHT .......... $12,500
2002 FOUR WINNS 260 HORIZON – 5.7 GXI – 480 HRS ................................ $23,900
2005 RINKER 262 – 350 MAG MPI B3 –BLUE/WHT ....................................... $26,900
2004 MONTEREY 268SS -  MERCRUISER 375 H.P. – 510 HRS –RD/WHT ........ 29,900 
2007 REGAL 2700 – 250 HRS – TAN ............................................................. $47,500                                          
2003 CROWNLINE 270 BR – MERC 350 MAG – 322 HRS - ........................... $34,900
1999 CHAPARRAL 2830 – 5.0 GIDP - ............................................................ $28,900
2011 REGAL 2700 – 5.7 GXI DP - ................................................................. $64,900
1994 REGAL 8.3 SE – 7.4 GLDP- .................................................................. $18,750
1999 REGAL 2800 LSR – 7.4L – 355 HRS -  WHITE ...................................... $24,900
2004 REGAL 2900 – 5.7 GXI – 404 HRS – BLUE ........................................... $39,900
2007 MONTEREY 298 – TW/350 MAG MPI – 290 HRS – WHT/RD ................. $58,900

PONTOONS
2011 HARRIS-FLOTEBOTE  250SL – 250 VERADO 4-STROKE – 201 HRS ..... $49,900          
2005 BENNINGTON 2550 RL – 225 – 339 HRS - .......................................... $34,900
2008 CREST 250 CARIBBEAN IO – 350 MAG MPI B3 – 52 HRS..................... $39,900
2012 BENTLEY  253 ELITE – 200 MERC – 82 HRS ........................................ $32,900
2001 BENNINGTON 25RL – YAMAHA 150 2-STROKE – WHT ......................... $26,900
2005 BENNINGTON 2575RL – MERC 5.0L – WHT/GRN ................................. $34,900
2005 BENNINGTON 2550 RL – YAMAHA 225 4-STROKE – WHT - ................. $37,800
2005 BENNINGTON 2575 RLI – 200 H.P. – YELLOW ...................................... $37,900
2012 BENNINGTON 2874 RCW I/O – 5.7 GXI DP – 180 HRS. ......................... $64,900

PWC                        
2008 YAMAHA FX CRUISER SHO – 160 H.P  - 70 HRS ..................................... $7,900
2005 YAMAHA FX CRUISER HIGH OUTPUT – 160 H.P. – 70 HRS ...................... $6,900        
2003 SEA DOO GTX 4-TEC – ROTAX 1494 CC-4 STROKE – RED ..................... $4,600
2004 SEA DOO RXP SUPERCHARGED – 4 STROKE – 215 H.P. - ...................... $4,900 

CRUISERS
2008 SEA RAY 240 SD – 5.0 MPI B3 – 140 HRS – WHT/TAN ........................ $34,900
1993 SEA RAY 250 EC – MERC 7.4 – WHT/BLUE – 625 HRS ........................ $10,900
1999 LARSON  254 CABRIO – 5.7 GXI DP ..................................................... $14,900
1999 REGAL 2660 – T4.3L – 360 HRS – WT/TN ........................................... $33,900
2003 LARSON 2800 MARINQUE – WHITE ...................................................... $49,950
1993 BAJA 290 MY – MERCURY 350 – 600 HRS – N/PPL .................................SOLD
2013 CHAPARRAL 327 SSX – T350 – 120 HRS – BLACK ............................ $184,900
2000 RINKER 310 FIESTA VEE -  5.0 – 440 HRS – WHITE ............................. $34,900
2008 SEA RAY 310 SD – 350 MAG JS – 170 HRS ....................................... $114,900                                                     
2002 REGAL 3260 – T5.7 – WHT/SAND ........................................................ $63,900
2006 REGAL 3360 – T5.7 – TT/TAN – 190 HRS .................................$109,900 SOLD
2005 CRUISERS INC., T8.1 GI - ...................................................................... $89,900
2006 SEA RAY 340 SD – 6.2L – 425 HRS ................................................... $114,900
2005 REGAL 3560 – T8.1 GI – 360 HRS ........................................................ $99,900
2005 FORMULA 370 SS – T8.1 – WHT – 400 HRS ...................................... $139,000
2008 REGAL 3760 – T8.1 GI DP – N/BLUE- 235 HRS .........................$159,900 SOLD
2004 REGAL 3860 – T8.1 GXI – WHT/BGE -320 HRS .................................. $164,900
2002 REGAL 4260 VOLVO T/8.1 V-DRIVE – 640 HRS – WHT ........................ $114,900
1996 REGAL 402 COMM – T502 – WHT ........................................................ $54,900                                                                             
2011 REGAL 42 SC – T8.1 – N/GLACIER – 235 HRS. .................................. $349,900
2007 REGAL 4460 – T/8.1 – NTT/BLK – 110 HRS. ...................................... $259,000
2013 REGAL 52 SPORT COUPE – T600 IPS – NTT/BLUE ...................$809,000  SOLD
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