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by Nancy Hogland
Years of meetings; 

discussions, some of which 
became heated; strategy and 
stressful moments came to an 
end January 18 as city and state 
officials ceremoniously broke 
ground for the new four-lane 
highway connecting U.S. 54 
to Horseshoe Bend Parkway 
and the Lake of the Ozarks 
Community Bridge.

The road became a certainty 
when Gov. Jay Nixon awarded 
to the city of Lake Ozark 
a $4-million Community 
Development Block Grant 
through the state Department 
of Economic Development and 
MoDOT agreed to put up $8.6 
million, $2 million of which 
was pledged by Sen. Kit Bond.

Construction of the 1.8-mile 
long road, to be named Route 
242, is to begin immediately. 
The roadway will include a 
raised center median, curbs 
and gutter for drainage and an 
8-foot sidewalk on the north 
side. Bloomsdale Excavating, 
Company, Inc. of Bloomsdale, 
Mo., who submitted the low 
bid of $8,337,512.67, won the 
contract for the project which 
is expected to be completed 
within a year.

Lake Ozark Alderman Jeff 
Van Donsel, who, from day 
one was involved in the efforts 
to bring about construction 
of Route 242, said although 
he was quite sure no one 
envisioned the eventual 
method of funding that would 

be used to build the road, he 
knew all along that if everyone 
didn’t give up, the nearly 
decade-long dream would 
become a reality.

“With all the obstacles we 
had to overcome and with all 
the opposition – some from 
within – it would have been 
very easy to just throw up our 
hands and chuck the whole 
idea. I know a lot of people 
expected us to do just that. 
But I knew how important 
this road would be to the city 

and decided long ago that we 
shouldn’t stop fighting until it 
came to pass,” he said.

According to previous 
projections, once opened 
up by the extension, land 
currently assessed at 
approximately $500,000, will 
allow development that has 
the potential of bringing that 
property’s assessed value up 
to more than $82 million, 
pumping close to $200 million 
additional real estate, sales, 
utility and personal property 

taxes into city, county, fire 
district and the school district 
coffers.

Van Donsel, who’s been 
involved in city government 
since joining the Planning 
and Zoning Commission in 
2002, said few are aware of 
the behind-the-scenes work 
that made that day’s ceremony 
possible.

“The groundwork was being 
laid all the way back when Gary 
Weber was mayor and he was 

continues on page 32

Numerous officials from Lake Ozark, Camden and Miller counties and the state watch Camden County Commissioner 
Bev Thomas, Lake Ozark Mayor Johnnie Franzeskos, Missouri Department of Economic Development Deputy Director 
Mike Downing and Lake Area Chamber of Commerce President Jerry Hawkins ceremoniously turn the first shovel-
full of dirt, marking the beginning of the Route 242 construction project. The road, which will link Horseshoe Bend 
Parkway and the Community Bridge with the new U.S. 54 Expressway, is to be complete in one year.
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by Nancy Hogland
Recent bouts of winter weather 

caused numerous flight delays and 
cancellations across the county. 
According to Chris Harvey, resi-
dent expert with Squaremouth.
com, a website allowing compari-
son shopping for travel insurance, 
coverage could have paid for itself 
100-fold in many of those cases. 
However, he warns travelers to 
always read the fine print before 
signing on the dotted line and not 
to assume anything. 

As a “rule of thumb,” he said 
unused travel arrangements – 
missed hotel nights, cruise and 
even tour costs – are typically 
pro-rated and reimbursed – if the 
company covers trip interruption 
due to inclement weather. And if the 
travel delay is so long that the entire 
trip is missed, most companies will 
reimburse the policy holder all 
costs. However, Harvey said that’s 
not the case across the board. He 
suggests looking for a policy that 
specifies coverage if 50 percent or 
more of the trip has been missed.

Travelers who make it to their 
vacation spot but face problems 
getting back home don’t have to 
have their vacation spoiled by a 
backache from sleeping in a chair 
or on the airport floor. While delay 
time differs by policy, the majority 
cover the cost of a hotel, food and 
taxi. For more information on 
Squaremouth, which features 21 
different companies, visit www.
squaremouth.com.

Blaming the move on higher jet 
fuel prices, all major airlines raised 
prices last month from $4 to $10 
per round-trip ticket on domestic 
flights. St. Louis-based Southwest 
Airlines, which increased ticket 
prices $2 each way on trips up to 

500 miles, $3 for flights spanning 
501 to 1,000 miles, and $5 each 
way for longer flights, was first to 
hike fares across the board. Soon 
after, American, Delta, United, 
Continental, US Airways and 
Frontier followed.

More than $2.1 billion of 26 
major airlines’ $3.84 billion in 
profits during the third quarter of 
2010 came from fees, according 
to the Bureau of Transportation 
Statistics. Considered easy sources 
of revenue, experts say airlines are 
looking at more ways to up fees 
in 2011. They soon expect to see 
fees added to the price of tickets 
for those who want to check in, in 
person, rather than using airport 
kiosks. However, those same airlines 
are also looking into additional 
fees for online bookings. Best bet? 
Check in at kiosks but bring cash 
because those travel experts also 
say airlines are going to begin 
charging an additional fee for using 
credit cards other than their own 
airline-branded cards to purchase 
tickets. Airlines also are expected 
to begin charging incremental fees 
for each extra pound packed in 
luggage over a certain permitted 
weight and may even add a “long-
distance” surcharge for luggage 
traveling over a certain number of 
miles to cover the cost of the extra 
fuel required to transport the bags 
a longer distance.

On the other hand, Dublin, 
Ireland based Budget airline 
Ryanair has taken cost-cutting to 
new heights, announcing plans 
to renovate part of its fleet to 
include a “standing-room-only” 
section. According to a Ryanair 
spokesperson, the vertical seats 
will take the place of 10 rows of 
traditional seating, allowing the 

airline to hold an additional 40 
to 50 passengers. However, those 
passengers may find themselves 
trying to “hold it,” when they fly 
as the airline also plans to begin 
charging a $1.50 fee for using the 
bathroom on short flights.

Last month, Alaska Airline 
launched a new non-stop route 
from Bellingham International 
Airport in Washington to Honolulu 
International Airport. The new 
flights, operating with Boeing 737-
900 aircrafts, will feature Hawaiian-
themed meals, a complimentary 
Mai Tai and a special blend of 
coffee created for the flights. The 
jets will accommodate 16 in first 
class and 141 in the main cabin.

Those fortunate enough to live 
year-round at Lake of the Ozarks 
may wonder why they’d ever need 
to take a vacation away from such 
a beautiful vacation spot. However, 
for those who are interested in 
“following the crowd,” we’ve 
checked several travel sites and 
compiled a list of the most visited 
U.S. tourist destinations. For the 
umpteenth year in a row, last 
year New York City was the most-
visited city in the nation. Although 
Broadway shows were a huge draw, 
Times Square ranked as the most- 
visited spot with 2,000 pedestrians 
traversing that section of 7th 
Avenue every 15 minutes.

In the past Las Vegas has always 
taken the No. 2 spot but this year 
vies for runner up with Washington 
D.C. Disney World and Disneyland 
attendance put the theme parks in 
fourth and fifth place respectively. 
San Francisco, where many have 
been known to leave their hearts; 
Niagara Falls; the Great Smoky 
Mountains National Park, which 
sees more than 10 million hikers 
tromping through its woods each 
year; the Grand Canyon; and the 
state of Hawaii follow. 

Armchair Pilot

For the past 40 years the 
Browns and my Family have 
been living, working and con-
tributing to a better way of 
life for everyone at Lake of the 
Ozarks.   In addition we have 
aggressively supported nearly 
every charitable cause in the 
area.  We have not received any 
help from the government (i.e. 
TIF).  Our projects were also 
blighted (i.e. we hit rock when 
we dug too) and we footed the 
bill out of our own pockets with 
no outside help.

Contrary to Ms. Viselli’s opin-
ion I believe that if the Ham-

mons project had started when 
she thought it should, it would 
have been under construction 
when the economy went south 
and tourism and financing 
dried up.  This is also the time 
frame when Mr. Hammons got 
ill thus diminishing some of the 
enthusiasm for the project.

Had this scenario taken 
place, we at Lake of the Ozarks 
would be looking at another 15 
story high rise (when the county 
has a 5 story minimum) half 
finished and abandoned build-
ing,  like Majestic Point, anoth-
er eyesore on our community.  

Another point to consider in 
an economy based on capital-
ism - why should some private 
projects get government help 
while the rest of us have to find 
our own way.  This creates an 
uneven playing field and in my 
eyes is grossly unfair.

I applaud the Brown’s for 
their continuing and unselfish 
contributions to every single 
community project presented, 
while getting continuously 
pummeled by a non-elected 
government worker and the 
press, and to their stand on

continues on page 4

Letters to the Editor
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23 Years Strong.

By Michael Gillespie
Men, heed this warning: Feb-

ruary 14 is not a day to take light-
ly. If you have a wife, a fiancé, or 
a girlfriend you had better not 
forget it. The woman in your life 
isn’t forgetting it, but don’t ex-
pect her to throw any hints. She’s 
testing you. 

So, gents, how did we get into 
this mess? It seems that back in 
very ancient Roman times there 
was a holiday known as Luperca-
lia. This holiday took place over 
three days in mid February. The 
festival time was supposed to 
ward off evil spirits and cleanse 
the city, thereby making it a 
more healthy and fertile place. 
Amongst the activities, accord-
ing to Plutarch, certain “noble 
youths,” without apparel, would 
run up and down the city streets 
for “sport and laughter.” The 
chronicler fails to say who was 
laughing at whom. In any case, 
these sporting young men car-
ried only a “shaggy thong.” This 
they used to strike people on the 
hand that they passed along their 
jaunt. Supposedly, many women 
would place themselves in con-

spicuous places along the way so 
that they would be smacked by 
these thongs. This was believed 
to aid in fertility. The festival of 
Lupercalia continued each year 
until 496 A.D. when Pope Gelas-
ius I abolished it.

By that date, the Roman 
Catholic Church had a substi-
tute holiday in mind. There had 
been at least two different mar-
tyrs in the early Church named 
Valentine. One of them, a priest, 
is said to have been executed be-
cause he secretly had been mar-
rying young couples so that the 
husband could avoid military 
service. The Roman army did 
not accept married men on the 
grounds that they did not make 
good fighters. While imprisoned, 
young couples would visit the 
priest and leave him farewell 
notes — regarded by some as the 
first “valentines.” 

Another Roman named Val-
entine, a priest or possibly a 
bishop, was persecuted for his 
religious beliefs and also sen-
tenced to death. While in prison 
he is said to have healed the 
jailer’s daughter, who was blind. 

After the miraculous healing, the 
holy man sent messages of love, 
encouragement, and faith to the 
girl, signing them “from your Val-
entine.”

With these traditions in mind, 
and with the intent of Christian-
izing a former pagan holiday, the 
Church declared February 14 

to be the feast of St. Valentine. 
Exactly which Valentine was be-
ing honored was unclear, and 
that uncertainly was further ob-
scured during the Middle Ages 
when a popular book of  legends 
blurred the distinction between 

the two. Nevertheless, St. Valen-
tine’s Day came to be linked to 
the tradition of sending notes to 
one’s romantic interest.

One thing gradually led to 
another. In 1400, a court was es-
tablished in Paris to adjudicate 
cases involving love contracts 
and betrayals. Appropriately, the 
court was founded on St. Val-
entine’s Day. A valentine poem, 
the earliest known example of 
the genre, survives from the year 

1415. And Valentine’s Day, as 
well as the term “to be your Val-
entine” is mentioned in Hamlet, 
from the year 1601.

The practice of sending val-
entine cards was well estab-

lished in England and America 
by the mid-nineteenth century. 
Handwritten notes soon were re-
placed by mass-produced print-
ed cards with romantic images 
and flowery prose. What child of 
more recent times cannot recall 
exchanging cards and small gifts 
at school on February 14 — to 
the everlasting embarrassment 
of the boys and the blushing reti-
cence of the girls? The Greeting 
Card Association of the United 
States now estimates that over 
one billion valentine cards are 
sent annually worldwide, mak-
ing it second only to Christmas 
cards.

One final change in the 
celebration of St. Valen-
tine’s Day took place in 1969.  
In that year the Roman Catholic 
Church removed the feast day 
from the calendar of saints. This 
was done because of the paucity 
of information about the saint. 
The feast of two other saints, 
Cyril and Methodius, whose 
lives are better documented, are 
now celebrated on February 14. 
Though the date had been wide-
ly observed in the secular sense 
before 1969, this change opened 
the door to out-and-out com-
mercialization. The day was now 
simply called Valentine’s Day.

A Valentine’s Day Primer
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“Insurance Talk”
with J.L. Brenizer of Golden 
Rule Insurance

AUTOMOBILE:
Know Your Coverages

Let’s talk this month about the 
meaning of the coverages on your 
auto policy. Many times people 
come into the offi ce for insurance 
on their auto and are unsure ex-
actly what each coverage repre-
sents. These coverages are impor-
tant to you, the insured. You want 
to make sure you have the best 
option available for your money.

Bodily Injury Liability (BI): This 
coverage is mandatory in the state 
of Missouri and is for the ‘other’ 
person in the event the other party 
should fi le a lawsuit against you. 
You want to make sure you have 
enough insurance to cover a 
judgement against you in a law-
suit, without jeopardizing your 
personal assets.

Property Damage Liability (PD): 
This coverage pays for damages 
to someone else’s property. Nor-
mally this would be their car, but 
it could also include other prop-
erty such as a fence or house that 
was damaged in the accident. It 
also provides legal defense in the 
event another party fi les a lawsuit 
against you. If you select limits 
that are too low, you could be put-
ting yourself at a risk fi nancially.

Un-insured Motorist Bodily In-
jury (UM): In the event that you are 
involved in an accident where the 
at-fault driver has no insurance - 
this covers ‘you’ the insured and 
members of your household and 
your passengers for bodily / per-

sonal injuries, damages, or death. 
This also covers property damage 
sustained by you when the at-
fault driver does not carry enough 
insurance to cover your needs. 
This would include a hit and run 
incident. The coverage pays up to 
the limit you have chosen. This is 
a Missouri state required coverage.

Under-Insured Motorist Bodily 
Injury (UNDUM): Covers your inju-
ries when the at-fault driver pos-
sesses insurance, but the limits of 
liability are low and not suffi cient 
to cover the damages. This cover-
age is not required by the state of 
Missouri.

All coverages are limited to the 
terms and conditions contained in 
your policy. I encourage you to stay 
in contact with your agent and re-
view your coverages annually.

JL Brenizer, LUTCF is a Certifi ed 
Insurance Counselor with the Golden 
Rule Insurance Agency in Osage Beach. 
He can be reached at 573-348-1731 
for additional comments or questions.

J.L.  Brenizer, CIC, LUTCF
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Letters to the 
Editor

continued from page 2
government funding of the 
Hammons project.  We should 
all be grateful to the Browns 
that we are not looking at an-
other half finished 15 story 

structure in the middle of our 
beautiful community.

Bruce Thomson
Mallard Point Resort
January 20, 2011

Letters to the Editor are Welcomed!
Of course we reserve the right to edit material submitted to 

us for content, clarity, space and spelling. We will not print any 
material that personally attacks any person, public or private. 
Publishing of Letters to the Editor are at our sole descretion, and 
are subject to available space. Please make sure your name and 
address are included in the letter, anonymous submissions will 
not be printed. All submissions become the property of Benne 
Publishing, Inc., and are Copyright 2011 as part of the magazine’s 
contents. Submitted materials cannot be returned.
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by Nancy Hogland
For the third time in as many 

years, Osage Beach aldermen 
are running unopposed in the 
April municipal elections.

Ron Schmitt, who was first 
elected in 2007, is running 
unopposed in Ward 1; Steve 
Kahrs, who has served since 
2003, is running unopposed 
in Ward 2 and John Olivarri, 
a member of the board since 
2007, has no competition for 
Ward 3. 

According to City Clerk Diann 
Warner, the last time there was a 
contested election was in 2008 
when Eric Medlock and Penny 
Lyons ran for mayor; Rich 
Martin and Kevin Rucker ran 
for alderman in Ward 1; Janelle 
Bednara and Lois Farmer ran 
in Ward 2 and Chris Foster and 
David Gasper ran in Ward 3.

The Village of Four Seasons 
race also has no competition. 
Two seats are open and two 

candidates, Bob Weeks, who last 
July was appointed to the board 
of trustees after Tom Reinhart 
passed away, and former 
Camden County Commissioner 
Carolyn Loraine filed to fill 
those positions. Don Ruppin, 
who served as a trustee for the 
past 14 years, chose not to run 
for re-election.

“I decided that 14 years was 
long enough – it was time to 
step down and let someone else 
come in and run things,” he 
said.

However, every Lake Ozark 
candidate faces opposition.

Incumbent Mayor Johnnie 
Franzeskos, who has served 
two terms in that position and 
one year as alderman, will 
be running against Jeff Van 
Donsel, who has served as 
an alderman since 2006, and 
newcomer Bernard (Big Mike) 
Flaherty. In Ward 1, Barb Smith, 
who challenged the city after 

they initially refused to repair 
her grinder pump, then later 
reneged, is running against Judy 
Neels. Neels was appointed 
to fill the spot vacated by 
Franzeskos when he moved to 

the mayor’s position and was 
then reelected in 2009. In Ward 
2, Incumbent Robert Davis, 
who has served as alderman 
for two terms, faces off against 
Tony Otto. And in Ward 3 Todd 

Painter, who was just appointed 
to the city’s Planning and 
Zoning Commission, is running 
against Susan Drummond, who 
was elected in 2009.

858 Hwy 42 Osage Beach, MO
573.348.4444 • M-S 10-5

•	 Design	and	Color	Consultation
•	 Home	Staging
•	 Furniture,	Art,	Lamps,	Accessories
•	 Event	Design	and	Rentals

www.spectrainteriors.com

Some municipal seats contested, some not

Keith Rustand was recently awarded 
Top Producer of the Year for the office 
of Jacobs Real Estate Partners, ReMax 
Lake of the Ozarks, in Osage Beach. 
Rustand’s 44 years of sales experience in 
the jewelry business, as well as over 30 
years experience in land development, 
landscaping and building homes has 
helped in his success with the Jacobs 
Real Estate Partners team.   For more 
information you may contact Jacobs Real 
Estate Partners, 573-302-2345.

Rustand Top Producer



Lake of the Ozarks Business JournalFebruary, 2011Page 6

3287 Bagnell Dam Boulevard • Lake Ozark • Boulevard • 573-365-2003

Dear friends,
    We have moved to a new larger building in order to service our customers needs and 
continue to help develop and build a better quality of like for the Lake Ozark community. 
   This new location will better allow us to play a bigger role in planning, designing and helping 
build the sewer, water, roads and buildings necessary for the economy of our region to grow 
and expand.  Please stop in and visit us in our new location at 3287 Bagnell Dam Boulevard 
for all of your civil and architectural engineering needs. 

Sincerely, Stan Schultz and Bob Summers
Owners Schultz and Summers Engineering

www.schultzandsummers.com

T-Shirts
Team Uniforms
Jackets
Corporate Apparel
Hats  •  Bags
Promotional items

If We Don’t Have It,
You Don’t Need It!

Locally Owned & Operated by Mo Benne
1029A Ozark Care Dr • Osage Beach
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Home Finishing Touches
with Ronnie Roberts of DKB

Characteristics of 
Wood Types

No matter which species you 
choose for your new kitchen or bath 
cabinetry, please keep in mind that 
no two pieces of wood are exactly 
the same. Stains are likely to exagger-
ate the difference between open and 
closed grains and other markings in 
wood. Grain variation and color change 
should be expected. As hardwood ages, 
it will darken when exposed to differ-
ent types of light. Color differences, or 
changes in wood can also be caused by 
exposure to harsh chemicals, extreme 
heat or moisture. Additionally, wood 
species exhibit other defi ning char-
acteristics, such as mineral deposits/
streaks, knots, sap runs, pinholes and 
wormholes. These markings make the 
wood unique and contribute to its en-
during beauty.

Four of the more popular wood 
species at the Lake are; Alder, Cherry, 
Maple and Rustic Alder.

Alder has a straight fi ne textured 
grain similar to cherry and maple. Al-
though classifi ed as a hardwood, it is 
moderately light in weight and consid-
erably softer than other species. There-
fore, care must be taken as it will dent 
and mar easily, Alder may exhibit grain 
and color variations, sapwood can be 
distinguishable from the heartwood, 
tight pin knots are sometimes present.

Cherry is characterized by its red 
undertones, but may vary in color from 
white to a deep rich brown. Cherry is 
a close-grained wood with fairly uni-
form texture, revealing pin knots and 
curly graining. All wood will age with 
time and the fi nish will darken. This 
is especially true for cherry. This is a 
sought-after quality in cherry cabine-
try, and those who select it expect this 

evolution.
Maple is a close-grained hard-

wood that is predominantly white to 
creamy-white in color, with occasional 
reddish-brown tones. While maple typi-
cally features uniform graining as com-
pared to other wood specie, character-
istic markings may include fi ne brown 
lines, wavy or curly graining, bird pecks 
and mineral streaks. These traits are 
natural and serve to enhance maple’s 
natural beauty.

Rustic Adler is characterized by 
its light brown and reddish under-
tones and may contain a variety of 
pin holes, open and closed knots of 
various sizes and colors, small cracks, 
bird pecks, mineral streaks and grain 
variation. Some knots may have small 
holes through the panel. Larger holes 
will not be fi lled. In addition, the wood 
will contain color difference caused by 
variations in minerals found in the soil, 
creating visible mineral tracks.

Ronnie Roberts is the Store Man-
ager at DKB. Located at 924 Hwy 42, 
in Osage Beach, Ronnie and the staff 
can be contacted at 573-348-4464 or 
rroberts@riback.com. Their web site is 
www.dkbshowroom.com. 

Ronnie Roberts

MAGAZINE

What the Lake’s been waiting for�…

sophisticated.
edgy. bold.

M NEM

Representing the Successful Businesses 
at the Lake of the Ozarks and Reflecting 

the Quality of Life We Know and Love.
ELITE HOMES • PEOPLE • FASHION • TRAVEL • CULTURE AND MORE

GAZGAZG INNE

Representing the Successful Businesses 

LOProfile_Shootout10.pdf   7/22/10   10:47:59 AM
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“Ask An Engineer”
with Stan Schultz of Schultz 
& Summers Engineering

Water Quality, Lake 
Ozark & Our Economy

One thing I have learned in my 
fi rm’s 7+ years of working in the 
Lake area is that the Lake’s econo-
my is very good for Missouri.  Our 
visitors come by the thousands 
from neighboring states many 
times a year and spend a generous 
amount of money with each trip.   
To ensure this trend continues 
those of us that call Missouri home 
must work hard to fi nd economical 
ways to protect this asset by devel-
oping responsibly and improving 
what has already been developed.  

Last month’s water symposium 
hosted by Missouri’s Attorney 
General was a good start to devel-
oping a realistic strategy of man-
aging wastewater produced by 
those of us with homes or condos 
near the Lake.  Over the course of 
the two day event we heard from 
scientists, economists, engineers, 
local offi cials, and even a State 
Senator about their particular area 
of expertise.  It is events such as 
this that starts a positive dialog to 
managing issues that are impor-
tant to all Missourians.  

My fi rst customer at the Lake, 
the Gravois Arm Sewer District, 
has always told me that a ‘per-
ceived’ problem with the lake’s 
water is just as bad for the Lake as 
a real, documented problem.  I be-
lieve this and only have to look at 
the Gulf Oil Spill this summer as an 
example of what ‘perception’ can 
do to tourism.  Let’s all keep these 
folks in our prayers and hope they 
have a better season next year.  

Managing the sewer situation 
at the Lake is going to be a great 
challenge.  We have to be vigilant 
in maintaining the commerce we 
already have and use the clean 

water campaign as a tool for de-
veloping more commerce.  The 
Governor’s order to post all beach 
closings has proven many bodies 
of water in Missouri have more 
problems than the Lake.  We need 
to use this information along with 
a proactive approach to improving 
overall water quality as a catalyst 
to bringing more tourists to the 
Lake in the coming years.  

Missouri has the best natural 
resources in the Midwest and pro-
tecting them should be one of our 
state’s most important functions.  I 
know all of us who love the Lake 
will agree and work in unison as 
this clean water campaign begins 
to have positive results.  We just 
have to stay engaged to ensure 
the outcome is proactive and not 
reactive. 

Stan Schultz owns Schultz and 
Summers Engineering in Lake 
Ozark Missouri.  If you have any 
questions concerning, water or 
wastewater management, fl ood 
certifi cation, property surveying, 
dock permits, or commercial site 
development and design you can 
reach Stan at 573-365-2003 or 
email sjschultz@schultzandsum-
mers.com or visit www.schultzan-
dsummers.com     

Stan Schultz

www.lakeliquor.net Laurie:
212 S. Main

(573) 374-4850

Osage Beach: Dumar Plaza 
3715 Highway 54

(573) 348-3838

Please drink responsibly.

Enjoy Lake of the Ozarks!

Visit Online and Listen Live at Mix927.com
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Two thousand eleven will 
be an unprecedented year for 
earthquake preparedness in 
Missouri, including the first 
statewide earthquake drill 
and participation in national 
earthquake response exercise.

In 2011, the bicentennial 
of the great New Madrid 
earthquakes of 1811-1812, 
Missourians will take part in 
important and unprecedented 
earthquake preparedness 
events, including a statewide 
“ShakeOut” drill on April 
28 and a five-day training 
exercise focused on a 
coordinated local, state 
and federal response to a 
7.7 magnitude New Madrid 
Seismic Zone earthquake, 
May 16-20. It all begins in 
February.

Gov. Jay Nixon has 
proclaimed February as 
Earthquake Awareness Month 
in Missouri, and encourages 
all Missourians to learn 
more about how to protect 
themselves and their families 
in the event of an earthquake.

“We don’t know when the 
next big earthquake will hit 
Missouri, but we’ve got to be 
ready when it does,” said State 
Emergency Management 
Agency Director Paul 
Parmenter.

“The bicentennial provides 
a tremendous opportunity 
to help citizens, emergency 
responders and local officials 
prepare for such a natural 
disaster, so we can have the 
best response possible if a 
major earthquake strikes.”

On Feb. 11, the bicentennial 
of the great New Madrid 
earthquakes will be marked 
at the Earthquakes: Mean 
Business seminar at St. Louis 
University.

Federal Emergency 
Manage-ment Agency 
Administrator W. Craig Fugate 
will be among the disaster 
preparedness and emergency 
management experts taking 
part in the seminar focused 
on disaster preparedness and 
business continuity planning.

The New Madrid Seismic 
Zone, centered in southeast 
Missouri, is the nation’s most 
active earthquake zone east 
of the Rocky Mountains. 
At least three of the largest 
earthquakes in history in the 

continental United States are 
believed to have occurred in 
that area in 1811-1812. The 
largest of the quakes was 
centered in the southeast 
Missouri town of New Madrid 
and occurred on Feb. 7, 1812.

The earthquakes altered the 
flow of the Mississippi River, 
turned rich farmland into 
fields of sand and destroyed 
countless structures. People 
on the East Coast of the 
United States felt shaking and 
church bells reportedly rang 
as far away as New England. 
Although no one can predict 
future earthquakes, scientists 
say it’s only a matter of time 
before another major quake 
strikes the area.

In Missouri, a major 
New Madrid Seismic Zone 
earthquake would likely be 
felt throughout the state, as 
well as nearby states to the 
south and east. Missouri has 
a comprehensive earthquake 
response plan in place to 
assist the 47 counties that 
likely would be impacted 
most directly.

One of the best 
opportunities for the public 
to get involved is the Great 
Central U.S. ShakeOut, on 
April 28.  Missouri is one 
of seven Midwestern states 
that are asking residents to 
participate in an earthquake 
drill simultaneously at 10:15 
a.m. that day.

During the ShakeOut, 
residents should practice 
the “Drop, Cover, Hold On” 
technique for 60 seconds.  At 
precisely 10:15 a.m. April 
28, thousands of citizens 
throughout the Midwest will

DROP to the ground
Take COVER by getting 

under a sturdy desk or table, 
and

HOLD ON to it until the 
shaking stops.

SEMA has produced a 
three minute video showing a 
fourth grade class taking part 
in a “Drop, Cover, Hold On” 
drill.

In May, officials throughout 
Missouri will be part of the 
largest ever national level 
exercise, focusing on a 
coordinated response to a 
7.7 magnitude New Madrid 
Seismic Zone earthquake.

2011 big year for
earthquake readiness
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The Rise and 
Fall of Home 
Sales at the 
Lake

Along with the rest of the country, 
the lake area saw home sales soar 
upward from 2002 to 2006 then fall 
each year since.  Below is a chart 
showing the sales volume of homes 
sold since 2002 based on data from 
the Bagnell Dam Multiple Listing Sys-
tem.  As you can see on the chart, the 
dramatic drop has eased over the past 
3 years and I believe will stabilize by 
the end of 2011.  Although there is no 
denying the decrease in homes sales, 
32.4% more homes sold in 2010 com-
pared to 2002.  

Overall property values are down 
from 15%-30% across the board.  I 
think much of this is due to the fore-
closure rate and the fact that fore-
closed properties generally are put 
on the market at 10%-15% below 
the current market.  Each foreclosure 
sale creates a new comparable on the 
market and drives values even lower 
so the easing of the foreclosure rate 
will have to occur before we see a sub-
stantial increase in value.  Many sellers 
don’t have to sell and are not willing 
to take that big of loss and simply in-
tend to ride this out.

We are fortunate here at the lake 
to have so much future commercial 
development in the works.  This will 
drive down the unemployment rate 
and create a higher need for hous-
ing.  It is estimated that on average 
for every home purchased $60,000 is 
pumped into the economy for furni-

ture, home improvements and related 
items.  Plus homeowners pay 80-90% 
of individual federal income taxes.  
Homeownership provides homeown-

ers, their communities and our country 
with so many benefi ts.  

The ongoing improvements to our 
road and highway systems around the 
lake as well as the increase in new and 
well known businesses allow us to ap-
peal to an even larger group of people.  
As I continue to say, this is an excellent 
time to purchase property whether for 
personal use or investment.  There 
are great prices available and interest 
rates are at an all time low.

If you would like a detailed sales 
report on your specifi c property type or 
neighborhood, or would like informa-
tion on the best buys at the lake, con-
tact C. Michael Elliott & Associates at 
866.Your.Lake or cme@yourlake.com  
View thousands of lake area listings at 
www.YourLake.com.  You can also log 
your opinions on Michael’s real estate 
blog, www.AsTheLakeChurns.com

As the Lake Churns

Real Estate and Lake News 
with C. Michael Elliott
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Tax Preparation
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Employee Bene�ts

Audit & Review Services

Business Succession Planning

Accounting Software

YOUR PARTNERS IN PROGRESS WWW.WTCPA.COM

201B CLIFFSIDE CENTER

2140 BAGNELL DAM BLVD.
LAKE OZARK 573-964-5739

2700 MATTHEW DRIVE

SEDALIA 660-827-4990

2751 SOUTH ODELL

MARSHALL 660-886-6815

Three Locations
To Serve You!

Our Specialty is Non Shed Hypo Allergenic Companion Puppies

We offer Designer Hybrids and Purebred Puppies.
All  Puppies are sold with a 1 YEAR HEALTH GUARANTEE and a  LIFETIME RETURN POLICY.

4265  Hwy 54  Across from Osage Beach 
WALMART Hours: 11 am - 5 pm

Email:  joy@puppystop.net

(573) 348 5400

A unique, Professional 
Breeder-Owned Store.

$36 Per Year Subscriptions
(573) 348-1958
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by Nancy Hogland
It’s back to the drawing 

board for Osage Beach. In 
January, Best Buy Co. informed 
Dierberg’s Markets that in view 
of December 2010 sales reports, 
they have put all expansion 
plans – including opening a new 
store at Lake of the Ozarks – on 
hold.

Originally, Osage Beach 
aldermen approved a $5.1 
million Tax Increment Financing 
(TIF) plan to offset construction 
costs of a 142,000-square-foot 
shopping mall that would house 
a Dierberg’s grocery store, a Best 
Buy electronics store, another 
junior box store and a handful 
of other small retailers. Although 
the board hoped to approve the 
final agreement with Dierberg’s 
at its Jan. 6 meeting, because 
City Attorney Ed Rucker and 
City Administrator Nancy 
Viselli, along with a couple 
Dierberg’s representatives, were 
on vacation, the vote was to be 
delayed until January 20. On 
Jan. 7, Best Buy released a report 
stating sales were down in almost 
every division. The release stated 
while the company’s online sales 
increased 13 percent, domestic 
store sales declined 5 percent 
compared to a 9.3-percent 
growth in the same period 
the previous year. The report 
said the electronics retailer 
experienced a 5-percent decline 
in revenue performance based 
on new store sales for the past 12 
months. The report said overall, 
revenue for the fiscal month of 
December, which ended Jan. 1, 
2011, decreased 1.6 percent to 
$8.4 billion. 

Viselli said because the 
projections and assumptions 
in the original TIF plan were 
based on Best Buy being a part 
of the tenant mix, Dierberg’s 
would be required to go back to 
the TIF commission to start the 
approval process over again. 
Original figures showed if the 
TIF was paid off in 10 years, in 
years 1 to 10 after the stores were 
open Camden County would 
have received $281,700 in sales 
tax revenues. In years 11 to 20, 
the city would have received an 
average of $1 million and the 
county would have received 
$665,380. If the TIF was paid off 
in 10 years, during years 1 to 10, 
an average annual real property 
tax of $60,900 would have been 
paid to the taxing jurisdictions. 

During years 11 to 20 that 
number would have risen to 
$176,300.

Viselli said the amended 
plan, which will include the new 
projections, would be available 
for public review by Feb. 1 at City 
Hall. The TIF Commission will 
meet at 6 p.m. March 2 to look 
over the new plan and make a 
decision on whether they should 
recommend approval to the 
board of aldermen.

City Attorney Ed Rucker said 
the plan would contain as much 
“flexibility” as possible in order 
to give Dierberg’s room to sign 
on other tenants or even bring 
Best Buy back into the fold, 
should their 2011 first-quarter 
earnings show recovery.

“Best Buy isn’t totally out of 
the picture. They’ve pulled back 
for now but because Dierberg’s 
is anxious to get moving on the 
project, and because they have a 
couple other retailers interested 
in the project, they decided to 
reevaluate,” he said, adding, 
“Our hope is that this glitch 
won’t delay the development 
more than a month or so and 
that the shopping center will still 
be open by the spring of 2012.”

Viselli said while the 
announcement initially was a 
little disheartening, she too was 
confident that the project would 
continue to move forward.

“There are a couple other 
retailers that Dierberg’s was 
working with – Best Buy was just 
the first to step up to the plate 
– but now that it appears they 
might be out of the picture, we 
might end up with something 
people will like even more,” she 
said. “Dierberg’s is very positive 
and excited to build here so 
we’re confident that this is going 
to happen.”

Viselli also said that, to date, 
no legal action by another 
developer had been taken to 
stop the project altogether.

At the Dec. 16 board of 
aldermen meeting, Robert Harry, 
who said he represented Gary 
Prewitt and Prewitt Enterprises, 
threatened legal action should 
the city go forward with the plan. 
He said the TIF should not be 
approved because Dierberg’s 
wasn’t planning to make any 
infrastructure improvements to 
benefit residents. Harry also said 
the blight study being used was 
outdated.

Best Buy pullout opens 
door for other retailers
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Ask your mortgage
professional
What Every First-Time
Homebuyer Should
Know and Expect
When Buying A Home
Loan Pre-Approval Process

First, let me assure you that money is 
still available.  There is also 100% fi nanc-
ing still available.  Knowing how much 
you can afford is the fi rst real issue that 
you need to discuss with a Certifi ed and 
Licensed Mortgage Professional.  Know-
ing what price range you can afford and 
getting pre-approved will help you shop 
for the right home.  So the fi rst item on 
your list is to be pre-approved for a mort-
gage loan.

This means working with a Mortgage 
Professional that evaluates your entire 
fi nancial situation and gives you a let-
ter of pre-approval for you to use in the 
shopping process. This really is the most 
important step in the process and needs 
to be done before you start shopping for 
a home.  Skipping this vital fi rst step, you 
will have no direction on the price range 
and location of which properties you can 
really afford. 
Choosing A REALTOR®

Second, you will need to fi nd a 
reputable and knowledgeable REAL-
TOR®.   Working with a local REALTOR® 
is also very important.  They are familiar 
with neighborhoods, school districts and 
other important aspects of your area and 
you will need their expertise when pur-
chasing your fi rst home. 
Finding The Perfect Home

Shopping in your price range will 
help you narrow down the possibilities 
and ensure that you fi nd the home of 
your dreams with an affordable mort-
gage payment.  Buying a home is the 
single largest fi nancial transaction you 
will do you in your lifetime.  Take your 
time and fi nd the home that best fi ts you 
and your family’s needs today and in the 
future.  Think about the future, buying a 
home is a long-term investment.  Think 
about your short term and long term 
goals. How the house will fi t into your 
plans? 
Loan Process

While there are many loan products 
on the market today, you need to know 
which option will best fi t your individual 
fi nancial needs. FHA, USDA, VA, or Con-
ventional,  all of these mortgage prod-
ucts are good programs, however you 
need to know which option will best 
fi t your individual fi nancial needs.  De-
termining the right mortgage strategy 
will be big part of which option will best 
fi t your personal fi nancial goals.  Keep 
in mind when inquiring about a mort-

gage not all lenders offer all loan pro-
grams.  If the lender does not offer all 
loan programs how do you know you 
are getting the right mortgage loan for 
your individual situation.  Working with 
a Mortgage Professional will help you 
understand each option and the benefi ts 
of each program.  
Seller Paid Closing Costs

Sellers can pay up to six percent of 
your closing costs for many of the loan 
programs available.  This offers you the 
opportunity to bring less money to clos-
ing.  This also allows many fi rst-time 
homebuyers the opportunity to purchase 
a home with little money out of pocket.  
With so many homes on the market to-
day, this is also an incentive to buyers 
to look at a property offering seller paid 
closing costs. It can also be a  deciding 
factor of which home they can really af-
ford. 
Your New Home

While the loan process and the home 
buying experience is new to all fi rst-time 
homebuyers working with Professionals 
in all aspects of the home buying pro-
cess will ensure that you are guided and 
helped in each step in the process.  Buy-
ing a home takes time and patience and 
with the help of both your REALTOR® 
and your Mortgage Professional you will 
fi nd your perfect home.  

As a Mortgage Professional, I am 
committed to achieving affordable, 
responsible and sustainable home-
ownership to the homeowners of our 
communtiy.  Continued growth in our 
communtiy depends on a solid founda-
tion of homeowners.  Owning a home 
is now more obtainable and affordable 
than ever before.  Call me today to 
qualify for your home mortgage.  I can 
recommend a qualifi ed and knowledage 
REALTOR® to start you home buying ex-
perience. 

If you have questions or comments 
please email them to andrew@askan-
drewconner.com
Call Andrew today at 573-302-0600
Website:  www.askandrewconner.com 

Andrew W. Conner is a Certifi ed 
Mortgage Planning Specialist CMPS® 
and a Certifi ed Residential Mortgage 
Specialist CRMS®.  Less than 1% of all 
Mortgage Originators in the USA have 
these certifi cations.  Andrew’s areas of 
expertise are Mortgage Planning, Credit 
Repair Counseling, Cash Flow Manage-
ment, and Real Estate Equity Manage-
ment. As a Certifi ed Mortgage Profes-
sional, Andrew  has the knowledge and 
experience to ensure you will get the 
best mortgage strategy to fi t your indi-
vidual fi nancial needs. 
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3535 Osage Beach Parkway, Suite 401
Osage Beach, MO

www.millsinsurance.com

573-302-1616

Confidence.

Place your confi dence in Mills & Sons Insurance 
as we will analyze your complex needs and recommend a 

comprehensive program that is right for you.

We’re on your side...  because life happens!

www.divinitygiftshop.com • 108 High St. • Jefferson City
573-636-5470 • Mon. - Fri. 9-5:30 • Sat. 10-4:30

Largest Selection

Over 150 Pieces Available - building Nativity Scenes for 
Grandchildren and God Children

Divinity Religious Gift Shop

of Fontanini Collectible
Series in Central Missouri

by Nancy Hogland
Too many years of operating 

at a loss, with no end in sight, 
have resulted in the United 
States Postal Service (USPS) 
adopting cost-cutting measures 
that could affect many in the 
Lake area.

In late January Postmaster 
General Patrick R. Donahoe 
announced that beginning in 
March they will start the process 
of closing some 2,000 post 
offices around the nation. In 
addition, they will be reviewing 
an additional 16,000 – half the 
nation’s 32,000 post offices - that 
are operating at a deficit and 
lobbying Congress to change 
the law so those operating at a 
loss can be closed. Currently, 
post offices can be closed only 
for maintenance problems, 
lease expirations and other 
issues that are not related to 
profitability.

Valerie Hughes, who 
manages communications for 
the Gateway District, which 
encompasses the Lake area, 
said because the list of closings 
has not yet been released, she 
didn’t know if any post offices 
in Camden, Miller or Morgan 
counties were on the chopping 
block.

“We don’t know yet which 
offices will be closed or 
which post offices are being 
considering for future closings. 
Truthfully, I don’t even know if 
they’ve made all those decisions 
yet,” she said, adding that she 
also didn’t know what criteria 
were used to close the initial 
2,000 offices.

However, in a story in the 
“Wall Street Journal,” Dean 
Granholm, vice president 
for delivery and post office 
operations, was quoted as 
saying that although the agency 
wanted to make decisions 
that would have the smallest 
impact on communities, a 
disproportionate number of 
post offices under review were 
in rural or smaller suburban 
areas. The USPS did promise 
that communities that lose post 
offices will still get deliveries, 
either at homes or at clusters of 
mailboxes set up in town or at 
central locations.

In addition, Donahoe also 
announced a rate hike that 

promises to hit businesses the 
hardest. The increase, which will 
take effect April 17, is the first in 
nearly two years and is expected 
to generate $340 million for the 
balance of the fiscal year and 
$720 million for a 12-month 
period. The increase is capped 
at 1.741 percent – at or below 
the rate of inflation as measured 
by the Consumer Price Index, as 
set by the Postal Law of 2006. 

While the cost of a single-
piece, 1-ounce First-Class letter 
will remain 44 cents, the cost 
of mailing additional ounces 
increased to 20 cents. Prices for 
other mailing services, including 
standard mail, periodicals, 
package and extra services also 
will change. Business mailers 
will see price increases in a 
variety of categories. However 
Express Mail and Priority Mail 
prices remain the same.

Other changes include:
Flats - 5.3 percent increase
Parcels - 3.8 increase
International (outbound and 

inbound) - 4.0 percent increase
More detailed pricing 

information is available online 
at www.usps.com/prices. 

Donahoe said in an attempt 
to improve customer relations 
and be sensitive to the needs of 
businesses, the USPS decided 
to hold off on the increase until 
mid April to give the business 
community more time to make 
necessary changes to handle 
the new pricing. In addition, he 
said they will be relaxing some 
guidelines on implementing 
intelligent mail services. 

“We heard concerns that 
we were moving too fast on 
discontinuing POSTNET coding 
so we will continue to offer the 
automation prices for mail with 
POSTNET barcodes beyond 
May 2011,” he said.

In a press release Donahoe 
emphasized the value of the 
Intelligent Mail barcode (IMb) 
to mailers and reiterated the 
postal service commitment to 
implementing the IMb. To date, 
more than 41 billion pieces 
of mail have been processed 
using the IMb. He also said 
mailers can continue to use 
POSTNET barcodes to qualify 
for automation discounts. The 
POSTNET code was to sunset 

continues on page 14

USPS ‘seeing’ red 
could force businesses 
to spend more green
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continued from page 13
this May to enable broad 
adoption and use of the IMb. 
There will be no full service 
address change service charges.

The USPS blamed the 
changes on rising fuel costs, 
depressed retail sales and 
significantly reduced volumes of 
first class mail.

“Unfortunately, at least in 
this case, mail volume tends to 
follow the economy. Nationwide, 
we’re seeing the largest fall in 
mail delivery since the Great 
Depression. Internet diversions 
have played a part but typically, 
they account for only a 1-percent 
loss per year. Now we’re seeing a 
huge decline in the number of 
business mailings – flyers, sale 
ads, even banks and credit card 
companies aren’t mailing like 
they used to,” Hughes said. 

In an attempt to cut costs, 
some post offices were 
consolidated; early retirement 
continues to be offered and 
vacated positions are not going 
to be filled. The USPS also looked 
at cutting out Saturday delivery 
but that move also would 
require an act of Congress.

USPS ‘seeing’ 
red could force 
businesses to 
spend more 
green

Lake Regional Health System 
is pleased to welcome Podiatrist 
Cody Fox to its medical staff. Dr. 
Fox will begin treating patients 
Tuesday, Feb. 1, at Lake Regional 
Podiatry, which is located in 
suite 201 of the Medical Office 

Building next to Lake Regional 
Hospital in Osage Beach.

Dr. Fox, a native of Sioux City, 
Iowa, earned a medical degree 
from Des Moines University 
and completed his residency 
at Detroit Medical Center. He 

treats patients suffering from 
a variety of lower extremity 
injuries, including traumatic 
deformity, limb salvage and 
major reconstruction, as well 
as diabetics with compromised 
circulation.

“My patients’ health and 
clinical outcomes are very 
important to me,” Dr. Fox said. 
“I’m dedicated to my profession 
and strive to provide the very 
best care for all my patients.”

To schedule an appointment 

with Dr. Fox, call Lake Regional 
Podiatry at 573-302-2828. View 
his bio online at lakeregional.
com/fox.

The medical staff at Lake 
Regional Health System includes 
more than 90 physicians who 
provide primary and specialty 
care for area residents and 
visitors. 

Lake Regional welcomes new Podiatrist Cody Fox

The #1 Way To Search

www.GotLake.com

REAL ESTATE 24/7

• Easy To Use
• Real Time Property Updates

• Up To The Minute Real Estate Information
• Log In Today & Let Your Mouse Do The Work!

573-365-1555

When dealing with the
#1 Non-Franchise

Real Estate Company at the Lake...
You can sit back and relax!

• $52,494,036 Total Sales Volume (Closed and Pending) for 2010
• 40% of All Real Estate Transactions were Internet Generated
• 4,644 New Buyer Leads Generated for 2010
• 3,846 Current/Active Buyers
• 7 Agents in the Top 50 for Total Sales Volume in the Entire Lake Area for 2010

Cody Fox, DPM
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Your Finances
Three Keys to 
Estate Planning 

When people hear the words 
“estate planning,” they often as-
sume it’s an activity only for retirees 
or near-retirees. But if you have a 
family, it’s never too soon to create 
your estate plan. 

Of course, estate planning can 
seem like a daunting task. But you’ll 
fi nd it easier to handle if you break it 
down into three key areas: distribut-
ing your assets, protecting your fam-
ily and reducing estate taxes. Let’s 
look at these topics:

• Distributing your assets — 
Obviously, it’s essential that you let 
your family know just how you’d like 
to see your assets distributed, and to 
whom. At the very least, you’ll need 
to draw up a will. If you were to die 
without one, the state could end up 
distributing your resources, and it 
might do so in a way you wouldn’t 
have wanted. But even a will may 
not be suffi cient. Many people de-
sign a living trust, which provides 
them with more fl exibility in dis-
tributing assets — for example, you 
could direct your living trust to dis-
perse assets to children or grandchil-
dren at specifi c ages — and allows 
assets to be distributed without 
going through the time-consuming, 
and public, probate process.

• Protecting your family — Es-
tate planning isn’t just about dollars 
and cents — it also involves taking 
the necessary steps to preserve the 
welfare of your family if you are not 
around or become incapacitated. 
Consequently, you’ll need to name 
a guardian for your minor children 
— someone who can step in and 
raise them should anything happen 
to you and your spouse. And when 
your children are adults, you’ll want 
to help them with decisions that 
could prove agonizing. For example, 
by creating a living will, you can 
state whether you want your life 
prolonged if you ever face a termi-
nal illness or catastrophic brain in-
jury and are no longer able to make 
decisions for yourself. And by draw-
ing up a health care power of attor-
ney, you can name someone to make 
health care choices for you if you are 
unable to do so. 

• Reducing estate taxes —  De-
pending on the size of your estate, 

your heirs may never have to worry 
about estate taxes. But that’s hard 
to predict, especially given the fact 
that federal estate laws have gone 
through several changes in recent 
years, and may do so again. Your 
best bet is to stay informed about 
the exemption level — the amount 
you can pass on to your heirs, free 
of estate taxes — and look for ways 
to reduce the size of your taxable 
estate. You could, for instance, make 
charitable gifts, thus moving these 
assets from your estate. You may 
also want to consider arrangements 
such as an irrevocable life insurance 
trust — under which you can trans-
fer a life insurance policy out of your 
estate and have the trust distribute 
the proceeds to the benefi ciaries 
you’ve chosen — or a credit shelter 
trust, which allows both you and 
your spouse to take full advantage 
of both your estate tax exemptions. 

A trust can be a complex instru-
ment, so before establishing one, 
you’ll need to consult with your tax 
and legal advisors. In fact, you’ll 
want to consult with them on all as-
pects of estate planning. It will take 
time and effort, but it’s worth it to 
leave the type of legacy you desire.

Edward Jones, its associates and 
fi nancial advisors are not estate 
planners and cannot provide tax 
or legal advice. Please consult your 
attorney or qualifi ed tax advisor re-
garding your situation.

For a free review of your an-
nuities and insurance: contact Tony 
Reahr - Licenced Insurance Special-
ist, Acredited Asset Management 
Specialist and Financial Advisor at 
Edward Jones Investments in Lake 
Ozark, 573-964-5712.

Tony Reahr
Edward Jones Financial Advisor
573-964-5712

Simply a Wonderful Dining Experience!

Steaks • Seafood • Pasta • Sandwiches
Open 11 a.m. Lunch & Dinner

5384 Hwy. 54 • Osage Beach

573-302-0848

Dining!

Dancing!

Live
Comedy!

Comedy Night
Every Wednesday

Live Professional Comedians!

LIVE D.J.’S 
Nightly

Wed. - Sat.

Jazz Night Last Thurs. of Month for the Business 
Journal Social!

Executive Ladies Night
First Thurs. of Month!

$36 Per Year Subscriptions
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A Green Home is a 
Healthy Home

with David Braddy LEED GA 
of Bolivar Insulation Systems 

Can your home 
be too tight? 
Part 2

I want to thank all of you who 
called with questions and comments 
on last month’s article. Many of you 
have asked for additional informa-
tion. Unfortunately there is no way 
to cover all details here so I have 
provided reference material on this 
subject at http://LakeEcoGroup.com 

Now let’s start with a home 
breathing; even though a home 
should be as air tight as possible, it 
doesn’t mean it shouldn’t be well 
ventilated, it just needs to be ven-
tilated properly and leaky walls or 
windows is not the proper way. First 
of all you should fi nd out where you 
have leakage in your home with an 
Energy Audit by a BPI or RESNET cer-
tifi ed auditor. A blower door test will 
quickly determine where you have 
problem areas. You can fi nd an audi-
tor through your local CO-OP, Power 
Company or call Bolivar Energy Solu-
tions as they employee 3 BPI audi-
tors. 

So how do you ventilate your 
home properly? A starting point is 
to have properly sized exhaust fans 
in all bathrooms and kitchens. Make 
sure you vent the exhaust to the 
outside. Do not vent directly into the 
attic or crawlspace or you are simply 
adding moisture to another area and 
creating another set of problems. 

The best ventilation system is 
incorporated into your Heating Ven-
tilation Air Conditioning System and/
or the use of an HRV or ARV. This 
method can also save additional en-
ergy cost. 

Now let’s examine the most 
confusing subject; the proper air 
barrier. The answer could be differ-
ent depending on the application. 
Until 2007 the same code applied no 
matter what the climate. Poly on the 
inside of an exterior wall was the ac-
cepted method regardless of climate. 
We now know vapor barrier should 
be used on the warmest side of the 
wall; this also creates confusion in ar-
eas that have mixed climates where 
both sides can be considered warm 
sides. 

Here is what we now know; 
“Inward Solar Vapor Drive” in the 
summer is far more of an issue than 
vapor drive from the inside out in the 
winter. Inward solar vapor drive has 
been linked to problems as far north 
as Canada. Think about it; we live in 
an area with hot and humid sum-
mers and cold dry winters. Moisture 

content in the air or on the exterior 
is driven inward until it hits a cooler 
surface it cannot penetrate (interior 
vapor barrier) and forms condensa-
tion. This has caused many mold is-
sues in wall cavities and vinyl wallpa-
per creates the same conditions as an 
interior vapor barrier. (Ask the hotel 
industry about the problems they had 
with this). In the winter the interior 
of our homes are relatively dry. Any 
humidity we have is usually minimal 
and added by cooking, showers, 
plants, etc and is adequately con-
trolled by exhaust fans. Compare this 
with the moisture content in the out-
side air on a hot humid day here in 
the summertime. 

So what are your options? 
• The best option is to have a wall 

that air & moisture cannot penetrate 
to begin with. An example would be 
SIPS panels or closed cell spray foam, 
but that is not always practical or 
possible 

• In some instances a vapor bar-
rier is recommended on all sides, but 
extreme care must be taken to make 
sure wall cavity is completely sealed. 

• Rigid Polyisocyanurate foam 
board is also a great exterior option 
to stop air movement thru a wall. 

• Use a rain channel behind all 
siding. There is always a possibility 
water vapor can get in, so make sure 
it can get out. 

• Unless you have a specifi c rea-
son for doing so do not use poly on 
the interior and if you must, use a 
“smart” poly that changes its poros-
ity with humidity levels. 

Times have changed, in the early 
seventies this subject was not even 
on an engineer’s radar yet. No one 
talked about air leakage or air bar-
riers because no basic research had 
been done yet. Energy effi cient air 
conditioned homes has changed 
that.

David Braddy is the General 
Manager of Bolivar Insulation 
Systems in Linn Creek Missouri, 
you can contact him at 573-346-
3321 for more information.www.talktotonia.com

Diana Finley, GRI
Broker - Sales Associate

Diana@talktotonia.com

A Multiple Listing Service REALTOR
Equal Housing Opportunity

Cell 573-216-2710 • 800-348-6642

The Lake is Calling....
Diana Finley, GRI

Broker - Sales Associate
Diana@talktotonia.com

Cell 573-216-2710 • 800-348-6642
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2124 Bagnell Dam Boulevard • Lake Ozark, MO 65049
T (573) 365.2669 F (573) 365.2686
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AUTHENTIC AMERICAN RESTAURANT WITH A GREAT BAR...
that’s the idea behind Baxter’s. We’re perfect for just about any
dining occasion or gathering that calls for great food, warm, 
personal service and an inviting, casual atmosphere.

Where the locals meet!

Savor the food... remember the view.  

by Nancy Hogland
Smartphones – and their 

applications (apps) – have taken 
business to a whole new level.

Starbucks just announced 
that customers using 
BlackBerry or Apple Inc.’s 
iPhone or iPod touch and 
who have downloaded a free 
Starbucks Card Mobile app can 
use those smartphones to pay 
for their purchases at nearly 
6,800 company operated stores 
and 1,000 Starbucks in Target 
department store locations, 
including those at the Lake.

Many retailers, including the 
local Hy-Vee grocery store, have 
adopted technology that allows 
shoppers to sign up online 
and then, while shopping in 
the store, download coupons 
on to their smartphones, 
show the bar-coded coupons 
at the check-out and receive 
money off the featured items. 
Management said its been a big 
hit with the store’s customers.

Several restaurants and other 
participating establishments, 
including Chili’s Grill and 
Bar in Osage Beach, use an 
application called “Foursquare” 
to offer discounts or other deals 
to their customers. At Chili’s, 
smartphone users who have 
the application and who “check 
in” via Foursquare will get an 
iPhone “coupon” that they show 
the server for a free order of 
chips and salsa.

The Lake of the Ozarks 
Convention and Visitors 
Bureau (CVB) recently adopted 
technology that allows funlake.
com visitors to access the 
list of upcoming events from 
smartphones.

“In the past, because the folks 
at Adobe and Apple haven’t been 
able to come to terms, people 
couldn’t view the calendar from 
their phones. However, because 
we now have a new web 
application, people can simply 
go to www.funlake.com, hit the 
‘Events’ link, and then they’ll 
be given the option to install 
an app that will let them see 
everything that’s going on at the 
Lake,” said Scott Gladden, art 
director for the CVB. “Because 
this technology is constantly 
evolving, we’re also looking to 
see if it’s feasible to go to a full-
blown app for the CVB. We know 

that more and more people are 
using the phones and we want 
to be as accessible as possible to 
as many people as possible.”

Bill Borders, owner of 
Alpha Graphics and whose 
wife is a partner in AwareUS, 
a mobile marketing firm, said 
by integrating the mobile 
marketing platform into 
traditional advertising via 
either SMS – short message 
system (texts) or MMS – multi-
media system (smartphone 
apps), business owners can not 
only stay on the cutting edge, 
they can also easily track their 
advertising and calculate their 
return on investment. 

“Today nearly everyone has 
a cell phone and there are two 
things that people always take 
when they leave home, that 
phone and their keys. Using 
the phone to reach potential 
customers is a way to use your 
existing advertising and then 
drive it down to a one-on-one 
level. It’s non-invasive, because 
people have to sign up for it, 
and it’s shown to be reliable and 
have a fantastic return,” he said.

Borders, who also owns the 
Li’l Rizzo’s restaurants at the 
Lake, said he recently ran two-
week campaigns on 92.7 FM, 
Z-93 The Mix, as well as three 
other local stations, to test the 
value of the SMS platform.

“For instance, on Z-93 I ran 
two, 60-second live reads per 
day asking listeners to text 
‘Big Show’ to 59925 for a $5-
off coupon to the restaurant,” 
he explained, adding that he 
used different code words with 
each station. “Now, because 
those people have opted in to 
the service, I can continue to 
send them additional coupons 
or deals via text messages. 
However, where I really benefit 
is that now I know exactly 
which radio station resulted in 
the biggest response not only 
in initial callers but in those 
who actually showed up at 
the restaurants to redeem the 
coupons.”

Although Borders declined to 
say how many calls he received 
from the Z-93 ads, he said he 
received more than 500 calls 
total and that he definitely 
planned to run the campaign 

Local businesses 
getting on board to 
ride the mobile wave
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INSULATIONINSULATION

For All Your Green Building & Energy Saving Needs!

DAVID BRADDY, GENERAL MANAGER
Bolivar Insulation of Camdenton, LLC
689 Lower Business Pk Rd., POB 628
Linn Creek, MO 65052 • 573-216-0500 Cell

• SEAMLESS GUTTERS • SIDING SOFFIT & FASCIA
• NEW CONSTRUCTION & REPLACEMENT WINDOWS

• BATT & BLOWN INSULATION
• SPRAY FOAM - CLOSED & OPEN CELL

• SIDING & GUTTER CLEANING • FREE ESTIMATES
• CRAWL SPACE MOISTURE & MOLD ELIMINATION

Your Energy Solution Company, Serving the Central 
Missouri Area for Over 60 Years!

COMMERCIAL AND RESIDENTIAL

Building an effective 
web presence

with Sandy Waggett of MSW 
Interactive Designs

Step 6:
Get Found
Over the past fi ve months we iden-
tifi ed steps one through fi ve in the 
process of building an effective web 
presence:
1) Defi ne your ideal client; 
2) Identify specifi c goals; 
3) Create a call to action; 
4) Give customers what they expect; 
5) Be a better communicator.

The sixth step is:  
Make sure your website is 

properly optimized for the best 
possible organic search results.  

First let’s defi ne “organic” search 
results. The defi nition of Organic 
Search Results is the search term 
results returned by a search engine 
(like Google) derived from what the 
search engine thinks is important (as 
opposed to returning paid listings or 
advertisements). In other words, “or-
ganic” results are the “free” results.

With 96% of Google users not 
clicking past page one of search 
results, it is critical that your site be 
found on page one… either with the 
organic results, a Google places listing 
(more on this in a future article), or 
through pay-per-click advertising.

Achieving top organic rankings 
can be challenging if you have a lot 
of competition, however there are 
some fundamental things you can do 
with your website to maximize your 
chances of reaching coveted page 
one placement.

This topic can get very technical, 
so we’ll just list the high level basics 
here. Feel free contact me for an SEO 
review of your website.

Basics of On-Page Organic Search 
Engine Optimization

1. When thinking about keyword 
phrases for which you want your site 
to be found, think locally if you serve a 
local market. For example, rather than 
optimizing your site for “car repair” 
in general, try “car repair lake of the 
ozarks”

2. Use appropriate and properly 
formatted meta tags

3. Write quality content for your 
site 

4. Use minimal Flash, if you must 
use any at all

5. Don’t use template sites that do 
not allow full customization for SEO 
purposes

6. Don’t embed text in images
7. Update your website often
8. Provide text link navigation
9. Provide a site map
10. Use Google Analytics (more on 

this topic in a future article)
Of course, once your site is prop-

erly optimized and if your competitors 
all have properly optimized websites, 
that begs the next question … how 
do you outrank them?

You start with the fundamentals 
of organic on-page SEO described 
in this article. You then build on this 
with “off-page” SEO efforts, including 
social media, link building, blogging, 
etc.

The businesses who effectively 
master the hybrid of these strategies 
will fi nd themselves on page one of 
Google, over time. It all starts with 
an organically optimized website, 
though. If you work the above ten 
elements into your website properly, I 
am confi dent you will see an improve-
ment in your organic search engine 
rankings. I will discuss in more detail 
the “off-page” SEO efforts in future 
articles.

Sandy Waggett, Owner
MSW Interactive Designs LLC ~
We put the web to work for you!
573-552-8403
www.PutTheWebToWork.com
Sandy@MSWInteractiveDesigns.com

Sandy Waggett

Residential Home Construction 
and Remodeling

For home or business, providing a full range of services

Home & Business
Energy Effi  ciency

Alternative Energies
Solar Thermal Hot Water Heating

Solar Electrical Generation for
Residential & Commercial

New Kitchens, Decks,
Bathrooms, Energy

Effi  cient Windows and More!

Radiant Barrier Insulation
Energy Audits

Home or Commercial Applications

Call for your free quote today!  -  573-216-1356

Adding on Value to You and Your World

www.miriahdevelopment.com

Send your business related announcements to us at:
businessjournal@charterinternet.com

Please include a text-only file with your submission, 
accompanied by attached pictures in JPEG format. You 

can also mail your submissions to:
Business Journal, 160 N. Hwy. 42, Kaiser, MO 65047. 

Get in Touch
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New 7000 Sq. Ft. Restaurant Bar & Club

2545 Bagnell Dam Blvd • 1/4 mile North of Toll Bridge • 573-552-8840

 Happy Hour 3-6 Mon - Fri.
Daily Draft Pitchers & 

Bucket Specials!
Happy Hour

Appetizers Specials!

Large 81 ft  U-Shaped Bar - 7 TV’s with Direct TV Sports Pkg & Sunday NFL Ticket

Comfortable Cozy Atmosphere
Full Menu Fresh Made 

from Scratch at Prices that 
Fit your Budget !

Daily Lunch and Dinner Specials

 Music and Dancing
coming in Jan 2011 Join Us For 

the Game!

www.pmglake.com
3524 Hwy. 54 Osage Beach MO 65065

573 365-3800 •  800 237-3434

Offering the largest selection of condos 
and homes for Vacation Rentals

State Farm, Bloomington, IL

We all feel the same commitment to care for our 
families. Helping you meet your insurance needs 
is part of my commitment to you. Like a good 
neighbor, State Farm is there.® 
CALL ME TODAY.

Family is 
why we 
do it all.

0907504 

Malcolm Decker, Agent
1179 E Highway 54

Camdenton, MO 65020
Bus: 573-346-5920

mac.decker.le2o@statefarm.com
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February 26th,
Saturday

9am to 6pm

February 27th,
Sunday

10am to 3pm

Free Admission
Lodge of Four Seasons

Exhibit Hall

by Nancy Hogland
Chris Hall, director of 

Planning and Zoning for 
Camden County, is asking Gary 
Prewitt to put his money where 
his mouth is and order a traffic 
study to prove Lazy Gators 
can operate without causing 
problems in the neighborhood.

Lazy Gators, an 
entertainment venue located 
in 7-mile cove and off Sweet 
William on Horseshoe Bend by 
land, is right next to Prewitt’s 
Shady Gators Restaurant. 
While Shady Gators is on 
property zoned commercial, 
the adjoining property, which, 
according to the Planning and 
Zoning Commission, serves 
as a buffer for neighboring 
homes, is zoned residential. 
Although Prewitt made several 
attempts to rezone the property, 
even filing a request with 
the village of Sunrise Beach, 
located across the lake from his 
venues, to voluntarily annex 
the property, every effort was 
denied. However, Prewitt moved 
forward, building a pool, sand 
volleyball courts and cabanas, 
operating Lazy Gators under a 
catering license issued by the 
state.

Last December, Camden 
County filed an injunction 
against Prewitt and glacier 
Park Investments LLC to 
stop him from operating the 
entertainment venue.

“We keep hearing that Mr. 
Prewitt thinks we have some sort 
of personal vendetta against him 
but that is truly not the case,” Hall 
said. “The plain and simple fact 
of the matter is that the property 
he developed for Lazy Gators 
was zoned residential. He came 
to several commission meetings 
to ask for rezoning but at every 
one, we heard from people in 
the neighborhood talking about 
all the problems created – not 
just with people parking on their 
lawns but also with tremendous 
traffic problems, especially on 
holiday weekends, and drunks 
walking up and down the road, 
which isn’t safe for anyone. 
Mr. Prewitt, on the other hand, 

has insisted that his business 
is not a problem. Well, if he’s so 
convinced of that, instead of 
fighting this in court, why not 
hire someone to conduct a study 
to show us that his business 
won’t cause further traffic and 
parking issues.”

However, in a prepared 
statement from Prewitt, he said, 
“At the time of our initial zoning 
request, our engineer did a study 
of traffic patterns and accident 
reports and found no problems 
with road capacity. If a feasibility 
study was needed, why wasn’t 
one done before zoning was 
approved for the Toad complex? 
That is a huge project compared 
to Gators. If such a study exists, 
we would be glad to look at it and 
see if it needs to be updated.”

Hall said Toad Complex was 
already zoned commercial 
before Horny Toad burned down 
and the rebuilding process 
began. 

“And although it was already 
zoned properly, when they 
purchased a couple residential 
properties to use for parking, 
they came in and did a PUD 
(Planned Unit Development) for 
the whole project. That forced 
them to look at the big picture, 
including the parking issue. It’s 
an entirely different situation 
than we have with Lazy Gators,” 
he said.

The commission said they 
also have to enforce the laws 
they have on the books, or they 
might as well throw zoning out 
the window.

“The law either applies to 
everyone or it applies to no 
one. The commission has made 
suggestions that Prewitt look at 
other uses for the property, but 
those suggestions seem to have 
fallen on deaf ears,” he said.

Hal Anway, who served on 
the commission during Prewitt’s 
appeal process, agreed.

“During the appeal process 
we suggested that Mr. Prewitt 
consider another use for the 
property because it is the only 
piece of property that serves as 
a buffer between the homes on 

continues next page

Camden County 
asks restaurant 
owner to prove 
his point
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continued from previous page
the other side of the cove but 
so far, that hasn’t happened,” 
he said.

Anway said he hoped 
Prewitt would allow the 
property to be turned into a 
park.

“My thought is that he 
could cut his losses while at 
the same time, build good 
will in the neighborhood. 
The homes across the cove 
to the east have suffered an 
extremely negative impact 
on their property values. 
However, much of that 
could be turned around by 
developing a nice park on that 
piece of land and letting one 
of our not-for-profit groups 
handle it,” Anway said.

In a separate prepared 
statement issued earlier in 
the month, Prewitt said he 
felt the injunction was a 
final attempt by an outgoing 
administration to hinder 
legitimate business in 

Camden County.
The release stated, “It is 

obvious to any reasonable 
person that 7-mile cove is 
a commercial area and that 
Shady Gators’ request for 
realistic zoning is proper.”

It is worth mentioning 
that the operation the 
commission is attempting 
to shut down paid nearly 
$34,000 in county sales tax in 
2010 and more than $142,000 
total sales tax. Those are 
important numbers in the 
current economic climate 
around the lake.

“We will respond to this 
through the proper legal 
channels, a further expense 
to both our operation and the 
county,” the statement said.

The statement also 
said the business would 
continue to operate under 
a state-approved catering 
license while the legal issues 
surrounding the county’s 
position on zoning is resolved. 

continued from page 17
again on The Mix.

He said smartphone 
programs work the same way.

“They don’t replace 
traditional advertising – they 
enhance it and they allow you to 
justify your marketing budget,” 
Borders said.

 “This certainly seems to 
be the future of marketing,” 
said Michelle Cook, director 
of marketing at the Lake Area 
Chamber of Commerce. “It 
seems everywhere you turn 
people are talking about using 
social media to keep up with 
friends, activities or deals!”

She said the benefits of 
tapping into this latest move 
in marketing has caused the 
chamber’s board of directors 
to consider focusing on the 

topic at one of their quarterly 
breakfast seminars.

“We know some of our 
members are already using the 
technology to attract customers 
but we also know there are a 
lot more out there that don’t 
understand it at all so we’re not 
sure yet how to approach the 
subject. We’re still exploring 
the topic ourselves – but it’s 
something that seems to be 
growing by the day so that 
makes it something we need to 
look at,” she said. 

According to Apple media 
relations, now that the iPhone 4 
also will be available to Verizon 
Wireless customers after Feb. 
10, smartphone marketing 
platforms are expected to be 
even more effective.

Local businesses 
getting on board to 
ride the mobile wave

Camden County 
asks restaurant 
owner to prove 
his point

The 10th Annual Home 
& Garden Expo is Saturday, 
February 26 from 9am-6pm 
and Sunday, February 27, 
2011 from 10am-3pm, at 
the Lodge of Four Seasons, 
in Lake Ozark. Don’t miss 
this One-Stop Shopping 
opportunity to not only meet 
the representatives face to 
face and visit with them 
about your specific needs, but 
also to see various exhibits 
and displays of what exactly 
they can do for you and your 
property. 

Exhibitors range from 
various landscaping options 
and choices of upgraded 
features to add to your lawn 
or garden, to specific home 
enhancement or repair 
services such as flooring, 
heating & cooling, roofing, 
painting/siding, windows, 
and sunrooms. Businesses 
offering real estate, 
insurance and mortgage 
services, as well as interior 
decorating, security, home 
entertainment, remodeling 
and enhancements and many 

others will be on hand during 
this FREE two day Expo. 
Many exhibitors are focusing 
on “Green” approaches to the 
home whether it be flooring, 
renovating or building your 
home with green products. 
Many of these new product 
lines not only help the 
environment, but also pay for 
themselves in what they can 
save in basic utility costs and 

other ongoing costs of home 
ownership.

FREE ADMISSION and 
the first 100 people each day 
will receive a complimentary 
American Beauty Berry 
seedling. For more 
information call the Lake 
Area Chamber of Commerce 
at 573-964-1008 or 800-451-
4117 or visit our web site at 
www.lakeareachamber.com

10th Home & Garden Expo Feb. 26-27

W-K Chevrolet Buick GMC Cadillac
3310 W Broadway Blvd. • Sedalia, MO 65301

(660) 530-4723 • 1-800-382-5088
www.wkchevy.com

Custom Paint, Twin 496 Mags, 122 Hours, Corsa Select Exhaust, Muf� ed Tips
China Head w/Electric Flush, External Tie Bar, Power Stern Light, 12V Refrigerator, 10 Disc CD 

Changer, Bow Filler Cushions, Trim Tab Indicator, Bow & Cockpit Carpet, Mooring Cover

Enjoy the Biggest Open Bow, made especially for the Lake of the Ozarks!

2007 ENVISION 3600 LEGACY

The Biggest Selection of GM 
Vehicles in Mid Missouri!

For more information on this beautiful boat contact WK Chevrolet, 
Buick, Cadillac and GMC in Sedalia, 660-221-4949

Taking Care of Customers and earning your business since 1919!
From anywhere at the lake it’s just a short drive down 65 or 50 Hwy! Explore our 

incredible selection of new and gently used vehicles on West Broadway in Sedalia, 
or visit us online anytime at www.wkchevy.com!

Open Bow With Cuddy Includes Heritage Trailer

$108,000
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HILDEBRAND RESORT
Pioneer resorts at Lake of the 

Ozarks were those resorts opened 
in the 1930s following the creation 
of Lake of the Ozarks.  Among the 
pioneer resorts in Osage Beach was 
Hildebrand’s located in the Damsel 
area. The core of the Damsel com-
munity was at the junction of U.S. 
Highway 54 and Route KK. 

Reinhard Hildebrand, who de-
veloped Hildebrand’s Resort, was 
an electrical engineer born in Ger-

many in 1874. He came to the United 
States at age 27, following his gradu-
ation from the Stuttgart College as 
a Mechanical Engineer. In 1929, he 
purchased land in the Damsel area 
along the Osage River. The basin for 
the Lake was being cleared at the 
time and his purchase placed him at 
what would become the southern tip 
of the “Palisades” at the end of Lake 
Road 54-24 (later designated 54-59 
and eventually Swiss Village Road).

His resort prospered and became 

a prominent tourist destination. He 
took advantage of his scenic loca-
tion and promoted it. He had a fl oat-
ing swimming pool in the Lake that 
featured both shallow and deep 
ends, sponsored moonlight dances 
and dinners on the resort’s attrac-
tive overlook to the Lake, catered to 
honeymoon couples, built a scenic 
walking trail along the ramparts of 
his end of the Palisades, and made a 
name for himself. A clever inventor, 
he designed what he called “water 
walkers,” a peculiar type of infl ated 
water skies that his guests enjoyed 
using.  

Reinhard Hildebrand died of a 
heart attack on May 9, 1949, at the 
age of 75. He is buried in the Conway 
Cemetery.  The photo that accompa-
nies this article, circa 1940 by L. L. 
Cook, gives a composite view of his 
resort. More about the history of Hil-
debrand’s resort can be found  in the 
author’s book History & Geography of 
Lake of the Ozarks, Volume One.  �

This historical sketch is from the col-
lection of H. Dwight Weaver.

Weaver is the author of fi ve books on 
the history of the Lake of the Ozarks.

Weaver’s new book “Historic Bagnell 
Dam Boulevard, Past and Present” is 
designed as two tours, both beginning 

at the Dam and moving westward. One 
tour features businesses consecutively on 
the north side of the Boulevard, and the 
other tour features businesses consecu-
tively on the south side of the Boulevard.  

“Historic Bagnell Dam Boulevard, 
Past and Present” is available now at re-
tail locations around the Lake.

Contact him at dwightweaver@char-
ter.net or call 573-365-1171 for more in-
formation.  Visit 
www.lakeoftheo-
zarksbooks.com 
for more infor-
mation.

GLIMPSES OF THE LAKE’S PAST With Dwight Weaver

*Truth in
advertising

What’s 5’2” tall, 
weighs 105 115 lbs.*, and 

moves more property in the
Lake Ozark area than a 

ten ton bulldozer?

Margie Stafford
ABR, GRI, CRS, e-Buyer

Four Seasons Realty
(573)280-4551   1-800-879-5687

margie@usmo.com
www.margiestafford.com 

Ameren Corporation was 
honored by a Department of 
Defense agency, Employer 
Support of the Guard and 
Reserve, for the company’s 
extraordinary level of support, 
not only for their own 
employees, but for all members 
of the military.  Andrew Serri, 
President and CEO of Ameren 
Energy Marketing accepted 
the Pro-patria award for his 
company.

The Pro Patria Award is given 
to a company that has provided 
exceptional support of national 
defense through leadership 
practices and personnel policies 
that support their employees 
who serve in the National Guard 
and Reserve. 

Ameren, working in 
cooperation with the Missouri 

National Guard, will award up 
to $1 million in energy credits 
to families from all branches 
of the U.S. Military in financial 
need and currently deployed in 
support of Operation Enduring 
Freedom or Operation New 
Dawn. Assistance will take the 
form of a one-time $1,000 bill 
credit to the family’s Ameren 
Missouri account. 

Pictured at the event, from 
left: Rear Admiral (ret) Lee 
Metcalf; Stan Brasch, ESGR 
Awards Director; Andrew Serri, 
President and CEO of Ameren 
Energy Marketing; Brigadier 
General (ret) Tracy Beckette, 
State Chair of ESGR; and guest 
speaker General Raymond 
Johns, USAF Commander, Air 
Mobility Command.
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TECHNOLOGY AND LIFESTYLE Gadgets and Gizmos for
the Geek in All of Us

It’s time (literally) for all of you James Bond types to take the SpyNet Mission Video 
Watch to heart for your next espionage outing. This handy wrist-mounted do-it-all 
features a watch (yes!) along with a sound recorder, a video recorder, a camera, 
games and downloadable apps. The camera features a time-lapse mode for catching 
a series of snaps. Built-in memory can handle up to 30 minutes of video, 4 hours of 
audio or up to 2,000 images. A Snake Cam add-on lets you peek around the corner 
for spy pics. The watch can also be used as a full-fl edged web camera. $59.99 on 
www.thinkgeek.com, $29.99 for the Snake-Cam add-on lens.

The Zoom Q3HD Camcorder shoots 
1080p or 720p high-defi nition video 
with great stereo sound quality, in a size 
that slips into the palm of your hand. A 
built-in USB cord, analog TV out, HDMI 
out, and 1/8” lines in and out. An SDHC 
card slot means you can shoot as long 
as the two AA batteries hold out with 
the right sized card. $300. www.zoom.
co.jp

SpyNet Mission Video Watch
Q3HD Camera

The limited edition Sound Freaq SFQ-01R Sound Platform speaker (s)? in lipstick red 
give you the ultimate sound platform for your iPhone, iPod, or any mobile device with 
Bluetooth capability. A built-in slot for the iPod/iPhone is on the front that doubles as 
a charging station. Not only is this unit super-sexy, it super-expensive, at around $200. 
It’s custom-engineered with Kevlar-reinforced balanced drivers, an acoustically tuned 
dual-port chamber and a UQ3 spatial enhancement processor-- whatever that is. Ac-
cording to the manufacturer, “The Sound Platform is crafted for natural bass response, 
vocal clarity, and full stereo seperation.” Nevermind their spelling, we’re sure they 
make better speakers than books. www.amazon.com

Sound Freaq SFQ-01R Speaker

Certifi ed Public Accountant

Established in 1987 SPECIALIZING IN:
Income Tax Planning & Preparation • Payroll Tax Payroll Services • Estate Tax & Planning 

• Real Estate Taxation Agriculture • Small Business • Contractors • Individuals

Offi ces in Lake Ozark • Tipton • California
754 Bagnell Dam Blvd. Suite A Lake Ozark • 365-9400

“Helping you keep more of what you make!”  www.bdm-cpa.com

Bobby Medlin, CPA

Haley Homan

Jason Blankenship, CPA

Patricia Higgins

Adam Wolfe

Misty Bishop

Christine Vines, CB

Tammy Hoellering

Realtor Mark Beeler finished 
2010 strong, ringing out the 
old year as the Beeler Group’s 
top closer and listing agent for 
December.

Beeler says the lake market is 
on the upswing. “We are seeing 
a lot more activity as we go into 
2011,” Beeler said. “Buyers are 
in the market and ready to make 
something happen.”

As foreclosed properties 
work out of the market and 
inventories generally begin to 
fall, Beeler sees good things 
on the horizon. He points out 
that with the combination of 
waterfront property and Baby 
Boomers looking for retirement 
homes in interesting places, 
the lake is in line for some good 
news.

“Something like 10,000 

Baby Boomers are retiring 
each day now,” Beeler said. “As 
they look around for value and 
convenience in a retirement 
home, the lake real estate 
market will benefit.”

Beeler was owner of a 
trucking operation before 
moving to the lake and 
establishing The Beeler Group 
with his wife, Kathy, more than a 
decade ago. The Beeler Group is 
located in the RE/MAX complex 
on Osage Beach Parkway.

Beeler named 
top agent for 
December

$36 Per Year Subscriptions
(573) 348-1958



Lake of the Ozarks Business JournalFebruary, 2011Page 24



Lake of the Ozarks Business JournalFebruary, 2011Page 25

JOIN 
THE 
FUN!
THE 
FUN!

It’s not too late to get involved! Go to SOMO.ORG for details!

Doors open:  Registration opens at Noon
Parade of Costumes at 2:00 • Plungers’ Oath & Kickoff at 2:15

First “Heat” to Plunge at 2:30 • Party at TanTarA Resort starts at 4:00
Minimum to plunge:  Each Polar Bear is asked to raise a 

minimum of $75 by the event date Polar Bear Strut

February 26, 2011

Osage Beach City Hall

Opens 8 a.m.

Strut at 10 a.m.

February 26
Public Beach No. 2
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Heart of the Ozarks Pro-
fessional & Business Women 
(PBW) were able to make five 
$500 donations each to local 
charities to close out 2010.

$500 donations were present-
ed to CADV, Hope House, Lamb 
House, Share the Harvest and 
Woman 2 Woman. These dona-
tions are funded through vari-
ous fundraising efforts of the 
organization.

Funds raised also provide 
scholarships for not only gradu-
ating seniors from Camdenton, 
Eldon, School of the Osage and 
Versailles, but also non-tradi-
tional scholarship(s) for women 
going back to get or further their 
education.

“It is honestly a priceless 
experience being able to visit 
these charities, listen to their 
overwhelming needs and know 
that collectively as an organiza-
tion you are doing something 
to support them. The amount 
of women and families that are 
assisted by them locally is stag-

gering and all help whether it 
is financially, volunteering, or 
donating food or items you no 
longer use is appreciated more 
than words can express”, shares 
Michelle Cook, President Heart 
of the Ozarks PBW. 

“As the organization contin-
ues to grow our membership 
diversifies, which lends to our 
ability to continue to contrib-
ute back to the community and 
hopefully continue to increase 
that local impact.” 

The mission of the Heart of 
the Ozarks chapter of Profes-
sional & Business Women is to 
enhance women’s lives profes-
sionally, politically and per-
sonally. The Chapter is also a 
member organization of Mis-
souri Business Women. The or-
ganization meets monthly the 
first Wednesday, alternating be-
tween lunch and dinner meet-
ings. For further information 
regarding PBW contact Michelle 
Cook at (573) 964-1008 or Tam-
my Rosenthal (573) 302-2390.

Heart of the Ozarks 
PBW donates to five 
local charities

As The Official Publisher Of 
The 2011 Lake Shootout Guide, 
L•O PROFILE Magazine gives 
back to the community by con-
tributing to many charities and 
other organizations in the Lake 
area, having donated a total of 
$165,000 and more than 1,200 
staff man-hours to charitable 
causes in the area through 
pledges, in-kind promotion 
ads, auction items and cash. 

While 2010 has come to a 
close, Studio M Publishing al-

ready has begun 2011 contri-
bution and donation efforts 
by being named the official 
publishing company for the 
2011 Lake Shootout Official 
Program Guide. This will be the 
second year that L•O PROFILE 
has published the Program 
Guide.

 “L•O PROFILE is honored 
to have been selected as the 
media partner for the pro-
gram book. At L•O PROFILE, 
we want to let members of the 

community and visitors know 
the quality of business and 
residents here at the Lake. It’s 
a community effort to host a 
great charitable event such as 
the Shootout,” says Missy Mar-
tinette Hills, owner and pub-
lisher of L•O PROFILE Maga-
zine.

L•O PROFILE Magazine is in 
its 5th year of publishing at the 
Lake of the Ozarks. It publishes 
bimonthly and has a distribu-
tion of 8500 copies statewide.

L•O Profile Continues To Contribute Locally

Thanks to a Sharing & Caring 
Foundation of Camden County 
grant, more local youth will ben-
efit from Lake Area Big Brothers 
Big Sisters in 2011. A non-profit 
organization, BBBS works to pro-
vide supportive adult role mod-
els for local children ages six to 
12. The Sharing & Caring Foun-
dation recently awarded a $750 
grant to BBBS for the purpose of 
funding more matches, connect-
ing kids with adults for a mentor-
ing relationship.

BBBS provides two programs 
for community outreach. In the 
community-based program, a 
participating Big (adult mentor) 
picks up the Little (child men-
tee) they are matched with at 
the child’s home or school and 
takes the child to a place in the 

community or to the Bigs own 
home for one-on-one interac-
tion. Community-based match-
es ask that the Big devote eight 
hours per month to spending 
time with their Little, for at least 
six months. To qualify volunteers 
as Bigs for community-based 
matches, BBBS conducts inter-
views and driver’s license and 
driver’s insurance checks, plus 
home visits for both the Bigs  and 
the Littles. In BBBS’s site-based 
program, Bigs and Littles interact 
at the child’s school only, for one 
hour per week during the school 
year. The Sharing & Caring Foun-
dation grant will fund the cost of 
match-making for BBBS. BBBS 
currently operates under the 
guidance of Susan Creel, pro-
gram coordinator.

The Sharing & Caring Founda-
tion of Camden County is a 501C-
3 organization formed solely 
to raise money to assist worthy 
Camden County non-profit enti-
ties. The foundation provides an 
organized mechanism by which 
100 percent of funds collected 
locally can be distributed locally.

For more information on 
Lake Area Big Brothers Big Sis-
ters, visit www.lakebbbs.org or 
call (573) 348-5507. The organi-
zation may be contacted via e-
mail at screelbbbs@yahoo.com. 
Volunteer information is avail-
able online for those interested 
in mentoring a child. Financial 
contributions are also welcomed 
to help fund BBBS’s efforts in the 
Lake of the Ozarks community.

More Local Kids to benefit from Lake 
Area Big Brothers Big Sisters, thanks to 
Sharing & Caring Foundation Grant

Paul Kleiber, President and 
owner of U.S Resort Management,  
announced the promotion of Kar-
en Hughes to Senior Vice President  
and also announced the addition 
of Brad Scheiter joining the com-
pany as Vice President.  

Karen Hughes, originally from 
Jefferson City and a 23 year resi-
dent of the lake area, has been the 
firm’s Accounting Manager, Con-
troller, Human Resource officer, 
and most recently General Manger.  
Karen recently received her Bache-
lor of Science in Business Adminis-
tration from Columbia College and 
is only a few credits shy of an ad-
vanced accounting degree.   “Karen 
has had the responsibility of day to 
day management of the company 
and has done  an outstanding job”, 

said Paul Kleiber, “consequently 
it was a logical decision to elevate 
her position.”  Karen has been with 
the company for 18 years.  

Brad Scheiter has over 26 years 
experience in accounting, financial 
and real estate project manage-
ment,  most recently with Land’s 
End Properties in Osage Beach.  
Prior to that, Brad spent 20 years 
with Four Seasons Lakesites, Inc. 
, including the last twelve years as 
the Controller.  Brad has extensive 

experience in the operation and 
management of property and con-
dominium owners associations 
and has served on several associa-
tion boards.   Brad has a Bachelor 
of Science in Business Administra-
tion from University of Missouri 
- St. Louis with an emphasis in ac-
counting.ciations in the lake area.  
The corporate office is located in 
Lake Ozark in the Cliffside Centre 
and can be reached at 573-365-
6628.

Karen Hughes                              Brad Scheiter

U.S. Resort 
Management 
staff changes
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Your were working on a deal, 
the biggest of the day, things 
were going well, and your call 
just died, for no reason, leav-
ing you frantically re-dialing to 
apologize for the interruption. So 
what happened?

Cell phones are a marvel of 
modern technology, to be sure, 
but at their heart lies a much 
older science.

Cellular phones use radio 
waves just like the head unit in 
your car that plays the songs 
while you drive.

The cellular phone technology 
is named for the “cells” an area is 
divided into, with the same fre-
quencies available in each cell. A 
typical cell phone can use more 
than 1650 distinct frequencies!

In any given cell, there can be 
160 users or more at the same 
time. This is fine in less-populat-
ed areas, but in cities, this num-
ber can be quickly overwhelmed.

The over-lapping nature of 
the cell phone towers mitigates 
the frequency shortage to some 
extent however. Your phone can 
“hop” from one tower to another 
as you drive or when a tower’s 
frequencies are all in use.

Too few towers however, lim-
its the number of calls that can 
be completed at any given time, 
in these areas, the “Call Failed” 
message can occur much more 
often.

This is of course very simpli-

fied, cell technology, especially 
with new digital multi-band 
phones, is incredibly complex.

But why was the call dropped, 
or the call “failed”?

Each “cell” in a network, ac-
cording to most descriptions, 
covers an area roughly 10 square 
miles. But, this area can change 
shape, shrinking and expanding 
due to “cell breathing”, according 
to engineers. 

The range a cell tower can 
cover is reduced by the number 
of users, obstructions and inter-
ference. Especially when you are 
moving, one of these obstruc-
tions can come between you and 
your tower, interrupting the call. 
Your phone usually has a “back-
up” tower or cell it can migrate to 
at these times, but in rural areas, 
the lack of a backup can result in 
call failure.

The more users a tower ser-
vices, the more power each fre-
quency requires in order to be 
“heard” over all of the other con-
versations taking place.

As the cell coverage shrinks, 
gaps can occur between towers 
that usually overlap. These gaps, 
made worse by interfering struc-
tures can also result in a dropped 
call.

Electromagnetic fields can 
come from almost any source, 
and can change rapidly. The 
wires alongside the road, a bank 
of electrical condensers, street 

lights, even other vehicles can 
generate electromagnetic fields 
to rob you of your talk time.

So what caused your call to 
drop? In truth, everything-- and 
nothing. It is impossible to say, as 
the changing world around you 
changes your reception dynami-
cally. Even turning your head to 
check traffic at a light can change 
your signal strength.

So what can you do? 
Upgrading your phone can be 

the easiest way to improve your 
experience, as newer phones use 
different techniques to obtain 
frequencies and improved tech-
nology helps you stay connected.

If your call is extremely im-
portant, don’t move. If you have a 
nice, strong signal when your call 
begins and you drive out of that 
cell, it can be interrupted. Stop 
alongside the road (best idea for 
safety as well) to complete your 
call.

Keep your device charged-- as 
a rechargeable battery’s power 
wanes, it may not give your 
phone enough power to keep the 
call alive.

Use a landline. When all else 
fails, that important call may 
have to go “old school” if you are 
in an area that has sketchy cellu-
lar service.

573-346-1020
573-745-0724 

3397 Old Rt. 5 - CAMDENTON

• SALES • SERVICE • PARTS • INSTALLATION

• COMMERCIAL • RESIDENTIAL

GARAGE DOORS

FREE ESTIMATES!

24 HOUR
SERVICE

The Only Garage 
Door Specialists 

You Need To Know!

Your call “failed”-  but why?

The towers in your area overlap coverage, as shown above. Signal 
strength is closest to the tower, and gaps between the towers can 
leave you with dead air.
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Located on a peninsula, 3 bedroom/3 bath home with � replace sits on top 
of a 10 � . pedestal with concrete support beams supporting the 2 story 
lakehome. Lots of trees... beautiful Southeastern view of main channel. 
Enjoy a full moon, but never worry about the a� ernoon sun. Soundly 
built with 2”x6” construction and a wall of windows to enjoy the view all 
day, every day. Custom built kitchen cabinets and granite countertops. 
Attractive concrete driveway with exposed river rock and 2 car garage 
with oversize lighted attic storage. Martini deck over lake, 100 � . 
lakefront, seawall and large cruiser dock built by Trico Dock Company.

FOR SALE BY OWNERFor Sale by OwnerFOR SALE BY OWNER

Directions: Horseshoe Bend Parkway (formerly State Road HH). After 
passing Lodge of Four Seasons, turn right on Cherokee Road then left on 
Linn Creek Road (it forks twice, go right both times) which keeps you on 
Linn Creek Road and brings you to Nonsuch Road.

No
ns

uc
h 

Ro
ad

Lin
n

 C reek Road

E. Linn Cree k Road

W
. Linn Creek Road

E. Linn Creek Road

Zebra Road

Lake Home on Horseshoe Bend

Contact Jo & David Spriggs (573) 280-2218
email address: spriggs.lakehome@yahoo.com

Click on www.206nonsuchroad.com for visual tour and more information

Beds: 3 | Baths: 3
Single Family Home - located at 206 Nonsuch Road 
$379,000

Cardiologist Zubair Khan, 
M.D., FACC, with Lake Regional 
Heart and Vascular in Osage 
Beach, Mo., has successfully 
completed the requirements for 
certification in interventional 
cardiology from the American 
Board of Internal Medicine.

Board certification is the in-
dustry benchmark by which phy-
sician quality is measured and 
recognized. Physicians who suc-
cessfully complete their certifica-
tion requirements demonstrate 
the currency of their knowledge 
and their ability to use it by com-
pleting training in an accredited 
residency or fellowship program 
and passing a rigorous examina-
tion. 

Dr. Khan joined Lake Regional 
in October 2003 and completed 
an interventional cardiology fel-
lowship at New York Methodist 
Hospital in Brooklyn in 2010. 
Previously, he completed a car-
diology fellowship and internal 
medicine residency at the Uni-
versity of Missouri in Columbia. 

In addition to interventional 
cardiology, Dr. Khan is board 
certified in cardiovascular dis-
ease. He is a Fellow of the Ameri-
can College of Cardiology and a 
member of the American Heart 
Association and the American 
Society of Echocardiography. 

Dr. Khan treats patients at 
Lake Regional Heart and Vascu-
lar, located on the second floor of 

Lake Regional Hospital in Osage 
Beach. He also provides outreach 
services in Iberia, Laurie, Rich-
land and Warsaw.

To schedule an appointment 
with Dr. Khan at any of these lo-
cations, call 573-302-4406.

The American Board of Inter-
nal Medicine works to enhance 
the quality of health care by 
certifying internists and sub-
specialists who demonstrate the 
knowledge, skills and attitudes 
essential for excellent patient 
care. Physicians periodically 
must complete requirements to 
maintain their certification.

The medical staff at Lake Re-
gional Health System includes 
more than 90 physicians who 
provide primary and specialty 
care for area residents and visi-
tors. For more information or to 
view physician profiles, visit lak-
eregional.com/physicians.

Lake Regional Cardiologist 
Achieves Board Certification

Greg Voreis, CCIM, Realtor 
with McNally Properties in Osage 
Beach, has earned the Certified 
Commercial Investment Mem-
ber (CCIM) Designation from the 
CCIM Institute, one of the lead-
ing commercial real estate asso-
ciations in the world. The desig-
nation was awarded in October 
at the institute’s annual business 
meetings in Orlando, Florida. 

Voreis was among a record 
number of 549 commercial real 
estate professionals who earned 
the designation by passing the 
CCIM Comprehensive Examina-
tion, the final component in the 
designation process. Only about 
6% of the estimated 150,000 
commercial real estate practitio-
ners nationwide hold the CCIM 
designation, which reflects not 
only the caliber of the program, 
but why it is one of the most cov-
eted and respected designations 
in the industry. 

The CCIM designation is 

awarded to commercial real 
estate professionals upon suc-
cessful completion of a gradu-
ate-level education curriculum 
and presentation of a portfolio 
of qualifying experience. The 
curriculum addresses financial 
analysis, market analysis, user 
decision analysis, and invest-
ment analysis. 

Voreis Awarded CCIM Designation
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www.MIX927.com
www.COOL1027.com

Listen to the 

Big Show on Mix 92.7

Weekdays 6 - 10 am!

Classic hits from
the 60’s, 70’s & 80’s!
It’s the music you

loved then and 
love now!

www.MIX927.comwww.MIX927.com

love now!

Listen Live Anytime!
TOLL FREE REQUEST LINE 1-800-833-9211

TOLL FREE REQUEST LINE  1-800-613-9993
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live on stage!

FRI./SAT.  -  MAR. 4/5,  2011 -  8 P.M.
ALL SEATS RESERVED: $25 ADULTS

CHILDREN: $20, PREMIUM SEATING $30

CALL FOR TICKETS NOW: (573) 348-1599

MAR. 4 & 5 - 8 P.M. - 2011 - MAIN STREET MUSIC HALL - OSAGE BEACH

The Ultimate Beatles Tribute Show!

SPECIAL  ON-STAGE APPEARANCE BY

LOUISE HARRISON!
SPECIAL  ON-STAGE APPEARANCE BY

LOUISE HARRISON!
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BuSiNeSS OPPORTuNiTy
TaKe aDvaNTage of this rare op-
portunity to live and have your business 
in the same place on the most beautiful 
scenic property on the lake.  Property was 
developed in 2007 and has 1.25 acres lo-
cated on the 4mm.  Property comes com-
plete with a large 2 story well constructed 
metal building that is divided in part to 
accommodate a nice furnished studio 
apartment (including all appliances) and 
a shop with a large remote garage door.  
Upper story can be used for storage or 
office space.  The land includes a 3 well 
dock with roof, large septic system for 
expansion, attached wellhouse with large 
SS pump and a large holding tank. The 
property has been cleared and perfectly 
designed for but not limited to a boat re-
pair business etc.. with ample parking and 
accessibility.  This property can be yours 
for only $168,000.  Serious inquiries only.  
Call 573-418-3476.
uNiQue BuSiNeSS OPPORTuNiTy: 
MLM company expanding into Mexico.  
Looking for Spanish-speaking bilingual, 
entrepreneurial-minded people with in-
tegrity, people & computer skills, and 
heart for helping others.  Call Kim after 
1pm  206-650-6303
MaS BuSiNeSS SOLuTiONS BuyiNg 
aND SeLLiNg BuSiNeSSeS 573-836-
1258  www.masbusiness.biz
geNeRaL LiSTiNgS
Save COMMeRCiaL ROOFS. NO RE-
PLACEMENT METAL, RUBBER, EPDM, 
FLAT, TPO, PVC ROOFS. PRODUCTS WORK 
ON WET SURFACE WINTER/ SUMMER.
CONTRACTORS WELCOME . FACTORY. DE-
TAILS AZTECCOLLC@ SOCKET.NET
CONTRaCTORS wORLDwiDe restor-
ing existing metal, rubber, flat ponding 
roofs. Save thousands replacement costs, 
fast start packet $35 US. 573-489-9346. 
iNSTaNT ReNew ROOF COaTiNgS 
sm. Dinosaur Tough. Saves Replacement 
metal, rubber, flat roofs. Barns, Silos, Fac-
tory, Office. (573) 823-4037. 
LiKe New 3360 SQ FT STeeL BuiLD-
iNg in Kaiser Industrial Park. Great loca-
tion with shared well & septic. Building 
is finished with 14 ft walls, fully insu-
lated, concrete floors, two 12 ft overhead 
doors. Current tenant occupied. Call 
for details. Bobbi Bash Realty 573-365-
2622  bbash@usmo.com  MLS 3064535  
$235,000
3.98 aCReS ON Hwy 54 in Osage 
Beach. Property features 286 ft of Hwy 
54 frontage, 6300 sq ft building with 
3600 sq ft finished on upper level & 2700 
sq ft unfinished on lower level, city sewer, 
city water & a private well! Great loca-
tion for any business type. Contact Bobbi 
Bash Realty 573-365-2622  bbash@
usmo.com  MLS 3067806  $449,000
STaTe OF THe aRT CaRwaSH in 
Lake Ozark. Close to new Horseshoe 

Bend Bypass and toll bridge! All credit 
card friendly, 2 touchless automatics, 3 
hand wash bays, 4 vacuums, 2 fragrance 
wands, 2 foaming carpet cleaners, full 
vending building & nine camera security 
system. You can monitor your business 
from anywhere. Call Bobbi Bash Re-
alty for details 573-365-2622 or bbash@
usmo.com   MLS 3068693  $849,900
ReaL eSTaTe ReSiDeNTiaL 
PROPeRTy 
19MM LaKeFRONT HOMe! Excel-
lent mint condition, 3 Bdrm/2.5 bath 
lakefront home. Price includes Rough-
water Cruiser Dock with 18x52 slip, 
10x30 slip and 2 PWC slip, kitchen bar, 
storage shed, swim platform valued at 
$75,000. Large Great Room w/wood 
burning fireplace, newer carpet & tiled 
kitchen and baths. Granite tops in all 
baths and center Island in kitchen. Great 
East facing gentle lot in large cove with 
flat parking, additional level 2nd tier lot 
included is perfect for large garage and 
extra parking. 195 Wild Cherokee Ridge 
Road, Sunrise Beach, MLS#3073898 
$329,000 See this Virtual Tour & all the 
lake’s properties at www.cme1st.com 
Call Michael Elliott at C. Michael Elliott 
& Associates@573-280-0170 or 1-877-
365-cme1.
$144K-OSage BeaCH ONe OF a 
KiND CONDO! Great top floor, end 
unit, one flight off parking lot. 1100 SF, 
3 BR/2 Full Baths, Beautiful main chan-
nel Southern view. Great Room w/ newer 
laminate flooring, recently painted, fire-
place, large loft bedroom w/skylight. One 
of the few w/covered deck on top floor& 
screened. Totally furnished & 10x24 boat 
slip is located in front of the unit. Storage 
area, Complex has breakwater, 2 pools, 
playground & clubhouse. In great con-
dition. Cable TV & Internet in complex. 
2500 Bay Point Dr. Unit 541,Osage Beach, 
MLS#3073448 See this Virtual Tour & all 
the lake’s properties at www.cme1st.
com Call Michael Elliott at C. Michael 
Elliott & Associates@573-280-0170 or 
1-877-365-cme1.
$229,500! TOTaL PaCKage at an 
unheard of price! Waterfront Townhome 
Turnkey unit with garage & 12x32 slip 
in a location that rarely has a Town-
home Unit for sale. Huge 2200 SF, 4 
Bedroom, 4 Full Baths, All Appliances, 
Carpet replaced throughout & Deck in 
2008, Kitchen sink, garbage disposal 
& microwave replaced as well, newly 
repainted lower level, main level living, 
Master Suite w/jetted tub, additional 
bedroom and full bath on lower level, 
wet bar, screened-in deck with out-
standing views on main level and open 
deck on lower level. Gas fireplace, cable 
and high speed internet, 12x32 dock & 
garage included. Beautiful Townhome 
located on Horseshoe Bend w/Club-
house, Pools, Playground & Martini Deck. 
392W Palisades,Unit: 1C,Lake Ozark, 
MLS#3073811. See this Virtual Tour & 

all the lake’s properties at www.cme1st.
com Call Michael Elliott at C. Michael 
Elliott & Associates@573-280-0170 or 
1-877-365-cme1.
BeauTiFuL waTeRFRONT HOMe 
at $349,900. Wonderful contemporary 
Waterfront home at 9 milemarker. Home 
features 4bd/4.5ba, 2700 sq ft, 80ft LF, 
AWESOME DOCK AVAILABLE. JUST re-
duced!! NOW $349,900  MLS 3074334  
Contact Bobbi Bash Realty for details 
573-365-2622 bbash@usmo.com 
BeST Buy aT SOuTHwOOD 
SHOReS. 1bd/1ba, great unit located 
across from Clubhouse and indoor pool! 
ONLY $49,900  MLS 3072169   Con-
tact Bobbi Bash Realty 573-365-2622 
bbash@usmo.com
Huge view from this Horseshoe Bend 
Home. Like new home with wonderful 
lakeview, vaulted ceilings, 3bd/3ba, 2 
car garage, 2029 sq ft, 2 living rooms, 
large deck and wonderful community. 
$195,000  MLS 3074077   Contact Bobbi 

Bash Realty for details 573-365-2622 
bbash@usmo.com
ReDuCeD $200K. Horseshoe Bend Wa-
terfront. Great home located in 6 mile cove.. 
Home has been totally remodeled with TONS 
of upgrades. Property features 5 bd/ 5.5ba, 
5380 sq ft, 82 ft lakefront, 2 well dock, level 
driveway with tons of parking, landscaped 
and more. Now listed at $799,000  MLS 
3073960   Contact Bobbi Bash Realty for 
details  573-365-2622  bbash@usmo.com
THRee HOMeS FOR ONe PRiCe! How 
would you like to own 3 great homes in 
Tan Tar A Estates for 1 low price! We have 
3 TURNKEY TWO- 3bd/3ba homes, ONE- 
4bd/4ba home,  totally furnished, hot tubs, 
on rental program! Great Buy at $149,000! 
MLS 3074104 Contact Bobbi Bash Realty for 
details 573-365-2622  bbash@usmo.com
wONDeRFuL HOMe is Woodland 
Cove. Gated community, cobbled stone 
streets,Great lakeview,community dock, 
4bd/3.5ba, Beautiful home with wonder-
ful floorplan located on private cul-de-sac, 

minutes from hospital, shopping, dining, 
entertainment and more. MLS 3072492  
$538,000 Contact Bobbi Bash Realty for de-
tails 573-365-2622  bbash@usmo.com
SOuTHwOOD SHOReS CONDO. 1 bed-
room, 1 bath, located across from clubhouse 
& indoor swimming pool. Priced to sell at 
$49,900! MLS 3072169 Call Bobbi Bash 
Realty for details 573-365-2622 bbash@
usmo.com  
waTeRFRONT 2 BeDROOM CONDO! 
Great Wheelhouse condo located at the 
4mm. Unit features 2 bd/ 2 ba, 960 sq ft, 
GREAT view, fireplace and a 2 year boat 
slip lease at marina. $75,000 MLS 3074442  
Contact Bobbi Bash Realty for details 573-
365-2622  bbash@usmo.com
3 LeveL waTeRFRONT viLLa! Great 
waterfront unit-3bd/3ba, furnished, 1 
car garage, 14x28 slip, 2 fireplaces and 
only steps from the Lake. Great Buy at 
$135,000 MLS 3070153  Contact Bobbi 
Bash Realty 573-365-2622  bbash@
usmo.com
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continued from page 1
informed of George Stanton’s 
interest in opening up the 
heartland area. They all saw 
the potential and looked into 

the possibility but couldn’t get 
the needed support so it was 
put on hold,” he said.

George Stanton and 
the Stanton Trust own 
approximately 460 acres in 
Lake Ozark’s interior. The 
other 120, most of which are 
on the east edge of the project, 
are owned by Bob and Gene 
Briscoe. 

Van Donsel said after 
being elected, Mayor Paul 
Sale continued to pursue 
the possibility of a new 
thoroughfare. Soon after 
being hired, former City 
Administrator Charles Clark 
picked up where they left 
off and initiated discussions 
with Stanton and the Briscoe 

brothers about building the 
connector route. 

The Stanton and Briscoe 
families were ready to hit the 
ground running. They had 
already partnered to form the 
Horseshoe Bend Development 
Group, hiring Bill Kuhlow, who 
had experience in real estate, as 
a consultant and coordinator. 
Kuhlow got busy seeking out 
a variety of developers who 
would bring large and small 
retail operations as well as 
housing projects to the area.

Clark also met with MODOT 
officials about moving the 
new Expressway from the 
initial proposed interchange 
at Denny’s Restaurant to its 
current path, and also to 
incorporate the interchange 
to accommodate the new 
parkway. A public hearing was 
then held in February 2006 
with MODOT representatives 
and approximately 200 citizens 
attended voicing their approval 
of the idea.   

“Moving the interchange 
was the ‘lynchpin.’ If that hadn’t 
happened, I don’t believe we 
would be where we are today,” 
Van Donsel said, adding that 
getting MODOT to agree to the 
move wasn’t all that simple. 

Even with the overwhelming 
public support, MoDOT was 
concerned about building 
an interchange that would 
“lead to nowhere.” Finally an 
agreement was reached to 
relocate the interchange only 
if the city would make certain 

limited guarantees that the 
connector road would be built 
if the developers weren’t able 
to make it happen. 

In the meantime, the court 
granted permission to establish 
a Transportation Development 
District (TDD). That would 
allow stores built on the newly 
accessed ground to charge an 
additional 1-percent sales tax, 
which would in turn be used 
to repay money borrowed to 
build transportation-related 
projects. A Tax Increment 
Financing (TIF) District also 
was formed to re-pay a portion 
of infrastructure costs to the 
developer. 

“However, even with those 
taxing entities in place, a 
sort of ‘catch-22’ developed. 
Financing for the project was 
slipping away because lenders 
were reluctant about loaning 
money before Stanton and the 
Briscoe had signed contracts 
from retailers, and retailers 
wouldn’t sign on the dotted 
line without a firm dated 
commitment that the road 
would be built,” Van Donsel 
explained. 

As the economy took a 
downward turn, big box 
retailers formerly interested in 
coming to the area backed out 
or put plans on an indefinite 
hold. Then in February 2009 
Bill Kuhlow lost his battle 
with cancer and passed 
away, and the development 
group became stagnant. The 
remaining members of the 

group continued to search for 
innovative ways to fund the 
project, and at the same time, 
the Lake Ozark Bagnell Dam 
Strip Association (BDSA) began 
exploring options to improve 
the Strip. 

“We knew that this road 
would be the new ‘gateway’ 
to the Lake and we wanted 
to capitalize on this to 
enhance the prospects for 
improvements to the Strip 
area,” said Van Donsel, who is a 
member of the BDSA. “Tapping 
into the energy that would be 
generated by the ‘heartland 
project’ would be a win-win 
situation for everyone. Instead 
of looking at Route 242 as 
another bypass of the Strip, we 
looked at it as a way to bring 
more people into the city and 
provide more exposure.”

With the help of consultants, 
the group developed a 
comprehensive long-range 
plan for the revitalization 
of the historic downtown 
area. The plan included the 
restoration or removal of some 
of the buildings on the Strip; 
create additional parking; 
construction of a boardwalk 
along the shoreline; public 
boat docks with up to 300 slips, 
a marina, commercial docks 
and a public fishing dock. 
Long-range plans include 
extending city sidewalks to 
create a hiking, biking and 
jogging trail that will connect 
to other areas of the city as 
well as hopefully tie to the trail 
on Horseshoe Bend Parkway. 
Van Donsel said although 
original requests for funding 
also faded when the economy 

derailed, the group continues 
to look for alternate means of 
funding the redevelopment 
project. Recently their work 
has attracted the attention of a 
hotelier who is looking into the 
possibility of getting involved. 

“As the economy improves, 
so do our prospects” he said.

More good news is on the 
horizon. Jeff Segin, director of 
Client Relations for McClure 
Engineering Company, who 
represents Stanton and the 
Stanton Trust, said he has 
been working with developers 
interested in senior housing 
in that area and another with a 
strong interest in a multi-family 
housing component. In an 
earlier interview he described 
it as a large-scale multi-family 
development with 200 one, 
two and three bedrooms units, 
pool and clubhouse. 

Segin said although some 
of the larger box stores that 
originally contemplated 
locating in the area have backed 
off due to the economy, smaller 
neighborhood-type retail 
establishments also have been 
showing interest especially in 
the west end of the property. 
He also said he expects to see 
a motel and convenience store 
with fast food component to 
locate near the Route 242-U.S. 
54 Expressway interchange.

Van Donsel said a special 
“Thank you,” should go to 
everyone involved, including 
current City Administrator 
Dave Van Dee, for making the 
new thoroughfare a reality.

“Without their dedication 
and vision, it would have never 
happened,” he said.

Route 242 Shown in red

Route 242 finally a reality

Chamber of
Commerce President 

Jerry Hawken
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1 866-GO-Ozark • 1 573-365-2805

1062 Susan Road Just off Horseshoe Bend Rd. at the 2 Mile Marker 

2011 Manitou 25’ Legacy SES SHP 3 Log Suzuki .....................................Just Received
2011 Manitou 25’ X-plode 25th Ann. SHP 3 Log Suzuki 250 HP ...............Just Received
2011 Manitou 25’ Oasis SE V-Toon 3 Log Suzuki  ....................................Just Received
2011 24’ Aurora V-Toon 3 Log Suzuki .......................................................Just Received
2009 Manitou 20’ Osprey Pro Loaded 90HP 4 stroke ...........................................19,900
2008 Manitou Pontoon New up to 40HP .................................................................6,399

2009 23’ Neptoon Sport Tritoon Fantastic Price, Power Steering, 200HP 4 Stroke ..............$32,500
2003 Playcraft 24’ Clipper with 130 HP Honda 4 stroke .............................................SOLD $11,900
2006 Manitou 26 Legacy SHP 300HP I/O ..............................................................REDUCED $32,500
2006 Bennington 2575 RL 225HP .........................................................................................$32,500
1999 PlayCraft 26’ Powertoon 150HP ...................................................................REDUCED $17,500
2006 Manitou 24’ Oasis 200HP ............................................................................REDUCED $29,900
2008 JC Neptoon 25TT 150HP ..............................................................................................$21,900
2008 JC Ensign 23 75HP  .....................................................................................................$13,900
2002 Landau 24’ Landau Triple Log Fish 150HP ...................................................REDUCED $18,950
2006 JC NepToon 25’ 140HP ................................................................................................$19,900
2008 Manitou Aurora 22’ 50HP .............................................................................................$11,900
2009 JC NepToon 25’ 140HP ................................................................................................$23,900
1998 Baja Outlaw 29 Twin 454 Mags w/Trailer ....................................................................$31,900

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM!
NEW IN-STOCK MANITOU PONTOONS 

AT FANTASTIC PRICES!

Cruiser Cushions are the most innovative boat  
and dock protection product available in the  
market today. 

•	Manufactured	from	a	high	molecular	weight	
polyethylene	to	stand	up	to	years	of	abuse

•	Fungicide	and	UV	additive	guarantee	longevity	 
of	life	span

•	Solid	bushings	at	center	mounting	holes	 
insure a secure attachment to the structure

•	Extra	large	heavy-duty	design	provides	 
protection	for	all	sizes	of	boats

•	Ideal	for	high	transient	areas
•	Lifetime	guarantee

Dock Bumpers

P.O Box 3625  /  Camdenton, MO 65020
800 834.8537  /  573 346.1187 
573 346.1387 fax  /  sales@krmfg.com
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(573) 346-7161 • (800) 524-7161

Econo Lift will go anywhere in the entire Lake area to serve you. Econo Lift Boat Hoist with its polyethylene
tank and galvanized metal parts makes for the most durable and dependable lift available today!

THE OBVIOUS CHOICE !

Polyethylene bushings 
for quieter operation 

& extended wear!

On The Lake For
Over 30 Years!

econolift@charter.net   www.econolift.com

LOCALLY OWNED AND MANUFACTURED  •  CAMDENTON/PIER 31 EXIT FROM NEW HWY. 5, TURN RIGHT 
ON OLD ROUTE 5.  WE ARE 1.7 MILES ON LEFT SIDE OF THE ROAD

BOAT HOISTS
SALES

SERVICE 
INSTALLATION

FIVE-YEAR WARRANTY ON 
ALL GALVANIZED PARTS!

LIFETIME WARRANTY 
POLYETHYLENE TANKS!

DIFFERENT SIZES OF LIFTS AVAILABLE:
4,500 to 36,000

PERSONAL WATERCRAFT LIFTS
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Express Models

´These boats can be seen at our docks.

573-365-8100www.ozarkyachts.com

35' '06 Sea Ray 320 Sundancer, T-Merc 350
Mags, Only 83 Hours, Gen/AC, Grand Isle Maple
........................................................$119,900

32' ‘02 Regal 3260 T-Merc 496’s, Bravo III,
Gen/AC, low hours..............................$97,500

42' ‘00 Regal 4160 Commodore, T-Merc 8.2L
MPI, blue hull, cherry interior, killer stereo 
system, fresh wax........................$159,900´

44' ‘99 Sea Ray 400 Sundancer, T-Merc 380 Horizons,
Fresh Buff, Wax, Bottom Paint....................$134,900´

29' '96 Sea Ray 270 Sundancer, Merc 7.4L Bravo
III, bottom painted but always lift stored. Great
Day Cruiser with Large Cockpit............$22,900

REDUCED

55' ‘04 Sea Ray 550 Sundancer, Navy Blue Hull,
twin cummins QSM 11-640HP, 280 hrs, lift,
bow thruster, hardtop......................$599,900

53' ‘04 Sea Ray 500 Sundancer, T-Cummins
660 HP with 400 Hrs, loaded with all options,
immaculate......................................$449,000

Motor Yachts

41' ‘84 Chris Craft 410 Commander, T-Merc 454’s,
beautifully restored.  Many upgrades........$78,000´

Featured Sea Rays

41' ‘00 Carver 396 Aft Cabin, T-Merc, 380 HP, very nicely
maintained, fresh buff/ wax, bottom............$169,900

40' ‘96 Sea Ray 400 EC, T-Merc, 7.4, 315 Hours
..........................................................$74,900

42' ‘07 Cruisers Yacht 42, T-Merc 8.1L HO, 118
Hours, Like New............................$249,900´

42' ‘00 Sea Ray 420 Aft Cabin. T-Merc 380 HP, Only 165
Hours, Hydraulic Lift, Sat TV......................$189,000´

35' ‘06 Sea Ray 320 Sundancer, T-Merc 350
Mag, V-Drive, Cherry Interior, Lift stored, 25 Hrs
............................................................$139,900

REDUCED

41' ‘98 Carver 355 Aft Cabin, T-Merc 7.4L MPI,
gen/air, just completed full buff/wax/bottom
paint..................................................$99,900

46' ‘04 Sea Ray 460 Sundancer, hardtop cockpit air,
thruster, low hours..........................................$329,900

REDUCED

REDUCED

REDUCED

33' ‘02 Doral 310 SE, T-Volvo 5.7L GSI Duo
Prop, Gen/AC, Huge Cockpit, Cherry Interior,
Very Nice........................................$59,900´

REDUCED

39' ‘87 Sea Ray 390 Express, T-Merc 7.4L, many
updates, cockpit upholstery & carpet....$39,900´

45' ‘02 Sea Ray 410 Express, T-Merc 8.1L, cherry interior,
fresh buff/wax, bottom paint..........................$169,500

Located at the Lodge of Four Seasons Marina

New Listings

31' ‘06 Sea Ray 280 Sundancer, T-Merc
4.3L Alpha, 250 hrs, Gen/AC........$74,900

39' ‘03 Sea Ray 360 Sundancer, T-Merc 8.1L,
only 250 hrs, immaculate, fresh buff/wax/
 bottom paint..............................................$139,900

39' ‘02 Sea Ray 360 Sundancer, T-Merc 8.1L, Elec-
tronics, Huge Stereo Upgrade, Excellent Condition
..........................................................$138,900´

REDUCED

31' '99 Sea Ray 310 Sundancer, T-Merc 5.7L
Mags, V-Drives, SHORT SALE, BRING ALL 
OFFERS!.............................................$63,000´

45' '01 Sea Ray 410 Sundancer, T-CAT 350 HP,
375 hours, cherry interior, excellent condition.
Priced at low wholesale....................$159,000

33' ‘00 Formula 330 Sunsport, T-Merc 7.4L MPI,
Bravo III, Gen/AC..................................$59,900

31' ‘04 Formula 31 PC, T-Merc 5.7L Mag Bravo
III, 200 Hrs, Gen/AC............................$122,000

48' ’05 Formula 48 Yacht, T-Cummins 660 HP with 250 Hrs, every
available option including hardtop, hydraulic platform, Sat TV,
thruster, electronics, all in like new condition..............$449,900

REDUCED

25' '09 Mastercraft X-55, Vortec 6.0L, 400 HP
V-Drive, Tower, Loaded..................$73,900´

‘94 Sea Ray 400 EC, Twin 310HP Mercs, Gen/AC
....................................................$99,900
40' ‘95 Sea Ray 400 EC, T-Merc 7.4L with only
475 hrs, very nice condition..................$99,000

27' '06 Chaparral 276SSX Bowrider, Merc 8.1L,
375 HP, Loaded..................................$54,900

36' ‘90 Chris Craft 36 Express, Original Owner,
Twin 454, 790 Hrs..............................$39,900

REDUCED

NEW

37' '05 Formula 37PC, T-Merc 8.1L HO, hard-
top, low hours, very nice condition.
....................................................$179,900´

37' '03 Sea Ray 340 Sundancer, T-Merc 8.1L V-
Drive, 290 hours, cherry interior......$123,900

58' ‘00 Sea Ray 56 Sedan Bridge, T-Cat 660 HP,
Beautiful yacht in perfect condition, Fresh Buff,
Wax, Bottom Paint............................$449,900´

'51 '99 Sea Ray 450 Express Bridge, T-Cummins 417 HP,
Cherry Interior, Very Nice,  Great Price, REPO!....$199,900

Performance

35' ‘01 Formula 353 Fastech, T-Merc 500 EFI, 470
HP, Bravo I 4 Blade Props, Beautiful Graphics,
Triple Axle Trailer................................$79,900´

Runabouts

29' '05 Cobalt 282 BR, T-Volvo 5.0L GXI Duo-
prop, Blackhull, one owner..................$74,900

NEW

26' '08 JC Tritoon 266, Merc. 5.7L Mag, Loaded,
Low Hours, In Like New Condition......$42,900

NEW

51' '88 Bluewater 51 Cockpit, T-Crus 454, 383
hours, new generator, full bridge canvas with
enclosures.........................................$99,900

32' ‘94 Black Thunder XL 320, T-Merc 502 Mag,
Bravo I, Stereo Upgrade, Includes 2005 Trailer
..........................................................$29,900

REDUCED

REDUCED

REDUCED

SISTERSHIP

42' '69 Owens Aruba Triple Cabin Motoryacht, T-Chrysler
440 Engines, No expense spared on this classic yacht.
Fresh hull & bottom paint. Must see!................$54,900

NEW

25' '04 Bennington 2575RL, Honda 135HP Four
Stroke Outboard. Just like new, low hours..$22,500
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1 866-GO-Ozark • 1 573-365-2805

1062 Susan Road Just off Horseshoe Bend Rd. at the 2 Mile Marker 

2011 JC 26’ Spirit TriToon 150HP ........................................Under 30K
2010 JC SunLounger 27’ 225HP .............................REDUCED $45,900
2011 JC 25’ Neptoon Sport TriToon Suzuki ....................Just Received
2011 JC SportToon 25TT 225HP ................................Request a Quote
2010 JC SunLounger 23 TT Sport 150HP Loaded ...................$34,900
2011 JC 22’ Spirit TT 90 HP  ................................................Under 25K

2009 23’ Neptoon Sport Tritoon Fantastic Price, Power Steering, 200HP 4 Stroke ............$32,500
2003 Playcraft 24’ Clipper with 130 HP Honda 4 stroke ............................................SOLD $11,900
2006 Manitou 26 Legacy SHP 300HP I/O ............................................................REDUCED $32,500
2006 Bennington 2575 RL 225HP .......................................................................................$32,500
1999 PlayCraft 26’ Powertoon 150HP .................................................................REDUCED $17,500
2006 Manitou 24’ Oasis 200HP ..........................................................................REDUCED $29,900
2008 JC Neptoon 25TT 150HP ............................................................................................$21,900
2008 JC Ensign 23 75HP  ...................................................................................................$13,900
2002 Landau 24’ Landau Triple Log Fish 150HP .................................................REDUCED $18,950
2006 JC NepToon 25’ 140HP ..............................................................................................$19,900
2008 Manitou Aurora 22’ 50HP ...........................................................................................$11,900
2009 JC NepToon 25’ 140HP ..............................................................................................$23,900
1998 Baja Outlaw 29 Twin 454 Mags w/Trailer ..................................................................$31,900

PRE-OWNED INVENTORY! LOTS TO CHOOSE FROM! NEW IN-STOCK JC PONTOONS AT 
FANTASTIC PRICES!
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   Boat Slips from 20’ - 60’,  Year-Around In/Out Service 
  World Class Club Facilities 
  Active  Social Calendar/ LakeSide Cafe 
  ASA Certified Sailing School/ Sailboat Rentals 
 Guest Chalets—Nightly or Extended Stay 

Sales: 1800 Bagnell Dam Blvd.  
Marina: 119 Westwind Dr. 

Lake Ozark, MO 65049 

 Ask About 

4 Months Free Slip Rental 

573-552-8401  www.ozarkyachtclub.com 

Authorized       Dealer 

Come see the NEW 355—2011 Boat of the Year! 

New for  

Spring 2011. 
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573-552-8550
Chaparral Sunesta 284

LOA: 28’ 4”  •  Beam 9’ 0”
Fuel: 105 gal.  •  Weight: 6400 lbs.
Max HP: 425  •  Deadrise: 22 degrees

LOA: 26’ 0”  •  Beam 8’ 6”
Fuel: 42 gal.  •  Weight: 3125 lbs.
Max HP: 250  •  Wgt Cap: 3200 lbs.

Avalon Paradise Sandbar Triple-Toon

Imagine a sportdeck so advanced nothing in its class 
can match its features, style and quality.  A boat so 
advanced it ran away with Boat-of-the-Year honors 
the fi rst time it hit the water.  The 284 Sunesta is 
by far the most advanced sport deck Chaparral has 
ever built. From the multi-purpose bow area, to the 
entertainment-minded cockpit, to the most functional 
transom design on the water, everything that makes 
Sunesta world class gets bigger and better on the 
Chaparral Sunesta 284.

Culinary center including: Refrigerator – DC electric stainless steel with slide out top loading cooling compartment in 
special housing with Corian style surface.  Stainless steel gas grill.  Commander refreshment center with sink, electric SST 
faucet, two gallon water reservoir, trash can liner, and stainless drawer.  Large rear swim platform area with simulated teak 
non-skid fl ooring.  One port and one starboard rear swim platform ladder.  Rear bar and music center.

RUNABOUTS
1986 Chris Craft 21 BR 5.7L 280HP, Blue w/trlr ..................SOLD
1986 Wellcraft 23CC 5.7L, 260HP, Black ..................................$9,900
1996 Sea Ray 23 BR 7.4L, 330HP, Maroon  ............................$14,900
2008 Chapparal 25 BR 496 Mag 375HP, Blue ........................$56,900
2000 Cobalt 25 BR 7.4L 310HP, White ................................SOLD
2006 Chaparral 27 BR 496 Mag 375HP, Blue .........................$54,900
2009 Chaparral 27 BR 496 Mag 375HP, Blue .........................$74,900

2006 Crownline 27 BR 350 Mag 300HP Blue ......................SOLD
1997 Sea Ray 28 BR T5.7 250HP Tan ....................................$29,900
2006  Crownline 29 BR 8.1L 375HP Red.................................$59,900
2002 Cobalt 29 BR T5.7 L GXI 320HP White ........................SOLD
2001 Sea Ray 29 BR 496 Mag 375HP Black ..........................$49,900
DECKBOATS
2004 Sea Ray 270 SD 496 Mag 375HP Blue PENDING $41,900

PONTOONS
2006 Bennington 25FS Sedona 50HP Yam Tan .......................$15,900
2008 Sundancer CX 243 150HP Hon White ..PENDING $15,900
2006 Evolution 26 225HP Merc Red ......................................$34,900
CRUISERS
2002 Chaparral 280 Signature 8.1L Volvo 375HP Wt ..............$49,900
2004 Four Winns 298 Vista T5.0L 260HP White......................$79,900

PRE-ENJOYED BOAT BARGAINS

Avalon’s Sandbar model is the ultimate party platform. 
Park at your favorite beach or sandbar and use the 
entire boat from end to end for swimming, partying, 
listening to tunes, lounging and enjoying refreshments. 
When you’re done with that, crank her up and charge 
across the water on the standard WavegliderTM high 
performance pontoons!

The Exclusive
Chaparral and Avalon 
Dealer at the Lake!

4370 Osage Beach Pkwy.
(across from Bob Evans)

Come

See Us

At The St. 

Louis Boat & 

Sport Show 

February

9th - 13th!
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Celebrating 43 Years at the  Lake of the Ozarks - 4MM Northshore - Lake Rd. W-12-W

The Best of Both Worlds
Playcraft Pontoons powered by Honda Outboards

CLOSE-OUT
SALE

PlayCraft’s
Dealer of the

Year

Used Tri-
Toons in

Stock

Playcraft’s Oldest Dealer!Playcraft Powertoon 2600 X-treme

Boat Show Prices Every Day
Showroom on water at 4 mile marker *Compared to similar-sized 2-stroke outboards.Honda. The Power

for the Future.

1-800-471-1220   •   573-365-1200

Quality by Design

The manner in which 
materials and construction 
are combined to form 
strength and durability for 
design and workmanship to 
the owner’s satisfaction.

Our Sub-Structure 
Features:
•  10˝  M/C Jr. Channel

Sub-Structure

• Welded 100%

•  Hot-Dipped Galvanized 
After Fabrication

Standard Features
1.  Concrete Decking

2. Underwater Brace

3. Cleats

4. Cable & Clamps

5. Swim Ladder

6.  All Dock Padding

Ramps
•  Arched Structure 

Walkways

•  2˝x4˝  11 Gauge Tubing 
Frame Rails

•  Heavy-Duty
Under-Structure

•  Galvanized

Strongest Roof on the Lake!Discover the Difference!
From Elaborate to Simple, We Do It All!

VOTED
BEST OF 

LAKE 2010

23 YEARS

OF SERVICE

TO THE LAKE AREA!

Hwy 5 & State Road P • Gravois Mills, MO • Phone: 573-372-5501
Fax: 573-372-3672 • e-mail: ninag@socket.net or docks@ozarkbarge.com
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of Service
at the Lake!

Come and Browse
Inside Our Air Conditioned

Indoor Showroom!

New Location!
3545 Highway 54 Osage Beach

573-348-3888

Lake Road 
54-56 to Dude 
Ranch Rd. 
19MM Past 
Grand Glaize 
Bridge - Osage 
Beach, MO

573-348-4700

We have the keys 
to your new boat!
We offer competitive rates and � exible terms.

Call one of our experienced loan experts today!

www.cbolobank.com

Tony Halderman
Eldon

573-392-5086

David Curchy
Main Bank

Osage Beach
573-348-2761

Craig Roonan
Main Bank

Osage Beach
573-348-2761

Chris McElyea
Camdenton

573-346-2203

Nik Perrigo
Laurie

573-374-7775

Member FDIC
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info@scottsonwell.com
 573-363-5500

www.scottsonwell.com

• Water Well Drilling
• Complete Geothermal
   Heating & Cooling Systems
• Pump Sales & Service
• Water Softening, Filtration, & Treatment

Residential & 
Commercial

Visit our new Location!

1410 N. Route 5

Camdenton MO 65020 Complete Water
& Geothermal Systems

Ask About Special Incentives Including
Tax Credits & Rebates - Call Today!

530 Highway D - Osage Beach, MO 65065

Fully Furnished
2 BR, 1BA,
Waterfront
Condo
$79,900

Onsite amenities include: 
Large pool, in-ground hot 
tub, large sundeck, sand 
beach, convenience store, 
boat ramp and more. 
Close to area attractions. 
12x30 boat slip available 
for extra $. 

Call for details. 573-216-4247

Great price on this 
Waterfront condo 
on Horseshoe Bend,
2 MM by water. 
Large Storage Area. 
Small Private Complex. 
Great family location. 
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Phone 573.964.1919 • Fax 573.964.0410
3 MM • Northshore • W-20 in Lake Ozark

gorockworks.com
Rockin the Shoreline!

• WAVE ABSORPTION 
• GROUND REINFORCEMENT
• SHORELINE PROTECTION
• BEAUTIFICATION

• BANK STABLIZATION 
   PERMITS

RIP RAP & BARGE SERVICE

The ULTIMATE Custom-Built Dock
CALL SUPER DAVE or GREG

or visit us online at
www.DockWorks.net

573-964-0016 Mobile: 573-280-7654



Lake of the Ozarks BoatingFebruary, 2011Page 45

www.proschoicemarine.com

Four miles west of Warsaw, MO. on 
Highway 7 between the Mile Long 

Bridge and Long Shoal Bridge
Call Toll-Free (877) 827-2840

LAUNCH...
New For 2011!
The Launch of Nitro
and Tracker Boats
at Pro’s Choice
Marine!

SALES • RIGGING
SERVICE
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Buy The Best and Only Cry Once!

573 348-4700
kellysport.com

33 Years with Same Owner and Manager!
Full-Service On-Water Marina

Wet & Dry Storage • Full Fiberglass and Mechanical Repair

19 MM Past Grand Glaize Bridge
Lake Rd. 54-56 to Dude Ranch Rd.

Osage Beach, MO

2545 HWY 54 • Osage Beach, MO

573 348-3888

OUR TRADE INS
1998 LARSON 226 – 7.4G – w/TRL ....................................................$13,900
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY  W/TRL ...............$14,500
1993 CELEBRITY 240 BR – 7.4 MERC. W/HERITAGE TRL-500 HR .......$12,900
1995 MARIAH 272 – 7.4 MERC. .........................................................$15,900
1995 REGAL 8.3SC – 7.4 DP – HUNTER GRN .....................................$17,900     
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT ..............................$29,900
2005 FORMULA 370 SS – T8.1 – N/BLUE – 300 HRS. ......................$169,000
2009 REGAL 4460 – IPS T/500 – BLK ..............................................$409,000

PERFORMANCE
1999 POWERQUEST 280 SILENCER – 454 MAG – 375 HRS. ................$33,900
2008 BAJA 30 OUTLAW WHT/RED/BLK – 150 HRS. – T/496 HO’s ....$115,000
2001 ADVANTAGE 31 VICTORY 496M 120 HOURS ..............................$51,900
1989 FORMULA 311 TWIN 454 BRAVO 1 ............................................$33,000
2001 CHALLENGER 33 OFFSHORE – T6.2 – RD/BLK – 200 HRS ........$55,000
1999 WELLCRAFT 33 SCARAB AVS – T/500 – PPL/YL ........................$63,900                
1999 BAJA 33 OUTLAW – T454 – WHT/PRL-320 HRS. ..................... $59,000.
1999 BAJA  33 OUTLAW – T7.4M – RD/BLK 4 BOLSTER ....................$54,900
2006 BAJA 35 OUTLAW – T/496 MAG HO – 190 HRS. ..................... $149,900
2006 DONZI 35 ZR – T496 MAGS HO – 120 HOURS – WHT. .............$129,000
1997 BAJA 38 SPECIAL – T/502 MAG’s – 390 HRS. – T/BLK ..............$69,900
1998 WELLCRAFT 38 SCARAB – T/502 – N/TEAL – 497 HRS. ............$59,900  
 2000 FOUNTAIN 38 FEVER – TW/575 ..............................................$123,000  
1996 FOUNTAIN 42 LIGHTING TWIN 525 BRAVO 1 129 HOURS ..........$80,000
1999 FOUNTAIN 42 LIGHTING – TRP/WHT/BL/YL..............................$120,000

BOWRIDERS
2003 REGAL 2000 – 5.0G – WHT – 64 HRS. ...................................... $14,900
1999 GLASTRON 22GS – 5.0 GL SX – WHT/TEAL – 450 HRS. ........... $13,900 
1991 GLASTRON 23 SR – 7.4M – WHT/BURGANDY  - TRL .................$14,500
1993 CLELBRITY 240BR – 7.4 MERC W/HERITAGE TRL 500 HRS .......$12,900
1998 LARSON 226 – 7.4G W/TRL .......................................................$13,900
2009 REGAL 2700 – 5.7 – BLUE – 77 HRS. ........................................$67,900
2001 MARIAH 272 SHABAH – 7.4 MPI – N/MAROON – 230 HRS. ..... $24,900
1995 MARIAH 272 – 7.4 MERC ..........................................................$15,900
2007 BAJA 277 ISLANDER – ENG. 496 – N/GRN/BLK – 66 HRS. ....... $57,900
2005 ULTRA STEALTH 280 – 496H – BLUE/WHT – 138 HRS. ............ $75,000 
1998 SEA RAY 280 – 5.7 – WHT – 331 HRS. ..................................... $33,900 
2004 COBALT 282 – TW/350 MAG – ONLY 96 HOURS ........................$76,000
1996 REGAL 8.3SE – 7.4 V – WHT – 450 HRS. .................................. $28,000
1999 REGAL 2800 5.7 VOLVO DP 320 HP 470 HOURS ........................$32,000
2002 ENVISION 3200 COMBO – 496 MAG – NTT/BLK – 130 HRS ......$44,900
                
CRUISERS
2003 MONTERREY 302 – T5.0 – N/BLK – 110 HRS ............................$59,900
1999 CHRIS-CRAFT 320 EXP. – T/5.7 GI –  WHT .................................$74,900
1988 WELLCRAFT 32 ST. TROPEZ – T/350 – WHT ..............................$29,900
2006 SEARAY - 320DA T6.2 – N/BLUE – ONLY 75 HOURS!! .............$136,000
2001 REGAL 3260 – T5.7 – WHT/BGE – 90 HRS.................................$79,900
2002 REGAL 3260 – T-5.7 – NTT/SAND – 570 HRS. ...........................$84,900
2004 REGAL 3260 – 5.7 GXI DP – TT/SAND – 250 HOURS .................$99,000
1999 SEARAY 330 DA – T/454 – 550 HRS. – W/TAN ..........................$69,900
2006 REGAL 3360 – T/5.7 – WHT .....................................................$125,000
1999 SEA RAY 340 SUNDANCER TW 7.4 GEN /A/C –REDUCED! .........$91,000

CRUISERS
2003 REGAL  3560  - T/8.1 –TT/MED BLUE ......................................$129,900  
1997 WELLCRAFT 36 MARTINQUE T7.4 260 HOURS ..........................$84,000
1995 SEARAY 370 SD –T/7.4L – N/TAN – 600 HRS ............................$79,900
2005 REGAL 3860 – ENG. 420 – TT/SAND – 350 HRS. .....................$189,000
2003 REGAL 3880 SEDAN TWIN 8.1 LOADED BOAT! REDUCED! .......$169,000
1991 MAINSHIP 39 – T8.1 CRUSADER HO .........................................$ 79,900 
2004 FORMULA 400 SS – TW/500 EFI – 305 HOURS .......................$179.900
2006 REGAL 4060 – 8.1 V – NTT/BLUE ............................................$223,000
2007 REGAL 4060-T-8.1 -  ONLY 9 HOURS! .....................................$285,000
2003 REGAL 4260 TWIN 8.1 LOADED WITH HARD TOP! ................... $225,000
2003 REGAL 4260 TWIN VOLVO 75P DIESEL LOADED BOAT! ........... $290,000
2007 REGAL 4460 – T/8.1 – NTT/BLK – 70 HRS. ............................ $339,000
2009 REGAL 4460 – IPS T/500 – BLK ..............................................$409,000

CUDDYS
1995 REGAL 8.3SC – 7.4 DP – HUNTER. GRN ....................................$17,900
2000 REGAL 2850 – 7.4L ...................................................................$29,500
2000 COBALT 293 – 8.2G – N/TAN – 170 HRS. ................................. $49,900
2004 REGAL 3350 – T/496 – TT/BLK ................................................$108,000
2005 REGAL 3350 CUDDY – T/5.7 GXI – 140 HRS. – N/TAN .............$114,900
2005 FORMULA – 370 SS – TWIN 8.1 – 300 HOURS ........................$169,000

DECK BOATS
2008 REGAL 2520 – 5.7 GI – NTT/BLK – 100 HRS  w/Trailer .............$49,900

PONTOONS
2006 BENNINGTON 2575RL – EVINRUDE 225 E-TEC – BLU/TPE ........$29,900

2004 REGAL 3260 COMMODORE
IO T5.7 –T/sand – 250 Hrs -  Like new boat pre- 

owned price!  Extremely clean, low hours!

2005 REGAL 3860 COMMODORE
T/8.1– TT/sand – 255 Hrs, This boat is fully 

loaded with 255 hours on the engines and 435 
hours on the generator. 

$99,000$189,000$57,900$67,900
2007 BAJA 277 ISLANDER –

66 Hrs, Beautiful one owner boat, dry 
stored at Kelly’s Port all her life!

2009 REGAL 2700 ES
77 HOURS, Extremely clean one owner boat, 

loaded with options and only 77 hours!
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OSAGE BEACH • 573-348-5073
CAMDENTON • 573-873-5073

The UNDISPUTED 1ST Boat Lift available 
with HDPE Polyethylene tanks

offering a LIFETIME WARRANTY, and 
we’re still selling them today!

Galva Lift.
Heavy Duty is All We Do!



ST. LOuiS BOaT SHOw iSSue February 9-13, america’s Center edward Jones Dome
See the latest cruisers, runabouts, performance boats, pontoons,  

ski boats, personal watercraft, docks, lifts and all boating accessories 
at St. Louis’ largest boat show!

TAKE
ONE FREE


